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MOORE MAKES HIS EXIT 


NEW COMMISSIONER IN OHIO 





W. L. Finley Former State Oil Inspec- 
tor, Is Said to Have Call on the 
Post 





Columbus, O., Oct. 1—(Special Cor- 
respondence)—E. H. Moore, superin- 
tendent of insurance of Ohio, has 
handed in his resignation to Governor 
Cox, taking effect Oct. 10. W. L. Fin- 
ley, who was formerly state oil inspec- 


Aetna Insurance Co. of Hartford, Conn. 


By the Chicago fire in 1871, the Aetna lost $3,782,000 and to meet the 
impairment, the capital was reduced one-half, and immediately restored 
by cash payments of $1,500,000. Thirteen months after, came the con- 
flagration at Boston, which absorbed $1,635,067 more. The inroad was 
made good by a further contribution of $1,000,000 from the shareholders, 
making $2,500,000 furnished by them to maintain the technical solvency 
of the company. 


Today the Aetna Insurance Company, which was born in a coffee house 
almost a century ago, is in the front rank of the companies in the fire in- 
surance world. The rather frail child has grown into the sturd adult, 
with plenty of money in his pocket.—From Hartford Courant, July 7, 19/3. 
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tor, is mentioned as being almost cer- 





tain to succeed to the position. 

Mr. Moore’s resignation has been ru- 
mored for some time past, and recently 
the report that a large insurance com- 
pany is to be organized in the state, of 
which Mr. Moore is ultimately to be- 
come president, has also been gaining 
ground. These plans apparently are 
still entirely on paper. 

Made a Good Record 


Superintendent Moore is recognized 
by insurance men of the state as one 
of the most able men who has held the 
position of insurance superintendent, 
and had the necessities of political cam- 
paigning been less pressing, leaving 
more time for the work of the depart- 
ment, his administration might well 
have been noteworthy. This criticism 
does not bear as much on the latter as 
on the earlier part of his incumbency. 
When he did take hold of the affairs of 
the department, which was shortly after 
the Baltimore convention last year, he 
put in some strenuous efforts. 

Pinley High in Party Councils 
_W. F. Finley, who is “touted” as be- 
ing the next superintendent, is a poli- 
ticlan high in democratic councils. He 
was closely allied with the Harmon or- 
ganization, but broke with it, since 
which time he has remained independ- 
ent, refusing to join with the Cox 
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forces. His appointment would indi- 





cate that the breach has been healed. 
The office of insurance superintendent 
has served a very useful purpose in the 
game of politics in Ohio. A succession 
of several able, conscientious officials 
brought the department to a high state 
of efficiency, and for several years was 
Tecognized as one of the two or three 
leading departments of the country. 
he salary of the superintendent was 
raised, and with the prominence gained 
y the department, it became a plum 
Which was exceptionally sweet and 
juicy. During the past few years the 
portance of the department, and its 
tficient handling of the various mat- 


EDW. MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-Pres. JOHN B. KNOX, Secy. 


Surplus to Policy-holders, $6,155,090.80 


THOMAS C, TEMPLE, Secy. 
Total Losses Paid, $73,438,552.70 


A 


Cash Capital, Two Million Dollars 


Reinsurance Reserve - - $4,975,957.27 
Reserve for Outstanding Losses - 485,001.34 
Reserve for all other Claims - 190,000.00 
NET SURPLUS - - =  4,165,090.80 





Total Assets, $11,806,049.41 
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JUDGE R. M. POTTS VIEWS 


TALKS TO THE FIRE AGENTS 








Illinois Insurance Superintendent Is 
Emphatic in His Condemnation 
of Discriminatory Rates 





Superintendent ‘Rufus M. Potts of 
Illinois made his first public appearance 
before a body of insurance men at the 
banquet of the Illinois Local Agents’ 
Association last week, and left a very 
pleasant impression. He stated that he 
was delving into the theory and prac- 
tice of fire insurance and found that the 
companies had logical rating schedules 
that he presumed were correct. He 
failed to understand, however, after 
these rates were made, why they were 
not observed. He denounced what he 
termed the “business rate” or cut rate 
as unfair to the public in that one 
policyholder was given a distinct ad- 
vantage. 

Results Should Be Adhered To 


_ Judge Potts declared that if the rat- 
ing system is equitable then its results 
should be adhered to. Discrimination 
must be abolished, he said, and unless 
the insurance people bring it about 
themselves he will advocate an anti- 
discrimination law. The people must be 
— and every one given a square 
eal. 

The people must be educated as to 
the fire waste propaganda, he said, and 
the message must be carried to every 
householder and to the pupils in the 
schools. Any material reduction in the 
rate must come from a decrease in the 
fire waste. 

Wants Agents Qualification Law 

He believes that the public can be 
better safeguarded by a higher stand- 
ard of agents and he advocates an 
agent’s qualifications law, so that the 
state department can determine whether 
a license should be issued and whether 
the applicant is qualified. He believes 
that a standard of efficiency should be 
established and all agents be made to 
live up to it. 

He denounced “twisting” of policies 
and said that this is a subject that he 
intends to investigate and see what can 
be done to stop the practice. 

He advised the various fire insurance 
organizations to bring about remedies 
for the evils in the business and work 
out the reforms from the inside. 

Giberson Sets $300 Limit 

At the business meeting it was de- 
cided to allow the secretary 20 percent 
of each paid membership as his com- 











pensation. Secretary J. A. Giberson 
(CONTINUED ON PAGE 15) 
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COMMITTEES ARE NAMED 


FULL LIST BEEN PREPARED 





Insurance Commissioners’ Convention 
Announces Complete Personnel of 
the Working Forces for the Year 





The. committees of the Insurance 
Commissioners’ Convention have been 
announced as follows: 


Officers—President, James R. Young, 
North Carolina; first vice-president, Wil- 
lard Done, Utah; second vice-president, 
John 8. Darst, West Virginia; secretary- 
earee, F. H. McMaster, South Caro- 

na. 

Executive Committee—H. L. Ekern, 
chairman, Wisconsin; Burton Mansfield, 
Connecticut; Joseph Button, Virginia; W. 
T.. Emmet, New York; J. A. O. Preus, 
Minnesota; Frank H. Hardison, Massachu- 
setts; John T. Winship, Michigan. 

Assets Com H. 


of Insurance ori 
Moore, chairman, Ohio; William Keating, 
Montana; Gey Ww. Bailey, Vermont; H. C. 
Fishback, Washington; Robert J. Merrill, 
New Hampshire; J. Eggers, Nevada; T. 
M. Henry, Mississippi; George W. Ing- 
ham, District of Columbia; Jacobo Cha- 
vez, New Mexico. 

B Henry D. 
New York; 8. E. Sti 
E. Green, Maryland; R. 
ginia; I. E. Lang, Maine; 
mond, Connecticut; John 
Texas; Felix Hebert, Rhode ens L. G. 
Hodgkins, 4 Massachusetts; P. rr, 
Michigan; W. McCulloch, Pennsylvania; 
\ ae Willams, South Carolina; James 
Fairlie, Iowa; Cleson H. Smith, North 
Carolina. 

Codification of Bulings—IF. H. McMas- 
ter, chairman, South Carolina; Frank H. 
Hardison, Massachusetts; Howard, 
Nebraska; J. Will Taylor, Tennessee; Al- 
vin E. Hebert, Louisiana; E. F. Van Val- 
kenburg, Idaho; H. O. Fishback, Washing- 
ton; W. C. Taylor, North Dakota; R. B. 
Forsyth, Wyoming; Samuel Epsteen, Col- 
orado; R. M. Potts, Illinois. 

entiale—W. H. O’Brien, chairman, 
Indiana; William R. McCabe, Delaware; 
John C. Luning, Florida; L. L. Coffman, 
Arkansas; O. K. Stabelin, South Dakota; 
J. Will Taylor, Tennessee; Robert J. 
Merrill, New Hampshire; William A. 
Wright, Georgia; J. Eggers, Nevada. 

Examinations—James R. Y chair- 
man, North Carolina; W. B. 
braska; Willard Done, Utah; William T. 
Emmet, New York; Joseph Button, Vir- 

inia; J. W. Ferguson, Oregon; ,. 

avitt, Vermont; John S. Darst, West 
Virginia; Frank H. Hardison, Massachu- 
setts; R. M. Potts, Illinois; R. B. For- 


syth, Wyoming. 
Pideli and § Companies—W il- 
liam M. Shehan, chairman, Maryland; Jo- 


seph Button, Virginia; W. B. Howard, Ne- 


Appleton, chairman, 
liwell, Ohio; Joseph 
E. Ankers, Vir- 
H. Pierson Ham- 
E. Higdon, 


braska; Charles C. Gray, Rhode Isiand; 
Cyrus Brown, Alabama; Charles G. 
Revelle, Missouri; EB. C. Cooper, Califor- 


nia; Jacobo Chavez, New Mexico; J. Will 


Taylor, Tennessee. 
Fraternal Insurance—T. M. Henry, 
chairman, Mississippi; John L. Bleakley, 
; ow. . McMaster, South Carolina; 
E. Hebert, Louisiana; H. O. Fish- 
back, Washington; Burton Mansfield, Con- 
necticut; George W. Ingham, District of 


Columbia; H. L. Ekern, Wisconsin; John 
T. Winship, Michigan. 
Laws and Legislation—J. A. O. Preus, 


chairman, Minnesota; H. L. Ekern, Wis- 
consin; William T. Emmet, New York; 
E. H. Moore, Ohio; Joseph Button, Vir- 
nia; Burton Mansfield, Connecticut; 
harles Johnson, Pennsylvania; John T. 
Winship, Michigan; Robert J. Merrill, 
New Hampshire; F. H. McMaster, South 
Carolina; R. B. Forsyth, Wyoming. 
acobo Chavez, 

man, New Mexico; E. F. Van Valkenburg, 
Idaho; L. L. Coffman, Arkansas; John C. 
Luning, Florida; J. W. Ferguson, Oregon; 
R. B. Forsyth, Wyoming; I. S. Lewis, 
Kansas; William Keating, Montana; Frank 
Depma, Arizona. 
blici and Conservation—Willard 
Done, chairman, Utah; John T. Winship, 
Michigan; O. K. Stabelin, South Dakota; 
J. A. O. Preus, Minnesota; J. Will Blount, 
Maine; John 8. Darst, West Virginia; W. 


chair- 


W. Collier, Texas; . C. Taylor, North 
mo A L. Welch, Oklahoma. 


tes oO es—Burton 
Mansfield, chairman, Connecticut; W. W. 
Collier, Texas; W. B. Howard, Nebraska; 
BE. C. Cooper, California; Ike S. Lewis, 
Kansas; John L. Bleakley, Iowa; Charles 
Johnson, Pennsylvania; Guy W. Bailey, 
Vermont; George M. LaMonte, New Jer- 


se 

Bates of Mortality and Interest—Sam- 
uel Epstein, chairman, Colorado; William 
A. Wright, Georgia; Cyrus B. Brown, Ala- 
bama; R. M. Potts, Illinois; H. O. Fish- 
back, rane: Alvin E. Hebert, Lou- 


isiana; C. C. Gray, Rhode Island; W. H. 
O’Brien, Indiana; O. K. Stabelin, South 
Dakota. 

tion—J. W. Ferguson, chairman, 


Oregon; Frank Depma, Arizona; John 8. 
Darst, West Virginia; J. Will Blount, 
Maine; M. C. Clay, Kentucky; I. 8S. Lewis, 
a or hee M. LaMonte, New Jersey; 
aeetge Ingham, District of Columbia; 

Charles G. are, senaert. . 
. Em- 


Reserves eo—W. 
met, chairman, ‘New York; Charles John- 


OKLAHOMA AGENTS CONVENE 





Association Grows From Thirty to 110 
in Thirty Days—L. H. Stubbs Rep- 
resents National Organization 


Oklahoma City, y, Okla., Oct. 1.—(Spe- 
cial)—The Oklahoma ‘Association of 
Local Fire Insurance Agents opened a 
two days’ session here today with pres- 
ident t: F. Gasford of Sulphur pre- 
siding and about eighty agents in at- 
tendance. The membership of the as- 
sociation has been increased from 
thirty to 110 in the last thirty aays and 
still further accessions are expected 
during the present meeting. 

The feature of the day’s session was 
the address by L. H. Stubbs of St, 
Joseph, Mo., representing the National 
Association of Local Fire Insurance 
Agents, who dwelt on-the desirability 
of raising the standard of the profes- 
sion and the need for better qualifica- 
tions and higher ideals among local 
agents. Addresses along the same gen- 
eral line were made by J. H. Mullin of 
Bartlesville, who talked on agents’ 
qualifications, and R. L. Cox of Durant, 
who spoke on “Insurance as a Pro- 
fession.” 

Thursday’s program includes ad- 
dresses by Milas Lasater, former in- 
surance commissioner of Oklahoma, on 
“The Local Agent’s Relation to Fire 
Waste,” and by Charles A. Haggart ,rep- 
resenting the Oklahoma Fire Preven- 
tion Association, on “Laws and Ordi- 
nances for Fire Prevention.” 

The election of officers will be held 
Thursday and the meeting will close 
with a banquet Thursday evening at 
at the Lee Huckins hotel. 





May Reclassify Indianapolis 

Indianapolis, Oct. 1.—(Special)— 
Representative business men and mem- 
bers of the city council were told last 
night by E. R. Townsend, hydraulic 
engineer, that, unless the city council 
speedily passes the pending building 
code, he will recommend a reclassifica- 
tion of the city, which will mean a ma- 
terial increase in insurance rates. Mr. 
Townsend was among the guests at a 
ten-course banquet given at the Hotel 
Severin by Councilman George B. 
Rubens for the council and business 
men. Rubens for months has been 
working for the adoption of the code 
and arranged the banquet in ordér that 
councilmen might learn how the busi- 
ness interests of the city feel toward 
the long delay. 





The City Club of Chicago will observe 
fire prevention day with a luncheon. Chief 
McDonnell of the city fire prevention 
bureau and some other man prominent in 
the work will be the speakers. 
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CONPLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 
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NATIONAL-BEN FRANKLIN FIRE INS. CO. 
Capital, $1,000,000 Assets, $3,336,342.32 
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“Two of the Oldest and Strongest Fire Insurance Companies of France”’ 


“GENERAL FIRE ASSURANCE CO. 


OF PARIS, FRANCE Established 1819 


URBAINE FIRE INSURANCE CO. 


OF PARIS, FRANCE Established 1838 
AGENCIES DESIRED IN THE PRINCIPAL CITIES AND TOWNS 


FRED. S. JAMES & CO. 


UNITED STATES MANAGERS 
No. 123 William Street 
NEW YORK CITY 
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INDIANA MEN GATHER 


MAKE RESOLUTIONS STRONG 


Underwriters’ Agencies and Overhead 
Writing Come In for Emphatic Com- 
ment—Problem of Membership 


OFFICERS ELECTED 
President—Jehn Bruns, New Albany. 
secretary-Treasurer—E. J. Blue, Muncie. 
(Vice-president will 


be named by the 

Executive Committee.) 
Delegates to National Convention—Fred 
Indiana Harbor; J. W. Kirkpat- 
rick, Muncie; B. F. Pfister, Terre Haute; 
BR. FP. Scudder, Rushville; BR. E. Breed, 
Marion; John B. Welch, P. J. Riley, John 
E. Milner, O. B. Smith and E. H. Forry, 

Indianapolis. 

Alternates—H. E. Rose, Martinsville; 
James McHeury, Wabash; Marshall Robb, 
Clinton; H. M. Smith, Terre Haute; E. T. 
Wood, Albert E. Uhl, L. B. Calvelage, W. 
¥. Wocher and A. J. Huber, Indianapolis. 


Indianapolis, Sept. 30—(Special)— 
The Indiana Association of Local Fire 
Insurance Agents met in annual session 
in this city yesterday afternoon and 
today. The attendance was not large 
but it was representative. 

The increasing of the membership 
was the big question. It is becoming 
more evident yearly, not only in In- 
diana but in other states and not only 
locally but nationally, the insurance 
men say, that it takes a large body to 
have the influence and power required, 
particularly in heading off vicious 
legislation. The Indiana association is 
made up now of eighty members from 


Indianapolis and one hundred from out- | 


side the city. The Indianapolis mem- 
bers can bring good pressure on their 
legislative representatives, but in the 
other ninety-one counties there is 
barely more than one member to the 
county. Many counties, in fact, have 
no member in the association. The 
opinion was unanimous, as expressed 
at the first session, yesterday after- 
noon, that some system must be de- 
vised and adopted now and finally to 
get a larger organization of the local 
agents. The legislative possibilities 
were not the only ones considered. 
There are other mutual interests that 
would benefit by a solid phalanx. 
“More members” has been the slogan 
of the association for several years and 
has been taken up lustily every time 
new officers were elected. They have 
tried to keep to their resolutions and 
have in the usual way circularized the 
agents to beat the band, pressing them 
to come to the conventions or, failing 
that, to give the association their 
financial backing, to the extent of the 
yearly membership fee. 
Will Try Other Methods 

It has been demonstrated, apparently 
to the entire satisfaction of the mem- 
bers, that the goal of a larger and 
more influential organization will never 
be reached in this way, so other meth- 
ods will be tried. Whether one of 
these is the employment of a paid of- 
ficer, one or more, to solicit the agents, 
town to town, and get their application 


and money, was left for later consider- 
ation. 


Two Subjects Discussed 

Two other subjects discussed at the 
opening session were underwriters’ 
agencies and overhead writing. Both 
of these were condemned in widely 
Scattered debate and in emphatic lan- 
Suage and the resolutions committee 
was instructed to make its recommen- 
dations on these matters strong. Some 
curiosity was indicated as to whether 
the committee would, in addition to 
condemning them, advise the associa- 
tion what to do about it. The number 
of underwriters’ agencies has grown 
materially since the association took 
such a vigorous stand against triple 
and quadruple and octuple agencies. 
The Indianapolis association, which 


Started an active campaign for single 

agencies, has not reached that happy 

State, but after it had got the schedule 
(CONTINUED ON PAGE 15) 
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SETTLE MOOTED POINTS 
REGULATE SALARIED OFFICES 


Members of Big City Committee Take 
Important Action—St. Louis 
Next on Docket 


The salaried office, the crux of most 
of the differences between the com- 
panies and the Chicago commission 
agents, is to be regulated as to expenses 
and will be given no advantage over 
commission offices. Such a course was 
determined upon by the joint large 
cities committee at a meeting in Chi- 
cago Wednesday. The salaried offices 
will not be allowed to expend more 
money for business than are the agents 
and it is said, without authority, that 
regular audits of such offices will be 
made to see that the rule is being 
kept. This plan removes the big ob- 
jection of commission agents, who held 
that they were not fighting a reasonable 
reduction in expenses but did seriously 
protest any plan that would give sal- 
aried offices a possible advantage over 
them. 

Committee Makes Statement 

This action is looked upon as one 
of the biggest bits of progressive work 
that the committee has done. A reso- 
lution to such effect was passed and or- 
dered given out for publication. It is 
included in the following statement 
given out by Chairman Charles E. 
Sheldon at the close of an all afternoon 
session: 

The joint large cities committee re- 
ports marked progress at its meeting to- 
day and will convene again on Friday 


afternoon of this week, when conditions 
in St. Louis will be considered. 


Subcommittees Appointed 


To facilitate the work of the commit- 
tee some subcommittees have been ap- 
pointed. 

The legislation passed by the companies 
in connection with Chicago business pro- 
vided for a form of agency agreement 
and the preparation of this was referred 
to a committee consisting of J. W. Coch- 
ran, chairman, and A. D. Baker. The 
company legislation also carried with it 
recommendations for changes in the rules 
of the Chicago Board. As it was thought 
that the executive committee of the board 
might wish to confer with the company 
committee on these particular matters 





it is probable that conferences may be 
desired by agents or committees repre- 
senting local agency interests, and to 
meet agents in conference, the following 
subcommittee was appointed: Walter H. 
Sage, chairman, E. G. Halle, George W. 
Law and Neal Bassett. 
Salaried Office Resolution 


As some misunderstanding seems to 
prevail on the part of agents as to the 
position of salaried or company offices, it 
was thought well to express the opinion 
of the committee on this matter which 
was done by the following resolution, 
unanimously adopted: 

“Resolved, That this committee rules 
that with respect to the legislation rela- 
tive ‘to company or salaried offices, pro- 
viding that such offices, ‘shall be sub- 
ject to the same brokerage rules as shall 
govern the commission offices in Chicago,’ 
it is the intent and spirit of such legisla- 
tion that ‘in a salaried or company office 
the expense of procuring business shall 
not exceed what it would cost the com- 
pany in commissions to procure the same 
volume, amount and classification of pre- 
miums through-a class number one agent 
operating on a commission basis.’ ”’ 

The committee appointed Messrs. Sage, 
Street and Bassett to prepare and report 
to the meeting of Friday a_ tentantive 
plan for the regulation of St. Louis busi- 
ness. 





Changes in the Field 











H. B. Matt 

H. B. Matt, Columbus, Ohio, state 
agent of the Sterling Fire of Indian- 
apolis in Ohio, has been given jurisdic- 
tion over Michigan also, following the 
resignation of State Agent James W. 
Hughston, who has gone in the fruit 
raising business with his father at Har- 
bor Springs, Mich. 


M. H. Collins and F. W. Feiler 

The Springfield has divided its moun- 
tain field, placing M. Collins, its 
present special agent in this territory, 
in charge of New Mexico and southern 
Colorado. Frederick F. Feiler, an 
examiner in the western office in Chi- 
cago, has been appointed special agent 
for northern Colorado and Wyoming. 


Charles O. Young 
Charles O. Young, who assumed his 
duties as state agent of the Phila- 
delphia Underwriters in Wisconsin and 
Minnesota, has established his head- 


Hand Book of Wisconsin, which was 
published before his new address was 
known, 


EDWARD H. BRADT 


Edward H. Bradt, for twelve years spe- 
cial agent for the St. Paul in New York, 
Pennsylvania and New Jersey, under 
Whiton & Merges, has been appointed 
state agent in New York for the State of 
Pennsylvania, with headquarters at Syra- 
cuse. 





News About Companies 








Bankers & Merchants Fire, Minneapo- 
lis—Report on the examination of this 
company by the Minnesota department as 
of June 2 shows total admitted assets of 
$175,742, total liabilities other than capi- 
tal of $4,706, capital paid in cash of $106,- 
090, capital partially paid in cash of 
$37,130, net cash surplus of $27,817 and 
surplus to policyholders of $171,037. 
* . . 








Retail Lumbermen’s (Mutual), Minne- 
apolis—An examination of this company 
as of July 31 shows cash assets of $342.,- 
209, liabilities of $49,321 and surplus of 
$292,881. 


> > . 
Minneosta Fire, Chatfleld—This com- 
pany was examined as of June 30 and 


showed total admitted assets of $176,301; 
total liabilities, except capital, of $49,438, 
capital $103,010, net surplus $23,853 and 
surplus to policyholders $126,863. 

. > > 


Parmers Home Mutual Tornado & 
Cyclone, Madelia, Minn.—This company 
showed, according to an examination by 
the Minnesota department on July §&, 
total admitted assets of $26,266, total lla- 
bilities of $8,387 and surplus of $17,874. 

>. * . 


Amazon Fire, Ariz.—The company is 
now admitted to Illinois, Indiana and 
Ohio so far as the central west is con- 
cerned. Special Agent A. J. Davis of Chi- 
cago will investigate conditions in Mis- 
souri with the idea of entering that state. 
Then after the first of the year the com- 
pany will enter Michigan and Wiscon- 
sin. It has just applied for member- 
ship in the Western Insurance Bureau. 
Edgar M. Davis, managing underwriter, 
is now on a trip in the central west He 
was formerly president of the St. Louis 
Fire. Special Agent A. J. Davis has taken 
offices at 1937 Insurance Exchange, Chi- 
cago. 

* . . 

United American, Ky-The company 
has been admitted to the Western Union, 
Holmes Cummins, the secretary, being 
the member. Its semiannual statément 
shows assets $235,226, capital $177,566, 
eapital partly paid for $45,378, reinsur- 
ance reserve $6,924, net surplus on basis 
of gross assets of $301,734 is $68,565. 











the following subcommittee was ap-| quarters at 1122 Plymouth building Franklin, D. C., and Missouri 
a a PMalle. C. AA Brest and Minneapolis. His old address at Fargo, —A Joplin, Mo., newspaper states that 
W. M. Patton. As the work progresses | N. D., appears in the new Underwriters’ (CONTINUED ON PAGE 27) 
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CAPACITY, $100,000 SINGLE RISK 


10 per cent Commission to Brokers. 


MARSH & McLENNAN 
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GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 
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SIMPLY CAN’T STOP HIM 


KLAPPERT AGAIN IN FORM 


Gives One of His German Dialect 
Speeches at the Farewell Dinner 
at Cincinnati 


William Klappert, the Cincinnati lo- 
cal agent, got off one of his German 
dialect speeches at the recent farewell 
dinner given to George M. Lovejoy and 
Theo. F. Spear of the Phoenix of Hart- 
ford. He said: 

As I stand before you this 
umpronsing ou, I cannod helb but abbre- 
ciate ven ook into your schmiling faces 
that you ~ von goot bunch of jolly 
fellers. Den, I haf within me a feeling of 
satisfacshun that I don’dt vant nothing 
more to eat, for the next week, for effery- 
thing we hat tonite vos so goot and so 
nice. But I must not standt on de grass, 
the “soup-ject” is “Phoenix.” 

Right here I must explanationize how to 
spell that word “Phoenix” and bronounce 
id. First you take a “P’’—not a liddle 
“p” but a big “P’—and “h-o-e’ (you no 
vot a hoe iss), and after that comes “nix.” 
Right behindt the “nix” comes a liddle 
dot, or fly speck—don’dt forget the dot— 
for dot completes the word. Now, ven 
you come to brrrrronounce id—that takes 
a little preparation. You take your lips 
and your teeth, and put them close toged- 
der, and then you let out a liddle wind 
through the mouth—because without wind 
you cannot bronounce “Phoenix.” 

Week before last I vos in that liddle 
vilage of Hartford, Conn.—don’dt forget 
the dot—and I met many peoples, mostly 
inshurance men. In Hartford they haf 
streeds and sidewalks just like here in 
Zinzinnati, but the sidewalks they iss 
narrow, and I vos valking along these 
narrow sidewalks and continually bump- 
ing into these bresidence of the big in- 
surance companies. Von in particular 
wich I met was Mr. Phoenix, and I vant 
to tell you, my deer boys, there is a wise 
old bird. I hadn’t no previous acquaint- 
ance with him, and chust for the moment 
found him off the nest, but I new him by 
his feathers. We chust met right in front 
of von big large fine building—I dink it 
vos a saloon, for I remember seeing the 
monogram on the winder, “cool lager beer 
on tap inside’—and as we stood there 
facing each other, he looked me right 
square in the face, and he says, “Hello, 
Bill, when did you get here in Hartford?” 
I said, “I arrifed today.” When he un- 
dressed me as “Bill” I felt good—right 
there in front of that saloon—because I 
likes that familiarity. So ven I un- 
dressed him as “Phoe” (for the balance 
of his name amounted to “nix” anyway) 
he seemed pleased, and I continued: 
“Phoe., pardon me, why did you disturb 
that beautiful nest you had in Zinzin- 
nati?” “We haf been vanting here in 
Hartford Love-Joy for a long time.” 
“Oh!” I says, “I don’dt think you want 
any more as we do in Zinzinnati. And, 
vot are you going to do about id, are you 
going to shake-Spear?’ He looked me 
right square in the eye and says, “Far be 
it from—far be it from” (he said it 
twize). I don’dt no quite yet what he 
meant by “far be it from’’—the beer in 
the saloon or the distance between Zin- 
zinnati and Hartford. Again I asked him, 
“Why did you disturb that beautiful nest 
in Zinzinnati?’” He made the following 
reply, and requested that I keep it in 
violets or roses—I don’dt know vich— 
but I said I vould keep it that way, the 
sub-way. Then he told me that his com- 
pany had gotten so big and that they had 
so much money, he felt it woo that 
they call their little chicks (Georgie and 
Theo) home to count it, which would keep 
them busy the balance of their lives. 
“Phoe.,” I says, “I know lots of beebles 
wich would be glad to relieve you of 
your money without counting id.” I guess 


evening, 


and 


,8oon,’ 





WANTED 20S!7I0N as 


SPECIAL AGENT 
with Fire Company by experienced 
field man. Age 32. Single. Excel- 
lent references. Address 43-W, 
care The Western Underwriter. 


WANTED—Special Agency 


WANTED—By an experienced 
fire insurance man, position as 
special agent. Wisconsin or IIli- 
nois field preferred. 


Address: 45-Y, care The Western Underwriter. 








Terminal Grain Elevators 


A small pamphlet covering the hazards and 
underwriting feature of these risks, by J. G. 
Hubbell, Manager of National Inspection 
Co., 108 So. La Salle St., Chicago. 


Price 25c. Address the Author 





I must have been verry inquisitive that . 
morning, and I asked him where he got | 
all of this money. “Well,” says he, “you | 

we inshure all kinds of prop- , 

“You do?’—all this right in| 
front of that saloon—‘do you insure also | 
saloons?” I could not get away from | 
that saloon, we vos standing right there 
on that same spot. “We inshure saloons, 
breweries, dwellings and churches, and in 
each case we charge a fee (Phoe), and 


when the property does not burn “nix” is | 


returned. It’s a fine scheme for making 
money, and I’m _ surprised, Bill, you 
haven't started something like dot in Zin- 
zinnati for yourself. It’s like taking can- 
dy from the baby—you can depend upon 
id.” I told him I vould think aboud it 
ven I got home. ‘Ven will you go back 
and ven vill you see my two young 
chicks, Georgie and Theo?” “I 





think I} 


will return day after tomorrow, but am | 


sure will see them both tonight.” 
“When you see Georgie and Theo,” says 
he, “gif them my luv and say to them 


and he says they have been setting on 
the old nest in Zinzinnati long enough, 
that their wings iss 


sufficiently | 


strong nuf for them to fly home, and we | 
hope | Georgie and Theo will do so very 


Then Phoe. opened his eyes wide, | 
and all of a suddent he began flapping . 
his wings, and gradually he soared out of | 
sight, leaving me standing there right in 
front of that saloon—high and dry— |; 
and suddenly another bresident of an in- 
surance company, I do not know vich, 
bumped into me, and the jar was so 
great it woke me up. It was den I re- 
alized that all this was a dream. Oh 
how glad—how glad I am that it was 
so, and our beloved Georgie and Theo iss 
still with us yet tonight. I am so glad— 
so glad. 


CONSIDER NATIONAL BODY 


New Organization in Ohio May Take 
on Country-Wide Scope—Presi- 
dent Diggs’ Ideas 


Whether the plans of the Insurance 
Federation of Ohio are to be adopted 
in other states and the federation ex- 
panded into a national organization is 
now being considered by its officials. 
President W. S. Diggs is known to be 
ambitious in this direction and feels that 
there should be an insurance federation 
in each state and finally an Insurance 
Federation of America. He already has 
invitations to speak at Buffalo, Syra- 
cuse, Troy and other New York points 
with a view to organizing the insur- 
ance men of New York along the same 
lines as he has worked on in Ohio. 
An organization has already been 
effected in Indiana and is now in oper- 
ation. Mr. Diggs has been in corres- 
pondence with insurance men in Louis- 
ville, Kansas City and St. Louis and 
may arrange an itinerary on which he 
will address the insurance men at vari- 
ous points in the west, returning by 
way of Indianapolis, where he will 
give what assistance he can to the 
newly formed Indiana Federation. A 
movement is now on to organize a 
federation in Missouri. 

Mr. Diggs feels that his organization 
can accomplish much that the National 
Association of Local Agents does not 
do. In the first place all insurance 
men are eligible to membership, in- 
cluding field men and company officials. 
His organization is even so broad that 
it takes in policyholders who wish to 
join, and the Ohio Federation already 
has a number of these in its member- 
ship. The plan in general is to have 
one big federation including agents, 
special agents, company officials and 
policyholders in all the branches of in- 
surance. The association seeks to 
work for education, cooperation and or- 
ganization and to bring together all 
those who have a mutual interest in the 
advancement of the genéral cause of 
insurance. Mr. Diggs is on friendly 
terms with the National association 
officials and is working in harmony 
with them. In fire insurance, as in 
other lines, the work of the Federation 
is directed toward the improvement of 
conditions for the policyholder as well 
as the insurance man, and a part of 
the program will be better fire pre- 
vention and protection. 





Chattanooga, Tenn., celebrated last 
Wednesday and Thursday as fire preven- 
tion days, municipal authorities arrang- 
ing the event. Members of the police and 
fire department did the inspection work. 
This is the second annual celebration of 
the event, it is announced, the first hav- 
ing been unusually successful. 





-L. TA P. e. Mecemee 
W. aEGR. J. 


KEITH McCANSB, 
24 Vice Pres. 


Sec’y and Treas. 


Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health,Steam Boiler, Liability,and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 





The Bankers Guarantee and Casualty Co. 


that you saw their father in Hartford, | 


Rockefeller Building CLEVELAND, O. 


(Now Organizing) 


If your antecedents will bear inspection we can interest you 


| Good territory open for live local agents in parts of Kentucky, Indiana and 
Alabama. Good Commissions; Correspondence Solicited. Health and Accident Insurance 


TRANSYLVANIA 


CASUALTY INSURANCE CO. 


BEN L. BRUNER, President 
E. N. CANADA, Gen’l Supt. 612 Paul Jones Bldg. LOUISVILLE, KY 


GENERAL AGENCIES 


Opening at Cincinnati, Dayton, Toledo, Springfield, Lima and other Ohio Cities 
to represent the 


Frankfort General Insurance Company 


We have many up-to-date policies in our Personal Accident and Health, 
Burglary, Liability and Industrial Accident and Health rtments. 
Liberal commissions are offered, with direct agency contract with the Home Office. 
Our Ohio Branch Office furnishes the very best of service. 


Address the Company at New England Building, Cleveland, Ohio 
Established 1865. Assets exceed $10,000,000 


DIRECT GENERAL 
AGENCY OPENINGS — and —. 
ec naee onvenient Premium 


Payment Combination Accident and Health Policies. 


AMERICAN LIABILITY COMPANY 
W. R. Sanders, Gen’! Mgr. CINCINNATI, OHIO 


$100,000.00 deposited with Indiana Insurance Department for the 
protection of ALL Policyholders. 

















Excellent Territory in 
Ohio, Indiana, Pennsy]l- 




















ese? 





EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St.,Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies. 

UNITED STATES ASSETS, $7,461,951.58 SURPLUS, $2,240,962.89 


hie, Eas “5, W. Va., Tenn., 618 Walnut St., Cin 

q 2 bee Ky. a., Tenn. * 
aoe Wil Se ORUNSKILE "837 ve., N. Ww. Cleveland; FRANK 
gaeeti DOR < COMPANY, Cent. 337 Su oeew Hayden Bi 


Ind. and Ky., Talbott B 
S Dak ad Dat’ bo ne: Hacaage Gye! CHAS. HG 
LOYAL D wins, B 
Sy COMP. ANY, 
co., _anerad ie, ame City, Mo. a 
:) Live men can secure desirable territory, in Indi- 
rk Q 22, Kentucky, Ohio, Pennsylvania, Tennessee and 
West Virginia to represent a stock company con- 
fining its business strictly to monthly accident 


and Health Insurance. This Means Service. 


CONSOLIDATED CASUALTY COMPANY 
J. W. Scherr, President LOUISVILLE, KY. 
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COMPANY LEAVES STATE 


KENTUCKY DEMAND TOO MUCH 
California Fire Objects to State Rating 
Board’s Actions—New Troubles 
Break Out 





Kentucky asked one too many things 
of the California Fire and it has de- 
cided to withdraw from the state. No- 
tice of such intention has been sent to 
all agents and to the commissioner of 
insurance. Agents have been instructed 
to write no more business but advised 
that all now in force will be carried to 
termination. Endorsements and can- 
cellations will be made as in the past. 

The California has never made any 
money in Kentucky and believes that 
until the state rating plan is abandoned 
there will be nothing but a loss for it 
and for other companies as well. Thus 
far only reductions on various classes 
have been ordered and no increases in 
other classes appear probable. 

Expense Ratio Mounting 

Now the board is demanding the 
monthly reports of experience on va- 
rious classes. The California finds that 
an additional bookkeeper, and no or- 
dinary low priced clerk will serve the 
purpose, will be necessary to get out 
these statements. In view of the down- 
ward trend of rates this additional ex- 
pense does not look good. Then, too, 
the company objects strenuously to 
paying its share for the support of the 
state board which is doing nothing but 
increasing the deficit between income 
and disbursements. The California has 
further found that the local license fees 
exacted under the laws of Kentucky are 
burdensome and that commissions paid 
in Louisville are out of proportion to 
the class of business secured. 

There is considerable unrest among 
managers and it is thought that some 
other companies will follow the lead of 
the California. Kentucky will not 
probably be given a wholesale abandon- 
ment, as was Missouri, but there is pos- 
sible an exodus from the state that will 
be felt. 

Two New Demands 

The straw that broke the camel’s back 
in the case of the California was the or- 
der that the recording of business by 
companies must be delayed no longer and 
that monthly reports must now be given. 

The rating authorities have also an- 
nounced that in addition to filing the rate 
of each risk in the state, the companies 
must also file all of the makeups for 
individual rates. The board states that 
so many complaints have been filed re- 
garding excessive rates that it desires to 
have before it the details showing how 
the rate was arrived at. his means, of 
course, immensely increased labor and ex- 
pense for the actuarial bureau. 

Dwelling Schedule Situation 

The companies have not indicated 
whether they intend to let the new dwell- 
ing schedule go into effect without a pro- 
test. It is due to become effective Oct. 
15, and if the companies do not take steps 
to prevent it, it will be up to them to 
begin over, through the Kentucky Ac- 
tuarial Bureau, the arduous work of re- 
rating the state on the new basis. Field 
men meanwhile are up in the air over the 
Situation, and are La ge to figure out 
what method they can adopt in order to 
Save the situation. It has been suggested 
that unprofitable towns be cut off the list, 
as far as dwellings are concerned, or that 
only one-year policies be written and 
those only on brick, metal roof dwellings. 
The first method seems likely to prove 
most effective, as the same plan, followed 
in the case of farm rates, brought the in- 
surance board to a realization that it was 
hurting the public, and resulted in its 
putting the rates back on a basis at which 
the business could be profitably written. 
It is likely that while no concerted action 
will be taken by the field men, they will 
individually restrict the business. 


To Investigate Mutuals 


Although automobile garages have 
Proved costly, the state board believes 
rates are too high, and has begun an in- 
Jontization with a view of ordering a re- 

on. 


The state board has announced a hear- 





ing on the tobacco schedule for Chicago 
Oct. 6. 





MEETING OF FIRE MARSHALS 





Pregem for the Annual Convention to 
Held in — Next 
ee 


The program fot the eighth annual 
meeting of the State Fire Marshals’ 
Association to be held at the Hotel 
Walton, Philadelphia, Oct. 10-11, is out. 
A. Lindback of Manitoba is president 
and C. P. Host of Wisconsin, secretary 
protem. The program is: 

Priday Morning, Oct. 10 

Meeting called at 10 a. m., Hotel Wal- 

n 





Address of welcome by His Honor the 
Mayor of Philadelphia. 

Reply by the president. 

Address by the director of Department 
of Public Safety—George D. Porter. 

The president's address. 

Priday Afternoon 

Meeting called at 2 p. m. 

General discussion. 

Address by Powell Evans, chairman 
Fire Prevention Commission. 

Instructions in the Causes and Dangers 
of Fires in Our Public Schools—Ole O. 
Roe, Iowa. 

Discussion. 

Visit to the Curtis Publishing Company. 

Saturday Morning, Oct. 11 

Inspections by State and Local Authori- 
ties and by Insurance Companies—J. R. 
Young, North Carolina. 

Discussion. 

Cooperation and Fire Prevention Asso- 
ciations—S. E. Crane, South Dakota. 

Discussion. 

Office Forms and Systems—E. R. Def- 
fenbaugh, Ohio. 

Discussion. 


Saturday Afternoon 
Business session. 
Reports of committees. 
Election of officers. 
Selection of convention for 1914. 





Promoters Are Indicted 

Victor Lubliner and Henry P. Town- 
ley of New York City have been in- 
dicted by the federal grand jury on a 
charge of conspiring against the gov- 
ernment by devising and intending to 
devise a scheme to defraud Eva M. 
Schwertzer and others by means of the 
National Assurance of Wilmington, 
Del. The case was originally begun in 
1910 and after a hearing an indefinite 
postponement was ordered and the bail 
bonds of the two men canceled. The 
case was recently reopened and on 
Monday the indictments were returned. 
The grand jury found that the shares 
of stock offered for sale did not have 
a par value of $10 each, as represented; 
that the company was not regularly in- 
corporated for $1,000,000; that it would 
not begin business for some time, and 
that it did not have prominent capital- 
ists and men of national reputation as 
stockholders. 





Thomas L. Wilson, agency superin- 
tendent of the Delaware Underwriters, is 
making a trip in the central west and 
ee the Northwest meeting next 
week. 





Ernest Palmer, assistant general coun- 
sel of the National Board, will be mar- 
ried the latter part of October and will 
reside in Evanston, Ill. 











Insurance Men’s Headquarters 


Hotel Dyckman 


THE COMPLETE HOTEL 


Sixth Street, near Nicollet Avenue 
Minneapolis, Minn. 








Highest Type of Fireproof Con- 
struction 


Every Room with a Bath 
European Plan Exclusively 
Circulating Ice Water in All Rooms 
Rates $1.50 up 











Mr. Local Agent 


You are missing one of the finest opportunities 
to better your equipment and service that has ever 
been offered. 

The demand of the day in fire insurance agency 
service is a better knowledge of fire hazards and 
the make-up of the insurance rate. 


How many risks have you lost in the past year 
to another agent, an outside broker or the mutu- 
als because you couldn’ t explain your own schedule 
and show what hazards were charged for that 
could have been eliminated at small cost by the 
assured and his rate legitimately brought down? 

Do you realize that the future of the fire in- 
surance agency business depends upon the service 
that an agent can give his assured in advising him 
as to his fire hazards and insurance cost and that 
every legislative investigating committee in its rec- 
ommendations is emphasizing this? 

To supply local agents with this information 
to enable them to meet competition—and give it 
to them in an easy and inexpensive way—we ar- 
ranged with Mr. Jay S. Glidden of the Chicago 
Board of Underwriters for a nontechnical course 
of instruction in the form of twenty lessons on 
the application of the Dean schedule. 

These have been running, two a month, in the 
monthly publication, FIRE PROTECTION, devot- 
ed to fire protection, fire prevention, fire extinguish- 
ment and fire insurance, since May. 

These lessons are the only thing of the kind 
published, and from month to month are com- 
manding an increasing attention and interest in 
the fire insurance world. 

So well equipped is Mr. Glidden to give this 
instruction to the local agents of the country that 
his course is published with the consent and 
approval of the publishers and owners of the Dean 
schedule. 

The subscription to FIRE PROTECTION is 
only $1.50 per year. So long as the issues last we 
are willing to date subscriptions back to the May 
issue, when the Glidden lessons began. If you 
want an individual ‘‘quiz’’ on each lesson, con- 
ducted by Mr. Glidden personally, the total cost 
is $12. 

But all the information is contained in the 
lessons published which you get simply by sub- 
scribing for a monthly publication at $1.50 per 
year, which you ought to have anyway. 

FIRE PROTECTION is doing an educational 
work for the local agents of the country which 
will be appreciated by them in the years to come. 

Why delay until you will no longer be able to 
get the back numbers? Send your order today. 


Use this form: 
Western Underwriter Co., 
Chicago-Cincinnati 
Send FIRE PROTECTION to the address below 
from May, 1913, for which find enclosed $1.50 for 
the first year. 


Name 
Address 
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AS VIRWED FROM CHICAGO | 


NORTHWEST MEETING ON | 
The big meeting of the year in Chi- | 
cago will be called next Wednesday | 
morning when the Fire Underwriters’ | 
Association of the Northwest will as- | 
semble. No candidate for president has | 
shown up except D. W. Andrews of | 
Michigan, so it looks now as 11 the 
Wolverines will have a walk-a-way. ' 
The Blue Goose business meeting will 
be held Tuesday and the fellowship 
dinner will take place in the evening. 
A number of companies will have din- 
ners during the week as will the life | 








Poor, Selden & Van Ness 


MANAGERS 
EASTERN DEPARTMENT 





ABELL BLDG., BALTIMORE 


CAPITAL $850,000.00 SURPLUS TO POLICY HOLDERS $1,310,131.42 


115 N. Pennsylvania St., INDIANAPOLIS 
JAMES F. JOSEPH, Vice-Pres. & UNDERWRITING Mar. 


The Wm. #. Kenzel Co. 


METROPOLITAN AGENTS 


TERLIN 


—— FirEB — 
INSURANCE @MPANY 


HOME OFFICE: 





23 LIBERTY STREET, 
NEW YORK CITY 





members of the Northwest association, | 





the members of the old Insurance Sur- e 
vey Bureau and the Minn-dako-wis | 
Tribe. Many company officials and | 
prominent men in the business from all 
quarters will attend. { 
x* * * ; 

BLUE GOOSE FELLOWSHIP DINNER 
The big “Good Fellowship” dinner at 
the Hotel La Salle, Chicago, next 


Tuesday evening promises to be a ;, 
world beater. In addition to the ban- No Red Tape and 
quet speaking, over which John Mar- No Delay 


shall, Jr., of the Firemans Fund, will 
preside, Chairman Cyrus K. Drew has 
arranged a gridiron stunt to be built 
about “The Isle of Mis-er-ee.” Whether 





Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


“WE ISSUE SURETY BONDS” Liberal Commissions 
Local Agents Wanted Everywhere 


INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 








this is intended to be a take-off on the 





Missouri situation, Chairman Drew 
sayeth not. The gridiron features will 
be under the personal direction of John 
F. Stafford of the London & Lancashire 
in Minnesota. No ritualistic work will 
be shown on this occasion. The din- 
ner will start promptly at 6:30 o’clock 
and there will be something doing 
every minute. 


through as the result of faithlessness 
to public interest on the part of some 
employes of the county of Cook. It is 
predicted that no more important con- 
wictions will be secured and that the 
ways are greased for some of the worst 
offenders to slide into the immunity 
bath tub. 
* * * 
COMPANY WINS ITS POINT 

The loss on the Lorimer Memorial 
Baptist church at Seventy-second street 
and Champlain avenue, Chicago, which 
has been in litigation since the first of 
the year, has been paid for at the fig- 
ures originally made by the company. 
The fire occurred last December and an 
informal appraisal by representatives 
of the trustees and Thrasher Hall, rep- 
resenting the Northwestern National, 


* . 
PIRE INSURANCE CLUB 

The first meeting of the year for the 
Fire Insurance Club of Chicago will be 
held Wednesday evening, Oct. 8, at 
the assembly room of the Chicago 
Board, Insurance Exchange. W. B. 
Flickinger, western general agent of 
the Philadelphia Underwriters, will be 
the speaker and many of the managers 
and field men attending the annual 
meeting of the Northwest association 
will probably be present. Something 
extra in the way of entertainment will 
be provided for the occasion. 

* * 
OPENS A CHICAGO OFFICE 

A. O. Auten has been appointed spe- 
cial agent of the Western Live Stock 
of Peoria, Ill, for Chicago and will 
have his headquarters at 1864 Insur- 
ance Exchange. Mr. Auten has been 
identified with live stock interests in 
the state for many years and has been 
an owner and breeder of fancy stock. 
The company has practically completed 
the sale of its stock and will make a 
specialty of insurance on fancy horses, 
mules and cattle. 

Mr. Auten is just relinquishing the 
$500 championship cup which goes each 
year to the owner of the cow that pro- 
duces the greatest number of pounds 
of butter, after holding it for the past 
four years. 


was $2,500 and through the operation 
of the 80 percent coinsurance clause 
$1,684 was the amount agreed upon as 
payable. Wampold & Smith, adjusters 
for the assured, then came into the case 
and carried it into court. By a new 
appraisal of both the property and the 
loss they presented a claim for $2,475. 


for the amount asked said that it might 


and the company of course appealed | 

the case. Last week the trustees of the 

church “came to their oats” and ac- 

cepted the payment originally offered. 
+ . * 


CHICAGO RECORD FOR LAST YEAR 

Question—Can you give me the 
premiums and losses of fire companies 
for Chicago last year. 

Answer—The estimated Chicago pre- 
miums for 1912 were $11,200,000 and 
the actual paid losses were $6,163,792. 
To this should be added $493,103, that 
was not reported to the fire insurance 
patrol, making total losses of $6,656,895. 

To. 
ASSUREDS’ ADJUSTERS CUT 

Competition between adjusters for 
the assured was probably never keener 
than at present. The recent arson in- 


a 
SOME CASES FALL THROUGH 
It is said by persons who have been 
on the inside of the arson trust investi- 
gation and prosecutions in Chicago that 
a number of strong cases will fall 
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and an unusual amount of inventory 
and appraisal work will be required. 
The highest bid was $750 and the low- 
est $250. Other bids ranged between. 
In the good old days adjusters for the 
assured would not have taken this loss 
for less than 5 percent and might have 
secured 10, making a fee of from $1,000 
to $2,000, instead of $250. 
” *” * 

NO DOUBT ABOUT CONSUMMATION 

The stockholders of the Connecticut 
and Phoenix of Hartford will meet 
Thursday of this week to vote on the 
merger deal. While there has been 
some opposition on part of some minor- 
ity stockholders, it is now stated that 
sufficient proxies have been secured to 
consummate the deal. ‘ 

* 


HOT FIGHT FOR PENNANT 

The pennant race in the Fire Insur- 
ance Base Ball League of Chicago is 
waxing warm. Three teams still have 
a chance with the Continental, now 
nearest the bacon. It has won eleven 
and lost two games, while the Aetna 
has won ten and lost two and the Royal 
has won nine and lost three. By the 
use of the formula for calculating radi- 
ated exposures, Dean schedule experts 
have figured out how any one of three 
can win or how all three can tie. The 
Aetna and Continental play this Satur- 
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day and if the Continental wins there 
will be little left to play for—it’s vic- 
tory will be a wedding to Arabella 
Cinch. But if the Aetna wins and the 
Royal beats the Springfield and later 
beats the Aetna there will be a Rogers, 
1847, triple-plated tie. 

* 

EVENTS 

John Weddell, son of T. R. Weddell of 
the Insurance Post, Record-Herald and 
committee on publicity and education, has 
entered the employ of the Chicago Board 
as a _ sprinkler inspector. He was pre- 
viously engaged in sprinkler installation 
work and intends to continue his search 
for fire prevention experience. 

P. lIton, chief accountant for the 
Canada National at its home office in Win- 
nipeg, and bride were in Chicago last 
—. Mr. Fulton called on a number of 
offices. 

A. G. McIlwaine, United States man- 
ager of the London & Lancashire, has 
been spending a few days in Chicago. 

The following have been nominated for 
the executive committee of the Chicago 
Board, to be voted on at the October 
quarterly meeting: L. C. Rollo, H. M. 
Gardiner and Otto J. Gnaedinger. 


* * 
SOME LOCAL 





With Chicago Brokers 











A number of Chicago brokers will 
feel the new order of things in the 
compensation and liability business. 
While some companies have been pay- 
ing only 10 percent commission to 
brokers this figure has not been the 
general rule. One broker who has so 
specialized that his business is largely 
compensation finds that his income will 
be cut about 25 percent. Practically 
every broker will feel the results more 
or less as they have taken up this cas- 
ualty line in addition to fire and plate 
glass. When the compensation law 
went into effect the broker “came into 
his own” as far as the casualty busi- 
ness was concerned and put on a vol- 
ume of stable business. hee 

Some managers are pointing out, 
however, that the cut will be advan- 
tageous to the legitimate man. They 
say this reduction, together with the 
reductions expected in other lines will 
discourage the hangers-on and shift to 
the men who really give service a vol- 
ume of business now in the hands of 
plain commission grabbers. One mana- 
ger points to conditions in the life in- 
surance business—before the 1906 in- 
vestigation life insurance had many 
features that were not to the liking of 
good insurance solicitors but now it 
is much more satisfactory. The reduc- 
tion in liability commissions will like- 
wise improve the liability business, he 
says. If a man gets a contract with 
an old life company now he has little 
fear of having his commissions reduced 
later. He knows whereof he builds. 
The same will hereafter be true of the 
liability business. 

. * “ 

In New York the brokers have been 
enjoying larger commissions than those 
received in Chicago and the cut is felt 
more severely there. The brokers last 
week had a committee call upon Superin- 
tendent Emmet to protest against the en- 
forcement of his order. One member of 
the committee said that the companies 
had “mounted the superintendent’s back 
to ride the brokers into the ditch.” The 
committee suggested that there was more 
room for reduction in managerial ex- 
penses than in brokers’ commissions. They 
also objected to the allowance of higher 
commissions to special and borough 
agents, whom they classed as “preferred 
brokers.” Such agents are given not only 


a greater remuneration but office rent and 
other favors. 
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Ohio Fire Insurance Investigating Con- 
freres Go Over Final Draft of 
Their Report 





The Ohio fire insurance investigating 
committee met in Columbus this week 
to whip its report into shape. O. B. 
Ryon of Chicago, general counsel of 
the National Board, was present to 
confer with the committee. 

At the meeting it was pretty well 
agreed that the committee will make 
no striking recommendations to the 
general assembly when it meets in 
special session. Its members admit 
that while it had been ascertained that 
fire insurance costs the property owner 
too much, they have found no “ 
and that extraordinary change in the 
statutes is unnecessary. ‘ 

Licenses for agents and adjusters, 
both for the companies and insured, 
may be recommended. It has been 
found that considerable dissatisfaction 
among the insuring public has been 
caused by ignorant agents and not a 
little by collusion between adjusters 
and the insured. é ; 

By requiring the men in the business 
to receive the approval of the state it 
has been felt that the unfit and the un- 
scrupulous men could be eliminated. 

Superintendent E. H. Moore wants 
a law to prevent discrimination be- 
tween various risks in the same class. 
Mr. Ryon suggested that the New York 
statute on this question would be 
proper but Mr. Moore was not in sym- 
pathy with his suggestion. 

At all events, said Mr. Ryon, there were 
many matters in connection with the fire 
insurance business that could not be re- 
duced to the narrow limits of law. He 
said the success of a fire insurance com- 
pany depends largely on the “underwrit- 
ing intuition” which in street parlance 
might be called “hunches.” Some of the 
fire insurance men knew instinctively 
what risks not to take, he said, and what 
ones to take at a higher and what at a 
lower rate. 

He asserted that conditions in the in- 
surance business are gradually improving 
and that under the new era of general 
regulation there must be time to work 
out the problems. He declared that com- 
petition will solve many problems. 

Senator Justin A. Moore proposed a law 
by which if a company did business at a 
loss in any other state of the Union for 
five consecutive years it should automati- 
cally be put out of busines in Ohio. Mr. 
Ryon appeared not willing to accept it, 
claiming that it might not work out fairly 
to all companies. The object of the law 
was to prevent Ohio insurers being made 
to suffer from losses of companies in 
other states, 

Illustrative of the uncertainty of the 
committee on various matters was its 
practical decision to turn down a recom- 
mendation that all persons who wish to 
take out fire insurance must make formal 
application and make detailed statements 
as to the property to be insured, then be 
held responsible for any untruthful state- 
ments they might make. It was cecided 
this would only increase expense and add 
delay and confusion, and it was aban- 
doned, although it had been tentatively 
agreed upon at a previous session. 


Senior Mutuals Admitted 

The “senior’ New England mutuals 
have not been licensed in Ohio for a 
number of years, but a number have 
now returned. The following, all under 
the same management, were recently 
admitted to the state: American, En- 
terprise, Manufacturers, Mechanics, 
Rhode Island and State, all of Provi- 
dence. All are licensed also for sprink- 
ler leakage. 








Beggs Heads Ohio Blue Goose 
Will J. Beggs of the Continental was 
elected most loyal gander of the Ohio 
Blue Goose this week. R. L. Mouk of 
the Columbia was elected supervisor, 
William Mank, custodian; A. W. Dor- 
bert of the Caledonian, guardian; C. T. 
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Deatrick of the Home, keeper of the 
golden goose egg; Ray Decker, Home, 
wielder; delegates to the grand nest, 
C. F. Hinman and W. J. Beggs; alter- 
nates R. T. Huggard and Herbert Bon- 
ing. After the business meeting, there 
was a dinner, speeches and songs at 
the Neil house in Columbus. 


OHIO AGENTS AT CINCINNATI 





Annual Meeting of the State Associa- 
tion Will Be Held the Morning 
of October 14. 





The annual meeting of the Ohio 
Local Agents’ Association will be held 
at 10 a. m. Oct. 14 in Cincinnati, the 
National association convention start- 
ing in the afternoon of that day. A 
large number of local agents will be 
in Cincinnati at the National conven- 
tion and it is expected that the Ohio 
meeting will be a fine curtain raiser. 
Some of the National association 
leaders will attend. James A. Knapp} 
of Marion is president. In speaking 
of the program, Chairman F. E. Lauter- 
bach of the executive committee says: 


The program of the state association 
will open the way for the discussion of 
topics of interest and you are invited to 
make the most of this, and to bring be- 
fore the meeting any subject upon which 
discussion in your opinion should be had. 
If communicated to the secretary in ad- 
vance, we will endeavor to give it par- 
ticular place. 

A number of subjects have already been 
suggested. For instance, “Ownership and 
Control of Expirations.” That hits us 
“where we live.” Most local agents be- 
lieve the agent should have the cumula- 
tive value of his work, represented by 
the expiration list he builds up, and we 
will lose that if we are not on the alert. 
“Agency Qualifications” suggests the prac- 
ticability of a law which will put effi- 
ciency at a premium and weed out the 
inefficient. “Discrimination” is another. 
Is the public served by the practice of 
making one rate in one locality, and an- 
other rate for the same hazard and con- 
ditions in another locality? Do our state 
laws contribute in favor of discrimination 
of this sort? “Prompt Payment of Pre- 
miums” is a live one. We allow our cus- 
tomers to do business on our own capital, 
f we have any, and if we haven’t we 
let him use the companies’ money. This 
often brings a whole train of trouble to 
the agent. Cooperation would correct it. 
The writing of “Overhead Business,” and 
the loss of large lines to outside brokers, 
go hand in hand. We should find the 
remedy. ‘Underwriters’ Agencies” is a 
subject which is growing in importance. 
Where will it lead, and what is our duty? 
“Cooperating Companies Which Don’t Co- 
operate” are also worthy of consideration. 
If there are such companies on our “Co- 
operating List,’ should they be allowed 
to stand on a par with those which do live 
up to their obligation? Do we not owe 
it to the latter and to ourselves, to weed 
the others out? 


Antirebate Ruling 


Commissioner Darst of West Vir- 
ginia has issued a ruling regarding the 
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the result of numerous inquiries re- 
garding the meaning of the new anti- 
rebate law. His ruling follows: 

No local insurance agent shall divide 
his commission with, or give compensa- 
tion of any kind to, any person in West 
Virginia for procuring or aiding in the 
procurement of business, unless said per- 
son be a duly authorized solicitor for such 


local agent, or the general agent under | 
whom such local agent is employed, or a | 
local agent of a company engaged in the | 


same kind of business. 





Two Branches Started 


Large branches of the Insurance Fed- | 


eration of Ohio were organized last 
week at Portsmouth and Ironton, by 
State President W. S. Diggs. 


mouth organization and J. W. Berkeley 
of the Ironton branch. 

An executive committee composed of 
the president and two members of the 


organization transact the business of | 


the local body and keep in touch with 
the movement over the state. 


OHIO NOTES 


Zimmerman, local agents at 





Carey & 


Cincinnati, have been appointed agent of | 


the California Fire. The company has 
been in the office of Guntrum & Meyers. 

Gordon Steele, a farm hand, was ar- 
rested at Akron, Ohio, charged with_burn- 
ing the barn of his employer, A. A. Besaw. 
He had been discharged. The loss in this 
fire was $5,000. 


E. R. Kennedy of the firm of Weed & | 
Kennedy of New York was in Cincinnati | 


on Monday of this week in attendance at 
- wedding of his son, Leonard Ken- 
nedy, 
of a well known Cincinnati family. 


W. P. Lewis, secretary of the National | 


Hardware Mutual Fire of Huntington, Pa., 
spoke in Cleveland last week before the 
Ohio Retail Furniture Dealers’ Associa- 
tion on “Trade Insurance.” He advo- 
cated the organization of a company to 
be controlled by the association as a 
means of securing lower rates and better 
contract conditions. 


W. Atwater of Jefferson, Ohio, has | 


J. 
sold a half-interest in his local agency to 


Ironton, Ohio. The agency represents the 
Ohio Farmers. The business became too 
large for Mr. Atwater to handle alone. 
He will take care of the Ashtabula, Kings- 
ville and Conneaut section of Ashtabula 
and Mr. Nance will handle the balance. 


WEST VIRGINIA NOTES 


Fire losses in West Virginia during 
September, according to the state fire 
marshal’s compilation, totaled $47,214. 
Property values affected amounted to 
a ig and insurance of $74,181 was in- 
volved. 


A. G. Blake, a Huntington, W. Va., 
grocer, was placed under arrest by the 
prompt action of the Huntington fire de- 
partment officials, immediately following 
a fire occurring in the early morning 
hours of Sept. 2. Blake was moving his 
stock from one location to another. He 
carried $3,000 insurance on the goods in 
the old location, which was considered by 
the officials as a case of very heavy over- 
insurance. It is alleged that Blake has 
been interested in a number of Hunting- 
ton fires. He 
bond to await the action of the grand 
jury, 

W. H. Price of Belington, W. Va., was 
arrested in Barbour county and given a 
preliminary hearing at Elkins, and 
bound over to the grand jury under bond 
of $10,000. Failing to give the bond, he 
is being held in the Randolph county jail. 
This action came as a result of a con- 
fession made to W. P. Fisher by Nelson 
Hall of Akron, Ohio. Hall confessed that 
he had burned the Grand View Hotel at 
Glady, W. Va., in March, 1912, and that 
he was employed bv Price to do the burn- 
ing. Hall’s confession is corroborated by 
much strong circumstantial evidence. 
Price secured $5,000 from the insurance 
companies in this case. He recently had 
a fire in a property which he built, and 
insured in the name of his daughter. This 
property was so well insured and the cir- 
cumstances so strong that its burning 
Started the investigation that led up to 
the confession of Hall. 





Wood that is constantly exposed to a 
considerable heat becomes partially car- 
bonized, that is, half afire, and complete 
tuition is easily produced. This condi- 
_ results from steam pipes touching or 
ee up to wood, and by stoves and other 
eaters similarly situated. 


Marvin | 
Clark was made president of the Ports- | 


to Miss Angela Mitchell, member | 


Nance, formerly a local agent at | 


is now being held under | 


MIGHIGAN AND INDIANA 


TEST WILL COME ON OCT. 21 


Unless There Is a Reasonable Atten- 
dance at Grand Rapids, Michigan, 
Association Will Disband 


Detroit, Sept. 30.—(Special Corre- 
spondence )—The fate of the Michigan 
State Fire Prevention Association will 
| be decided at Grand Rapids on Oct. 21. 
Secretary Charles W. Hutchinson has 
called an inspection meeting for the 
Furniture City for that day and the 
following one. If less than thirty-five 
members show up, there will be no in- 
spection and the association will be 
permitted to die a painless death. 

The members of the Michigan Field 
Club, the Michigan Underwriters’ As- 
sociation and T. R. Weddell, secretary 
of the publicity committee in_ Chicago, 
have been notified to this effect. The 
companies, while not notified, seem to 
be aware of the conditions, and alive 
to the fact that they are in danger of 
losing a valuable asset, for it is known 
that a good many have written their 
special agents instructing them to get 
busy in the affairs of the fire prevention 
association and help save it. As there 
are more than ninety. members, the ac- 
tive ones do not think they are drawing 
the lines very tight when they insist 
that thirty-five shall be on hand. That 
is only a little more than a third of the 
| membership. 

The principal trouble with the associa- 
tion seems to have been simply careless- 
ness. A full attendance not being ex- 
pected, and no understanding having been 
,effected as to who should be excused from 
certain meetings, each member has acted 
upon his own option as to whether he 
was too busy to attend. The consequence 
| Was that too many of them always have 
been too busy at one time. It is likely 
| that a rule will be adopted at the Grand 

Rapids meeting specifying that each mem- 
|, ber must attend at least one meeting in 
| three. That will obviate the necessity of 
| definite appointments for the meetings, a 
| 
| 











scheme which has been spoken of but not 

regarded as feasible. It is believed that 
| it will be easy to divide the members into 
{natural groups which will insure an at- 
tendance of at least 45 at every meeting, 
as a score or more of the special agents 
are so enthusiastic over the work that 
they are on hand every time. 

The inspection of Grand Rapids will be 
considerable of a task, owing to the large 
| number of furniture factories there. Not 
more than a third of the work can be done 
at the October meeting. The association 
expects to find the city in pretty good 
condition, however, for Grand Rapids city 
officials have been very active, under the 
instigation of the Grand Rapids members 
of the Michigan Association of Local Fire 
Insurance Agents, in bringing the city’s 
fire protection system up to date in equip- 
ment and efficiency. 





Reciprocals Licensed in Michigan 


At the 1913 session of the Michigan 
| legislature a law was passed authoriz- 
ing the admission of reciprocal or in- 
terinsurance exchanges. A number of 
these organizations applied for admis- 
sion after the law became effective, 
Aug. 14, and on Sept. 24 the following 


organizations were licensed: 
Reciprocal Underwriters, Kansas City, 


Surplus Lines 


Agents, Attention 


| 





I can handle your surplus lines, no 
matter where located. 


Write me 


‘Jas. M. Roberts, Akron, 0. 








The Ohio Mutual Automobile Fire Ins. Assn. 


AUTOMOBILE INSURANCE EXCLUSIVELY 


Agents Wanted 


Address Howard Sloneker, Secy. 


Operates in Ohio Only 
Hamilton, Ohio 


DIRECTORY OF LOCAL AGENTS 





for Exchange and Outside Business. 


Tum Wastaan Unpsewnitsr Recommends the Following as Among the Prominent and Reliable 
" i Liivertioumente of Only Fer Ges Oto. 


ies with Good Fasilities 








MICHIGAN 


OHIO 





INDSAY-BROWN INS. 
96 Griswold Street 
Home Insurance Co., New York; Liverpool & London 
& Globe Ins. Co., ; Northern ; 
pany, England; nee y bt s)he 


DETROIT, MICH. 


MINNESOTA 


NSURANCE SERVICE 
AGENCY, (Inc.) 


Little & Nolte Co. 
Successors tof Steven Ins. Agency 


INSURANCE UNDERWRITERS & ENGINEERS 
DULUTH, MINN. 


BUREAU 














es H. HARPER COMPANY 
GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 





& VAL. J. ROTHSCHILD, Inc. 
© General Insurance Agents, invite your cor- 
respondence and solicit your business, All 
orders given our prompt and careful con- 
sideration. Established 1885. 
ST. PAUL, MINNESOTA 


— D. WHITE CO., Inc. 





Fire and Casualty Insurance 
205-206 Exchange Bldg. 


DULUTH, MINN. 


MISSOURI 


SNIDER 

REPRESENTING: 
Connecticut 
Glens Falls 

“i Fidelity & Casualty of N. Y. 
ed to do PER DIE: 

Misseat ‘M WORE in Southeast 


FREDERICKTOWN, MO. 


NEBRASKA 











— 








Betabiished 1894 
AREY & ZIMMERMAN 
9 Fosdick Building, 41 EB. 4th Se. 
ot N. ¥- imperial Pire ef Colo eee Ott 
Agents for Phoenix of Conn. 


CINCINNATI, OHIO 
RAY, DOLLE & LATTA 











INSURANCE 
in all its branches. 
Represen : Home, N. B. & M., Royal EBx.; 
Northern, oo Ni Hamp., eo - 
mans Fund; Py. Cate. ‘i ans 
96 Ingalls Bidg. 
CINCINNATI, OHIO 
Frpwarp E. SHIPLEY = 
GENERAL INSURANCE 
United Seater Fidclite & Guaranty 
Surety Bonds ™ 
608 1st National Bank Building 
CINCINNATI, O. 
ANK J. MACKLIN 
FIRE INSURANCE 
a see rentes peel, ome fee, ts 


British & Mercantile, aly) lo 
85 North High Street 
COLUMBUS, O. 

HE BRUNER-GOODAUE.- 
COOKE Co. 
GENERAL INSURANCE 
Representing the Oldest and Largest 
American and Foreign Companies 


AKRON, OHIO 
— oO. 








M. STAFFORD-GOSS. 
BEDELL CO. 


INSURANCE 
601-7 Century Bldg. 
CLEVELAND, O. 


HE BINGHAM & DOUGLASS CO. 
Established 1870 
GENERAL INSURANCE 


We are eq to handle ali classes of Insurance 
in amounts le or small, 


The Cuyahoga Bldg. 
CLEVELAND, O. 











Jar D. Fosran, Sec’y. 


Pres. Joszrn Barer, 
STER-BARKER COMPANY 
Successors H. E. PALMER SON & CO, 

: Oldest Agency in the City 

Re : Home, N. Y.; Continental; Springfield F. & M.; 

Liverpool & London & Globe; New Hampshire; Phoenix of 

Guaranty & Surety Company, Scranton, Pa.; Dake Gon 

antee & Accident Co. General Agents: The Fidelity & Casu- 
4 500-4 Brandeis Big 











Paul Colson Wilson B. Reynolds 
OLSON & REYNOLDS 
INSURANCB 
In = {ts branches. Representing fourteen lead- 


companies. Best of facilities for handling 
Nebraska business. 


FREMONT, NEB. 





WISCONSIN 


EORGE HELLER INSURANCE 
AGENCY FIRE, CASUALTY, AUTOMO- 
BILE, BONDING & MARINE 
Representing: Brit. Amer.; California; Calumet; Citi- 
zens, Mo.; Fidelity-Phenix; Fire Ass'n; Fireman's 
Fund; Home, : Imperial; North America; Mass 
F. & M.; Mech. & Traders. Newark; New Hampshire ; 
Niagara; N. B. & M Pennsylvania; Phila. Und.: 
Phoenix, Eng.; Prov., Wash.; Queen; Royal; Sun, Eng. ; 
Westchester. 
General Agts. Royal Indemnity. 


SHEBOYGAN, WIS. 
(CULVER BROTHERS 








INSURANCE IN ALL ITS 
BRANCHES 


EAU CLAIRE, WIS. 








SAN FRANCISCO: 










DALLAS: 
A. C. Olds J. S. Aldehoff & Co. 
Manager Genera} Agents 
INSURANCE COMPANY, 
OF AIX-LA- CHAPELLE .GERMARY. 
UNITED STATES BRANCH 
CHICAGO: ATLANTA: 
Harvey W. Murray Daa B. Harris 
General Agent Manager 
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> te Annex, ema Gitv: Pirst St. Monroe Ave. 
umbermen’s change, nsas y; 
Warner Interinsurance Bureau, Chicago; po —_ «a A a 
Individual Underwriters, New York; New| 46 Mary Nash 118 Kittle Fish 
York Reciprocal Underwriters, New York; | §7 Pearl St. Clair 115 M S ith 
Mesaractering Lumbermen’s Underwrit- Fort St. E. 117 i on t 
ers, Kansas City; American Exchange Un- 93 Thel ey 
sererrivere, oe Bg Utilities fademnity 90 Minnie Shafer elma Bates 
xchange, uis, Mo.; ployers In- Gilman 8t. Macomb St. 
demnity Exchange, Kansas City; Lum- 16 Irene Taylor id Taeeen Setetien 


bermen’s Underwriting Alliance, Kansas 











16 Clara Barnes 
City; Lumber Manufacturers’ Interinsur- 34 Jennie Ray Cum- 
ance Association, New York. Hastings St. mings 
119 Maude Butler 38 May White 
st See ee 25-81 Nellie Harve 
L ALL RESORT 251 May Moss - e vey 
PRRCELENS ON SORTS 266 Josie Williams 6&7 May Avery 
. . P 274 Emma Brooks 40 Daisy Marcus 
Announcement That Lid Will Go on in | 282 Hlizabeth Schni- yrechanic St. 
Detroit Oct. 15 Leads to Scanning der 11 May Chite 
Complete List 284 Opal O’Neil a on 
plete Lis 286 Ruth Holmes 11 Lillian Ertell 
121 Maude Butler 


Madison Ave, 
84 Kittie Gray 
Park Place 
29 Carrie Johnson 
37 Byrde Johnson 
39 Nellie Demming 
41 Isabel Topping 
43 Cassie Butler 
59 May Morton 
Bandolph St. 


Announcement is made that the lid 
will go on in Detroit Oct. 15. This 
has led a number of companies to care- 
fully scan their books and get off all 
resorts in the red light district on which 
they were carrying lines. The com- 
plete list of such places and their occu- 
pants, as given out at the Detroit city 


John BR. St. 
43-45 May Palmer 
Larned St. E. 

96 Bessie Dyrill 
105 Hazel Mullen 
126 Emma Hall 

99 Georgie Riley 
101 Margaret Elliott 

Larned st. W. 


hall, follows: 166 Mary Nash 160 Groegir Rile 

Antoine St. 40 Celia Janson ens arion en 
117 Ethel Tarrett 19 Ethel Youngs 4 ane pute 247 Bessie King 
119 Fanny Walters 21 Grace Sterling 14 anc Clark 251 Alice Brooks 
121 Helen Smith 22 Ella Hunter Michigan Ave. 251 Elsie Evans 
123 May Collins 4 Sena, Tern 130 Neney — Second St. 

nna Jones ea 
ats hia —- 26 Dora Wilson 130 Ida Hoffman 4 i ake ee 
149 Leah Lemont 8 Edith Wells 130 Irene Evert te Bt. 
255 Flo Stevenson 30 Minnie Russell 125 Etza Bueschin Sta 
154 Bessie Norgrove 38 Margaret Bell 123 Lillie Gray 79 Clara Seigfred 
164 Bessie King 40 May Stevens Mullett st. 83 Ruth Broadley 
121 Helen Keene 43 Ella Rodney 43 Mary Fox 120 Mabel Lawson 
117 Beatrice Wil- 44 Pearl Greenlaw 47 Tennis M. Ver 162 Nellie Monroe 
liams 46 Sadie Lewis Crouse Wayne St. 
149 Alma Usher 48 Della Wilson 58 Hattie Hardy 100 Kittie Bartly 
121 Alice Martin 50 Bell Mason Stah 155 Ella Kyle (Fox) 
114 Mabel Fay 52 May Nowell 43 Blla Adams 96 Edna Emery 
146 Belle Wilson 54 Glen Wardner 
146 Marie Wilson Hr med svees — 
ose Meyers 

146 Mabel McDonald ¢/ wiaie Evans BUREAU MANAGERS END MEET 





Marion Bennett 


Beaubien St. Sadie Lewis 


Uniform Rules to Be Followed in 


60 Dolly Gordon Elsie Evans * ws * . 

157 Kittie Johnson Lulu Jeffries Michigan Rating Affairs in 
161 Celia Melette Emma Meyers the Future 

168 Alma Ford Margaret Pen- 





Belle Walters 


rose : : . 
171 Grace Woods 12 Alice Drew : The aaggs meeting g hs ge ar 
180 Clara Lewis 54 Beatrice Wil- nspection ureau at etroit close 
204 Priscilla Brooks liams Thursday afternoon, after three days of 
171 Alice Hawkins 15 Hinda Delmar 


Bella Mason Siceaiie thauane fruitful work. Item after item of the 


Benson 8t. 52 May Allen rules was brought up and threshed out, 
66 Sylvester Mudge 54 Eva Miller and a definite form adopted by which 
camer & 17 Fay Lang all rulings in the future will be uniform. 
agiey Ave. 9 Maggie Hain As ill . h idely diff h 
196 Abbie Williams 43 Ella Rodney s illustrating how widely different the 
192 Lillian Homan 41 Ethel Kel y and rules can be ee nd ao 
Bates St. ce _ For on many propositions divided the house 
133 Rose Seymour a6 iene we about evenly. Then to illustrate how 
3 bing mented 41 Marion Bennett | well the managers and experts assimi- 
OES warn 4¢ Georgia. Stewart lated argument and got down to the 
in Beare 14 Nellic Thomas | Ded rock facts, all questions but two 
238 eon a 20 Bertha Klein | were decided by unanimous vote, the 
344 Frances Wel- 44 Grace White one right way having been made ap- 
lington Champlain St. parent to all. ‘ 
Se] Gane Lznch ir “s Glade ieesert On the questions which were not 
266 Eva Russell 49 Etta Wallace unanimous, the one or two holdouts 
266 Anne Lynch 61 Sarah Clements | agreed to follow the policy of the ma- 
15 ee uiiine $3 creo mussel _ | jority of the bureau, and thus in the 
Congress St. 2 ond, | future reports upon similar things will 
158 Beatrice Bell 65 Jessie Corbett | be similar, instead of varying and con- 
78 Patrice Deering 69 Alice Hunter fusing, as has been the case sometimes 
80 Jeanette Post 73 Rita Franklin in the past 
188 Beatrice Brown 74 Lou Horton ~— 
142 Mattie Butler 80 Gertrude Wil- One -* the matters which created a dis- 
147 Phoebe Daniels liams cussio. aimost riotous, was whether to 
157 May Ritchie 81 Blanch Peck make public promptly the estimates on 
119 Ethel Barley 82 Jeanette Reed sprinklered risks, as soon as the details 
172 Lottie Jackson 84 Laura Warner of equipment were obtained. The objec- 
89 Lillian Lee 86 Edith Fisher tion to this plan was that a risk could 
91 Hattie Preston 85 Laura Winters not be intelligently estimated until it was 
78 Francis Beach 88 Gladys Richard- | entirely occupied and the equipment in 
169 Irene Taylor son operation. The affirmative side con- 
80 Rita Franklin 139 Belle Foster tended that if the occupation and opera- 
78 Virginia Os- 87 Fannie Barnes tion of the risk created any unforeseen 
borne 79 Josie Nealon changes, the estimates could be readily 
178 Mildred Lee 73 Lydia Brands altered, and even then would be in the 
157 Bdna Gale Florence Melvin | hands of the agents and companies as 
78 Margaret Elliott Alice Spaulding | soon as they would be if publication were 
8 85 Margaret Fay- held off. Very few of them ever have to 
Catherine St. ette be changed, and the affirmative won the 
31 Anna Bernard 82 Doris Gordon battle. 
12 Pearl Bennett 16 Mabel Rogers The managers left, all feeling much 








| though they disagree with the manager’s 














THE MICHIGAN 


DETROIT, MICH. Fire and Marine Insurance Compaay 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 


It has paid $6,847,000.00 in losses 
Basic cverccusecccceeeee. =~. MMs c cdnabosescces sus 


iT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


D. M. FERRY. JR. E. J. BOOTH H. E. EVERETT E. P. WEBB 
President Vice-President Secretary Asst 














es 


4 man Co., Detroit; 


benefitted by the discussions and glad to 
be le exchange ideas with men in 
the same business as themselves, Said 
one of them: “This annual meeting is 
the best insurance meeting of any kind 
that I attend. It is the only one at which 
I feel absolutely free to voice my own 
opinions to the fullest extent, even 


opinions and everybody else’s. It is one 
of the best enjoyments of the meeting.” 





September Losses Decrease 

Due principally to the decrease in 
electrical storms throughout Indiana 
during the first two weeks of Septem- 
ber, total fire losses for that period 
are just half of what they were during 
the first two weeks of August, accord- 
ing to reports as made to the state 
fire marshal. 

From Aug. 1 to Aug. 15 there was a 
total of 71 fires due to lightning. 
From Sept. 1 to Sept. 15 but 25 cases 
have been reported. 

Total fire losses for the first two 
weeks of September throughout the 
state were $230,321,00. For the first 
week the loss was $89,053.00, and for 
the second week $141,268.00. The to- 
tal number of fires for the week end- 
ing Sept. 7 was 159 and for the week 
ending Sept. 14, 161. 

The loss on buildings for the first 
week in September was 53,929.00, and 
on contents was $35,124.00. For the 
second week in September, the build- 
ing loss was $85,486 and that on con- 
tents, $55,782.00. 

The reports still show defective flues 
and sparks from chimneys as prom- 
inent factors in the Indiana losses by 
fire. Carelessness in handling matches 
or in smoking gave rise to 20 of the 
fires reported during the period of 
Sept. 1 to Sept. 15. 





Names Michigan Delegates 

President J. K. Livingston of the 
Michigan Association: of Local Fire In- 
surance Agents, has appointed thirteen 
delegates to the national convention. 
The men named are: Charles L. Ray- 
mond, Charles D. Bennett, Leo K. 
Hennes, Fred Guenther and W. A. Eld- 
ridge, Detroit; O. A. Jenison, Lansing; 
H. H. Wright, Port Huron; O. A. 
Leonard, Albion; B. P. Barnes, Manis- 
tee; G. C. Chaddock, Muskegon; John 
P. Old, Sault Ste Marie; Charles Hol- 
den, Grand Rapids; Ferguson & Wal- 
lace, Saginaw. President Livingston 
also will attend. President Livingston’s 
principal function there will be a dele- 
gate from the casualty association. 

“It is surprising what amount of in- 
terest has been shown in the associa- 
tion and its work since the state con- 
vention two weeks ago,” said President 
Livingston. “If ever there was a time 
ripe for the accomplishment of some- 
thing, that time is now. Of course, just 
now chief interest centers in the meet- 
ing of the National association. As 
soon as that body maps out its course 
on various matters, we will get to- 
gether in Michigan and begin work on 
some of the things we planned at the 
state convention. 





MORE ADJUSTERS LICENSED 


The following have secured licenses as 
adjusters under the new Michigan law 
rg the past week: 

, Brennan Co., Clarke J. Munn, W. 
H. Casper, Joseph F. Schiffler and William 
L. Jones, Jr., of Milwaukee; William T. 
Greenwood, Monroe, Mich.; Charles A. 
Reekie, Hoit & Dinning, Henry A. Bar- 
tels, H. O. Benedict, W. S. Abbott and 
Henry H. Smith, Detroit; Henry S. Lewis, 
Bay City; Fenton G. Warner and George 
W. Lilly, Duluth, Minn. 


Michigan Agency Appointments 
Franklin—J. A. Findlay, Gilford. 
Glens Falls—T. G. Foster, Lansing. 
Home—Ruel & Upton, Lyons; Rothwell Chap- 
. E. Chapple, Concord. 
Humboldt—E. A. Wilson, Ludington. 

Lon. & Lanc.—William McDonald and J. K. 
Fitzzimmon, Detroit. k 

Mechanics—G. R. Wortley, Ypsilanti; F. C. 
Wood, Pontiac. . 

Nassau-Dutchess—Brokerage Co. of America, 
New York City. 

Natl., ilpin, Van Trump & Montgom- 
ery, Wilmington, Del. 

Natl.-Ben Franklin—L. A. Moore, Ernest 
Battishill and G. C. Walch, Detroit. — 

Natl. Union—H. C. Whitney, Detroit. 

















Davidson Co., Port Huron; J. E. Clements, 
Baraga; Gocees Kellow, Painesdale. 

N. B. & M., Eng.—Peek & Watkins Co., 
Jackson. 


North River—R. O. Rathbone & Sons, New 
York City. 

N. W. Natl—August Lindberg, Marquette; 
Euseb Bertrand, Marquette. 
ew ge Be Vogt, Fowlerville. 
Phoenix, .—Vivian W. Montgomery, Reed 


— 
yal—Alton Hurd, Flint; Clare Lamoreaux, 
Grand Rapids. 

Royal ch.—Rothwell, Chapman Co., Detroit. 

St. Paul—L. C. Stinchomb, Alma; . 
Hutton, Detroit; Allan Muir, Dryden; William 
Muir, Dryden. ; 

Scott. Union—Mrs. G. E. Chamberlain, High- 
land Park. 


Sun—J. S. Apleman, Detroit. 
Westchester—Peek & Watkins Co. Jackson; 
Riley, Mt. Pleasant; J. H. Wester, 


Sawyer. 





Indiana Agency Appointments 
Atlas—A. E. Barrows Co., Connersville. 

Commonwealth—W. A. Breining, Delphi. 

Northern, N. Y.—A, J. Felthouse, rt. 

Norw. Union—Fountain Tr. Co., Covington; 
H. C. Miller, North Judson. 

Citizens, Mo.—J. W. Mott, Tipton. 

Standard, Ct.—King & Cason, Lebanon; H. 
L. ~~ Plymouth. 

Gran. State—Crawfordsville Investment Co., 
Crawfordsville. 

N. W._Natl—wW. J. Phillips, Oakland City. 

Coml. Union, Eng.—Oates Agency, Peru. 

Cent. Union—Lane & Scharf, Terre Haute. 

Commercial, D. C.—Muensterman-Huber Ins. 
& Realty Co., Evansville; Tillman & Richard- 
son, Boonville; J. F. Bowstead, Marion; F. Gas- 
tel, Jr., Indiana Harbor; J. C. Nowicki; East 
Chicago. 

Home—J. R. M. Vanbuskirk, Eaton; G. Huber, 
Lizton; Deffendale, Harris & Co., Washington: 
S._E. Lon & Son, Medaryville. 

First Natl—F. Gastel, Jr., Indiana Harbor; 
1 C. Nowicki, East Chicago; J. F. Bowstead, 

arion. 

Union, France—Elmendorf Realty & Ins. 
Co., Evansville. 


n.—D 
Hartford—W. 


A & Ledderer, 
rbana. 


MICHIGAN NOTES 


The Grain Dealers National Mutual of 
Indianapolis has been licensed in Michi- 
gan. 

The office of Hoit & Dinning, inde- 
pendent adjusters at Detroit, Mich., is at 
1113 Dime Bank building. 

On last Saturday Bennett, Root & Dick- 
inson of Detroit established themselves in 
a new suite of offices at 287 Woodward 
avenue. The location is north of Grand 
Circus park, and the move is a somewhat 
radical one for a big insurance agency, as 
it takes it outside the general circle of 
big business. The object of the agency 
is to obtain more room without parting 
with too much money for it. Rentals in 
the office buildings in the heart of the 
financial district are becoming onerous. 


INDIANA NOTES 


Walter A. Sykes, local agent at Elk- 
hart, Ind., is a candidate for city treas- 
urer on the “Bull Moose” ticket. He 
was the candidate of the same party for 
county treasurer in the election last fall. 

A preliminary report has been made 
on the plant of the D. C. Jenkins Glass 
Company at Kokomo, Ind. Risk is 
equipped with Grinnell 1913 wet and dry 
pipe system, supplied by 35,000-gallon 
gravity tank and city water. The West- 
ern Factory Insurance Association will 
probably write the line of $175,000. 

The General Fire Extinguisher Com- 
pany has secured contract to instal auto- 
matic sprinklers in the large new foun- 
dry of the Link-Belt Company, situate 
south of the Big Four railroad, Indianap- 
olis. The equipment will be Grinnell wet 
and dry pipe system, supplied by large 
gravity tank and 1,000-gallon nonauto- 
matic electric fire pump. The equipment 
will be in service about Nov. 1. 











STRICTLY FIREPROOF 


rau BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 





New Hamp.—Rothwell, Chapman Co., De- 
troit. 

Queen—F. N. Morey, Onsted; G. T. Willis, 
J ; L. J. Verbos, Ironwood; W. F. 
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IN ILLINOIS AND WISCONSIN 


ILLINOIS POND REORGANIZED 


Members Vote Down Proposition to 
Disband and Pledge Their Loyalty 
—New Officers Elected 











Some fifty members of the Illinois 
pond of the Blue Goose met at Vogel- 
sang’s in Chicago Monday noon to 
decide upon the future of the pond. 
The organization has been in a bad 
way in Illinois. No meeting has been 
held in months, even the annual meet- 
ing, due in June, going by default. It 
was imperative that something be done, 
and to test the sentiment A. R. Mon- 
roe, assistant manager of the Queen, 
by request, introduced a resolution call- 
ing for the payment of the pond’s debts 
and the surrender of its charter. This 
brought out strong protests. The tenor 
of the various speeches was that 
while the Illinois men do not want 
evening meetings and observance of the 
ritual, they do want an organization in 
which managers, field men, adjusters, 
newspaper men and those of other 
classes eligible to membership can meet 
occasionally at luncheon or otherwise. 
The resolution was voted down unani- 
mously. 

The resignations of R. M. Bennett, 
New York Underwriters; E. E. Marion, 
Insurance Company of North America; 
and Charles P. Engelmann, independ- 
ent adjuster, were accepted. The pond 
now has 159 members. 

The proposal submitted by the grand 
nest for the organization of a degree 
of honor in the order, to which only 
past and present members of the grand 
nest and certain state pond officers 
would be eligible, met with no favor, 
but called out strong criticism and was 
unanimously voted down. 

The election of officers resulted in 
an entirely new set, except the wielder 
of the goosequill and the temporary 
keeper of the golden goose egg, who 
was regularly elected for the coming 
year. The new officers and delegates 
and alternates are: 


Most Loyal Gander—W. J. 
Paul “4 é ty . J. Sonnen, St. 

upervisor of the Flock—D. E. 
—— = rer wacelees 

us an of the Goslin » we - 

tersdorf, Atlas. ae 

Guardian of the Pond—M. A. Scholbe, 
Western Insurance Bureau. 

Wielder of the Goose Quill—W. WwW. 
Mack, Insurance Field. 

Keeper of the Golden Goose Egg—F. C. 
Haselton, independent adjuster. 

Degees to Grand Nest—W. J. Sonnen, 
D. E. Monro 


‘ 2. 
ton ternates—w. W. Mack, F. C. Hasel- 





Has No Brokerage Business 


Dr. J. W. Scott, the Springfield, Ill. 
local agent, informs this paper that the 
report that he carries cut-rate business 
of other agents on his books as broker- 
age is far from the truth. He states 
that the actual brokerage on his books 
amounts to about $19 in premiums and 
that he has never made it a practice 
to accept lines from other agents. Dr. 
Scott attended the Illinois Local 
Agents’ Association meeting at Bloom- 
ington last week made a good talk and 
joined the organization. 


LINCOLN IN GOOD SHAPE 


Lincoln, Ill, is said to be in better 
Shape now than for years. Field men 
who have recently visited that place state 
that all cut rates have been eliminated 
and the future for the city, from an in- 
surance standpoint, is bright. 


bag mi AGENT COMES TO GRIEF 

. Watson Crombarger, a risin oun 
real estate and insurance agent “4 Mil 
Waukee, with offices in the Pabst build- 
i was arrested late Monday afternoon 
n the First National Bank, charged with 
fraud in connection with a loan which he 
Secured with Milwaukee bank stock as 
Security. 

Crombarger, who is only 30 years of 
age, went to Milwaukee from New York 
a few months ago and started a meteoric 
career in financial circles. His advertise- 
ments, especially those in the street cars, 
calling attention to his insurance busi- 
ness, attracted wide interest because of 
their unique wording. 
nat is charged by the First National 

ank that Crombarger sought a loan of 
$4,500, offering as security eighty shares 
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WRITE US ABOUT AGENCY FOR YOUR TOWN 
We desire agents in all good towns where we are not now represented 


JOHN D. McMILLAN, V.- Prest. 
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$172,981 
$200,570 

















of stock in a Milwaukee bank of good 
financial standing. The loan was made, 
and, it is charged, the bank officials later 
discovered that the certificate for the 
stock had been raised from one share to 
eighty shares. Crombarger was called to 
the bank and confessed to the fraud. 





SIX GETS SUPERSEDEAS 

The Harvey A. Six arson case at Peoria, 
Ill., which has been dragging along for 
a couple of years, is to be still further 
prolonged. Six and Samuel F. Darr, his 
alleged accomplice, have been granted a 
supersedeas by Judge Alonzo J. Vickers 
of the state supreme court. They were 
both convicted of arson in connection with 
the burning of the Aldine hotel in Peoria. 





OBJECT TO THE FORM 

At Olney, Ill., agents have employed an 
unsatisfactory form to cover the prop- 
erty of the George P. Kaley Clothing & 
Shoe Company, 200 Main street. The fol- 
lowing is embodied in the form: ‘“Per- 
mission is hereby granted to generate and 
use electricity; to use gas for light, fuel 
and heat, this policy to cover thereon.” 
Objection is made on the ground that the 
gas, light, fuel and heat are covered in- 
stead of the apparatus, as is intended. 
Form also gives “permission for the use 
of eighteen gasolene vapor lamps,” in- 
stead of attachment of the printed gaso- 
lene vapor lamp permit with its re- 
strictive features. An unsatisfactory 
noon clause is also used. Companies are 
asking for the necessary amendments. 





Illinois Agency Appointments 

Aetna—Pius Know and L. C. Hasse, Chicago; 

M. Nickerson, Symerton; J. F. Block, New 
Salem; E. W. Woodward, Staunton; S. J. 
Hillis, Metropolis; rs H. Sharp, Silvis. . 
Agricultural—McQuillan & Wilson, Collins- 
ville; H. B. Dines, Quincy. 

Atlas—Connole Bros., Madison. 

Assureds Natl. Mut.—R. S. Mitchell, Venice; 


L. 


Oscar Hughes, Windsor; Peter Kremer, Ed- 
wardsville. 
Amer. Cent.—W. A. McKinney, Bethany; 


Rufus Pike, St. Joseph. 

American—Caroline M. Lopperre, Chicago; W. 
S. Holmes, Effingham; J. W. Coddington, Prince- 
ton. 

Boston—E. C. Gridley, R. R. 
Cooper, Sandwich. 

Columb. Natl.—Gustav Klima, Chicago. 

Calumet—H. W. Hanson & Co., Chicago; A. 
F. Morgan, Flora; F. O. Feltman, Salem; A. P. 


Belvidere; 


Steck, Wheaton. 
Concordia—N. J. Bennett, Chicago. : 
Cent. Union—Milo Newcomb, Norris City; 


. W. E. Mitchell, Sterling. 

California—George Becker, Freeport; H. K. 
Sturtz, Sterling. 

County—F. W. Figge, Aurora. 

Coml. Union—H. N. Rizzie, Benld. 

Connecticut—W. H. Abelmann, Elgin; J. H. 
Lake, Effingham. 

Detroit F. & M.—J. D. Evans, Aurora. 

Fireman’s Fund—M. A. Stiver, Walnut; E. 
B. Widdows, Oakland; G. A. Spriggs, Fairfield. 

Firemens—C. F. Turner, Pana. 

Forest City—Emil Arnold, Woodstock; George 
Carr, Greenup. 

Federal Union—Walmsley & Bradley, De- 
catur. 

Fire Assn.—F. M. Bourell, Olney; R. P. 
Biggs, Toulon; C. H. Pottorff, Weeeess J. S. 
Skinner, La Salle; P. B. Forman, Woodstock. 

Fid.-Phenix—A. H. D. Roo, Atkinson; U. A. 
Gregg, Newman. 

Franklin—J. E. Moore, Chicago. 

ania—L. R. Kelly, Du Quoin; 


H. M 
Breneisa, Cabery; W. A. Pfeiffer, Jr., 


Wash- 


ington; R. B. Hamilton, Wellington. 
Ger. Amer., N. Y.—J. A. and H. G. Giber- 
son, Alton; T. S. McCoy, Golconda; Emil 


Frank, Lake Zurich; R. M. Confers, Men- 


dota; S. é Hillis, Metropolis; W. . Bly, 
Ray; G. C. Keener, Stronghurst; B. F. and 
. H. Robinson, Versailles; H. Prust, West 
nion; J. Cummins, Yale. 


n, Ill—A., W. Fulton, Minonk; Miron 
Rhodes, Galesburg. 
Globe & Rut.—Amedee La Pointe, Carl Von 
Buelow and E. Stormet, Chicago. 
Glens Falls—C. V. Groat, Lewistown; J. W. 
Baker, Dwight. 
hbei Belleville; 





Hartford—Bech lei 
elle Rive; Owen 
a Cammargo; I. C. Abney, Creal 
L. E. Martin, Taylorville. 

poodurss W. C. 
Chynoweth, Macon; L. M. Smith, Rockport; E. 
A. Harrell, Shawneetown, 
Biggs, Toulon; C. H. Pottorff, Wyanet. 

echanics—Hall Bros., Chicago. 





F 

Richardson & Snodsmith, 
Springs; 

Hanover—Emil Wolf, 
North Amer.—F. M. Bourell, Olney; R. P. 

Underw.—T. G. 


Pitts. Carpenter, Robinson; 


“A Centenarian” 


Atlas 








Establinhed 1808 


Assurance Co., Ltd. 
London, Eng. 


U. S. Surplus Over $1,000,000 


A Representative Company for Representative Agents 
fave” WESTERN DEPARTMENT, 


CHICAGO, ILL. 





SURPLUS 


Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 


and Foreign companies and at Lloyds, London. 


LINES anpb 
FLOATERS 


YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 
Insurance Exchange, Chicago, Ill. 





Vulcan Insurance Company 


New York 


Home Office, 89 Fulton Street 


Agents desired in principal cities and towns Correspondents desired for sprinklered 
in New York, New Jersey, Pennsylvania, risks and high grade mercantile and 
Illinois and Ohio. special hazards. 

(by fire to bldgs., rents, stocks, etc. 
to automobiles 
Policies issued against loss and damage (by tornado and windstorm 
caused by the leakage of auto- 
matic sprinklers 


The Patronage of B 


rokers and Agents is Solicited 





FIRE INSU 





A few 
Stock Salesmen 
Wanted 





Successfully Completing Its Organization 


Ohio’s largest Fire 
Insurance Company 


THE CLEVELAND NATIONAL 


Company 


RANCE COMPANY 





Address the PARK BUILDING 


CLEVELAND, O. 











The Indiana and Ohio Live Stock 


Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886. Cash Paid-up Capital $200,000 


Assets Almost 


a Half Million Dollars 





q ge 
business. It pa 
Promptness and fair de make it 


of advertising is helpful to the agent. 


agents wanted in all unoccupied territory where the Com is writing 
to sell Live Stock Insurance if you represent the “ dian and Ohio. 


po with farmers and stockmen. Our system 
rite Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 
Crawfordsville, Ind. 
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L. & L. & G., Eng.—Lamont & Clasen, Sher- 
idan Park. 
Le D. W. Odell, 


Miss Mattie 
Oblong. 
London—E. L. Gerke, Greenville. 
Royal Exch.—N. L. Johnson, Batavia. 
Royal—F. H. Poch and Schuberth & Co., 
Chicago. 
Springfield—E. A. Nott & Sons, Byron; M. 
R. Traylor, Xenia; L. A. Wallace, Valmeyer. 
Scott. Union—Baker & Derfenbach, Dwight; 
A. L. McEvoy & Sons, Ottawa. 
Spenterd, 


t.—Hagbert Miller, 
Watson, Woodlawn. 

. Western, Ont.—Moisant & Brosseau, Kanka- 

ec, 


Craig, Roy; 


Ravenswood; 





Wisconsin Agency Appointments 

American—Rose M. Kropp, Hilbert; S. H. 
Luchsinger, New Glarus. 

Netherlands—L. F. Kennedy, S. J. Madden, 
Burlington; H. S. Keefe and C. A. McLaugh- 
lin, Racine. 

Mich. Coml.—George Janssen, E. F. 
busch and E. A. Seitz, Mayville. 

L. & L. & G., N. Y.—A. T. Jones, Berlin; 
D. M. Phinney, Merrill; R. J. Schatz, Boyd; 
G. G. Williams, Milwaukee; R. L. Zimmer- 
man, Holcombe; C. W. Hayes, Boyceville. 

Ger. Amer., Pa.—C. A. McLaughlin, Racine. 


Ruede- 


Royal—C. A. Miller, Columbus. 

Boston—G. W. Metzger, Blair; E. F. Ruede- 
busch and E. A. Seitz, Mayville. 

Equitable—P. J. Mohm and H. C. Stark, 
Milwaukee. , 

Mich. F. & M.—Edith M. Hubbard, Mani- 


towoc, 
North River—V. H. Paradise, Rice Lake. 
Agricultural—C. A. Pollard, Rice Lake. 


_—— F. Silverthorn, Footville. 
orth Amer.—R. J. Russell, Glidden; Ar- 
thur Vogel, Mt. Calvary; H. C. Haas and C. 


L. Keefe, New Holstein, 
Cent. Natl.—Essie O. Reading, Kenosha. 
Allemannia—F. £. Spring, Superior. 
Standard, Ct.—J. C. Schweizer, La Crosse; 
W. M. Frazer, Sparta. 

Aachen & M.—S. H. Smiley, Sheboygan. 


Franklin—G. A. and E. B, Strasen, May- 
ville; Arthur Vogel, Mt. Calvary. 

Union, Eng.—Reliable Land & Ins, Agency, 
Green Bay. 

New Hamp.—R. B. Wood, Friendship; E. F. 
Hensel, Whitehall. 


New Bruns.—C. A. Erhart, Superior. 

Lon. & Lanc.—M. C. Fisher, Mondovi. 
Westchester—H. H. Folkman, Gillett. 
Germantown Far. Mut.—L,. A. Knick, Water- 

town. 
Allemannia—Norton Armstrong, Ladysmith. 
a R. Amundson, Cambridge. 
at 


N. W. 1.—Fayette Bigelow, Bayfield. 

N. B. & M., N. Y.—H. V. Bancroft, Blue 
Mounds. 

County—E. M. Brouillard, Kaukauna. 

Ger. Amer., N. Y.—Amanda C. Bartlett and 


Queen — Bertha 5S. uckingham, Stevens 
Point. 

_ Security, Ia.—Amanda C. Bartlett and T. H. 
King, Sparta. 


Humboldt—J. W. Carow and H. E. Stormont, 
Ladysmith. 

Concordia—Henry J. Chesick, Cudahy; J H. 
Terry, Madison. 

Amer. Cent.—M. A. Chybofski, Milwaukee; 
G._M. Hinkley, West Allis. 

Natl. Union — F. 
Henry Kuntz, Mukwanago. 


WISCONSIN NOTES 


Henry D. James of Milwaukee has the 
agency of the National Underwriters of 
America, of New York, the New York & 
Boston Lloyds, the Underwriters at 
American Lloyds, Underwriters at Great 
Western Lloyds and the Union Under- 
writers of New York. These concerns 
were recently licensed in Wisconsin. 

Companies object to the following 
clause embodied in an amended form for 
the American Cigar Company, covering a 
warehouse at Brodhead, Wis.: “Subject 
to such agreements as may have been or 
may be made by the assured, releasing 
or agreeing to release any person, firm or 
corporation from liability for loss or 
damage to property insured.” 


ILLINOIS NOTES 


Reidy Bros. of Rock Island, Ill, have 
consolidated their agency with the Safety 
Insurance Agency. 


W. M. Hoppe, who has recently started 


Feasley, Milwaukee; 








an agency of his own at Belleville, ws 


following the 
Hoppe business, 


sale of the Fink 
has secured the Ham- 
burg-Bremen, Royal Exchange Under- 
writers, British Underwriters, Westches- 
ter and Western of Toronto. 





Every Room with Bath European 


Che Brown 


Des Moines, Iowa 
$250,000 New Fireproof Hotel 
ERNEST W. BROWN, President 


The Popular Home for 
Transient Insurance Men 


IN THE GREAT NORTHWEST 


OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








REPORT MADE ON REDFIELD 





South Dakota Fire Prevention Associa- 
tion akes Some Recommenda- 
tions After a Visit to the City 


A special committee of the South 
Dakota Fire Prevention Association, 
reporting on Redfield, makes the fol- 
lowing recommendations: 
Ordinances—Adoption of ordinances 
covering standard metal booths in mov- 
ing picture theatres, storage and sale 
of matches and regular inspection of 
buildings, which ordinances are now in 
the hands of Mayor Randolph. Ordi- 
nance covering the burning of rubbish 
in standard burners, within fire limits 
and penalty for violation. Section No. 
2 of Ordinance No. 93, “Storage of 
gasolene, gunpowder and other explo- 
sives,” should be amended to give 
power to some designated officer and 
penalty for violation, recommendation 
made that city adopt ordinance cover- 
ing erection of buildings as drawn up 
by Chief Olding with necessary altera- 
tions to suit local conditions. Fire 
limits should be extended as indicated 
in proposed ordinance now in hands of 
council committee. Most needed ordi- 
nance is one covering installation of 
electric wiring to conform with na- 
tional electrical code. Further sugges- 
tions made that city amend ordinances 
now in force and incorporate in all new 
ones a clause investing power in some 
designated officer and penalty for vio- 
lation. 

Water Works and Fire Department 
—Need of a new fire engine of good 
capacity and considerable new hose. 
There is no stand pipe or pumping sta- 
tion and mains are filled from artesian 
wells. 


Do Not Use Rider 


Insurance men in Iowa do not believe 
that the new rider entitled “Endorse- 
ment for Unauthorized Insurance” is- 
sued ~~ State Auditor Bleakly is being 
generally used in the state. The rider 
attaches to the standard fire policy, 
thereby giving the assured permission 
to carry unauthorized insurance in ad- 
dition to admitted insurance upon cer- 
tain conditions as specified in the Iowa 
statutes and agreed upon by the in- 
surer and insured. 

Theoretically, some few of the assured 
who are said to be using the rider are 
doing so upon the basis that they have 
exhausted the admitted insurance. Prac- 
tically, however, so far as is known, there 
is not a concern in Iowa which has ex- 
hausted the admitted insurance. It is 
stated that the new rider is being used 
to some extent in Davenport and to a less 
extent in other river cities. But it has 
not been used in Des Moines so far as is 
known. 

It is stated that the authorized insur- 
ance companies are not falling over them- 
selves to use the agreement because it 
is being gradually recognized that to do 
so means that in case of loss, if the un- 
authorized company fails to pay up, the 
assured can collect the entire amount 
from the authorized company. The Iowa 
law admits of pro rata loss payment only 
when the insurance is valid and collect- 
ible and authorized companies know that 
unauthorized insurance cannot be reached 
by the state insurance department. 


Minnesota Agency Appointments 
Northern, Eng.—J. M. Curtis, Osakis. 
Security, Ct.—R. C. Klinkenberg, Barrows. 
Royal Exch.—Lafayette French, Jr., Austin. 
nae -— qi Duluth. 
Fireman’s Fund—R. B. ithers, Osakis. — 
Connecticut—H. H. Wilberg, Blooming 

Prairie. 

New Hamp.—S. M. Magoffin, St. Paul. 
Netherlands—C. A. Bierce, Winona. 
Mech. & Trad.—J. O. Sauve, Crookston; C. 


S. Dailey, Bemidji. . 
J A. Anderson, Milan. 


North Amer.—J. 
Reliance—W. C. Klinkenberg, Barrows. 
North River—A. S, Swanstrom, St. Paul. 
Caledonian—J. C. Faith, Virginian. 
Peoples Natl.—H. S. Houglum, Moorhead. 
L. R L. & G—J. A. Anderson, Hallock; T. 
E, — Eldred; H. G. Schulte, Greenwald; 
L. M. Depue and H. E. Kundert, Brainerd; P. 
M. Johnson, Aurora; L. R. Christenson and J. 
H. and Meyers, Biwabic; Alfred Hoel, 
Gilbert; O. W. Peterson and C. C, Strander, 





Hotel De Luxe 


Roof Garden 


Crookston; W. A. Emery, Anoka; E, 
man, Pipestone; O. C. Boyum, Slayton. 

Mass. F. & M.—H. J. Bouldberg and D. O. 
Anderson, Cambridge; David Russell, Sand- 
stone. 

Queen—R. J. Grant, St. Paul; A. T. Westrom, 
Grasston. 

Netherlands—John Townsend and H. H. 


Miller, St. Paul. 
Royal Exch.—G. H. Moore, Virginia; T. A. 
Beddow, Caledonia. 


Hawkinson, Parkers Prairie. 
Commonwealth—R. Fraser, 
Falls; F. H. Brown, Warroad. 
Home—Leo Howard, Sherburn. 
Northern, N. Y.—C. A. Johnson, Virginia. 
Northern, Eng.—A. C. Erickson, Montevideo. 
Prov., Wash.—A. P. Pierce, Red Wing. 

N. W. Natl.—J. H. Gregory, Dalton. 
Security, Ct.—C. E. Dorn, Morristown. 
Franklin—Harry Dahlstrom, Milaca. 

Amer. Cent.—R. L., C. E. and A. W. Smith, 
St. Charles; J. A. Swenson, Hallock; C. E. Ole- 
son, Walnut Grove; Della Brick, Little Falls; 
Otto Erickson, Franklin. 

Coml. Union, Eng.—S. A. Coss, Luverne; T. 
M. and G. I. Williams, Virginia; F . and 
— H. Myers and L. R. Christensen, Biwa- 
ik. 


Milw. Mech.—Miller & Townsend, St. Paul; 
H. E. Boyle, Lake Benton; T. J. Voracek, Lons- 


International 


pei F. Hawley, Sandstone; M. Perkins, 
Pine ity. 

New Hamp.—John McCullough, Minneapolis; 
G. H. Moore, Virginia; M. W. Converse, Oliv- 


ia; C. E. Southwick and E. B. Lamphier, Wells. 
Lond. & Lanc.—O. W. Peterson and C. C. 
Serender, Crookston; Miller & Townsend, St. 
aul. 

American—L, P. Shandorf and O. H. Schroe- 
der, Faribault; C. A. Johnson, Virginia. 

Springfield—W. H. Jones, Duluth; H. W. 
Wollen, Glenwood; D. S. Prinzing, Rushford. 
North Amer.—G. O. Hage and P. M. Ring- 
dahl, Crookston. 

Natl.-Ben Franklin—F. E. Franklin, Alexan- 
dria; L. J. Cale, Brainerd. 

London—H. 0. Halverson, Dawson; J. A. 
Swenson, Hallock. 

Phoenix Ct.—F. G. Schinder, Pequot; L. M. 
Depue, Brainerd. 

Detroit F. 


MINNESOTA NOTES 


A Garrett sprinkler system is being in- 
stalled in the Law building, on the cam- 
pus of the University of Minnesota, at 
Minneapolis. The equipment will soon be 
in service. 


Contract has been let to equip with 


ing house of William Youngbauer, 179- 
181 West Fourth street, St. Paul, Minn. 
Indications point to fair protection; line 
of insurance, $25,000. 


Companies have been advised that un- 
approved sprinkler systems have been in- 
stalled in the building of the Creamery 
Package Manufacturing Company, 320 
Third street north, and the warehouse of 
the Knoblauch Warehouse Company, 312- 
316 Third street north, Minneapolis. 


H. H. Miller and John Townsend, who 
have conducted agencies at St. Paul, 
Minn., have combined their business un- 
der the name of Miller & Townsend and 
have also purchased the local agency of 
W. S. Gilliam. The new firm has offices 
at 317-18 Commerce building. 


The Automatic Sprinkler Company of 
America has secured contract to equip 
the plant of the Ford Motor Company, 
northeast side of Fifth street north, Min- 
neapolis. Niagara wet pipe system, 
which will not be in service until May 
1, 1914. 

The Globe Automatic Sprinkler Com- 
pany has secured contract to instal the 
Garrett system in the plant of the St. 
Paul White Lead & Oil Company, north 
corner of Water and Starkey streets, St. 
Paul. The equipment will be operative 
about Dec. 15 and indications point to 
- protection. Line of insurance, $80,- 


New Hampshire—J. H. Wolle, Melrose; J. E. | 


& M.—O. J. Carlson, Deerwood. | 


Grinnell sprinklers the furniture repair- | 


‘THE WEST AND SOUTHWEST 


| MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 











| DENIAL OF MOTION EXPECTED 


} _ 
Companies Make Good Showing in Ar- 
gument to Dismiss Suit—Early 
Trial on Merits 





Those who have been following the 
progress of the suit of the fire insur- 
ance companies to set aside sweeping 
reductions in rates ordered over four 
years ago, believe that Judge A. 
Dana of the Shawnee county, Kan., 
| district court will overrule a motion of 
| Attorney-General John S. Dawson to 
dismiss the suit. The decision is ex- 
| pected next Saturday. mrt 

Dawson’s motion alleged prior jur- 

isdiction of the same matters in a suit 
|of his own, filed in Leavenworth 
county the day before the suit of the 
companies was filed in Shawnee coun- 
ty. Judge Thomas Bates of Chicago, 
who appeared in behalf of the com- 
panies, and Attorneys Stone and Mc- 
Dermott of Topeka, however, made 
it pretty clear to the court that the 
two suits bear little resemblance to 
each other, and that in justice the 
Shawnee county suit should be heard. 
Instead of violating the Kansas anti- 
discrimination law, as Dawson charges, 
the companies merely are trying to 
obey the law by appealing to the 
courts, as they are specifically per- 
mitted to do by the statute, the attor- 
| neys urged. 
By questions asked by the court dur- 
|ing the hearing, and the well known 
| fairness of the court, who has had the 
decisions in the alleged antitrust cases 
brought several years ago, those who 
have followed the case believe there is 
little doubt the motion to dismiss will 
| be thrown out. If so, the case comes 
/up on its merits for trial some time 
| during the present term, possibly dur- 
|ing October. It will be full of interest 
| for insurance men, who are anxious to 
see the companies relieved from the 
strain of heavy losses with inadequate 
| rates in Kansas they have been bearing 
| for four years. 


Gaus Again Wins Verdict 

The damage suit which Harry Gaus, 
a St. Louis manufacturer brought 
against Henry C. Henley, chief of the 
St. Louis Fire Prevention Bureau and 
thirty-two insurance companies, re- 
sulted last week in a verdict of $60,000. 
It will be appealed. The suit was filed 
for $500,000 damages for alleged illegal 
arrest on May 7, 1909, after the destruc- 
tion by fire of the box manufactory of 
Henry Gaus & Sons at Main and Clin- 
ton streets. The fire prevention bu- 
reau and the police found conditions 
that pointed to incendiarism. In a 
previous trial Gaus was given a verdict 
for $50,500, but the judge granted a new 
trial. The box company carried heavy 
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fire insurance policies and it has ob- 
tained verdicts against the insurance 
companies amounting to $179,000. All 
of the cases have been appealed. 


To Dissolve Mutual 


Another of the substitute concerns 
that was organized during the insur- 
ance famine in Missouri, the Old Town 
Mutual of Kansas City, is to be dis- 
solved. Suit toward such an end has 
been instituted by Commissioner Revy- 
elle. The department in its petition 
points out that the assets are but $1,000 
while the liabilities total $3,500. Most 
of the members withdrew when the 
regular companies returned to the 
state, but there is still $300,000 of in- 
surance outstanding. 


REVELLE FIGURES MISSOURI LOSSES 

According to reports received by Super- 
intendent Charles G. Revelle the fire 
waste in Missouri during August amount- 
ed to $454,436. Insurance covering these 
losses was reported as $211,881. This 
does not include the losses of Kansas 
City, St. Louis and St. Joseph. 

This is an increase of $192,991 over the 
month of July, when the damage was 
estimated at $261,445. There were 174 
fires during the month, showing an in- 
crease of 15 over July when 159 were 
reported. The increase in the number of 
fires reported is thought to have’ resulted 
from the extreme dry weather which 
placed much property at the mercy of a 
blaze. 

The following is a table showing the 
number of fires and the supposed origin: 


No. Amount 


Oil and gasolene............ 10 $ 21,510 
DT - ccctewsnvaedesun 5 43,200 
ASS ee 12 8,2 

Spontaneous combustion.... 13 21,150 
O  anegan, eee 21 143,221 
USRROWR, cisescccsccsscses 83 170,435 
Defective flues ............ 12 11,380 
General carelessness ....... 18 35,330 


Arrangements have been practically 
completed for a report of all fires in St. 
Louis, Kansas City and St. Joseph, but 
it was impossible to receive them for 
this month as had been expected. 


KANSAS LOSSES FOR FIVE MONTHS 


Figures showing in detail the fire 
losses for the first five months since he 
has been in office, have been prepared by 
State Fire Marshal Harrison Parkman of 
Kansas. The report shows a total loss 
during the period of $1,085,566 to insured 
property and a loss of $507,685 to unin- 
sured property. There were 1,347 fires in 
the state during the period, which in- 
cludes the months of April, May, June, 
July and August. The total loss aggre- 
gated $1,593,251. 

Parkman’s summary is as follows: 


o. of 

Month Insured Uninsured Fires 
ae $268,040 $321,439 229 
BN - ielarelee ta 144,239 24,874 183 
eee 182,085 34,254 220 
ee 274,797 47,257 311 
August ..... 216,405 79,861 404 


One alleged incendiary committed sui- 
cide immediately after the fire. There 
were 62 suspected incendiary fires; 153 
buildings were destroyed by fires com- 
municated from buildings where fires 
originated. Two hundred and sixty-seven 
fires were of unknown origin. Fifty-three 
fires were reported to have been started 
by locomotive sparks. 


GETS VERDICT FOR LOSS 

Leon Eisman has obtained judgment 
against fourteen fire insurance companies 
for $23,000 for the loss sustained in the 
fire in his store at 120 West Main street, 
Oklahoma City, on Jan. 6, 1913. The total 
amount of insurance carried on the stock 
was $43,000, and the amount which Eis- 
man sued for was $30,522.12. 

The companies have filed a motion for 
a new trial, setting up nineteen reasons 
why it should be granted. It is claimed 
that the verdict was not reached as re- 
quired by law, in that the nine jurors 
who signed the verdict did not first agree 
on the amount, but that each one wrpte 
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down the amount which he thought Dis- 
man should recover and that the amount 
— reached by dividing the total by 
nine. 

During the trial of the case a letter 
was introduced from a former employe 
of the Eisman store in which he de- 
manded money for keeping quiet in re- 
gard to what he knew about the fire and 
threatened to turn over his information 
to the Bates Adjustment Company if the 
money were not paid to him. 


ANHEUSER-BUSCH RATE REDUCED 


The rate on the Anheuser-Busch Brew- 
ing Company risk at St. Louis has been 
reduced to 45 cents for one year, a reduc- 
tion of 5 cents. Agents have been at- 
tempting to place the line for five years 
at $1.50, but the companies objected to 
the term. The value of the buildings is 
stated as $3,485,000 and of the contents 
as $4,039,000, making a total of $7,500,000. 
A 100 percent coinsurance clause is speci- 
fied in the new rate. 

It is stated in St. Louis that the F. D. 
Hirschberg & Co. agency has contracted 
with the Anheuser-Busch Brewing Asso- 
ciation to place insurance amounting to 
$6,000,000 on the property for a term of 
five years at the rate of $1.50 per $100 
for the term. The term begins Oct. 1. 





Missouri Agency Appointments 
Amer. Cent.—R. S. Thomason, St. Louis. 
Cent. Union—J. J. Herz, St. Louis; A, J. 

Boardman, Ironton; R. R. Smith, Golden City; 
W. A. Holden, Marionville; Milan & Goodson, 
Macon; Proffer & Fletcher, Unionville. 
Concordia—F. Fromme, Jefferson City. _ 
Coml. Union, N. Y.—Martin Ehler, Sedalia. 
Fire Assn.—A. V. Staiter, Carterville; H. B 
Sanders, Carterville. 
Franklin—D. C. Cash, Thayer. ’ 
Globe & Rut.—F. W. Roer, Jefferson City, 


Mo. 

Ham.-Brem.—G. W. Asendorf, Carthage; J. 
W. Tindall, Fayette; W. J. Banning, Kirks- 
ville; A. H. Perry, Monett. ‘ 

Home—Byrd & Cunningham, Caruthersville; 
C. L. Willis, Willow Springs; Mrs. S. B. Gray, 
California; Allen & Surron, Marceline; David 
Brothers, Waverley; J. S. Cruse, Pilot Grove. 

Lond. & Lane.—Lane & Young, Joplin. 

L& L & G., Eng.—J. L. Potect, Walnut 
Grove; J. H. Hellman, St. Louis 

Milw. Mech.—H. C. Cough and J. S. Walker, 
Butler. 

Netherland—O. H. Gentry and H. G. Fowler, 
Joplin. 

N. B. & M., N. Y.—Meyer & Bothwell, Aux- 
vasse, 

Pruss. Natl—H. C. Fowler, Kansas City; 
Lane & Young, Joplin. 

Prov., Wash.—Ethel N. Hamlin, El Dorado 
Springs. 

Royal—United Ins. Agency Co., Poplar Bluff; 
Burton & De Bow, St. James. : 

U. S. Lloyds—Oscar Witte Agency, St. Louis; 
Collins & Stuckey, Lathrop; Moore & Lang, 
Caruthersville. 

Scott. Union—F. C. Wells, Fulton. 

Sun—Lane & Young, Joplin; C. D. Eaton, 
St. Louis; Atwood & Johnson, St. Louis. 

St. Paul—S. P. Harlan, Dixon; L. P. Watson, 
Forest City; J. P. Burnley, Kansas City; E. B. 
Hatten, Lebanon; E. R. Highton, Lockwood; 
T. H. Swann, Plattsburg; C. C. Bland, Rolla; 
David Meyer, Albert Meyers, J. S. Hellman, 
J. B. Muth, Wm. L. Heckman, E. H. Engel- 
man and H. T. Young, St. Louis. 

Amer. Cent.—D. Edgar Fletcher and R. L. 
Barger, Ironton; Drum & Jamison, Lutesville; 
E. 6. M S. Th ’ 


oore, Kansas City; 











Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


Capital Stock - $1,000,000.00 
Liabilities - - 5,431,072.05 
Special Reserve Fund - 300,000.00 
Net Surplus - - 3,135,102.52 

Total Assets - $9,866,174.57 


P. L. HOADLEY, Pres’t. 


C. W. BAILEY, Seo’y. 


Western Department, Rockford, Illinois 
CHARLES E. SHELDON, Manaéger 


Cuas. T. Sacxetrr and Cuas. N. Gornuam, Asst. Managers 



































CARL FISCHER H. H. HAND Cc. R. VERRY | 
Vice-President Secretary and Gen’! Mgr. Treasurer 


NORTHERN FIRE & 
MARINE INS. CO. 


GRAND FORKS, NORTH DAKOTA 


SURPLUS TO POLICY HOLDERS 
OVER TWO HUNDRED AND FIFTY THOUSAND DOLLARS 


Cc. K. BRADLEY 
President 
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SECURITY 


e 
Fire Insurance Company of Davenport, Ia. 
Ss. EF. GILMAN, Pres’t M. CC. HINSCH, Seo’yw 
CASH CAPITAL $200,000 
This Company has had 28 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good company for the 
et, because in addition to writing a general business, it accepts practically all classes 
of farm risks. We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 


Northwestern Mutual Fire Insurance Company 
Organized January 1, 1907 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 
HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND/GET AN ANNUAL DIVIDEND 
J. H. DABL, Secretary W. W. KING, President FARGO, NORTH DAKOTAS 

















St. Louis. 
Atlas—Sawyer & Snyder, Trenton. 
American—O. E. Groves, Adrian; Captain M. 

Coose, Troy. : 
Connecticut—U. L. Jones, Piedmont. 
Dixie—Tillhof & Campbell, Kansas City. 
Franklin—W. L. Gilbert, Hannibal. 
Farmers, Pa.—Lane & Young, Joplin. 


Equitable—E. M. Hainline, El Dorado Springs; | 


James Coil, Nevada. 

United Agency, Poplar Bluff; R. E. Hoover, 
Rich Hill. 

Globe & Rut.—F. E. Hoffman & Son, Se- 
dalia. 

- Alli—United Ins. Agency Co., Popular 

uff. 

Ger. Amer., N. Y.—J. R. Helfrinch, Enon; 
Ora Van Pelt, Lamar; S. E. Bronson, Ozark; 
G. H. Boyer, Walker. 

Glens Falls—Lane & Young, Joplin. 

Lon. & Lanc.—Clyde Oakes, Kennett; Felker 
& Pewell, Sikeston; Henry Dalton, Nevada. 

N. W. Natl.—G. N. Elliott & Co., Keytesville; 
W. J. Bradford, Belton; A. R. Hilmer & Co., 


FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION ASSUR- 
ANCE C0., Ltd., of LONDON 


PALATINE INSURANCE COM- 
PANY, Ltd., of LONDON 


COMMERCIAL UNION FIRE INS. 
CO. of NEW YORK 


WESTERN DEPARTMENT: 
N.E. Cor. Clark and Monroe Sts., Chicage 


H. C. EDDY, Resident Secretary. 











One Hundred Thousand Dol- 


lars deposited to secure 
policy holders. 


GOOD AGENTS WANTED IN NORTH DAKOTA; 
SOUTH DAKOTA AND IOWA 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. European 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. Club 
Breakfasts, Club Luncheons. 

LEE HOTEL CO., Proprietors 

EDWIN H. LEE, Managing Director 





OF SIOUX FALLS, SOUTH DAKOTA 








GEO. A. MOWRY, President W.A.GORDON, Secretary WILLIAM WALSH, Asst. Sec’y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


A consolidation of the Twin City, es é- ASH * APITAL $500,000 


and Middlewest Fire I 
Local Representatives Desired in Montana 








FIRE—LIGHTNING—TORNADO—HAIL— INSURANCE 














14 


THE WESTERN 








St. Louis; W. S. Farnsworth, Holden; Louis 
Zerga, St. Louis. 

%, */ i So Ene che Fgvell, Siipsea: 

° . Barn » Belle; » ot. ; 

Lk Wak. oe 

frs. & Merch., St. Louis—W. C. Butler, Jr. 

oh dhorlande bs srlad ‘Sparks Mober 2. 

erlan: fr 3 J. 
Shelton, Excelsior Springs; oA Jo : IS 


reat -B Frankl S 
atl.-Ben Franklin—S. F. Conley, Columbia— 
HP and te yecarty, suaaberey’ Wine, 
oplin; V. L. Young, Joplin; J. S. 
and Ww t. bo h, Butler wide we 
Northern, N. Y.—Hy Dalton, Nevada. 
Northern, Eng.—E. E. Smith, Chillicothe, 
Orient—M. D. Stevenson and W. B. Johnson, 
Gecidentel, N. M 
Occidental, N. M.—F. L. Lock » 
City; J. wy Evans, jeote. : ee eee 
rov., Wash.—Geo > ‘Tie ’ 
Poplar Bluff; W. G. "Burtom, PO ae 
russ. Natl.—Wirth Mitchell, Macon. 


Palatine—C. J. Dough : ers 
Bros., Lexin a ougherty, Liberty; Wilson 
hoenix, 


t.—C, R. Bothwell & Meyer, Aux- 
vasse; Byrd & Cunningham, Caruthersville; C. 
Stevens, Des Arc; Cedar County Abstract 

Co., Eldorado Springs; Neville Dickson, Forest 
City; Frank Johnson, Gerster; R. E. Porta, 
erico Springs; H. C. Casselman, Marshfield; 
. G. Hinkle, New Hampshire; ‘Wallace and 

- E. Overstreet and J. O. Wallace, Osbron; 
G. C. Moore, Smithville; G. R. Avis, 
Desloge and L. A. Weil, St. Louis. 

Royal—W. H. Lee, Marionville. 

Standard, Ct.—Hamilton & Crenshaw, Fulton; 
._ A. eaver, Mexico. 
Sun—W. E. May, Sedalia. 


ARKANSAS NOTES 


The Federal of New Jersey h 
its articles in Arkansas, naming the p. -+4 
auditor and insurance commissioner as 
agent for service. 


Cc. L. Bowman and Clyde E. Bowman, 
who have been engaged in the insurance 
i > Little oe. Ark., for more 

wenty years, have sol - 
dy A. Houston. a 

The Vaile-Goldstein Insurance Compan 
of Little Rock, Ark., opened for bus meee 
Sept. 25. The partners are John W. Vaile 
and Alvin J. Goldstein, the former of 
Fort Smith, the latter of New Orleans. 
bn ee AE a ‘ pacees ae busi- 

, n, e, accident, fire, - 
nado, hail and casualty. — 


NEBRASKA NOTES 


The Northwestern National Fir d 
the Alliance of London have been admit- 
ted to Nebraska. 


At _a meeting of the Nebraska pond of 
the Blue Goose on Monday of this week, 
at the Henshaw hotel in Omaha, C. D. 
Mackenzie, state agent of the Fire Asso- 
ciation, and A. G. Beeson, head of the 
eatery ive sy ¥— Bureau, were 

elegates to the grand nest meet- 
ing at Chicago Oct. 7. ” “9 


MISSOURI NOTES 


Lyle A. Stephenson of Kansas City, Mo., 
nee taken the sole agency of the Urbaine 

ire. 

J. E. Lawton & Son of St. Louis get 
the agency of the Austin Fire of Texas, 
which was recently readmitted to Mis- 
souri, 


The geptia office of the Missouri In- 





spection Bureau has been established in 
the Frisco building, with A. S. Roas in 
charge. 

Brown, Mann & Barnum, the local 


agents at Kansas City, Mo., have moved 
their offices to 604-5 Waldheim building. 
The firm held open house Wednesday of 
this week. 


The agency of Quisenberry & Dixon, at 
Springfield, Mo., has been dissolved owing 
to the fact that Guy E. Dixon takes the 
field on Oct. 1 for the German American 
in Missouri. The companies will be di- 
vided according to representation at the 
time of the consolidation, each agent re- 
ioe the companies he formerly repre- 
sented. 





OKLAHOMA NOTES 


J. L. Aldredge has purchased the inter- 
est of W. A. Bohart in the local agency 
of Aldredge & Bohart at Maysville, Okla., 
and will continue the business. 

Among the Oklahoma City men who 
will go to Chicago next week to attend 
the meeting of the Northwest association 
are J. H. McElroy of the state insurance 
department, C. T. Ingalls of the Oklahoma 
Inspection Bureau, Semans, an Okla- 
homa City local agent; John C. Dulaney 
of the Sun of London, Henry Ludlow of 
the North America and E. E. Olinger of 
the Queen, who will read a paper at the 
reunion of the representatives of that 
company, to be held at the same time. 





GENERAL WESTERN NOTES 

John R. Thorne, an attorney and in- 
surance agent of Olathe, Kan., has pur- 
chased the agency of Charles Keepers, 
consisting of four fire, one life and one 
casualty companies, and added them to 
his own company list. 

The Denver local agency for the Prus- 
sian National Underwriters has been 
transferred to the Columbia _ Securities 
Company, composed of John Hesse, for- 
merly of the Hibernia Bank, and Fred 
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FIRE 


SSS] 
Automobile and Farm Departments 


TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins.Co. - - - - 
United States Fire Ins.Co. - - 
Nassau & Dutchess Fire Ins. Co. 

Richmond Ins. Co. - - - - - 
Union of Buffalo- - - - - - 





Surplus to 
Assets Policyholders 

$3,684,956.39 $1,266,393.72 
2,476,951.86 901,750.56 
1,110,427.61 690,472.05 
1,482,343.38 802,593.47 
471,723.51 341,635.94 
327,455.35 274,806.30 


THE CAPACITY OF THE ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 


CRUM & FORSTER 





Western Department 
FREEPORT, ILL. 


FRED M. GUND 


Manager 











KENTUCKY AND THE SOUTH 


TROUBLE ON CLASSIFICATION 


Kentucky Board Arbitrarily Sets Aside 
Part of Schedule Which Is Legal 
Basis for Rates 











The state insurance board of Ken- 
tucky seems determined to lock horns 
with the Kentucky Actuarial Bureau on 
a question which is vital and funda- 
mental—the classification of towns for 
rating purposes. Following a protest 
from citizens of Russellville, which was 
placed in class 5 because of failure to 
keep its fire protection facilities up to 
date, the board has ordered that it be 
placed back in class 4%4, the explana- 
tion being that the water plant is be- 
ing made adequate for fire-fighting 
purposes. The question has _ been 
raised as to whether the state board 
has any right, under the law, arbitrarily 
to set aside the Dean schedule, on 
which the towns of the state are classi- 
fied and rated. The Dean schedule has 
been filed with the board and accepted 
by it, and until another schedule has 
been drawn up and adopted, the board 
is bound to follow the results obtained 
by its application. It is expected that 
the bureau officials, backed by the com- 
panies, will take a firm stand on this 
question. 





Looking Over Kentucky Timber 


Field men in Kentucky are all agog 
over the visit of Manager W. N. John- 
son of the North America to that state 
this week in view of his field vacancy. 


Mr. Johnson is taking X-ray photo- 


terial. 





HIGH SALVAGE ON FERTILIZER 


John L. Smith, of the Hamburg-Bremen, 
who is president of the Fire Underwriters’ 


report on the handling of the salvage on 
a fertilizer plant at Sanford, Fla., which 


was totally destroyed, but the Under- 
writers’ Salvage Company, 


been generally believed. 





its business there off the books. 


long ago. 


is following as a matter of necessity. 





OPPOSE TAX ON OUTSIDERS 


duced in the legislature o 
viding for a tax of 





A. Bickhoff. This agency was formerly 
held by C. C. Bennett. 





surance as cheaply as possible. 


graphs of some of the promising ma- 


Association of Kentucky, has received a 


indicates that the possibilities of stocks 
of this character are somewhat greater 
than has been supposed. The plant itself 


of Atlanta, 
succeeded in disposing of the fertilizer 
stocks at surprisingly high figures, the 
loss on some classes not exceeding 20 
percent, though in other instances little 
was recovered. The experience with the 
loss, however, was illuminating, as indi- 
eating that a larger salvage can be se- 
cured from fertilizer stocks than has 


ANOTHER COMPANY QUITS MAYFIELD 


One more company has canceled out of 
Mayfield, Ky. This time it is the National 
of Hartford, which has withdrawn from 
the agency of Shaw & Davis and 9 

e 
North America took similar action not 
Mayfield is one of the western 
Kentucky towns which the companies 
have remained in for a long time in the 
apparently vain hope that conditions 
would be improved. A number of incen- 
diary fires there during the past year or 
two have caused even the optimists to 
sour, however, and the hegira from this 
and other towns in that part of the state 


The Memphis, Tenn., Lumbermen’s Club 
has taken action Comer | the bill intro- 
that state pro- 

8 percent on the pre- 
miums collected by fire companies not 
authorized in the state, and demands that 
before the legislature take action on it 
the commercial organizations be permit- 
ted to pass upon it. The claim is made 
that the bill would prevent the business 
men of the state from getting . yh 
e = 
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NEW YORK 






Phoenix Assurance Co., Ltde 


OF LONDON 


WESTERN DEPT. 
175 WEST JACKSON BLVD. 
CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 





THE CENTRAL UNION FIRE INS. CO., 


Surplus to Policyholders Jan. Ist, 1912 - - 


KANSAS CITY 
MISSOURI 


$450,000.00 





OHN G. EDWARDS, President—E. R. DURHAM, 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 


Secretary and Treas. 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 





ABSOLUTELY FIRE PROOF 


The Martin Hotel 


190 Rooms With Bath 
50 Rooms Without Bath 


Center Insurance District 





Solicited 
W. B. NATION, Manager 


1898 Fifteen Years of Service 


Security Mutual 
Fire Ins. Co. 


Chatfield, - - Minn, 


1918 





The Patronage of Insurance Men Is Insures Against Loss by Fire, 


Lightning or Tornado 


F, L. TESCA 
President 


CHAS. L. THURBER 
Secretary 











NORTHWESTERN 


Total Assets $995,596.21 





INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3ist, 1912 


Net Surplus $334,591.30 


FIRE AND MARINE 


Capital $300,000 
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JOHN H. GRIFFIN................ccecccccececcccccceccrecceseecccns Secretary 
First National Fire Insurance Company 


Full paid capital, $555,000. Surplus to Policyholders, $1,222,834.50 


Commercial] Fire Insurance Company 
Full paid capital, $455,618.75. Surplus to Policyholders, $664,250.74 


National-Commercial Underwriters Agency 
Full paid capital, $1,010,618.75 
Surplus to Policyholders, $1,887 ,085.24 


Address applications for agencies to the above Companies 
SOUTHERN BUILDING, WASHINGTON, D. C. 
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islature has since adjourned, but there 
is a prospect of an extra session. 


KENTUCKY NOTES 


ar Crider & Co. and T. T. Gardner, 
Bowling Green, Ky., have consolidated 
their local agencies under the name of 
Crider, Gardner & Co. The change was 
effective Oct. 1. 

The Fire Underwriters Club of North- 
ern Kentucky held a meeting last week at 
which it was voted to disband the organ- 
ization. For some time past meetings of 
the club have been few and far between. 
A number of the strongest offices did not 
belong, and a general feeling of dissatis- 
faction had grown up which had prac- 
tically destroyed the club’s usefulness. 





GENERAL SOUTHERN NOTES 


The Lumbermens Indemnity Exchange 
of Texas has secured a license in its 


home state. 
At Nashville, Tenn., the New Hamp- 
shire has transferred from John Burns 


to Campbell, Folk & Co. 


W. E. Chapin of Atlanta, Ga., southern 
general agent of the Fire Association, 
who is in the German hospital at Phila- 
delphia, was operated on last week for 
gall stones. He has been seriously ill 
for a week. 


INDIANA MEN GATHER 


(CONTINUED FROM PAGE 3) 
down to dual agencies, it rested, believ- 
ing it had thus accomplished much. 

President Jackman’s Address 


The annual address of President L. W. 
Jackman was full of ginger and it is 
understood not all of it was given out to 
the press, some references to lack of 
harmony in spots between the unions, to 
the ignoring of local agents in laws 
favored by national bodies and insurance 
commissioners, to evidences of unrest here 
and there, etc. He reviewed Missouri’s 
recent experiences and said that legis- 
lators have learned that conservation laws 
and not antitrust laws are needed and 
companies have learned that protection 
and low-burning ratio are to be prefered 
to high rates and large premiums. The 
Missouri situation has saved Indiana and 
probably other states from bitter experi- 
ences and cleared up the storms of dis- 
trust between companies and policyhold- 
ers. Mr. Jackman is still a little per- 
simistic with regard to the future of the 
1 agent, with the insurance commis- 
sioners cutting down the rates and the 
companies cutting down the commissions, 
with some commissioners talking state in- 
surance and others talking about national 
insurance. 


Says Companies Favor Brokers 


The companies, in carrying jumbo lines 
and in reinsurance arrangements, are 
favoring the broker at the expense of the 
local agent, he said, by writing the busi- 
ness on large lines for the broker at a 
cut-rate premium and excess commission, 
both figured in the annual expense account 
against the local agent. 

Six laws were recommended for passage 
at the last local association meeting— 
antidiscrimination, limiting underwriters 
agencies, resident agents, agents’ qualifi- 
cations, state insurance commissioner and 
fire marshal. These were referred to the 
association’s legislative contmittee, which 
Passed them on to a subcommittee and 
this passed them on to an attorney at 
Chicago employed by the companies. He 
prepared what he called an antidiscrimina- 
tion bill which in fact put all rating in 
the hands of the Indiana Inspection Bu- 
Teau, without placing the bureau under 
state control or giving any right of ap- 


peax, 
Pavors Another Trial 


Mr. Jackman recommended another trial 
at these laws. He favored the taxing of 
Premiums where they are earned, in the 
cities and towns, saying that this would 
yield abundance of revenue for the 
maintenance of the state department. He 
Said $520,104 is now derived annually in 
taxes from insurance companies to sup- 
port a department costing only $17,300, 
the balance being a direct tax on the 
policyholders. He favored a qualification 
law for agents, so that the special agent 
could not drop around and appoint the 
butcher or baker in case he was dissatis- 
filed with the regular agent. Such a law, 
he said, would be a preserver of the 
agents’ rights. Discussing the rate ques- 
tion, he said the companies did not want 
it settled, that it was the cause of dis- 
Sensicn among the agents and the com- 
Panies preferred dissension to unity of 
agents. Mr. Jackman eloquently pleaded 
for organization as the only sure cure for 
the evils existing and confronting the 
local agents. When he was through he 
appointed a committee of three to go over 
his address and expurgate any of the 
Stuff that was too hot. The committee 
— many black lines on some of the 

ges, 

The usual resolution was passed cen- 
demning underwriters’ agencies: ‘We, the 
Members of the Indiana Association of 

al Fire Insurance Agents, are opposed 
to underwriters’ agencies or annexes, as 
We believe they are against the best in- 
terests of agents as well as companies.” 

Another resolution pledged the associa- 
tion’s support of the fire marshal law en- 
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forcement and assistance to the fire 
marshal. 

Taylor Discusses Missouri Lesson 

Discussing “What Missouri's Insurance 
Conditions ve Shown Indiana,” W. L. 
Taylor, ex-attorney-general of Indiana, 
said for the last fifteen years every legis- 
lature of Missouri had assailed fire in- 
surance companies. Among the annoy- 
ances were a valued policy law on real 
estate; a valued policy law on personal 
property, the only one in the United 
States; a statute providing that in the 
event suit is brought against an insurance 


company, the company should be required 


to pay the plaintiff’s attorney’s fees; a 
vexatious delay statute which provides 
that if a company does not pay a loss 
promptly the plaintiff may recover, in 
addition to the face of the policy, damages 
for delay. These acts grew venomous and 
indefensible. To illustrate: The Ger- 
mania Fire, under a $1,500 policy, had a 
$450 loss in St. Louis. The company 
offered $1,000 in settlement, which was re- 
fused. The insured’s lawyer, instead of 
suing in St. Louis, went into the Ozark 


‘mountain country, six miles from a rail- 


road, filed suit, secured judgment for 
$1,500 and costs, $500 attorney’s fees and 
$500 damages for vexatious delay. This 
taste of blood seemed to increase the 
demagogic hunger. 

Source of Political Capital 

Mr. Taylor then referred to the rate 
legislation and the suspension of the com- 
panies, and said Missouri had had her 
lesson. What was it? First, that people 
are not going to allow blatant, political 
demagogues to drive out legitimate insur- 
ance by indefensible and oppressive legis- 
lation. Second, that insurance companies 
will abide by reasonable rules, and regula- 
tions for the protection of the insured but 
will not stand for forfeiture, confiscation 
or destruction of property rights. The in- 
surance companies, he said, were the least 
of the sufferers in Missouri. 

It has been a widespread belief, he said, 
among commissioners and other state 
officials and politicians that all they had 
to do to make themselves popular was to 
assail fire insurance companies. All over 
the country insurance companies have 
been sued by state officers, to make politi- 
cal capital; laws have been passed that 
the statute of limitations never runs 
against the state and the laws of estoppel 
cannot be applied against it for acts of 
its officers. With these to back them, 
state officers sally forth, ever and anon, 
to demand of the companies fees, taxes, 


fines and forfeitures. 


Education Remedy for Evils 

Among the remedies suggested by the 
speaker for existing evils were a wide 
and diffusive education of the people on 
the subject of insurance, to be done, first 
and primarily, by the local agents, who 
deal directly with the people. Every 
agent should belong to the state associa- 
tion, he said. If the agents will form a 
compact and united body, it would be pos- 
sible, he said, in two years to educate 
their clients so that it would be impos- 
sible to duplicate Missouri’s laws in In- 
diana. He asked why there is only one 


fire insurance company in the state big 


enough to extend its business into other 
states, all the others have burned to 
death. But there are many good life in- 
surance companies in the state. Why? 
Because the people have stood by them. 
Let the samme thing be done for fire in- 
surance. He gave the association a 
slogan: “Organize and Educate.” Fire 
insurance, he said, is a business and pro- 
fession, not a make-shift. Teach that to 
the people. 
Deitch on Policy Forms 


G. A. Deitch, insurance attorney and 
editor of the Insurance Digest, had as the 
subject of his address “Importance of 
Correct and Concurrent Forms.” He told 
of the time when fire insurance was 


-merely a business for anyone to engage 


in who desired to do so, when an agent 
represented only one company and the in- 
surance was covered by one policy; ques- 
tions of adjustment of loss not considered. 
He compared this to the profession of fire 
insurance as now followed requiring tech- 
nical knowledge and some legal learning 
on the part of the agent. In the olden 
days a description of the risk was not re- 
quired and each agent wrote his own 
forms, fearfully and wonderfully made, a 
go-as-you-please like players in a rube 














band. When by chance two or more pol- 
icies were on the same risk it took a law- 
suit to settle the individual liabilities. 
This led to companies paying some atten- 
tion to forms and these, it was later 
ascertained, must be absolutely correct in 
description and location of the risk and 
absolutely concurrent in words. At first 
the word “concurrent” was not in the 
permit for other insurance. Later it read: 
“Permission is hereby given for other con- 
current insurance.” Even this did not 
meet the full requirements as many deci- 
sions of courts showed. 

Forms, the speaker said, should be pre- 
pared by experts and furnished the agent 
with his other supplies. The companies 
should continue with the making of forms 
until every class of risk is covered. It is 
only by the use of uniform blanks that 
the question of specific against blanket 
insurance can be avoided. The agent and 
the companies must keep in mind the 
difference between “concurrent forms” and 
“concurrent insurance.” The term “con- 
current insurance” does not require “con- 
current forms” but “concurrent forms” 
necessarily requires full contributory con- 
current insurance. Once having adopted 
concurrent forms the question of concur- 
rent insurance will take care of itself. 


Fire Marshal Asks Cooperation 


W. E. Longley, fire marshal of Indiana, 
in telling the agents how they could assist 
the fire marshal, first commended the 
uniting of agents in one state body, as the 
real live insurance agent is greatly bene- 
fited by the heart to heart talks that 
feature the conventions. He said the peo- 
ple of the state were under obligations 
to the fire insurance companies for the 
excellent fire marshal law. He suggested 
that the agents make early report to him 
of all fires where there is suspicion of 
incendiarism, that they keep their clients 
informed of the great fire waste and what 
it means to them. The agents should also 
lead in obtaining good building codes for 
their cities or towns. Most men are rea- 
sonable, the fire marshal said, and if 
shown a fault in a building will make the 
proper correction. The agent is on good 
terms with the insured and best able to 
make effective suggestions. No argu- 
ment is more powerful than the one show- 
ing how the pocketbook is affected. He 
asked the assistance of the agents in 
making fire prevention day a success, urg- 
ing them to keep it before their com- 
munities and to help prepare the program 
for the day. The physical condition of 
property should be known by each agent 
in a town, the marshal said. 

Consideration of outside brokerage com- 
petition and single agencies was tabled 
for lack of time. Delegates to the na- 
tional convention were instructed to op- 
pose amalgamation of casualty and fire 
insurance in the organizations. 


COMMITTEES ARE NAMED 


(CONTINUED FROM PAGE 2) 


son, Pennsylvania; Burton Mansfield, Con- 
necticut; William M. Shehan, Maryland; 
Frank H. Hardison, Massachusetts; E. H. 
Deavitt, Vermont; Joseph Button, Vir- 
ginia; John T. Winship, Michigan; Charles 

. Revelle, Missouri. 

Unauthorized Insurance—John L. Bleak- 
ley, chairman, Iowa; W. C. Taylor, North 
Dakota; Cyrus B. Brown, Alabama; A. L. 
Welch, Oklahoma; J. Will Blount, Maine; 
M. C. Clay, Kentucky; W. McCabe, Dela- 
ware; E. Cooper, California; W. W. 
Collier, Texas. 

aluation of Securities—William T. 
Emmet, chairman, New York; Charles C. 
Gray, Rhode Island; Frank H. Hardison, 
Massachusetts; Charles Johnson, Pennsyl- 
vania; J. W. Ferguson, Oregon; A. L. 
Welch, Oklahoma; W. C. Taylor, North 
Dakota; M. Potts, Illinois; William 
Keating, Montana. 

a of Risks and Loss Expe- 
rience of Fire Insurance Companies— W i!- 
liam T. Emmet, chairman, New York; R. 
M. Potts, Illinois; H. L. Ekern, Wiscon- 
sin; Burton Mansfield, Connecticut; James 
R. Young, North Carolina. 

Liability Loss Reserves 
on Workmen’s 
met, H. L. Ekern, 





and Reserves 

msation—W. T. Em- 

harles Johnson. 
for B® 


Clearing on 
Health and Accident Policies—W. T. Em- 
met, Burton Mansfield, E. H. Deavitt, F. 


H Hardison. 
Cost of Life ) Expense Load- 
ing in Life Premiums, Compen- 





sation of Life Insurance Agents, ane oe 
regation of Nonparticipating and - 
pa Insurance ra Company: 


F. H. McMaster, Emmet, 


mobiles, Uniform 
ance—J. A. O. Preus, John 
Charles Johnson, H. 

To Confer with F 
Claims 


Hardison, W. 
Joseph Button, G. 

To Draft a Uniform Fire Insurance Pol- 
icy—W. T. Emmet, Burton Mansfield 
Charles Johnson, J. R. Young, H. L 


Ekern. 

Fire Insurance Rates, Expenses, etc.— 
H. L. Ekern, chairman, Wisconsin; C. G. 
Revelle, Missouri; B. Mansfield, Connec- 
ticut; J. A. O. Preus, Minnesota; W. M. 
Shehan, Maryland; E. H. Moore, Ohio; W. 
T. Emmet, New York; Charles Johnson, 
Pennsylvania; E. F. Van Valkenburg, 
Idaho. 


JUDGE R. M. POTTS’ VIEWS 


(CONTINUED FROM PAGE 1) 
urged that a limit of $300 be put on the 
salary but the association did not so 
vote. He then announced that $300 
would be his limit and he would return 
any excess to the coffers of the organ- 
ization. 

The association voted to purchase 
some artistic signs to be used in the 
way of receipts for membership to be 
hung on the walls of an agency office, 
denoting that it is a member and that 
the current dues are paid. These are 
made of paper maché and set forth the 
objects of the organization. 

It was voted not to take up griev- 
ances of members that originated prior 
to the membership date unless author- 
ized by the executive committee. It 
was stated that some agents that had 
a grievance against a company would 
join just to get the backing of the 
association. 


MISCELLANEOUS NOTES 


Chairman Stewart of the executive 
committee of the National Fire Protection 
Association, has called a meeting of the 
executives for Friday evening, Oct. 17, in 
Philadelphia. The executives are to be 
entertained at dinner at the Art Club be- 
fore the meeting by Louis Wiederhold, Jr., 
a member of the committee. 

Fire Chief Rosse of the Mt. Clemens, 
Mich., department has been temporarily 
suspended from holding office, pending an 
investigation into charges of having or- 
dered out the fire fighting apparatus on 
an exhibition run without obtaining per- 
mission to do so. While the department 
was out an alarm came in and a residence 
fire caused $700 damage. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


ANAGER C. T. Ingalls of the 
Oklahoma Inspection Bureau 
has sent out letters to the 

mayors and civic bodies of all Okla- 
homa cities and towns having water- 
works, with the exception of Muskogee, 
Tulsa and Oklahoma City, calling their 
attention to the absolute necessity of 
storing a supply of water for emer- 
gency use, as shown by the experience 
of the past summer. 

He points out that there is only one 
solution to the water question for such 
towns as must rely upon wells, and 
that is an adequate storage system 
which will conserve a supply of water 
great enough to last for all purposes 
during the dry seasons usual to that 
section of the country, and offers the 
cooperation of his office and the bene- 
fit of recommendations gained from 
many years’ experience for the asking. 

Suggestions are also made in regard 
to the plants, including the desirabil- 
ity of having pumps and boilers in du- 
plicate, the necessity of gate valves 
the water mains, inspection and flush- 
ing of fire hydrants, drilling and proper 
equipment of firemen, and inspection 
by them of business property and pub- 
lic buildings. Attention is also called 
to the need of ordinances in regard to 
building, electrical, motion picture 
shows, oils and explosives and rubbish. 





SHINGLE ROOF FIGHT IS WON 


Milwaukee Council Committee Rejects 
Amendment That Would Have De- 
layed Enforcement of Ordinance 


Milwaukee insurance men apparently 
have won out in their campaign for the 
elimination of shingle roofs in that 
city and indications are that the ordi- 
nance recently passed by the common 
council, prohibiting the use of shingles 
on roofs within the city limits, will 
stand. By a vote of 3 to 2, the building 
and grounds committee of the common 


council upheld the new ordinance by 


killing an amendment offered by Alder- 
man Greene, which would have de- 
ferred the application of the new law 
for two years and would have made 
it applicable only in the fire district. 
The new law, which forbids the use of 
wooden shingles except for repairing 
shingle roofs, is expected to go a long 
ways in reducing the fire loss in Mil- 
waukee. 

Building Inspector W. D. Harper 
and Fire Chief Thomas A. Clancy and 
the insurance men, through the Milwau- 
kee Board of Fire Underwriters, have 
been supporting the new law. Lumber- 
men and members of the Master Build- 
ers’ association opposed the law. 

Fire Chief Clancy said that a con- 
flagration might sweep over the city 
at any time and that its shingle roofs 
would be responsible in a large meas- 
ure. The chief said that Milwaukee 
had been backward in adopting the fire 
prevention measures and that many 
smaller cities have ordinances prevent- 
ing the use of wood shingles. Vigil- 
ance and fireproof construction, he 
said, had reduced the number of fire 
alarms in Milwaukee last year 200 calls 
from the previous year. 





Big Fire Waste Congress 
The time for the big national fire 
waste congress in Philadelphia has been 
set for the week of Oct. 13, a week 
later than first announced. The State 
Fire Marshals’ Association will meet in 
Philadelphia Oct. 10-11. 











FIRE MARSHAL IS ACTIVE 


ILLINOS BUREAU IS’ BUSY 


Number of Firebugs Have Been Prose- 
cuted and Numerous Cases Are 
Now Pending 


Acting State Fire Marshal F. R. Mor- 
gridge reports the following prosecu- 
tions for the Illinois department for 
the week ending Sept. 27: 


A number o arson cases were presented 
to the grand jury of St. Clair county last 
week and as a result Nick Cantillon and 
Ruth Harris were indicted for burning to 
defraud in connection with the fire which 
destroyed the Edelweiss cafe, of which 
Cantillon was proprietor. 

John Matthews and his wife, Mary 
Matthews, were indicted, charged with 
causing a fire which destroyed their dwell- 
ing at East St. Louis, April 28. 

Hugh Pinckley was indicted by the 
grand jury of St. Clair county on a charge 
of arson. 

Joe Kassell, East St. Louis, who suf- 
fered a fire Aug. 29, was arrested on com- 
plaint of Deputy State Fire Marshal John 
H. Richards. He showed some signs of 
insanity and was taken before County 
Judge J. B. Hays for an inquiry into his 
sanity and adjudged to be of unsound 
mind. He was committed to the asylum 
at Anna, Ill. 

a * * 

William S. Wesner, Centralia, Ill., who 

was arrested recently charged with ar- 
son on complaint of Deputy State Fire 
Marshal S. Legreid, was taken last week 
before County Judge Green of Marion 
county for an examination into his san- 
ity. He was adjudged to be of unsound 
mind and a pyromaniac and was commit- 
ted to the asylum at Anna. 
_ John Barnett and Irving Suttles were 
indicted by the gee jury of Clinton 
county, charged with attempted arson and 
malicious destruction of property. Bar- 
nett and Suttles, while confined in the 
county jail at Carlyle, are said to have 
attempted to set the jail on fire to effect 
their release. 

The case of the People vs. Arthur 
Mitchell, burning to defraud, was tried in 
the circuit court of Jefferson county at 
Mt. Vernon, Ill, Sept. 16-19. The jury re- 
turned a verdict of guilty and the defend- 
ant was sentenced to the penitentiary for 
an indeterminate sentence of from one to 
ten years. 

* a » 

Frank Ferme, Cherry, Bureau county, 
Ill, who was arrested July 24, charged 
with arson, was arraigned before the 
judge of the circuit court at Princeton, 
Ill., Sept. 22. Ferme took a plea of guilty 
and was sentenced to the reformatory at 
Pontiac. 

Joe Perruquet, Centralia, Ill. was ar- 
rested May 30, charged with burning to 
defraud. After an investigation by this 
department he was indicted Sept. 22 for 
arson and burning to defraud. 

John Smith, Centralia, Ill., was in- 
dicted by the grand jury of Marion coun- 
ty, charged with arson, on Sept. 22. He 
is accused of setting fire to a dwelling. 
The motive was revenge. 

+ 7 * 

Harvey Austin Six and Samuel F. Darr, 
who were tried and convicted in Peoria 
county in January, 1912, charged with 
conspiracy to commit arson, appealed the 
case to the appellate court, where the 
judgment of the lower court was affirmed. 
Later they applied for a rehearing before 
the appellate court, which motion was de- 
nied, and they filed notice of appeal to 
the supreme court. Not having taken 
any action toward getting the case in the 
supreme court, the sheriff of Peoria county 
arrested Six at Springfield and took him 
to the penitentiary at Joliet. Darr was 
arrested at St. Louis, and a requisition for 
his return was obtained from the gover- 
nor, and he was taken to Peoria, where 
he was lodged in the county jail prepara- 
tory to taking him to the penitentiary at 
Joliet. Their attorney appeared before 
Judge Vickers of the supreme court at 

st St. Louis, who granted them a writ 
of supersedeas, and they will be released 
pending a hearing in the supreme court 
at the October term. 

oa a * 

Twenty dealers handling gasolene in 
various parts of the state were arrested 
last week by deputy state fire marshals 
for violation of the law requiring that 
all receptacles for gasolene used in the 
retail trade shall be painted red and prop- 
erly marked with the word, “Gasolene.” 
In each instance the accused pleaded guil- 
ty and was fined a minimum amount of 
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$10 and costs. This crusade is along the 
line of an endeavor to decrease the num- 
ber of serious accidents resulting from 
mistaking gasolene for kerosene on the 
part of the consumers. 


HIGH PRESSURE SOON READY 


Pumping Station Nearly Completed at 
Cleveland—Will Give Protection 
in Important District 


Within a short time the new pump- 
ing station, built exclusively for the 
purpose of furnishing service for the 
high pressure system at Cleveland, will 
be completed. The building conforms 
to the rules for safety, as it is unex- 
posed and has open sprinklers around 
the outside. It was designed to furnish 
the service that has been needed since 
the new pipe system was laid and will 
be a long step forward in the direction 
of proper protection for the congested 
districts of large cities. 

The pumps consist of four units, each 
with a capacity of 2,500 gallons per 
minute, or a total capacity of 10,000 
gallons per minute. They are capable 
of developing 250 pounds at any hy- 
drant in the district. The pumps are 
driven by electric motors and will have 
a service that will be ready for instant 
operation of the entire battery at any 
time, day or night. Both pumps and 
motors were especially designed for this 
plant. Up to this time pressure has 
been furnished to a portion of the sys- 
tem by two fireboats. While this was 
a great improvement over the old sys- 
tem, it was not satisfactory when fight- 
ing big fires. 

Thirty streams of water may be thrown 
at a time with the new plant. This will 
give the fire department the means of 
coping threatened conflagrations at an in- 


stant’s notice. The problem will be to 
get the men and the hose wagons to the 





desired point in the shortest possible time. 

The entire congested district of the city 
is protected by the high-pressure system, 
including the flats or lumber district and 
a section of the west side. The system 
extends east to Highteenth street and is 
now being connected up with the first sec- 
tion installed by a pipe line out Superior 
avenue. This gives protection to a por- 
tion of the factory district on the lake 
shore to the east, and it is the intention 
to extend the system further in that di- 
a as funds for the purpose will per- 
mit. 

The Cleveland Inspection Bureau, work- 
ing in connection with the Cleveland 
chamber of commerce, has spent six years 
in planning the system and urging its 
installation, as well as the pumping sta- 
tion, and it is now about to see its pur- 
pose accomplished. It is possible that a 
public test of the service will be given 
on Fire Prevention Day, Oct. 9, but this 
has not been definitely decided upon as 


yet. 

The inspection bureau will issue a com- 
plete report on the system and station 
within a short time. 


CAN NOT PROSECUTE 

Attorney-General Hogan of Ohio holds 
that persons who pour oil on a fire and 
are injured by the explosion that follows, 
must not expect to prosecute the dealer 
who sold them the oil. Mr. Hogan holds 
that, since the’oil has been inspected by 
the Ohio department, the inspector is not 
justified in making further prosecutions. 
Between March 7 and April 13, in and 
near Kenton, Ohio, there were thirteen 
fires and explosions in which there were 
six deaths and seven injuries. Investi- 
gation by the Ohio oil inspector’s depart- 
ment disclosed the fact that all the oil 
had been properly inspected when sold. 


ARKANSAS PAPER SHOWS SENSE 

The creation of the office of building 
inspector is being agitated at Stuttgart, 
Ark., as a means of reducing the fire 
hazard. “The people are just now begin- 
ning to learn the lesson of this careless- 
ness by the increased cost of fire insur- 
ance,” remarks the Stuttgart Arkansaw- 
yer in commenting on the increased in- 
surance rate. “Abolish the shacks, en- 
force the explosive ordinance and Fo Alera 
a well equipped fite department and Stutt- 
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gart will not have to worry over high 
insurance rates. The — will come 
without even —— for i 


INSPECTION MADE OF JOLIET 


Illinois Fire Prevention Association 
Visits the City and Meets with 
Very Favorable Reception 


Thirty members of Illinois State Fire 
Prevention Association inspected Joliet 
Tuesday. Four hundred and twenty- 
three buildings were “eo and nine- 
ty-six defects found. A demonstration 
by the fire department was made at 1 
o'clock in afternoon. The call was 
turned in from an alarm box in the cen- 
tral part of town. The motor truck ar- 
rived in fifty seconds. The entire de- 
partment arrived within two and one- 
half minutes. 

The meeting was in charge of P. P. 
Wippell, state agent of the Agricultural. 
A dinner was held in the evening at the 
Commercial Club, attended by 100 busi- 
ness men. Frank H. Jones, state agent 
of the Hartford, presided. The address 
of welcome was made by Mayor Wood. 
President King of the Commercial Club 
talked, also Fire Chief Royce and 
Ernest Palmer of the National Board 
from Chicago. The interest shown by 
the business men and city officials and 
their co-operation was exceedingly 
good.. The meeting was one of the 
very best held in the state. Great credit 
is due the fire chief for his systematic 
inspection of all mercantile buildings 
once a month. 


LONGLEY A PRESS AGENT 


State Fire Marshal Longley of Indiana 
is putting his newspaper training into 
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service. He secured an advance copy of 
Governor Ralston’s fire prevention day 
proclamation and got it out to every news- 
paper in the state for release Sept. 22. 
The smallest dailies had it on the same 
date as the Indianapolis papers. Mr. 
Longley is issuing a weekly bulletin and 
getting good space results. 


MICHIGAN REPORT MADE 


The Michigan fire marshal’s division has 
submitted the following report: 
Number of theaters inspected to date. .497 
Number of theaters found to comply 

with law 


See e ee eee eee eee eee eeeeeeee 


Number of licenses issued........... 222 

Number of orders issued, to comply 
WE FO cecdvvsrseccdcenccvccrsene 545 

Number complying with orders....... 283 


Building and gasoline inspections made.231 
Removal, gasoline and repair orders 
issued 8 
Suspicious fires have been investigated 
in Battle Creek, Allegan, Jackson, Lans- 
ing, Detroit, Saginaw, Newberry and 
Grand Rapids. 


“VOLUNTEER” FIREMEN 
W. Boen, commissioner of public 
©. of Muskogee, Okla., has decided 
that the fire fighting force of his depart- 
ment needs reinforcement and has had 
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How do you dispose of ashes? 


fire? 


are using one. 


near wood at any point. 


may save your property. 


skilled man to assist you. 











Some Fire Prevention Day Suggestions 
(BY THE OHIO STATE FIRE MARSHAL) 
Every householder should make a personal inspection of his resi- 
dence and other buildings for the discovery of possible fire dangers. 
Look to your chimneys, especially at this season of the year. 
the mortar in the upper parts decayed either from the action of the 
weather or gases from the fuel used? 
cause of fires at this time and are always a menace. 
Never let them come in contact with 
wood even though they are apparently cold. 


Is there any rubbish lying around awaiting only a spark to start a 
Look at your gas connections and remove that rubber hose, if you 


If electricity is used, examine the wiring. 
See that stove-pipes do not pass through wooden partitions or come 


These are only a few things to be looked after, but a brief inspection 


If you live in a municipality which maintains a paid fire department 
and you feel incompetent to make a proper inspection of your premises, 
call upon the chief of the department and he will gladly detail a 
Business men especially should freely avail 
themselves of the services of their fire-fighting forces. 
would much prefer to prevent a fire than to have to stop it. 


Has 


Defective chimneys are a frequent 


Every fireman 
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an ordinance passed empowering him to 
draft the services of twenty-five business 
men for fire-fighting. They will not be 


required to stay at the fire stations and 
will receive no pay, but must be subject 
to call at any time, day or night, for 
fire-fighting. Boen says that he has 
twenty-five men who will be willing to 
serve. They will be thoroughly drilled 
by the regular fire chief and captains. 


FIRE PROTECTION NOTES 

Waterworks bonds have been voted at 
Davis City, Iowa. 

Clyde Park, Mont., has let a contract 
for a waterworks system. 

-Cokeville, Wyo., has let a contract to 
install a waterworks system. 

The city of Adrian, Mich., 
chase a new motor fire truck. 

At Cook, Neb., no sale has been made 
of the $13,000 waterworks bonds. 

A new chemical engine will be added 
to the equipment at Mason, Mich. 

Work has been started on the new 
Whitewood, S. D., waterworks system. 

At Olympia, Wash., no bids were re- 
ceived for the $150,000 waterworks bonds. 

Winfield, Iowa, has voted bonds for 
$15,000 to build a municipal water plant. 

Cody, Wyo., will let a contract for the 
construction of dams for three reservoirs. 

A contract at Mosinee, Wis., for the 
construction of a water tower has been 
let. 

Midway, Ky., is reported to be consid- 
ering the establishment of a water sys- 
tem. 

Waterworks bonds for $25,000 have been 
voted at Carlson, Minn. Work will begin 
soon. 

At Knoxville, Iowa, an election author- 
ized the issuing of $70,000 waterworks 
bonds. 

A motor truck, to cost $3,200, will be 
purchased by the fire department at Bara- 
boo, Wis. 

The governors of Kentucky and Ar- 
kansas have proclaimed Oct. 9 as fire pre- 
vention day. 

At Tucson, Ariz., an election defeated 
the proposition to issue $150,000 water- 
works bonds. 

Valier, Mont., will let a contract for 
the construction of a waterworks system 
to cost $40,000. 

The Little Rock, Ark., city council is 
considering the application of the Ameri- 
can District Telegraph Company of Ar- 
kansas for a 25-year franchise for the in- 
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ALLSTEEL Filing Equipment. 





























more filing space per drawer. 
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Some day a paper lost from your files may mean ca- 
lamity—or fire may burn, or rats mutilate important 
Then you'll wish you had installed the 
It keeps your papers 
safe and sound from fire, rats, damp, dust and sneak thieves. 
Besides, ALLSTEEL takes up less floor space and gives you 
Comes in handy units. 
with and adapts itself to your business. 
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Grows 


Showing the 
rigid yet easy- 
runnin con- 
struction of ALL- 
STEEL drawers — 
how they run 

the way on travel- 
ing steel rollers. 
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furniture in the country. 


important. 


dealer. Send for it now. 
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THE GENERAL FIREPROOFING COMPANY 


2 Logan Ave., Youngstown, Ohio. 
Branches: New York and Chicago 
es Everywhere 
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stallation and operation of a burglar and 


fire alarm system for the city. 

At Long Pine, Neb., an election is soon 
to be held to take a vote on issuing $5,000 
waterworks bonds. 

A special election will soon be called 
at Blair, Neb., to vote on bonds for water- 
works and power plant. 

The Manley, Minn., city council has 
authorized the issuing of bonds for $9,000 
for a waterworks system. 


At Florence, 8. D., bonds for waterworks 
will be voted for at an election which is 
to be called in a short time. 


An election will be held at Auburn, 
Neb., Oct. 7, to vote on bonds for im- 
proving the waterworks system. 


The city of Lawton, Okla., is advertis- 
ing for bids for a motor driven combina- 
tion hose and chemical fire truck. 


Two wells will be dug and a reservoir 
with a capacity for 500,000 gallons will 
be built by the city of Lincoln, Neb. 


Bison, S. D., has let a contract for a 
cement cistern near the town well, water 
from the well to be filtered into the cis- 
tern. 


Another reservoir will be erected on 
Walnut Hill, Omaha, with a capacity of 
11,000,000 gallons. Plans will be started 
at once. 

The new waterworks system of Madi- 
sonville, Ky., will be completed and in 
operation by ‘the latter part of November, 
it is announced. 


The city council at Wabasha, Minn., has 
let contract for surveying, planning and 
preparing plans and specifications for a 
waterworks system. 

The city council of Columbus, Tenn., 
has decided on the purchase of a combi- 
nation pumping engine of 105 horsepower 
and 700 gallons per minute capacity. 

Frankfort, Ky., has directed the local 
fire authorities to make examinations of 
moving picture shows with reference to 
their fire protection equipment and the 
number of exits provided. 


Fire Chief R. N. Niles of St. Paul, after 
a trip to the east and visiting various 
fire departments, recommends the com- 
plete motorization of the local fire de- 
partment. The department is short of 
men and this plan would eliminate the 
necessity for more men. 


State Fire Marshal John T. Winship has 
announced that the decision of the Wayne 
county circuit bench ruling against the 
department in the matter of closing mov- 
ing picture fire traps will be appealed to 
the state supreme court. The case affects 
the city of Detroit alone. 
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We are makers of the most complete line of standard steel office 
Whether it bea simple card index drawer, 
a single letter file, a steel desk, an ALLSTEEL safe, or a complete 
filing system, we have just what you want, and have it ready 
NOW. Get our free 64-page catalog illustrated in natural colors. 
It shows our entire line and explains the many ad- 
vantages of ALLSTEEL Equipment—many things 
that you probably wouldn’t think of, yet highly 


With catalog we will send name of nearest 
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WESTERN OFFICES 


Tuere has been more or less com- 
ment going the rounds as to the real 
service of western departments of fire 
insurance companies. Without at- 
tempting to enter into the discussion 
from the various angles, there is one 
feature of this system in fire insurance 
operations that is often overlooked. 
It has frequently been asked why there 
are not more large and strong com- 
panies in the west, why has not Chicago 
come to the front with home fire com- 
panies? 

One of the important reasons is that 
western departments of eastern and 
foreign companies have been and are 
to all intents and purposes, home of- 
fices. They perform all the functions of 
a home office so far as agents and 
policyholders are concerned. They 
are just the same as so many individ- 
ual companies operating from Chicago 
or other western points. The western 
development of fire insurance was 
chiefly through these department offices. 
There was not the need of home com- 
panies being organized when these de- 
partments served the purpose. They 
were located in the center of the west, 
easy of access, agents could reach 
them without difficulty, and they were 
in ready touch with the field forces. 
By their location, they were western- 
ized. Their managers were in per- 
sonal contact with western conditions 
and demands. They looked at the field 
from their own doorway and saw it at 
first hand. 

With these departments located right 
in the heart of the territory, and being 
to all practical purposes western insti- 
tutions, they have doubtless been effect- 
ive in driving capital into other lines 
of activity. The west will always de- 
sire to have sufficient underwriting in- 
stitutions located in its midst. The 
western departments supply that de- 
mand now. Without them local com- 
panies would have been organized. 

A few years ago the eastern life com- 
panies had practically a clear field. The 
organization of a new company was 
a big eyent in life insurance history. 
But the life insurance investigation 
drew the people’s attention to the east- 
ern atmosphere of life insurance and 
the centralization in a way of vast sums 
of money in the east. It may not all 
have been invested there, in fact, it was 
not. It was well distributed over the 
country, but it was controlled in the 
east. The people felt that this was a 


mistake, that there should be a greater 
distribution and that the west should 


have institutions of its own. Since that 
time, and it was only a few years ago, 
perhaps a hundred new life companies 
have been organized in the west and 
most of them are doing well. 

The western branch office system in 
fire insurance has met the demands of 
the people for a wider distribution of 
authority and control. It is a natural 
system in dealing with the growing 
west, with its constantly increasing 
revenues and added values. The west 
has its own problems, its own life in 
a way, its people are somewhat clan- 
nish. It has a pride in its own sec- 
tion and this personal element can not 
be eradicated. 





ONE MAN COMPANIES 

The retirement of the CoNnNeEcTICUT 
Fire as an independent company is an- 
other evidence of the plight in which 
a one-man institution finds itself when 
the commanding voice is stilled. The 
ConNEcTIcUT is a splendid company, 
its plant is worth an easy million dol- 
lars, it had a sound record of 62 years. 
It had been through catastrophes and 
emerged with credit. 

Yet its president steps into the Un- 
known, and the company is helpless. 
There is no one second in power who 
can fill the place, no one in the or- 
ganization to be called to sit in the 
chief’s chair. This inevitable emerg- 
ency was foreseen but never provided 
for, a fatal mistake that no under- 
writing or administrative success can 
atone for. 

Had there been a man of the hour, 
the vacancy could have been filled and 
the gallant old company would have 
wended its way without a jar. 

The same condition confronted the 
old Centrat Accipent of Pittsburgh 
when the big-framed President RaLpH 
Butter sank into eternal repose. Mr. 
Butter adopted the system of doing 
every thing himself. He delegated no 
responsibility. He was the “whole 
works.” When he died there was no 
one to fill his place. The CrEnrTrRAL 
ACCIDENT, a most superior institution. 
was reinsured. 

These incidents teach us all a vital 
lesson. The personal element is a 
mighty force in any institution but 
no man should count himself greater 
than the institution. While he lives he 
can doubtless do his work better than 
any one else, if he is fit for his job. 
But death is ever at hand and a most 
uncertain visitor. That man is faith- 
less to his trust who fails to prepare 
and shape his business to meet the 
exigency of death. Some one should 
be at hand to continue the work when 
the man higher up steps out. It is un- 
fair to the financial interests in a com- 
pany and unjust to its employes to 
expose it to extreme hazard in event of 
death of a single individual. It is as 
essential to have an understudy when 
the perpetuity of a company or business 
is concerned, as it is to have a head to 
the concern. 





In Chicago the contents of hospitals are 
insured under commercial building con- 
tents forms. Among the various and 
multitudinous items covered is “property 
held by the assured for repairs.” 





A Fire insurance policy takes out the 





fire and heals the burn. 


Personal Side of the 
Insurance Business 


George Summers Whitford, of Den- 
ver, special agent of the Niagara Fire, 
who has been on the waiting list for 
some years, has at last joined the fra- 
ternity of benedicts. He was married 
last week to Miss Kathleen Eleanor, 
daughter of Dr. and Mrs. Henry C. 
Van Norman of Denver. 





John R. Bonnell, president of the In- 
diana & Ohio Live Stock of Crawfords- 
ville, Ind., has returned from a few 
weeks’ sojourn in southern California. 
His well earned rest has greatly bene- 
fited him and he is now back at his 
desk guiding the destinies of his strong 
old company. 

He states that even though crop con- 
ditions are not up to standard, the 
agents are enthusiastic over prospects 
for business, which is due to the fact 
that the horse owner is beginning to 
realize the need of this protection. The 
Indiana & Ohio is the only company 
authorized to write this class of insur- 
ance on the Pacific Coast. 


James Fairlee, who is connected with 
the Iowa insurance department, has 
been made actuary of the Illinois de- 
partment. Superintendent Rufus M. 
Potts was in Des Moines last week and 
arranged for Mr. Fairlee to take his 
new position about the middle of Oc- 
tober. 

The Illinois department has had no 
actuary since George Graham resigned 
to become actuary of the Missouri 
State Life. Mr. Fairlee was formerly 
connected with the Manufacturers Life 
and later with the Franklin Life of 
Springfield, Ill. He is regarded as a 
first class man. Mr. Graham is acting 
as consulting actuary of the department 
until Mr. Fairlee gets well established. 

The news went the rounds some 
weeks ago that J. J. Thompson of Chi- 
cago had been appointed assistant to 
Superintendent Potts of the Illinois de- 
partment. Mr. Thompson was a prom- 
inent candidate for the position of in- 
surance superintendent. He is a lawyer 
in Chicago, is editor of the Western 
Review, a fraternal paper, and former 
editor of the Insurance Greenbag. 

Judge Potts states that there is no 
truth in the announcement, as there is 
no such position in the department, and 
the only connection that Mr. Thompson 
had with the department was handling 
two or three legal cases that had been 
assigned him. 

O. E. Aleshire, of the local agency 
firm of Parker, Aleshire & Gardiner of 
Chicago, made a great hit in his ban- 
quet talk at Bloomington, IIl., last week 
when the Illinois Local Agents’ Asso- 
ciation met there. He is a finished 
speaker, indulges freely in crisp phrase 
and happy anecdote, sandwiched in be- 
tween the more serious. His subject 
hinged about “Conservation,” he calling 
attention to the fact that the same 
letters rearranged made “Conversation.” 
Using this analogy he showed that 
“melon” and “lemon” were composed 
of the same letters, and illustrated the 
effect in fire insurance dividends. He 
paid a fine compliment to Bloomington 
as a picturesque city, the home of emi- 
nent statesmen, past and present, and 
also the old home town of Margaret 
Illington, the well known actress, who 
he said took the “Ill” from the city 
and put “Bloom” ‘into it. 


The cut rate on chair cars at Atlantic 
City did not go when three of the 
Western Insurance Bureau people of 
more than the average averdupois 
elected to take advantage of the special 
offer. One of the chair concerns adver- 
tised a rate of 50 cents an hour for 
two people and 75 cents for three. 
E. G. Halle of the Germania, George 
A. Viehmann of the New Brunswick 
Fire and Lee Elliott of the Ohio 





Farmers all got into a chair but the 





attendant went on a strike. It was too 
much of a good thing or rather a big 
thing. 


At the fourteenth annual meeting of 
the Laymen’s Association of the North- 
west Iowa Conference of the M. E. 
Church, to be held in Webster City, 
Iowa, this week, John L. Bleakly, state 
auditor of Iowa, will be one of the 
chief speakers, his subject being “The 
New Sunday School Idea of Method- 
ism. Every Member of Every Family 
in the Sunday School.” John L. Peter- 
son, a leading local agent at Webster 
City and field man for the Iowa Manu- 
factures’ of Waterloo, is secretary- 
treasurer of the association. 


The friends of C. T. Collins, former 
Minnesota field man for the North 
British, later its Chicago resident sec- 
retary, and now with the Chicago office 
of Fred S. James & Co., are expressing 
deep sympathy at the death of Mrs. 
Collins last week. She was stricken 
early in the week and died after a few 
do The interment was at Hinsdale, 


YES, WE’VE MET! 
By C. O. Reed, Jr., Aberdeen, S. D. 
Did you ever meet with an agent, Old 
Friend, 
An agent most sad and forlorn; 
An agent whose snivelling, drivelling 
ways, 
Made you wish that he’d never been born? 
One who’s always un-saying and always 
delaying 
The good that the rest of us do? 
When I meet such an agent, I tie a tall 


can 
To the tail— 
of his wail— 
don’t you??? 


Did you ever meet with an agent, Old 
an, 

An agent both loud and uncouth; 

An agent who’s reckless and “‘check-less” 
career, 

Quite sadly did not end in youth? 

One who’s ever expelling hot air; ever 
dwelling 

Upon the grand things he will do? 

When I meet such an agent, I hand a 
large quince 

To the— 

gas-gifted-guy— 
don’t you??? 


Did you ever meet with an agent, Old 


al, 
An agent with wild, willing eyes, 
Who 1 ne to scrape all the “top” off the 
“oe e ” 


And hand it to you as a prize? 
—— always surprising himself, real- 

zing 
That premiums seem mighty few? 
When I’m finally wise, I grab my sup- 

plies 
And fade— 

from his view— 
don’t you??? 


Did you ever meet with an agent, Old 


op, 

An agent too hard and too cold; 

One whose warmest displays of his kind, 
friendly ways 

Required an accounting in gold? 

One who’s mad money-chasing proved 
quite as debasing 

As posing his friendship for you? 

When I meet with this brand, I use 4 
strong hand 


On a— 
long-handled hook— 
don’t you??? 


Yet, often we meet with an agent, Old 


ard, 
An agent with glad, cheerful ways; 
He tries to keep brewing the cup of 
“good doing,” 
And adds to our happier days. s 
With his business increasing and “bal- 
ances” pleasing, 
He meets us half-way, and is true. 
He’s the right sort of agent that makes 
life worth while, 
And I stay— 
by him: right— Be 
so do you::: 





GENIUS 

Genius is really only the power of mak- 
ing continuous effort. The line between 
failure and success is so fine that we 
scarcely know when we pass it—so fine 
that we are often on the line and do not 
know it. How many men have thrown 
up their hands at a time when 4 little 
more effort, a little more patience wou 
have achieved success. As the tide soe 
clear out, so it comes clear in. In ioe 
ness sometimes prospects may seem om 
est when really they are on the turn. : 
little more persistence, a little more effort, 
and what da hopel failure may 
turn to glorious success. There is n° 
failure except in no longer trying. The 
is no defeat except from within, no really 
insurmountable barrier save your own 
inherent weakness of purpose.—Anony 
mous. 
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SURETY BONDS 

For Executors, Administrators, Guardians, Trus- 
tees, Receivers, Trustees in Bankruptcy; also for 
officers and employees of Banks, Trust panies, 
Corporations, the United States Government, the 
States, Counties, Cities, Towns and others who are 

uired to furnish suretyship in any trust or 
official capacity. 

ACCIDENT AND HEALTH INSURANCE 
Insurance against Personal Injuries and Loss of 
































$300,000.00 Deposited with 
Insurance Departments for the 
Benefit of all Policyholders 


Time from Accident and Sickness. 


LIABILITY INSURANCE 
Covering Employers’ and Public, General, Contin- 
gent, Teams, Automobile, Propeity Damage, Ele- 
vator, Theatre, Vessels, Druggists’ Liability, 








JAMES W. BROCK, Pres. 





OFFICERS: 


RALPH B. DENNY, Treas. 


Workmen’s Collective Insurance. 


BURGLARY INSURANCE 
Residence, Bank, Counting Room and Messenger, 
Burglary, Theft and Larcency. 


HARLAN W. KEMP, Secy. 
































REDUCES ITS CAPITAL 


STOCKHOLDERS APPROVE PLAN 





American Fidelity Adopts Measures to 
Meet Requirements as to Reserves 
for Liability Claims 





The American Fidelity last week sent 
out from the home office the following 
news bulletin: 

“A meeting of the stockholders of 
the American Fidelity company was 
held in the company’s offices in the 
Langdon building Tuesday afternoon. 
United States Senator William P. 
Dillingham was chosen chairman of 
the meeting. Substantially all the stock 
was represented by the stockholders in 
person or by proxies. 

“It was decided that means should 
be taken to reestablish the reserves to 
meet the requirements of the insur- 
ance laws of other states, notably New 
York state, where, beginning next 
January, the company will be called on 
to set aside the reserves for losses in 
accordance with its experience, this 
being required of all companies gee 
liability business ten years. On that 
date the liability reserves go to 70 per- 
cent of the premiums that hitherto were 
set at the arbitrary rate of 50 percent, 
which the insurance departments of all 
the leading states have agreed was not 
sufficient for any company. 

Other Lines Profitable 

“All lines other than liability were 
conducted at a profit, and with the elim- 
ination of certain territory and the 
restriction of the volume of liability 
buginess, it is believed the company will 
make money in its liability line. 

“In order to meet the insurance re- 
serves made necessary by the laws for 
the next three years, which will take 
about $400,000, a reduction of the 
capital from $750,000 to $500,000 and 
Payment in of an additional $150,000 
was recommended and decided upon. 

“The plan has the approval of the 
insurance departments of the adjoin- 
ing states and will be put in force by 

ct. 1 and a general reorganization per- 
et to place the company on a firm 

asi 
Some Action Expected 


For two or three months past there 
have been rumors that the company was 
about to make important chahges. It ap- 
peared necessary that some action should 

taken, especially after the statement 


of June 30 showed a net surplus of less 
than $37,000, the smallest amount the 
company had shown since 1906. 

The company began writing liability in- 
surance in a very limited way in 1903. 
For the ten-year period ending Dec. 31, 
oe its total liability premiums amount- 
ed to $4,592,402 and its losses to 
$2,136,196. Assuming that about half of 
last year’s premiums were unearned at 
the end of the year, the earned premiums 
for the ten years were approximately 
$3,950,000, showing a ratio of losses paid 
to earned premiums of about 54 percent. 
Considering that not far from _ three- 
fourths of the entire volume of liability 
premiums was written during the past 
three years, it is evident that when the 
company gets a completed experience on 
its first ten years’ business it will show 
a considerable underwriting loss. 

Experience Like That of Others 

In this experience the American Fidel- 
ity is faring about like other liability 
companies, young and old alike. Few, if 
any, that have been examined in the past 
year have failed to show losses on their 


. liability underwriting. 


The company has at all times shown a 
readiness to comply with all requirements 
of insurance departments, even when they 
appeared drastic. Now it has taken meas- 
ures to strengthen its position before the 
time for its annual statement arrived. 
The company has over $400,000 in pre- 
miums on other lines than liability and 
even if it should cut down its liability 
business materially, it would still have a 
very fair income. 





Headquarters in Chicago 
H. S. Tanner of Paris, chairman, and 
Peter Angsten of Chicago, the two 
members of the Illinois industrial com- 
mission so far appointed, have decided 
to establish headquarters in Chicago, as 
it is there most of the cases the board 
will have to consider will arise. Mr. 

Angsten will select the offices. 





SALESMEN WANTED 


Good Agency Openings In Central States Policies comply with Standard Provisions Law 


$5, 000 Policy $9.00 A Year 


$25 Weekly for 200 Weeks 


Health "Pollc $10.00 A Year 


Pays $26 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 
Interstate Business Men’s Accident Association 


DES MOINES, 33 i 1OWA 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 





ESTABLISHED 1869 


London Guarantecé Accident st Company, Li 


OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING ao & WEBB 





. Gen. Agts. Tilinois, Mo., Ind., 1423 Insurance Bachenee, Chi 
FRED L. GRAY COMPANY - -” Northwestern M Inneapelis 
RAYMOND & RAYMOOD ° . . " ° - General Agents, Mi Netroit 
ALFRED PAULL & SON © ° . “ - General Agents, West “Tirginia, Wheeling 
CLARK & SPRAGUE - - nag ents, Northeastern hio, Cley 
DIGGS-FERRIS INSURANCE AGENCY - ° General Agents, Southern Ohio, Cincinnati 
KING, McCUNE & McKENZIE . ° Res. Agts., N. W. O 
THE MERRILL, DODGE & JACKSON CO. - - Gen. Agts., .icas County, Toledo, Ohio 
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SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

“THAT IS THE SECRET OF THE SUCCESS OF THE 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARY and PLATE GLASS INSURANCE. 


THAT MEANS 
IS WHAT MAKES 


CERTAINTY 





BONDING AND INSURANCE COMPANY 


T. J. FALVEY, President 
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AGREE UPON FEE SCALE 


WHAT DOCTORS WILL BE PAID 





Michigan Claim Men and Physicians 
Adopt Companies’ Schedule with 
Few Important Changes 





The results of the meeting of the 
joint committee of the Michigan Casu- 
alty Claim Men’s Association and of 
the Michigan State Medical Associa- 
tion to agree upon a schedule of fees 
to be charged by physicians for com- 
pensation cases was an almost com- 
plete indorsement of the schedule un- 
der which the claim men have been op- 
erating. Only two changes worthy of 
note were made. The allowance for 
an amputation of a leg at the hip joint 
was increased from $50 to $75, and for 
an amputation at any point in the thigh 
raised from $40 to $50. After talking 
the matter over with the physicians, the 
insurance men conceded that these 
higher rates were fair. Two other mi- 
nor changes were made, and the re- 
mainder of the schedule stands. The 
doctors presented no schedule of their 
own, the one in use by the claim men 
being accepted as a basis for discussion. 

Mileage to be Allowed 

The committee of the claim men’s as- 
sociation consisted of Fred Ward, Royal 
Indemnity, chairman; A. J. Spalding, Fi- 
delity & Deposit, and T. F. Robinson, 
Standard Accident. 

Special provision was made for country 
doctors traveling long distances. Many 
of the compensation risks are saw mills, 
cement works, tanneries and contracting 
jobs, where there is not a doctor within 
eight or ten miles. The doctors will be 
allowed fifty cents a mile, after the first 
mile, for time spent in traveling to the 
patient, but not home. 

The doctors also agreed to itemize their 
bills, as this will save the industrial acci- 
dent board an immense amount of time 
and effort which now is spent in looking 
up such matters. 

A sort of publicity campaign to let all 
physicians in the state know of the sched- 
ule will be undertaken by the state medi- 
cal society, the headquarters of which is 
at Grand Rapids. The claim men agree 
to issue the schedules and the physicians 
agree to distribute them to all members 
of their association. They will furnish 
the claim men’s association with the 
names and addresses of all the physicians 
to whom the schedules are sent. This 
will enable the agents of the insurance 
companies to call into service the physi- 
cion located nearest the scene of acci- 


dent. 
No Opposition Expected 

The claim men do not expect any op- 
position from any quarter, in the physi- 
cians’ ranks. If any develops it will not 
cause bother, because physicians are not 
compelled to take compensation cases, and 
there are so many who do want the busi- 
ness that the companies will have no 
nw ae obtaining all the medical aid they 
need, 

Secretary A. J. Spalding invites all cas- 
ualty agents or home offices who are in- 
terested in the agreement with the phy- 
sicians to write him for further informa- 
tion if they desire it, whether they reside 
in Michigan or any other state. 

“There is nothing like all pulling to- 
gether, no matter how far apart we live,” 
he_ remarked. 

The complete schedule is as follows: 


MEDICAL FEE SCHEDULE 

(The amount set ovposite each item in 
this schedule is for first aid. Under the 
head “Dressing, etc.” the cost of subse- 
quent aid, in cases where subsequent aid 
is applicable, is $1. Under the head 
“Amputations” the fee for subsequent aid 
at the hospital or home is $2 in case of 
——— of hip joint, ‘h, leg or 
foot, shoulder joint, arm or forearm or 
hand. For other amputations and treat- 
ment of fractures and dislocations, the 
fee for subsequent aid at hospital or 
home is $1.50. For all amputations, frac- 








Four Dollars per Thousand.— 
Many assured have become accus- 
tomed to pay $5 per $1,000 for acci- 
dent policies. The American Bankers 
Insurance Co., capital $325,000, is 
now issuing full coverage with all 
modern provisions at $4 per $1,000. 
This is an opportunity for local agents 
to secure a company that gives the 
best indemity at the lowest cost. 
Home office, Cass and Ohio Streets, 
Chicago. 








Parker & Davis, 1134 eteetie Bidg. 

— F»Dunphy, 701 Majestic Bidg. - 
ohlman Agency, 1201 First Nat’l 

sr Agency, 236 M 


Baird & Huselton, Junction Bldg. - 





Prudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, Col- 
lision, Employers’ Liability, Public, Teams, 
Elevator, Workmen’s Collective, Workmen’s 
Compensation, General Liability, Physician’s 
Liability 
Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 
GENERAL AGENTS 


Childs, Y: & Wood, 1545 Insurance E: ---- 
F. Churchill Whittemore Co., 1st Floor, Pierce Bldg. - - - - St. Louis, | °. 
ree ae 


ns + i. & 
, Alworth Bldg. - 


i «228 


Duluth, Minn. 
Kansas City, Mo. 











tures and dislocations, the fee for subse- 

quent aid at the p 
DRESSINGS, ETC. 

Ordinary day visit, not neces- 


sitating antiseptic dressing.. $1.50 
Visit necessitating and includ- 

ing antiseptic dressing...... 2.00 
Visit including both antiseptic 

dressings and necessary oper- 

ative procedures in ordinary 

eases of contusions, lacera- 

tions, incisions, punctures, 

OO Bade dnceecesetbes ee cubees 3.00 
Night visit—9 p. m. to 7 a. m.. 2.50 
Office examination and report— 

re reir 2.00 


First attention at office, includ- 

ing operative procedure and 

dressing of ordinary wound. .1.00 to 2.00 
Removal foreign body from con- 


CO  —F aaa ie-aih'e oi 1.00 
Removal foreign body from cor- 

i 4654-66 0s web e 06046 ebb ete 2.00 
Office dressing ordinary wound. 1.00 
AMPUTATIONS 
er ae ean $75.00 
mee BS OMY POR. «occ ccsvsee 50.00 
4 a eer 25.00 
EE SIE a: k'es 0.0.06 00.0.0 6 0 40.00 
Arm or forearm or hand....... 25.00 

Metatarsal or metacarpal— 

EE, es 9. ous Rca Oe 6 ape: ae 10.00 
Metatarsal or metacarpal— 

CTR OO sw. ecknécawne es 15.00 
Fingers or toes—single........ 5.00 
Fingers or toes—two or more. 10.00 

FRACTURES 
PL « \cbawat <3 600 sees $12.50 
Forearm—one bone............ 10.00 
Forearm—both bones ......... 12.50 
i Pan aa 8 eek Sie: 60:0 '6\0. 00.0.4 20.00 
Lower leg—one bone.......... 10.00 
Lower leg—both bones........ 15 to 20 
TT hs aa ose delss «00 4.80 a0 ela 2 9-6 10.00 
Ribs—one or more............. 5.00 
ED, S40us Sb aah. Sukh hp see ad's 15.00 
DY ét¢« ae iaedaetaned oo eee s 15.00 
Metatarsal or metacarpal...... 5.00 
EO GN BNO e a vscc6e dese cewcce 3.00 
Fingers or toes—two or more.. 5.00 
| (his ward Bcpib'n. a aid's.0 0'o bw S-e 10.00 
Clavicle—full aid ............. 10.00 
OS errr eee 5.00 | 


Compound fractures—add 25 percent for 
first aid only. 
DISLOCATIONS, ETC. 


EEE oF ee $10.00 
DED chnen i aneeseseeeemedwuk a 10.00 
De cance GOes wha dhe es eeden ae 20.00 
er ere 10.00 
ME Si céeAcdab eth aaweceta sds 10.00 
Er ere ee 5.00 
PR Seawestessecse vesweeuns 2.0 

A rent Pheer ere 5.00 


re Ee ee 
Ligating important arteries... 
Reduction of ordinary hernia 

when due solely to recent in- 


jury and applying truss..... 5.00 
Reduction of strangulated her- 

ee ee ks 6 oan be.e-6 10.00 
I es wie. areie da 040 wes 30.00 
Enucleation of eye ball........ 25.00 
General anaesthetic ........... 5.00 
Complete physical examination 

Pe BE Sdgwaswansen ee bas 3to5 
Autopsy—complete with written 

eee ey Sa eee 25.00 
Autopsy—attending but not per- 

Ee ee er eer 10.00 
Testimony in court as to simple 

OE eS errr ere 10.00 
Pe oe 15 to 25 
ae eee 1.50 
X-Rays (to be taken only upon 

orders by the company)..... 5 to 10 





The Ohio liability board of awards has 
reduced the annual minimum rate from 
30 to $10 in order to comply with a re- 
quest from small manufacturing concerns. 


sician’s office is $1.) | 
| Majority of Companies Now Paying 


REDUCE BOILER COMMISSIONS 





Agents 20 Percent and 
Brokers 1734 


New York, Sept. 30—(Special)—W. 
H. Boehm of the Fidelity & Casualty, 
secretary of the Steam Boiler & Fly 
Wheel Service & Information Bureau, 





| says that since the bureau became ef- 


fective Jan. 1, there has been an equali- 
zation in commissions over sections of 
the country. The commissions now 
paid to general agents everywhere are 
25 percent; to special agents under con- 
tract and local agents under contract, 
20 percent, and brokers in all cities, 
17% __—spercent. The discrimination 
against the west has been removed 
since the bureau was organizea as much 
higher commissions were formerly paid 
in New York City than in Chicago. 
Practically every company in the coun- 
try now belongs to the bureau and 
everything is working satisfactorily. 
The second meeting for the year was 
held in New York Wednesday. Some 
companies which formerly paid less 
than 17% percent brokerage, now pay 
that figure. Much business was former- 
ly placed through New York, which 
emanated from the west because ot ile 
high brokerage in New York. This is 
now no longer possible. All discrim- 
ination against western brokers is now 
removed. 





: | casualty business. 


Most companies writing steam boiler 
insurance have cut commissions to gen- 
eral agents, agents and brokers. Local 
agents giving all of their business to 
one company will hereafter receive 20 
| percent and brokers are to get 17%. 
General agencies have also had their 
contracts altered. 

This is in line with the program of 


9 | the companies and the supervising of- 


| ficials to reduce all expenses of the 
A deeper cut was 
advocated by some, but the general 
support could not be secured to the 
plan of 15, 17% and 20 percent commis- 
sions. 

The uniform boiler contract will 
probably be promulgated in the near 
future also, and adopted by all the com- 
panies participating in the present 
/ commission reduction movement. This 
also is in line with the program of the 
commissioners to have standard pol- 
icies for all lines of insurance as well 
as uniform laws. The new policy will 
probably make the liability for personal 
| injury coverage excess over all regu- 
lar compensation and liability insur- 
ance covered by the assured. At pres- 


, ent some boiler policies make such in- 


surance contribute 


uran with the regular 
liability insurance. 








PRESIDENT KOCH’S PLAN 


PROGRESSIVE IN HIS POLICY 





Detroit Conference Chief Aiming to 
Have Companies Render Com- 
plete Service to Policyholders 





President R. R. Koch of the Detroit 
Conference was in Chicago last week in 
the interest of that organization and 
the service bureau. He is already pre- 
paring for the next meeting in Mil- 
waukee and states that he has secured 
as one speaker, O. B. Ryon, general 
counsel of the National Board of Fire 
Underwriters, who was formerly spe- 
cial attorney for the Illinois insurance 
department. 

Will Have More Discussion 

Mr. Koch will aim to have more dis- 
cussion of the vital issues and questions 
affecting the business at this meeting 
so that it will be educational. He wants 
the younger and newer companies to 
join the organization and make it that 
much more effective. Mr. Koch is a 
progressive, so to speak, in the indus- 
trial ranks. He feels that the com- 
panies should take every means to re- 
duce the complaints and friction that 
arise from policyholders. He believes 
that “frills” should be eliminated and 
the policy be made clear and definite. 
In some ways he feels that the in- 
demnities may have to be reduced 
owing to the experience of companies, 
but he is anxious to bring about a con- 
dition where a policyholder is covered 
in a way that will cause no misunder- 
standing. 

Mr. Koch feels that the Detroit Con- 
ference must be made a greater factor 
in the business and adapt itself to 
modern conditions. The companies he 
states, must render a service and give 
full value received. It has demon- 
strated its great usefulness in the in- 
dustrial disability business and it must 
take no backward step. 

“Thou Shalt Not Steal’ 

Mr. Koch will emphasize the great 
work the conference is doing in pro- 
tecting agents and companies against 
the ravages of those who poach. “Thou 
shalt not steal,” will be a slogan he 
will shout from the housetops. He be- 
lieves that the business is being harmed 
by outside companies commissioning 
renegade agents that conference com- 
panies have found undesirable. 


Admitted to North Carolina 
The National Life, U. S. A., has been 
admitted to North Carolina. It will 
immediately plant for industrial acci- 





ARNOLD 


BENNETT 


wrote entertainingly about 
“Your United States,’’ and said 
some real complimentary things. 
Had he been an English casu- 
alty underwriter writing on the 
same subject, justice would 
have demanded even more 
compliments. ‘‘Your United 
States’ in the casualty busi- 
ness delivers the goods all the 
time. SERVICE is its watch- 
word—service to agents and to 
the assured. Write and learn 
about it. 











United States Casualty Co. 
EDSON. S. LOTT, President 
80 Maiden Lane 
New York 


CHICAGO BRANCH OFFICE 
1030 Insurance Exchange 
CHARLES H. ELDREDGE 
MANAGER 
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r. Local Fire Agent— 


Within the past two or three years have you not had trouble to kee 2 fa 
your fire insurance premium incomeP Examine the causes of the 
decrease and see whether they are not one or more of the following: 


Reduction in rates, including larger coinsurance credits and extension of the term rule. 
Rate cutting in your own locality. 


Improvement of large risks, by equipment with sprinklers or otherwise, with consequent rate reduction and, 
in some cases, loss of the line to mutuals or syndicates. 


Loss of large risks to city brokers. 


What Are You Going to Do About It? 


Sit idly by and suffer a reduced income ? 


Go into the real estate business or something else foreign to your 
present occupation? Or— 


Increase Your Insurance Business In Other Lines 


Workmen’s compensation premiums are running into the millions. 

Automobile insurance is growing by leaps and bounds. 

There is scarcely a limit to the amount of personal accident and health insurance that may be written. 
Nearly $4,000,000 in burglary premiums were written last year. Did you get your share? 


Fidelity and surety bonds bring agents good commissions, besides furnishing the best kind of leads to other 
business. 


There is plate glass insurance to be written in every town. 


Furnish Your Customers With ALL Their Insurance and Keep 
Outsiders Off Your Lines 


The United States Fidelity & Guaranty Company has been examined by the Insurance Departments of 
Maryland and New York, as of Dec. 31, 1912, and the examination disclosed the following important facts: 











First: It actually increased slightly the assets of the 
Company from $7,339,650.11 to $7,401,325.48. This, of itself, 
indicates the high class of the securities owned by the Company. 


Second: It had on Dec. 31, 1912, the largest premium 
reserve of any surety company in the United States, amount- 
ing to $2,721,897.34. This was increased by the examiners 
to the sum of $2,729,315.29, a difference of only $7,417.95. 


Third: The examination made it necessary for the 
United States Fidelity & Guaranty Company to carry a 
much larger loss reserve, amounting to $1,744,117.34. While 
this reserve was fixed by the examiners as of Dec. 31, 1912, 
at least two-thirds of the claims upon which the increased 





reserves were set up, have been paid during the year 1913, 
and to this extent the findings of the examiners do not 
affect the company’s present condition. 


The earning power of the company, and its ability to pay 
dividends, remains unchanged, and the fact that the claim 
reserves have been increased, insures to each policyholder 
additional security. 


Fourth: The past eight months have been among the 
most prosperous in the Company’s history. This has resulted 
in net premium writings amounting to $4,184,468,40, and 
an increase in our gross assets for this period of $734,990.15. 





For the best equipment for Casualty and Surety lines, call upon or 
address the manager or general agent of the 


United States Fidelity and Guaranty Company 


JOHN R. BLAND, President 


BALTIMORE, MARYLAND 
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dent and health business and proceed 
slowly in establishing commercial ac- 
cident and health and life agencies. The 
company expects to enter several other 
states in the near future. 


SHORTS IS MADE CHAIRMAN 
United States Health & Accident 


Official Now Head of Service 
Bureau of Detroit Conference 











R. Perry Shorts of the United States 
Health & Accident has ben appointed 
acting chairman of the service bureau 
of the Detroit Conference, vice W. G. 
Curtis of the National Casualty, who 
asked to be relieved. It is understood 
that Mr. Shorts will agree to take the 
position permanently and that Man- 
ager F. L. Sward of the bureau will 
move his office to Saginaw in order to 
be in close touch with Mr. Sward. 
President Koch of the conference is 
now interviewing members, calling at- 
tention to the need and advantages of 
the bureau. It has already begun work 
in an effective way and will get up a 
list of lawyers and physicians, give 
telegraph service on bills before legis- 
latures, furnish legal opinions, deci- 
sions of courts and so on. 

Goodman of the Home Health 
& Accident has been appointed on the 
service bureau committee and A. E. For- 
rest of the North American Accident 
has been appointed as the third member. 


HOLD SIXTEEN HOUR MEETING 
Great Western Accident Agents As- 


semble at Six in Morning and 
Adjourn at Midnight 











Agents of the Great Western Acci- 
dent of Des Moines held an unusual 
convention at the home office last Fri- 
day. They assembled for a business 
session at six in the morning and kept 
going till midnight. During the day 
the men were extremely busy and de- 
sisted from their work only long 
enough to eat. They had the routine 
business of their organization to dis- 
pose of, a number of addresses and in- 
formal discussions to hear and a school 
of accident insurance salesmanship to 
attend. In the evening there was. a 
theater party at the Empress and at 11 
at night a windup dinner at the Hotel 
Savery. 

One feature of the day’s program 
was a demonstration sale. One of the 
younger agents posed as a busy lawyer 
and put up all the opposition that was 
fresh in his memory from the various 
defeats he has suffered since becoming 
an agent. One of the old timers took 
the role of solicitor and finally landed 
his man. 

Addresses were made by E. D. Brig- 
ham, protest of the agents’ organiza- 
tion; H. O. Wilhelm, N. D. Herdlinger, 
W. R. Rice, L. F. Wynegar, O. C. Rus- 
sell, G. R. Chestnut, T. P. Whitledge, 
W. P. Head, C. J. Story, C. O. Long, 
Roy Stanfield, S. S. Hostetter, R. F. 
Leech, C. O. Long, W. B. Lohman, J. 
H. Wescoat, J. R. Carrothers, A. Polk- 
inghorn and P. F. Miller. 

At the banquet President H. B. Haw- 
ley and Mrs. Hawley told of incidents 
on their summer tour of Europe. Mr. 
and Mrs. Hawley had just returned 
from the trip. 





OPPOSED TO STATE INSURANCE 

Officers of the Kentucky Manufacturers’ 
& Shippers’ Association; which is work- 
ing to put a workmen’s compensation bill 
through the next session of the state 
legislature, which meets in January, are 
opposed to state insurance being made a 
feature of the bill. It is therefore prac- 
tically certain that the bill, the passage 
of which is generally believed to be cer- 
tain, will not interfere with the opera- 
tions of the insurance companies. 





WANTED 


An experienced Surety Man 
wants position as Underwriter in a large 
general agency or home office. Address 
44-X, care The Western Underwriter. 


PLANS OF MERIT RATING 
SCHEDULE OF CREDITS ISSUED 


Prudential Casualty Introduces Its 
Own Plan Providing for Both 
Charges and Credits 





The inspection department of the 
Workmen’s Compensation Service Bu- 
reau has issued its “schedule of credits” 
to be used as the basis on which the 
merit rating system is to be founded. 
No schedule of charges for defects ac- 
companies it, so, up to this time, pro- 
vision is made only for rating down- 
ward from the manual rates and not 
upward in case risks are under aver- 
age. 

In New Jersey risks are being in- 
spected and rated individually by the 
bureau’s inspectors, but, in the other 
compensation states where merit rating 
is to become effective Oct. 1, it is pro- 
vided that company inspectors shall 
make the rates in accordance with the 
schedule of credits. It is feared by 
some that this plan will degenerate into 
an authorized system of rate-cutting if 
it is permitted to be continued long. 
In the opinion of many the only way 
in which merit rating can be made prac- 
ticable is by having the individual rates 
made by an agency whose authority the 
companies recognize. 

How the Credits Run 


The new schedule, which applies to 
manufacturing risks, provides credits 
which may be summarized as follows: 


Buildings—Unsprinklered, 10 to 50 cents 
from manual according to height; sprink- 
lered, 20 to 50 cents. 

Boilers—Credits from 50 cents down to 
5 cents, according to location of boilers 
and inspection or absence of it. For pol- 
icies with limits, only fractions of these 
credits. 

Steam engines—For no steam engine on 
premises, 12 cents; credits of 2 to 5 cents 
for safeguards, fractions of these amounts 
for policies with limits. 

Power transmission—Credit of 20 per- 
cent of base rate where all power working 
machines are driven by direct connected 
individual motor, reduced where only part 
of machines are so driven; where fore- 
going is not applicable, 10 cents per de- 
partment or room in which efficient means 
of stopping machinery in that room are 
provided. 

Safety and welfare—Credit of 2% per- 
cent for safety committee, distribution of 
safety literature, etc.; credit of 2% per- 
cent for good spacing, light, etc. 

Fire hazard—Credit of 2% percent for 
fire drills at least monthly and good means 
of escape. 

Elevators—Credit of 50 cents or $1 ac- 
cording to protection, signals, etc., to be 
deducted flat from total premium. 

Working machine hazards—Credit of 20 
percent of base rate for each dangerous 
machine guarded in approved manner, to 
be deducted flat from total premium; 
where only point of operation is guarded 
in approved manner, specific reductions of 
from 20 to 60 cents per machine; for 
example, stamping presses, 60 cents, job 
printing presses, 20 cents. 

“No credit provided by this schedule 
shall operate to reduce the premium below 
the manual minimum premium for any 
classifications.” 


AERANGE FOR MICHIGAN BUREAU 


Detroit, Sept. 30—(Special)—C. N. Han- 
sen of New York, head of the merit rat- 
ing department of the Workmen’s Com- 
pensation Service Bureau, came to De- 
troit Monday, hired a suite of offices on 
the ninth floor of the Dime Bank building 
for the Michigan rating bureau, purchased 
—-= therefor and returned to New 

ork. 

The Detroit agents are somewhat up in 
the air regarding the reduction in rates 
on compensation 25 percent. In the min- 
utes of the meeting the date was made to 
read Nov. 1, but a telegram has been re- 
ceived here saying that the minutes were 
wrong and that t. 1 was the date for 
the reduction to go into effect. Acting 
on this, most of the Detroit agencies will 
go ahead with the new rates on Oct. 1. 

he new rate is not to be further re- 
duced except through credits for merit 
in the risk. All policies dating on and 
after Oct. 1 and covering manufacturing 
risks will be endorsed, with an agreement 
to reduce the rate if, on inspection, the 
physical hazard shall warrant this action. 

Eventually a system of charges will be 
applied which may increase the policy 
rate, but for the present there is no pen- 
alty for deficiencies and the new manual 
rate will stand unless a reduction is made 
for merit. 


According to word from New York the 
Workmen’s Compensation Service Bureau 





last week rescinded the 25 percent rate 








American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


Get The Agency 


NATIONAL 
FIDELITY & CASUALTY 
COMPANY 


OMAHA, NEBRASKA 


N. F. & C. Means ‘‘The best of everything for both 
Agents and Assured” 


















Accident and Health Fidelity and Surety Bonds Plate Glass 


Burglary : Liability 


Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
about than can be found in any other policy. We invite 
comparison. 


PACIFIC SURETY COMPANY 
Admitted assets : : 











Union Casualty Insurance Company 
PHILADELPHIA, PA. 


Writes all lines of Casualty Insurance—Accident, Health, 
Liability, Plate Glass, Burglary, Steam Boiler, and 
Automobile Property Damage. 


It’s a Good Company—and a good one to 
represent. 

















H.G.B.Alexander, Pres. 
General Offices 






\ 


MK 


A Valuable Franchise for Live Producers 


We still have a number of agency appointments to fill in Minnesota, 
Iowa, Nebraska, Northern Wisconsin and Northern Michigan. 


FRED L. GRAY COMPANY 


MINNEAPOLIS 









Northwestern Manager 
London Guarentee & Accident Co. ana Massachusetts Bonding & Insurance Co. 












The leading Casualty, Bond and Burglary Office west of Chicago. Twenty-second year. 
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reduetion in Michigan, adopted a short 
time before, and will issue a new manual 
for that state, It is already prepared and 
waits only to be printed. This manual, 
like new ones for New Jersey, Wisconsin 
and Minneseta, will be based on actual 
= a under workmen’s compensation 
aws. 


PRUDENTIAL CASUALTY’S PLAN 

The Prudential Casualty has issued 
a copyrighted system of merit rating 
of its own, which provides both for 
credits and charges. The company 
does not claim that it is perfect, but 
that it is a step in the right direction. 
The company will introduce it as rap- 
idly as possible in all states in which 
it operates. 


The plan provides for the collection of 
all classifications in the manual into 
groups, for each of which charges and 
credits are established. The manual is 
assumed to be the basis rate, represent- 
ing 70 percent efficiency. Any efficiency 
above this entitles the risk to a reduction 
in rate and-any below to an increase in 
rate. As most risks cannot be inspected 
by the company’s inspector before the 
policy is issued, the agent is furnished 
with inquiry forms to be filled in by the 
owner, with the agent’s assistance, which 
provide for information on which the 
agent can make a rate. 

Where the assured carries on a business 
coming under two or more classifications 
the agent is instructed to have an inquiry 
form for each classification made up and 
send these forms together with statement 
of payroll under each classification to the 
seve | office, where a flat rate will be com- 
puted. 





PACIFIC COAST CUTS CAPITAL 





San Francisco Company Having to In- 
crease Reserve Transfers $100,000 
to Surplus Account 





President T. L. Miller has announced 
that on Sept. 25 the board of directors 
of the Pacific Coast Casualty voted 
temporarily to reduce the company’s 
capital and transfer $100,000 to surplus 
account; also, that until further notice 
the company will suspend its burglary 
and plate glass departments. President 
Miller states that he uses the word 
“temporarily” as the capital may be 
largely increased when financial condi- 
tions return to normal. 


According to its June 30 statement to 
the Treasury Department, the Pacific 
Coast Casualty had $400,000 capital and 
$38,713 net surplus. Last year it did a 
larger liability business in California than 
any other company, its premiums being 
$173,000. The last legislature amended 
the law, providing for higher liability loss 
reserves and very much higher work- 
men’s compensation loss reserves. To 
meet these requirements considerable sur- 
plus had to be transferred to reserve, 
making this action of the directors de- 
sirable if not absolutely necessary. 

President Miller says that while the 
company has been under fire for the past 
few months, and perhaps justly so, it is 
now in charge of people who have con- 
tributed to building up other coast insti- 
tutions and propose to see that the com- 
Ppany’s just claims are promptly paid. 





OHIO BOARD REPORT 

A report just issued by the Ohio lia- 
bility board of awards covering the period 
from March 1, 1912, to Sept. 1, 1913, when 
the department came under the industrial 
commission, shows 2,183 employers took 
out insurance on 134,911 employes. Pre- 
miums, $602,347; compensation paid, $126,- 
522; additional liabilities, $169,506; bal- 
ance in treasury, $492,475; payroll repre- 
Sented, $120,000,000; compensation claims 
filed, 10,000; claims adjusted and paid, 
8,200; claims for deaths, 23, of which 20 
were allowed. The report says: 

“The analysis of the first 10,000 in- 
juries shows causes as follows: From 
belts, 107 cases; eye injuries, 1,220; gears, 
132; presses, 286; saws, 302; hot metal, 
311; nails stepped on, 162; flying chips, 
746; hit by emery wheels and dust, 548; 
by falling objects, 992; by vehicles, 120; 
falls from ladders, scaffolds, buildings, 
Wagons, cars, piles, poles, into excava- 
tions, vats and shafts, 328; slipping and 
Stumbling, 321; dropping handle objects 
and handling heavy objects, 1,354; truck- 
In, 162; tools, 851.” 





TALKS ON MERIT SYSTEM 


HANSEN’S NOTABLE ADDRESS 





Gives Stock Companies’ Argument to 
Show That the Prevention of 
Accidents Pays 





Carl M. Hansen, secretary of the de- 
partment of accident prevention, in- 
spection and merit classification of the 
Workmen’s Compensation Service Bu- 
reau, this week delivered an address 
on “Industrial Accidents, Their Com- 
pensation and Prevention,” before the 
ninety-fifth convention of the National 
Association of Cotton Manufacturers 
at Atlantic City, N. J. Assuming that 
his hearers were agreed as to the de- 
sirability of substituting workmen’s 
compensation for the old liability sys- 
tem, Mr. Hansen first discussed the 
mediums through which the burden im- 
posed upon industry may best be dis- 
tributed; in other words, what system 
of insurance is best, and how accidents 
may most effectively be prevented. He 
touched upon the disadvantages of 
state insurance and of the German sys- 
tem, as compared to stock insurance. 
He also pointed out that much of the 
hatred of labor towards capital may be 
traced to the poverty caused by indus- 
trial accidents not compensated for un- 
der the old liability system. 

Shows Economic Value 

Taking up the subject of accident 
prevention, Mr. Hansen said in part: 

“The way to the average business man’s 
ear is through his pocketbook—by sug- 
gesting to him some plan or method 
which, when applied, will result in in- 
creased efficiency of his establishment. 
If the plan suggested has in it the addi- 
tional factor of an appeal to the human- 
itarian instinct inherent in all men and 
at the same time holds forth a promise 
to help ameliorate the often too strained 
relations between him and his employes, 
the interest evinced by the average busi- 
ness man and manufacturer should be 
still greater. It was therefore early rec- 
ognized by students and advocates of in- 
dustrial accident prevention that to get 
the proper attention to which it was en- 
titled, the economic advantages which 


,accident prevention presented to the in- 


dividual should be brought to the fore- 
ground. 

“When asked to invest money, the pros- 
pective investor’s first query should be: 
‘What is the security of the principal. 
What are the possibilities for return? 
What is the interest going to be?’ When 
a manufacturer is requested to invest in 
safeguards for his establishment there is 
no doubt as to the security of the princi- 
pal, The question is entirely on prospec- 
tive dividends; and here the representa- 
tive of the stock liability company, who 
is urging the adoption of the safeguards, 
says to the employer: 

“Such an investment will not alone 
yield you an interest this and next year, 
but the earning capacity of your invest- 
ment will practically be perpetual in the 
form of a lower insurance premium as 
long as you continue to conform to the 
standards of safety promulgated by our 
accident prevention and safety depart- 
ments, such standards, being uniform for 
all establishments of the same classifica- 
tion as yours, therefore will impose no 
hardship upon you not imposed upon 
your competitor. 

Increases Efficiency 


“In addition to this, however, we will 
demonstrate that by establishing such 
higher standards of safety and sanita- 
tion, you will increase the efficiency of 
your workmen. You must appreciate that 
all these exposed belts, shafting, gears, 
pulleys, clutches, couplings, set screws 
keys, pins, bad floors and unprotected 
openings in floors, stairs without hand- 
rail, with bad treads and poorly lighted, in- 
secure platforms and runways without 
rails and toe board, bad light throughout 
the plant, disorderly arranged machinery 
and debris littered throughout your es- 
tablishment, ad infinitum, are the causes 
of great loss in the productive efficiency 
of your employe. They must of necessity, 
in conformity with the law of self-preser- 
vation, utilize a part of their time in 
looking’ out for their own safety—time 





The Supreme or 
Monthly Commercial 


Personal Producers 


end and those with a proven ability to organize 


Immediate Protection 
Policies 
are Business Getters. 
Have you seen them ? 


and control an agency force can secure 
Any Form of Contract Within Reason 
by addressing the 

FEDERAL CASUALTY COMPANY 


CAPITAL $200,000.00 
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ATTENTION! ILLINOIS AGENTS! 


A clean little company, selling monthly premium health and accident insurance, wants 
one or two experienced men as special agents opening up new territory. We want men 
who are located in Illinois or who are willing to travel in that State. Must be able to sell 
a reasonable amount of personal business on the monthly premium plan, and solicit good 
risks. If you can do this, we will make you a liberal proposition. Address 88-O, care 
The-Western Underwriter. 
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THE REPUBLIC CASUALTY COMPANY 
1507-1511 Rockefeller Bldg., Cleveland, Ohio sae. 


“WE ISSUE SURETY BONDS” 


Bea “BOND MAN”. You can increase your income by soliciting surety bonds. We 
want able representatives in all uncovered territory and will make you a desirable 
proposition, if you are the right man. 


Write for Our Prospectus 


THE TITLE GUARANTY & SURETY COMPANY 


Home Office: Scranton, Pennsylvania 
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which otherwise could be utilized in the 
performance of their work. 

“‘and what about the ventilation of 
your plant? You undoubtedly appreciate 
that bad air has a very marked debilitat- 
ing effect upon those forced to breathe 
it for any length of time. It lowers the 
vitality of your workmen and leaves them 
less recuperative power if they mcet with 
an accident. And as the cost of com- 
pensation is based more or less on the 
length of disability of injured parties, 
that naturally becomes a factor in the 
making of your rate. The vitality of your 
employes and your efforts in raising that 
vitality has a direct bearing upon the 
cost of insurance for the ciassification to 
which your establishment belongs. There- 
fore, it is to your economic interest to 
take all reascnable means to keep your 
employes’ vitality at the highest possible 


point. 
BReduces Dissatisfaction 

“Furthermore, it is an undisputed fact 
that our surroundings have a direct bear- 
ing upon our mental and physical well- 
being. In raising your entire establish- 
ment to such higher standards of safety 
and sanitation, it cannot help but affect 

our employes beneficially. There will be 
ess friction and dissatisfaction among 
them; they will as a whole be more effi- 
cient and the production of your plant 
proportionately enhanced. Taken as a 
whole, we will show you that you are not 
only ee | an actual cash dividend 
in the form of a lower insurance rate, but 
the higher efficiency and better feeling 
among your employes, which practical ac- 
cident prevention will bring about, will 
in due time adequately repay you for 
your original investment; and going even 
further, we offer to lay out the entire 
safety campaign in your establishment 
without any extra cost to you. We main- 
tain, for your benefit, a safety depart- 
ment composed of experts that are at 
your disposal. They not only possess the 
mechanical knowledge requisite to show 
you how the equipment and individual ma- 
chines can be most effectually, and at 
the same time most economically, safe- 
guarded, but in addition they will help 
you to lay out a campaign of publicity 
among your men which, in time, if car- 
ried out, will result in your employes 
taking a hearty interest in your accident 
prevention work and thereby be instru- 
mental in ultimately reducing the cost 
to a minimum.’ 

Ideal Is Realizable 

“Arguments like these may sound some- 
what idealistic. I believe, however—and 
have had numerous cases come under my 
personal observation which have justified 
my belief—that it is a realizable ideal; 
and if the arguments are properly pre- 
sented and given their true economic 
value, they will be accepted by a large 
majority of employers of labor in this 
country. 

“Let us not delude ourselves, however, 
that results in accident prevention are 
something that can be achieved over 
night. Eternal vigilance, constant and 
concentrated efforts by experts cooperat- 
ing with employers and employes, is the 
price of safety. It is well known that 
only a limited number of industrial acci- 
dents can be prevented through mechani- 
cal safeguards. The vast majority of 
accidents are due to inherent recklessness 
in the individual workman. The solution 
lies in educating the rank and file of em- 

loyes out of instinctive recklessness into 
ntuitive caution. This is a big task, and 
the longer we wait the larger will. it be- 
come. Therefore, now is the accepted 
time to commence constructive work. 

To Company’s Advantage 

“The stock liability companies have 
realized this and accordingly are making 
ready to perform their share of the task. 
I do not wish to leave the impression 
with you that the stock companies are 
doing this for employers’ and employes’ 
benefits solely. No, they, like you, are in 
business to make money (even though 
but few of them have realized that am- 
bition), but they believe from a careful 
study of the subject that it is going to 
prove as beneficial to them as it will to 
the rest of society. If they can success- 
fully, through the machinery of insurance, 
prevent part of the loss itself, they feel 
they are rendering a greater service to 
the employer, employe and the nation at 
large than would they by paying a sum 
of money after the loss had occurred. 

“The efficiency of the inspection and 
safety departments maintained by these 
companies has been so clearly demon- 
strated in the past and is so well estab- 
lished in the minds of the vast majority 
of manufacturers in this country as to 
need no qualification. 


Crack at the Muck Rakers 


“Our political muck rakers, when short 
of material, always take a fling at stock 
liability companies. They and the men 
managing them are charged indiscrimi- 
nately with being responsible for all the 
ills extant in our nation; they are charged 
with being the cause of the chaotic con- 
ditions which have grown out of our lia- 
bility-for-negligence system, whereas, 
every thinking man knows that they were 
simply the result, and by the way a neces- 
sary result, of that system; and if they 
were essential as an efficient bulwark be- 
tween the employer and excessive ver- 
dicts in the past, they are even more ne- 
cessary in the proper administration of a 
just and fair compensation system. 


Merely Ask Fair Play 
“They desire no monopoly, but as Amer- 


ican institutions and American citizens, 
they ask for fair play—and so far, in 
most instances, they have not been given 
it. The men managing these companies 
have devoted their lives to this work. 
Insurance is a science. They know that 
if insurance is placed in untrained hands, 
disaster will follow. What would you 
gentlemen say if anyone proposed that all 
textile mills in this country suddenly 
should be taken out of private hands and 
placed under the control of political par- 
ties, the management to be delegated to 
the men who had shown greatest activity 
in the campaign of the party in power at 
that particular time? And what would 
be the result in any other industry or 
commerce? Your answer must be ‘im- 
possible! Still the very same thing con- 
fronts us in insurance. It is a science; 
it is largely a mathematical science; and 
unless the mathematical principle in- 
volved is applied, chaos will be the con- 
sequence. 

“In the accident prevention field, which 
is admitted to be the most important, the 
stock liability companies have done more 
than -all other agencies in this country 
put together and instead of being 
harassed by our government officials, who 
have themselves signally failed to ac- 
complish any results worth while in that 
direction, they should be heartily en- 
dorsed and rendered all possible aid by 
such officials in the campaign which 
they, the companies, are conducting for 
the reduction of economic loss through 
prevention of industrial accidents.” 


WANT ITS SCOPE BROADENED 


Detroit Casualty Men to Send Repre- 
sentative to Fire Agents’ Meeting 
at Cincinnati 








The Casualty Underwriters’ Associa- 
tion of Michigan (which is the Detroit 
association, and not the new one in 
process of organization), met Friday 
and elected J. K. Livingston of the Fi- 
delity & Deposit a delegate to repre- 
sent the association at the meeting of 
the National Association of Local Fire 
Insurance Agents in Cincinnati. He 
will go instructed by a unanimous vote 
of the Michigan association, to urge 
the fire agents to form a division of 
casualty men in their association. In 
case the National association turns 
down this proposition, Mr. Livingston 
will work with other delegates from 
casualty associations to form an inde- 
pendent national casualty men’s asso- 
ciation. 


The Detroit association is in favor of 
the first named project and will accept the 
latter one only the first fails. he 
members think that the two classes of in- 
surance men could work -together in the 
same way the trust companies and the 
bankers work together in the American 
Bankers Association. They believe it the 
logical plan because so many thousands 
of fire agents write casualty also. The 
Michigan Association of Local Fire In- 
surance Agents voted against the propo- 
sition at its convention two weeks ago, 
but that does not alter the attitude of 
the Detroit casualty men who also write 
fire insurance. 

The main object is to put into some con- 
crete form the idea of general protection 
of agents’ interests. Mr. Livingston is 
certain, from letters he is receiving from 
casualty associations all over the coun- 
try, that there will be enough casualty 
men at Cincinnati to form the nucleus 
of a new national association then and 
there, in case they are turned away by 
the fire association. 

It is possible that the surety men of 
Detroit also will start a movement to get 
into the fire association and ask for a 
surety division. President C. N. Me 
Naughton of the Detroit association states 
that the question would be brought up at 
the next meeting of that organization, 
which will be held on Tuesday, Oct. 7. 





Misstatement Is Corrected 

Owing to a misprint in the Treasury 
Department circular of May 15, 1913, 
Tue WEsTERN UNDERWRITER has been led 
into a misstatement to the effect that 
the Fidelity & Deposit Company had 
reduced its capital. . This error it de- 
sires to correct. 

The circular in question gave the 
capital of the Fidelity & Deposit as 
$4,000,000 and its net surplus as $2,052,- 
785. The Treasury Department cir- 
cular of August 15 gave the company’s 
capital as $3,000,000 and its net surplus 
$2,474,571. Assuming that these fig- 
ures were correct, the conclusion was 
warranted that the company had re- 
duced its capital $1,000,000; and, as no 
announcement had been made of an 
extraordinary dividend to stockholders, 
the presumption was that this amount 
had been added to surplus, and that 





the company, like most others, had 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORK 
Sormer!: The Metropolitan Pilate Giass and Casualty Ins. Co. 
AND HEALTH $. WILLIAM BURTON, Secretary 


the Most Approved Forms POLICIES ALONZO G. BROOKS, Assistant Secretary 


RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN ASSURANCE COMPANY 


PHILADELPHIA, PA. 


REINHOLD R, KOCH, President 
Capital, $350,000.00 Premium Income, 1912, $420,000.00 
LIFE, ACCIDENT AND HEALTH INSURANCE 


INSURES MEN, WOMEN AND CHILDREN 


WANTED—DISTRICT AGENTS 


IN INDIANA, ILLINOIS, MICHIGAN AND PENNSYLVANIA 
By THE 


Hoosier Casualty Company 


Indianapolis, Indiana 
HEALTH, ACCIDENT AND FUNERAL BENEFIT INSURANCE 


A stipulated premium company with securities deposited with the Auditor of State of 
Indiana to guarantee claims. We pay no dividends to stockholders, consequently have 
more money to pay to agents and policyholders. We help agents to get started in the 
business. rite us today if you want the best selling policy in America. 


Just What You Want. wesivanddccident Policy 


Health and Accident Policy 
on the market, we have the 
proposition you have been looking for. Honest treatment. Hearty 
CO0-0 tion. Most liberal contract. 
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JOHN L. HAMILTON, President 536 National Life Building, CHICAGO 
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“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois department 
and capital and surplus of over $200,000. 


PLATE GLASS 
PERSONAL ACCIDENT 


EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice President 
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J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 












































October 2, 1913. 





THE WESTERN 





UNDERWRITER. 





25 














suffered a considerable depletion of sur- 
plus during the second quarter of the 
year. 

The company’s capital is $3,000,000 
and has been that amount continuously 
since it was increased from $2,000,000 
early in the year. It never was in- 
creased to $4,000,000, as given in the 
circular, and the company never re- 
duced capital at any time in its history. 


SERIOUS TROUBLE DEVELOPS 


Maryland Casualty Quits Surety Asso- 
ciation Because It Cannot Control 
Some of Its Members 


On Wednesday of last week the Sure- 
ty Association opened its first monthly 
meeting after the summer vacation with 
fireworks. Complaint was made of the 
five city agencies the National Surety 
maintains in New York. The company 
refused to take up any of them, where- 
upon President Stone of the Maryland 
Casualty tendered the resignation of his 
company, stating that it did not care 
to belong to any organization that 
could not control its own members. 
The situation was threatening, a bitter 
debate on excess commissions having 
been indulged in and rumors of more 
resignations being afloat. The associa- 
tion met on Thursday again, avoided 
the discussion of all but most harmless 
topics, tabled everything that could 
start trouble and got through peace- 
fully. What will happen next time is 
problematical. 

This flare-up was the coming to the 
head of bad feeling that has been smol- 
dering for a long time. It has become 
more or less a custom for strong-headed 
members—not one, but several—to vio- 
late rules openly and then defiantly ask, 
“What are you going to do about it?’ 
The association, apparently fearful of its 
power to do anything, and appreciating 
the serious results of a break-up, has 
sidetracked the issue. 

Just now, when losses have been bad 
and insurance departments are increasing 
the loss reserves of nearly every company 
they examine, defections from the mem- 
bership and the rate disturbances that 
presumably would follow such action pre- 
— dangers the companies do not want 
oO tace. 


Company Gets Judgment 

The supreme court of appeals of 
West Virginia has reversed the judg- 
ment of the circuit court of Barbour 
county in the action of the Indiana & 
Ohio Live Stock against Tom B. Bow- 
man of Phillipi, W. Va. 

The court held that the court below 
should set aside the verdict because the 
evidence adduced prima facie shows 
that the plaintiff was entitled to recov- 
ery of the amount claimed, $1,493.02, 
whereas the jury gave plaintiff a ver- 
dict for only $300. Bowman formerly 
represented the Indiana & Ohio as state 
agent for West Virginia. 


MICHIGAN AWARDS 

A man who gets struck by lightning 
while at work is killed in the perform- 
ance of his duty to his employer, accord- 
ing to a decision of an arbitration board 
of the Michigan industrial accident board. 
The case was that of Frank J. Klawinski, 
a section hand on the Lake Shore rail- 
road. When a storm came up the fore- 
man ordered the crew into a barn for 
shelter. A bolt which struck the barn 
killed Klawinski. His widow was award- 


ed full compensation. 

In the case of a Saginaw night watch- 
man, who discovered a fire in the plant 
he was guarding and turned in an alarm, 
and died -of heart failure caused by the 
excitement, the board denied compensa- 
It held that there had been no ac- 


tion. 


COMMISSION REDUCTION 
NEW SCALE NOw Is IN EFFECT 


Serious Matter with General Agents 
That Have Not a Large Business 
Written Personally 


and workmen’s compensation insurance 
became effective on Oct. 1. In Illinois 


lation according to the census of 1910, 
the other for the cities of less than 
75,000 population. The new scale is 
effective as to all business written or 
renewed. 

In cities of more than 75,000 popula- 
tion, the scale is as follows: 

On workmen’s 
ployers’ liability and workmen’s col- 
lective: Special agents, 12% percent; 
local agents, 12% percent; brokers, 10 
percent. 

On all other liability lines, that is, on 


miums; on general liability, excluding 
the workmen’s compensation portion 


contractors’ public liability; on con- 
tingent insurance, and on elevators: 
Special agents, 15 percent; local agents, 
15 percent; brokers, 12% percent. 

In Smaller Cities 


tion the scale is as follows: 

On workmen’s compensation, em- 
ployers’ liability, and workmen’s col- 
lective: Special agents, 12% percent; 
local agents, 10 percent; brokers, 7% 
percent. 

On other liability lines, as defined 
above: Special agents, 15 percent; 
local agents, 12% percent; brokers, 10 
percent. 

Only one scale for property damage 
and collision insurance is given, ap- 
plicable throughout the state as fol- 
lows: General agents, 25 percent; spe- 
cial agents, 20 percent; local agents, 20 
percent; brokers, 17% percent. 


EFFECT IN CHICAGO 

The promulgation of the new limita- 
tion on cost of getting the busi- 
ness is causing general agents and 
branch office managers in Chicago and 
doubtless elsewhere, some very serious 
thought. It is claimed that the over- 
riding commission of general agents is 
insufficient to pay the expense of main- 
taining offices and leave any profit, if 
the business is brought from brokers 
and special agents. Of course, those 
general agents who do a very large per- 
sonal business and do not depend upon 
others to a great extent are in a better 
situation. It looks now very much as 
if the general agent’s only chance for 
profit lay in personal production. 

A number of branch offices have been 
organized on a scale to take care of a 
large amount of business, but have not 
yet built up their volume to a sufficient 
extent so that the combined overhead 
expense and commissions paid brokers 
and special agents come within the re- 
quired limit. It is probable that man- 
agers and department heads will have 
to write more personal business and 
some readjustments may be necessary. 


SCALE IS GENERAL 
The foregoing scale merely carries out 
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The new commissions for liability | 


two scales are promulgated, one in | 
force in cities of more than 75,000 popu- | 


compensation, em- | 


automobile liability and teams, as re- | 
spects the public portion of the pre- | 


of the premiums; on manufacturers’ and | 


In cities of less than 75,000 popula- | 


pensation Service Bureau made in com- 
pliance with the order of Superintendent 
Emmet of New York. A similar scale is 
effective in Michigan, Wisconsin, Minne- 
sota, Kansas and several other states 
having compensation laws. In the liabil- 
ity states, special agents, local agents 
and brokers will receive respectively 15, 
| 15 and 12% percent in the large cities, 
|}and in other places special agents will 
| receive 15 percent, local agents 12% per- 
| cent, and brokers 10 percent on employers’ 
| liability. The bureau also decided how 
many branch offices or general agencies 
| each of its members may maintain in 
|} each state. Illinois is to have but four, 
of which two shall be in Cook county and 
|} two outside. Indiana is allotted six, 
lowa five, Kentucky four, Kansas two, 
| Michigan six, Minnesota three, Missouri 
| three, Nebraska two, Ohio six and Wis- 
consin three. 
| 
| 


PRESIDENT TAYLOR’S VIEWS 
In connection with the reduction in 
commissions in liability insurance there 
has been considerable said about the ef- 
fect it will have on young companies and 
| on those that want to extend their plants. 
| Some have gone so far as to say it will 
be impossible to establish new companies, 
| with this limitation on commissions. The 
| Missouri Fidelity & Casualty is one of 
the active companies in the states in 
which it operates, it is young and it has 
| much territory still to develop. Presi- 
|} dent W. L. Taylor recently made some 
| interesting statements about its commis- 
sions on liability insurance. He said: 
“The Missouri Fidelity & Casualty has 
never paid on an average as large a com- 
| mission in the liability department as has 
been paid by the older companies. Our 
rate of commission in the liability de- 
| partment since we began business in 
March, 1911, has been 19.8 percent, while 
| our average rate of liability commission 
for the eight months ending Aug. 31, 
1913, was about 18 percent. 
Says Old Companies Pay Most 
“This company has always maintained 
| that the commissions paid by the liabil- 
| ity companies were entirely too much, but 
| we were forced in many instances to 
meet the competition offered in that line 
by the older companies. It has been the 
| rule of this company to keep down its 
cost of producing our business as much 
as possible. We spend more in the in- 
vestigation, adjustment and _ inspection, 
perhaps, proportionately to the premium 
income than does any other company. 
“A great many of the older companies 
blame the new companies for the large 
commissions paid on liability business. 
The representative of one of our strong 
competitors only recently gave an inter- 








view in which he blamed one of the new 
companies for causing the older com- 
panies to pay larger commissions in or- 
der to maintajn their business; but we 
find that the competition in the way of 
paying commissions is getting stronger 
from the older companies than from the 
new ones.” 


TAKING UP BRANCH OFFICES 

As the result of the forced reduction 
in cost of getting business, the Travelers 
is closing some of its less productive 
branch offices, and other companies prob- 
ably will take similar action. Announce- 
ment has been made in Detroit that the 
Grand Rapids branch of the Travelers 
will be closed and its office force and files 
transferred to the Detroit branch. Only 
a claim department office will be main- 
tained at Grand Rapids. 

The Travelers branch office at Des 
Moines will be closed, only an office of the 
auditor’s department remaining. Manager 
Robert L. McKeon becomes a special rep- 
resentative of the company and will ap- 
point five general agents in the state as 
permitted by the new rule of the Work- 
men’s Compensation Bureau. It is stated 
that the expense ratio on business doné 
through the Des Moines branch office ran 
to 40 percent. 


THROWS OUT ALL PETITIONS 


Secretary of State of Ohio Blocks Ref- 
erendum on Compensation Law 
Unless Courts Intervene 


Secretary of State Graves of Ohio 
has ruled out the petitions for a refer- 
endum on the Green compensation law, 
secured by the Ohio Equity Associa- 
tion of Cleveland, declaring that “all 
the petitions filed in this department 
are so filled with fraud, corruption and 
crime, that they constitute one solid 
mass of wrong doing. They ought to 
be and I do hold them to be as a whole 
a nullity, illegal and void.” No supple- 
mental petitions can be filed (unless 
the courts reverse the ruling), since 
the originals being null, there is noth- 
ing to supplement. The ruling thus far 
knocks out the referendum on the 
Green workman’s compensation recall, 
and on the Warnes and Kilpatrick taxa- 
tion measures. According to advices 
from Secretary Gongwer of the Equity 
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Accident Insurance for Traveling Men 
AT ACTUAL COST 


Loss of both feet, hands or eyes . . . . 5,000.00 
Loss of one foot, hand or eye . . . . 1,250.00 
Weekly indemnity (104 weeks) . . . . =. 25.00 
Weekly indemnity (partial disability) . . . . 12.50 





Double Death Benefit in connection with Passenger Trains 
Annual Cost Never Exceeded $9.00 


Oldest Traveling Men’s Accident Ass’n in the World 
Nearly a Quarter Million Cash Assets 
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Association, the supreme court will be 
asked for a mandamus. If the court 
decides that the Equity Association has 
no case, that of course settles the refer- 
endum so far as this fall’s election is 
concerned. 

Charles S. Gongwer, secretary of the 
Ohio Equity Association says that he 
has in his possession at least 40,000 fic- 
titious signatures to referendum peti- 
tions, secured by the hired agents of 
the state administration with the sole 
intent of using them against the legit- 
imate petitions circulated by the 
Equity Association. 


IMPORTANT CHANGE IS MADE 





Foster-Barker Company Resigns Fidel- 
ity & Casualty and Title to Take 
on Globe Indemnity 





Omaha insurance circles saw one of 
the largest changes for years when the 
Foster-Barker agency on Saturday last 
announced that it had arranged to give 
up on Nov. 1, the general agency of the 

idelity & Casualty, which it has car- 
ried for twenty-five years, and of the 
Title Guaranty & Surety, also carried 
for several years, and that in place of 
them it had taken on the Globe Indem- 
nity. This new deal follows the taking 
of the Liverpool & London & Globe 
about eighteen month ago by the Fos- 
ter-Barker agency. About the same 
time the Globe Indemnity appointed as 
general agent, Harry L. Mallo, formerly 
general agent of the Maryland Cas- 
ualty. 

A. G. Ferres, superintendent of agen- 
cies of the Fidelity & Casualty, is in 
Omaha this week negotiating for a new 
general agency, and a representative of 
the Title Guaranty & Surety will be 
there soon for the same purpose. In- 
asmuch as Mr. Mallo is one of the best 
business getters in Omaha, it is antici- 
pated that he will soon be busy again. 

When the Foster-Barker agency took 
the Fidelity & Casualty general agency 
twenty-five years ago, but one other 
company, the Employers’ Liability, was 
writing liability insurance in Nebraska, 
but it pulled out a few years ago. Thus 
the agency was the oldest in the liabil- 
ity business in the state. 





Personnel of Agency 

The Aetna companies have announced 
the personnel of their accident and 
health policy-writing agency at Cin- 
cinnati, covering Hamilton county, as 
follows: W. R. Perkins, district man- 
ager; Clarence Pumphrey, assistant 
district manager (personal accident and 
health); Thomas M. Geoghegan, as- 
sistant district manager (fidelity and 
surety bonds); Frank A. Nurre, assist- 
ant district manager (personal accident 
and health and miscellaneous lines). 





Make Mexican Arrangement 

President LaFrantz of the American 
Surety has concluded an arrangement 
with United States Manager F. W. 
Lawson, of the London Guarantee & 
Accident under which the Compania 
Mexicana de Garantias S. A., the local 
company of the American Surety in 
Mexico, will reinsure the fidelity and 
surety business of the London Guaran- 
tee in the Mexican Republic. 





Change at Cincinnati 

An important change has been con- 
summated at Cincinnati by which 
Neare, Gibbs & Co. resign the general 
agency of the Globe Indemnity and 
take the general agency of the Fidelity 
& Deposit. Col. Paul M. Millikin, resi- 
dent vice-president and manager tor 
many years of the Fidelity & Deposit, 
becomes manager of the casualty and 
surety sere of Neare, Gibbs & 
Co., with W. E. Lord, former manager, 
as assistant manager. Col. Millikin was 
for several years chief of police of the 
| and has a wide acquaintance. He 
will give up his office on the sixth 
floor of the Union Trust building and 
will move one story up to the office of 
Neare, Gibbs & Co. The change takes 
effect Nov. 1. 





News About Companies 











Union Health & Accident, Denver—The 
Colorado department has examined the 
company, going back to the date of the 
last examination, Dec. 31, 1909. The com- 
pany does monthly-payment, commercial 
and industrial health and accident insur- 
ance, including payment of a funeral 
benefit in case of natural death. It oper- 
ates in Colorado, Wyoming, Pennsylvania, 
Montana, West Virginia, Alabama, Kansas 
and Idaho. 

For the six months from Jan. 1 to June 
30, 1913, its net premium income was $24,- 
780, total income, exclusive of policy fees 
retained by agents, $29,593. Its total dis- 
bursements for the same period were $31,- 
592, also exclusive of policy fees. On June 
30 its admitted assets amounted to $149,- 
495; total liabilities except capital, $10,- 
578; paid-up capital, $100,000; net sur- 
plus, $38,917. 

The company was organized on a stock 
basis Nov. 2, 1906, taking over the busi- 
ness of the Union Mutual Benefit & Life. 
The examiners say that its premium in- 
come is “in keeping with good practices, 
and commensurate with expenses and 
claim liability”; there is a small amount 
of overdue interest on mortgages; the 
losses for the six months ran a little 
above normal; claims are promptly and 
fairly paid; salaries of officers and rents 
are high in proportion to the size of the 
company and its volume of business, but 
other expenses are held down; its invest- 
ments are good and yield a fair rate of 
interest; it has, however, stock in a na- 
tional bank, which is process of liquida- 
tion and this had to be marked 
down $5 a share; a little over $100,000 
of its assets are invested in real estate 
mortgages; its claim and other records 
are excellent; none of the officers or em- 
ployes is bonded. | 


Millers Mutual Casualty, Chi ae 
Statement as of Aug. 30, as made up by 
examiners of the Illinois and Wisconsin 
departments, shows: Total assets, $343,- 
209, of which $266,089 is contingent as- 
sets (policyholders’ liability); reinsur- 
ance reserve, $27,444; claim reserve, $10,- 
142; premiums due others, $688; cash 
surplus, $38,846; contingent surplus, $266,- 
089. The examiners state that claims are 
settled promptly and fairly, that the rec- 
ords are well kept and the management 
is economical. At the present time the 
company’s premium income is at the rate 
of $125,000 a year. The expense ratio is 
less than 15 percent. The company has 
applied for admission to Minnesota and 
Wisconsin. 


cm * * 

Ben Franklin Mutual Casualty, Chicago 
—This company is under the same man- 
agement as the Millers Mutual Casualty, 
J. C. Adderly being secretary of both. Illi- 
nois and Wisconsin examiners made the 
same comments on this company as on 
the Millers. It is operating at a similar ex- 
pense ratio and is now doing business at the 
rate of about $75,000 in premiums a year. 
It has applied for admission to Wiscon- 
sin and Minnesota. The examiners’ re- 
port as of Aug. 30 shows: Total assets, 
$178,327, of which $146,026 is contingent 
assets; reinsurance reserve, $14,927; claim 
reserve, $48; other liability items, $1,396; 
cash surplus, $15,930; contingent surplus, 
$146,026. dies he 

Badger Casualty, Green Bay, Wis.—This 
company, which already does business in 
Wisconsin, Illinois and Pennsylvania, has 
now been admitted to Michigan. The 
Badger is growing nicely and has a capi- 
tal of $100,000 and surplus of $35,000. 


National Relief, Philadelphia—Septem- 
ber was made a special month with the 
company and it increased its writings 40 
percent. On Oct. 3, the company will give 
a banquet at the Hotel Walton in Phila- 
delphia to its leaders. - 


Union Casualty—Its semi-annual state- 
ment shows a good increase in the amount 
of premiums written during the first six 
months of the year, and a very moderate 
loss ratio. Premiums amounted to $266,- 
160, which is more than was written dur- 
ing all of last year; claims paid amounted 
to $67,272. 


President to Be General Manager 

Announcing the resignation of J. L. 
Humphrey as vice-president and gen- 
eral manager of the Equitable Surety, 
President B. J. Taussig says: “Until 
further notice, the duties of general 
manager will be performed by the pres- 
ident.” 


Getting Much New Business 


The Chicago special agents and 
brokers of A. Alexander & Co., 
general agents for the Fidelity & Cas- 
ualty, are making a special drive for 
new accident and health business. Dur- 
ing the month of September $10,000 in 
new premiums was written by twenty- 
six men. The new “Progressive” pol- 
icy, an unrestricted accident and health 











form that sells for $75 instead of $60, 
is the contract principally used. 

The men will have a banquet at the 
Chicago Athletic Association Oct. 15. 
The team which lost in the baseball 
contest last April, May and June, will 
be hosts of the winners. 


INTERNATIONAL IS STARTED 
Stock Accident Company at Indianap- 


olis Now Writing Business— E. O. 
Burgan General Manager 





The International Insurance Com- 
pany of Indianapolis has been licensed 
by the secretary of state and is now 
issuing policies. This institution is sell- 
ing health and accident insurance on 
the monthly, quarterly, semi-annual and 
annual premium plan. It expects to 
confine its efforts to Indiana, until the 
first of the year, when it will no doubt 
extend its territory to some of the 
central states. The home office is 
located in the Traction Terminal build- 
ing in Indianapolis. The International 
is purely a stock company and will 
sell policies on the level premium pian. 

The cost of promotion of the com- 
pany was less than ten percent, and no 
stock was sold by others than those 
actually connected with the company 
underwriting department. E. O. Bur- 
gan, widely known as an accident 
and health man, has been employed in 
the capacity of general manager, and 
will supervise the underwriting end of 
the company. 





Organizes Western Territory 
The Chicago Bonding & Surety has 
appointed Groves Brothers Company 
of Kansas City, general agent for west- 
ern Missouri, and the Kansas Audit 
Company of Topeka general agent for 
Kansas. 


Change in Southern Management 

The firm of Conley & Vanderpool, 
southern managers of the North Amer- 
ican Accident at Atlanta, has been dis- 
solved. Fred W. Vanderpool succeeds 
as southern manager, and H. C. Conley 
goes to the Detroit office of the com- 
pany, where he will look after com- 
mercial business. Detroit is Mr. Con- 
ley’s old home and for some time he 
has been desirous to return there. It 
was in order to meet his wishes in 
this regard that the change was made. 
Mr. Vanderpool was formerly an in- 
surance newspaper man in Atlanta and 
became associated with Mr. Conley 
about a year ago. He evidently has 
made good. 


Broker In The Tombs 

New York, Oct. 1.—(Special)—The 
New York insurance department 
caused the arrest here today of E. H. 
Gorges of Brooklyn, an insurance 
agent, for whom a warrant was sworn 
out last April by Superintendent Em- 
met. The charge was that Gorges 
pocketed $70 paid to him by a doctor 
for an accident and health policy in the 
General Accident. He was arraigned 
before Magistrate House and after 
waiving examination was held in $1,000 
bail for the grand jury and in default of 
bail was committed to the Tombs. 
The policy was cancelled by the com- 
pany for nonpayment of premium, as 
Gorges failed to pay over the money 
to the company. 





Indictments for Promoters 

Indianapolis, Oct. 1—(Special)— 
Nichols W. Mueller, president, and 
William H. Webb, secretary-treasurer, 
of the Columbia Casualty of Lafay- 
ette, Ind., were bound over to the grand 
jury under bonds of $1,000 each on 
charges of grand larceny and embez- 
zlement. Affidavits against Mueller, 
Webb and Garey Haynes and Edward 
Tousey, two other officers, who have 
not been found, were filed by Melville 
Claypool, of Lafayette, a stockholder 
of the company. Mueller and Webb 


were captured in Houston, Tex. 
Charges were filed because of a trans- 
action in buying a site for a home office 





The officers are 


in Delaware street. 





said to have paid $30,000 for the place 
and then taken certificates of deposit 
on the company to the amount of $80,- 
000 in return for a deed to the property. 
The officers said they acted under the 
direction of the board of directors in 
making the deal, although James E. M. 
Bingham, receiver for the company, 
said he advised against any such trans- 
action when the officers came to him to 
ask his advice in the matter of invest- 
ing the company’s money. 

Mueller and Webb assert they had 
no connection with the promoters of 
the original deal when the property was 
bought for $30,000 and sold for $80,000. 
They offer the defense that they had 
used poor judgment in investing the 
company’s money. 


SETTLES SUNSTROEKE CLAIM 

The Travelers at St. Louis has dis- 
missed a suit and paid an accident claim 
of $10,000 on the life of George S. Grif- 
fith, a wealthy manufacturer who died 
July 5, 1911, apparently from sunstroke. 
The beneficiary is Miss Theo B. Griffith, a 
daughter, now a student in the University 
of Chicago. The company resisted the 
claim on the ground that the death re- 
sulted from natural causes. The case 
was tried in May. Records of the weather 
bureau were produced showing that the 
temperature July 5, 1911, reached 101. 
The court held that sunstroke came in 
the category of accidents. The company 
appealed, but decided to abandon the case 
and paid the claim. 


GET UNIFORM PRACTICE 

A Minneapolis dispatch says that the 
judges of the Hennepin county district 
court took the first step to obtain uniform 
practice in court procedure under the new 
workmen’s compensation act becoming ef- 
fective Oct. 1. Under the new act claims 
of employes for damages resulting from 
injuries may be settled with the court’s 
approval without trial but under the pro- 
visions of the statute. 


CASUALTY APPOINTMENTS 
Ohio 
Amer. Cas.—Ashton Collier, Cincinnati; J. J. 
Ward, Youngstown. 
Amer. Liab.—E. A. Pabody, Hamilton. 
Chgo. Bond.—F. E. M. Baldwin, Tiffin. 
Cont. Cas.—L. V. Collins, Portsmouth; G. R. 
Sizer and J. S. Stefan, Cleveland. 
_Empl. Liab.—M. J. Schlernitzauer, Steuben- 


ville. 

Globe Indem.—J. C. Spencer, Findley; V. D. 
Butman, Fremont. 

Grt. East. Cas.—William Carens, Lowell; J. 
A. Edwards, Cable. 

Hartford S. B.—D. G. Gayle, Coshocton. 

Ind. & O. Live St.—James Millison, Beals- 





ville. 
Mass. Bond.—R. R. Holmes, Dayton; E. S. 
Quick, Alliance; C. S. Garrard, Akron. : 
idland Cas.—F. W. Sabrosky, Elmore; C. 


S. Ely, West Unity. 
New Amst. Cas.—J. H. Brock Co., Columbus. 
N. A. Acci.—S. D. Hoshal, Cincinnati. 
Royal Indem.—Ben Busmann and E. B 
rich, Cincinnati. 
U. S. Cas.—C. W. Molitor, Lima. . 
Brotherhood Acci.—Daniel Cole, Hamilton; C. 
E. Baylor, Wellington. 
Citizens Tr. & Guar.—J. P. Dillon, Youngs- 


own. 

Consol. Cas.—J. J. Palmer, Cleveland. 
Cont. Cas.—H. C. McCann, Portsmouth. 
Equit. Sur.—E. D. Fox, Blanchester; Thomas 
Murphy, Chillicothe; J. F. Adams, Washington 
C. H.; R. B. McMullen, Hillsboro. 

Fid. & Cas.—J. B. Simmons, Wadsworth; O. 
J. Harman, Wren. ‘ 
Genl. Acci.—King, McCune & Mackenzie Co., 
Lima; Maynard Stump, Akron; J. F. Phillips 
and Nick Pelini, Columbus. , 
Globe Indem.—Willis & Donaldson, Paines- 
ville; J. F. Adams, Washington C. H.; F. H. 
Vorjohan, Reading. 

Ill. Sur.—A. J. Jenkins, Nelsonville; W. B. 
Moran, Warren. 


CASUALTY NOTES 


The Texas department has licensed the 
Lumbermen’s Indemnity Exchange _ to 
write workmen’s compensation and lia- 
bility insurance. 

Although the governor of Wisconsin 
vetoed the appropriation for the legis- 
lative committee named to inquire into 
sick benefit and accident insurance, the 
members decided to proceed with the in- 
quiry at their own expense. 

The grand jury at Denver is investigat- 
ing the affairs of the Germari-American 
Indemnity, now in receiver’s hands. Suits 
charging fraud and misappropriation of 
funds are pending against S6me of the 
present and former directors. 

A few days ago demand was made upon 
Frank Uphoff, a farmer living near _Mat- 
toon, Ill., for compensation for B. ©. 
Bruner, a carpenter, who was hurt last 
August while employed by Uphoff in erect- 
ing a broomcorn shed. Uphoff has re- 
tained an attorney and will fight the 
claim. 

In his campaign for safety in Chicago, 
Coroner Peter M. Hoffman proposes that 
an ordinance be passed requiring inspec- 
tors of steam boiler insurance companies 
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to report to city authorities boilers the 
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use of which is oaeuagntag lives. If an 
insurance company wi 
on the boiler he thinks the owner should 
not, be permitted to do so. 

The Fraternal Protective Association of 
Boston and the Casualty of Green 
Bay, Wis., have been admitted to Michi- 


The jury at Detroit, in the case of 
Joseph Starikoff versus the Fidelity & De- 
t, evidently did not take much stock 
in the story of John McKenna the burglar 
who testified that he stole only some spools 
of silk, for it awarded judgment to Stari- 
koff to the amount of $2,129.54, under his 
$3,000 burglary policy in the defendant 
company. He claimed a $5,000 loss of 
ladies’ suits, silks, etc. 

By mutual agreement the firm of L. S. 
Joseph & Co., general agents of the South- 
western Surety at St. Louis, has been dis- 
solved. Mr. Joseph has bought out the 
interest of Charles L. Moore, Jr., and will 
continue the business in his own name. 


long prominent in the bank burglary in- 
surance business of the west. r. Moore 
has not yet announced his new plans. 


Several days ago the governor of 
Texas called a meeting for Oct. 1 of the 
twelve directors he had appointed for the 

exas Employes’ Insurance Association. 
This board has power under the law to 
fix rates for the mutual, and stock com- 
panies and interinsurers are not permitted 
to charge more than those rates. Before 
the state mutual can begin business it 
must have as members at least fifty 
members with at least 2,000 employes. 


Look for Big Crowd 

Indications continue that the attend- 
ance at the National Association of 
Local Fire Insurance Agents meeting 
at Cincinnati this month will be at-least 
as great as at any convention in the 
history of the association. Reports 
from state associations show that the 
attendance will be good from all sec- 
tions. Lists of delegates have been re- 
ceived from Florida, Iowa, Michigan, 
Pennsylvania, Missouri, Vermont, Vir- 
ginia, Wisconsin, West Virginia and 
several other states. Missouri’s list 
makes an imposing showing with thirty- 
three names. Quite a number of indi- 
viduals have notified the Cincinnati as- 
sociation that they will be present, and 
a number of parties are being planned. 








MAY HAVE NEW BODY 


A number of formerly nonaffiliated 
companies which have joined the West- 
ern Insurance Bureau, but are still out- 
side the Eastern Union, have been con- 
ferring with a view to forming an or- 
ganization for the east. They recognize 
the benefits which have accrued to them 
from the western organization and have 
appointed a committee to formulate a 
similar plan to fit eastern conditions. 





NOT UNDER BLUE SEY LAW 

Comptroller Knott of Florida, who at- 
tempted to make fire insurance companies 
report to him under the provisions of 
the new blue sky law, has suspended his 
ruling to this effect. ‘s yle, asso- 
ciate general counsel of the National 
Board, argued the case before Mr. Knott 
and the attorney-general. He pointed out 
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not take the risk |. 


that under the ruling the companies 
would have to make reports to two state 
departments and that with a division of 
authority over them conflicting rulings 
and much trouble might result. 


(CONTINUED FROM PAGE 1) 
ters within its jurisdiction have not 
been so apparent. 

More Reasonable Attitude Seen 
A more reasonable attitude seems to be 
developing. The legislative committee ap- 
pointed to investigate the fire insurance 
business, at its recent hearings, seems in 
@ very reasonable frame of mind. No 
“trust” has been discovered, and the rec- 
ommendations to the legislature are likely 
to be very moderate. The indications are 
that Ohio will not be loaded up with 
any more radical insurance legislation for 
the coming year at least. For one thing, 








the state will have all it can do to han- 
dle the work of the state workmen’s com- 
pensation insurance fund. Also, and per- 
haps more important, the insurance men 
of the state are being counted as a po- 
litical force worthy of recognition. 
Appointment Is Political 
The appointment of Mr. Finley, if it 
is to be made, is of course purely a po- 
litical one. It is no credit to the present 
state administration, which has been 
moved to attempt to reform and regulate 
insurance on a large scale, to make such 
an appointment at a time when the insur- 
ance business needs able and experienced 
supervision. The department is pretty 
well “shot up” as it is, and the appoint- 
ment of a politician is not likely to im- 
prove the status of the department. 


Possesses Much Political Power 


The only apparent qualification for the 
post possessed by Mr. Finley is a con- 
siderable amount of political power. 
While appointments in the past have all 
been political to a greater or lesser de- 
gree, they have been made with some 
regard to other qualifications. For some 
time every superintendent of insurance 
has been a lawyer, which in itself is 
valuable training for the ponte. Judge 
Lemert, A. I. Vorys and E. H. Moore, 
while inexperienced in matters of insur- 
ance, were men of recognized ability 
along other than political lines, and until 
a few years ago the actual work of the 
department was comparatively free from 
political domination. 

When the Green workmen’s compensa- 
tion law goes into effect Jan. 1, Governor 
Cox will have the appointing of some 
2,000 men to carry out the work of the 
state insurance fund. It has been gener- 
ally expected that these appointments 
would be used for the building up of a 
powerful machine, and if this appoint- 
ment may be taken as an indication of 
future policy, the expectation would be- 
come almost a certainty. Ohio’s work- 
men’s compensation bill is bad enough in 
itself, but with the kind of management 
which may be expected from these indi- 
cations, Ohio is in for an experience 
which will serve as a “horrible example” 
for some time to come. 


(CONTINUED FROM PAGE 3) 
officials of the Missouri National Fire, 
which is being promoted in that city with 
$1,000,000 proposed capital, hold contracts 
for 60 percent of the stock of the Frank- 
lin Fire of Washington, D. C., and that 
the officials of the latter company have 
placed their resignations in the hands of 
the managers of the Joplin concern. 

The Franklin recently reinsured the last 
of its business in force in the Globe 
Rutgers, which had previously taken over 
its term business, the annual business 
outside of the District of Columbia hav- 
ing been taken over by the Citizens of 
Baltimore. 

A meeting is to be held in the east in 
a short time, when the transfer of the 





| ratio of 65.7 percent and an expense of 


| days, at which time the interested parties 





Franklin stock is to be completed. The 
home office of the Franklin will be re- 
moved to Joplin and the two companies 
will be operated separately, it is an- 
nounced. maa va 

hing, ay State, Richmond—This com- 
pany has reinsured in the German Amer- 
ican of New York and will be liquidated. 
Its secretary, A. H. Harris, represented 
the Newark as general agent in Virginia 
and will hereafter devote all of his at- 
tention to supervising this company’s 
business. 

The Virginia State lost heavily in the 
Baltimore conflagration. Its losses were 
through a reinsurance contract. Directors 
contributed $71,812 and again in 1910 were 
called on for $45,000 more. The last do- 
nation was the result of a checking up 
of the reinsurance reserve in Novy., 1909. 
Errors had been made in this account for 
a number of years and a_ correction 
showed the capital impaired. To help 
out half the liability was reinsured in 
the Peoples National. In 1911 the Illi- 
nois, Indiana and Missouri and part of 
the Pennsylvania business was reinsured 
in the Western of Toronto. Last year 
the premiums were $252,638 with a loss 


40.2. The Dec. 31 statement showed total 
assets of $532,626 and net surplus of 
52,544, i 


* 

State of Pennsylvania and American, 

elphia — Committees from _ the 
boards of directors of these two com- 
panies are conferring on a merger propo- 
sition. Both companies are under the 
same management and an amalgamation 
will probably be effected. 


Insurers Reciprocal Fire, Jersey City— 
It is the subject of an unfavorable re- 
port from the promotion bureau of the 
New York department. This organiza- 
tion’s affairs were investigated under the 
new requirements imposed by law in New 
York state on all promotions, and as a 
result the department feels that there is 
no good reason for its being permitted 
to operate in New York. A _ hearing, 
however, will be held in the next few 


will be allowed to explain their methods 
more fully. han tis 

Greenwich and Pacific—Owing to the 
impairment in the Greenwich, a plan is 
on to merge it with the Pacific of New 
York, both companies being controlled by 
Jameson & Frelinghuysen. The capital 
of the combined company will be $400,000. 
Meetings of stockholders will be called 
to ratify the deal. The Pacific was or- 
ganized in 1851 and the Greenwich in 
1834. On Jan. 1 the Pacific had assets of 
$936,252, and a net surplus of $391,161. 
The Greenwich an the same date had as- 
sets of $384,866, and a net surplus of 
$54,785, but an examination up to Aug. 1 
has showed this surplus to be gone and 
the capital to be impaired $25,000. The 
Greenwich reinsured and quit business 
after the Baltimore conflagration, resum- 
ing business in 1910. 

It was said at the home office of the 
Greenwich Fire this week that commit- 
tees have been appointed from the board 
of directors to consider the advisability 
of merging the company or making good 
the impairment. These committees have 
yet to report. It was pointed out, how- 
ever, that at the present time the capital 
of the company is practically intact and 
that the increase in the market value of 
securities, etc., has practically made up 
the. $25,000 impairment which the insur- 
ance department found. It is believed on 
the street that the company will be al- 
lowed to ¢° on as it is for the present 
and that if any merger is arranged, such 
as that reported possible with the Pacific 
Fire, that it would not be done until the 
financial condition of the Greenwich war- 
ranted it. Ter 


Second Russian Ins. Co., St. Petersburg 
—It will apply for admission and make 
$500,000 deposit with the insurance de- 
partment of New York state. The New 
York Life & Trust Company is United 




















with us. 


ers satisfied. 








*Workmen’s Compensation Insurance 

Under the Illinois Workmen’s Compensation Law, the most 
intelligent handling of workmen’s compensation and liability 
lines is of utmost importance to insurance men. Our liability 
experts have gone into the subject from every angle. They 
apply their knowledge and experience to individual cases. The 
rights of expirations of those dealing with us or their relation- 
ships are in no way disturbed. 


It is our purpose to assist our friends who place business 


Every satisfied customer isa big asset. We aim to make custom- 


FRED. S. JAMES & CO., 
Insurance Exchange, CHICAGO 


States trustee. Meinel & Wemple of New 
York will handle the company for the 
United States. 


WILL ORGANIZE FEDERATION 
Meeting of St. Louis Agents Held Pre- 


paratory to State Gather- 
ing Oct. 2 











A meeting of about 150 insurance 
agents of St. Louis was held last Fri- 
day at the Planters’ hotel, St. Louis, 
to take action toward the formation of 
the proposed Insurance Federation of 
Missouri. It was the second meeting 
held for this purpose and was presided 
over by D. D. Thomas, chairman of 
the temporary organization. 

David T. Breck, secretary of the or- 
ganization, reported that circulars had 
been sent to all agents in the state, 
whose names could be obtained, re- 
questing them to attend a meeting to 
be held at the Planters hotel Oct. 2 at 
10 o’clock to formally organize the 
federation. 


Mr. Thomas outlined the probable ad- 
vantages of such an organization, which 
he said would be modeled after the In- 
surance Federation of Ohio. Of the Ohio 
organization he said more would be 
learned at the meeting Oct. 2, when its 
merits would be presented by W. 8. Diggs, 
president of the Ohio Federation, who ted 
accepted an invitation to address the as- 
semblage at that time. 

Robert L. Dutton and numerous other 
speakers promised cooperation in the 
movement. The St. Louis Credit Men's 
Association announced that it would co- 
operate with the federation as individuals. 
Secretary Breck said that he expected 
several hundred agents to attend the 
meeting, as the St. Louis insurance men 
were giving the movement their support 
and he had received word from numerous 
agents in other cities and towns saying 
they would attend. 

At the proposed meeting officers will 
be elected and an executive board repre- 
senting all insurance interests in_ the 
state, and all parts of the state will be 
chosen. As yet no candidates have been 
mentioned for the leading offices. 

The recent insurance trouble in Mis- 
souri has been an incentive to the agents 
to interest themselves in the movement 
as they believe that such an organiza- 
tion will be able to prevent adverse legis- 
lation. One of the functions of the pro- 
posed organization is a publicity bureau 
to acquaint the public with insurance iIn- 
terests. 

The executive committee of the tem- 
porary organization is as follows, each 
member representing a different line of 
insurance: Life, eorge L. Dyer; HMa- 
bility, R. L. Dutton; fire, C. J. ehoe; 
accident, R. A. Hoffman; surety, Stephen 
A. Martin; steam boiler, O. P. Rutledge. 
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ADJUSTER OF FIRE LOSSES 
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Wells Quincy 
GEORGE C, GI Manager 





INDIANA 
I. BH. ODELA, 

110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
IOWA 

GEO. C. NEWMAN 
Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 

KANSAS 
Alexander 6. Henary 
INDEPENDENT ADJUSTER 

Inspections Made. 17 Years Experience. 

MICHIGAN 
ww. &. Sede one 
10 Harlow Block, uette 


Telephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
o. CS. Kermp 
ville 
ADJUSTER OF FIRE LOSSES 
Automobile losses a specialty 


MINNESOTA 
CHARLES EE. BRADEN 
419 Northwestern Bank Bidg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


NEBRASKA 
Jo BAL DNCIE 
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F. R. Ormsby, Pres. “LS. Myers, Treas. Joseph Winum, Secy. 


Industrial Fire Insurance Co. 


AKRON, OHIO 
Cash Capital $100,000 


An Ohio company wiles business through Ohio 
agents. Farm Department. Why not represent 
an Ohio company? 
AGENTS WANTED | 
Address, W. E. LANDERS, General Manager 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 




















[Michigan Commercial 


Insurance Company 
Lansing, Michigan 





A Live Company Automobile 
tor Writing Tourist Baddade 


Live Agents 


Tornado Insurance 

















W. IRVING OSBORNE, President JAMES A. PATTEN, Vico-Pres. OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 





Incorporated 1850 
ee Ree ee $2,371,785 
. R. SMITH, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary INSURANCE EXCHANGE, CHICAGO 
FIDELITY SURETY ACCIDENT HEALTB 


The Gentral Manufacturers’ Mutual Insurance Gompany 


VAN WERT, OHIO ORGANIZED 1876 





Cash Assets—$598, 120.70 Cash Surplus—$361,864.11 


H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
NET CASH SURPLUS $178,760.23 


BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President H. H. GREER, Secretary 








ORGANIZED 1837 


SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 


Assets, $1,180,249.12 Capital, $542,525 Surplus wake Profits, $418,596. 26 
GEO. M. COBB & C0., Gen’l Agts., Newton Claypool Bidg., INDIANAPOLIS 





LIABILITY PLATE GLASS BURGLARY AUTOMOBILE 
Assets $1,153,949.82 ORGANIZED 1868 Surplus $589,603.10 
LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 


OF YORK, PENNA. 


W. H. MILLER, President A. S. McCONKEY, Sec’y & Treas. 











E. J. Forney, Presv J. M. Cook, Sec’y 
Incorporated 1873 


|THE 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 


Dayton Mutual Fire 
Insurance Co.,”" Guo" 


B. C. COLEMAN, Seoy. 
Asseote Jan. 1, 1913, $134,429.77 





Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Insurance 
Total Assets 


- $5,115,600.00 
640,046.18 








An Agency Company 








Brokers and Agents 


We write liberal lines on mercantile and manufacturing 
risks, allowing commission on all orders accepted. 


Individual Fire Underwriters 


Of St. Louis 














GERMAN FIRE G@incinnati Underwriters 


INSURANCE Comp ANY | 121 East 3rd St., CINCINNATI, O. 
OF WHEELING, W. VA. Eureka F. 6 M. ins. Co. Geasatiy tan. 0a, 
Ocoasined hone Organized 1864 Organized 1881 





Cash Capital $200,000, Net Surplus$180,198.28 





COMBINED STATEMENT 











babe Py AE bg ve Capital $250,000 
. Iz . ecretary Assets e 720,044 
5. W. RICE, Supt. of Agencies Surplus to Policy Holders 462,618 

E. A. KEELER 
714 Hippodyorne Bldg. Cleveland, Ohio | P, A, ROTHIER, Prest. ADAM BENUS, Secy. 


Special Agent for Ohiv and Indians 


F.C. BARTON, Asst.Secy. R.B. HEATON, State Ags 


INCORPORATED 1840 


WESTERN GERMANIA 


FIRE INSURANCE COMPANY - 











NEW YORK 
Insurance Company ae 
of Pittsburgh Cash Capital, $1,000,000.00 
Assets, - - $7,213,762.27 
FIRE AND TORNADO iNet Surplus, - $2,613,814.88 
iidlate » aaa ' Surplus for Policy 
SURPLUS TO POLICY HOLDERS, 360,704.20 | Holders, - - $3,613,814.88 


ASSETS - 
LOSSES PAID TO DATE - 


966,033 51 | 
+ 5,400,000.00 | 


HEAD OFFICE 
Cor. William and Cedar Streets 





The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


Joun G. Ewra, President P.J.Brapr, Vice-Pres. M. W. Wetan, Secy.& Treas 


Cash Capital, $500,000 Net Surplus, $225,000 


EDWARD BLIVEN, Managing Underwriter 


Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, Wisconsin, lowa, Minnesota 


London & Lancashire THE CONCORDIA FIRE 


FIRE INSURANCE COMPANY 




















OF MILWAUKEE, WIS. 
Insurance Company Tes 
Cash Capital -  -  — $600,000.00 
LIMITED maseetenes Reserve - a 
Reserve for allother Liabilities 210,426. 
of Liverpool, England Surplus to Policyholders se 1,100°660.70 
Total Assets - - - 2,418,247.41 


STATE AGENTS: 
JOHN DREIHS, Chicago, Ill., for Ii. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 
E. G. FORD, Seattle, Wash., for Wash. and Ore. 


CHARLES E. DOX, Manager 


Western Department 








39 S. LaSalle St. Chicago, Illinois 
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NO TAX ON DIVIDENDS 


APPLIES TO ALL COMPANIES 








Amendment Satisfactory to All Adopted 
by Conference Committee on 
Income Tax Bill 





Insurance dividends, whether paid by 
mutual or stock companies, including 
life, fire, marine and casualty concerns, 
will not be taxed under the federal in- 
come tax law. Such an agreement was 
reached by the conference committee 
of the senate and house Monday. The 
amendment to this effect has finally 
been settled upon and incorporated in 
the bill. That the measure will go 
through both bodies without change in 
this particular is not seriously ques- 
tioned. The victory is a big one but 
is looked on in some quarters as only 
the forerunner of ultimate exemption 
from taxation of all life insurance 
funds. The fight has educated legisla- 
tors, executive officers and jurists on 
the general subject of insurance and it 
is hoped that they will at some future 
time come around to the viewpoint for 
which insurance men contend. This 
cannot be hoped for at this session, but 
the income tax law can be amended in 
the future. 

Long, Hard Pight 

The fight has been a long and hard 
one. The bill as originally drawn taxed 
so-called dividends or abatements of 
life companies but not of fire and 
marine companies. It developed that 
the guthor of this section, Congressman 
Hull of Tennessee, had no intention of 
taxing such funds and an amendment 
was agreed upon. This amendment was 
not put through. Then another amend- 
ment exempting the dividends of mu- 
tual life companies was drawn. While 
this was satisfactory to some opponents 
of the original bill it did not meet with 
entire satisfaction and various insurance 
organizations worked for the exemption 
of dividends of all companies, mutual 
and stock, issuing participating policies. 

(CONTINUED ON PAGE 19) 
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United States Annuity and 


Life Insurance Company 


Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
eid - 


gooc commissions, first and renewal. 


Write 


T. Smith, Secretary 
 « McCormick Building 


— 


William 


Home Office - - 











You Can Build Yourself 


a great business under one of our 
Lifetime General Agents Contracts 


Ask us for Particulars 


Peoria Life Insurance Company 


PEORIA, ILLINOIS 














Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 

cated at the center of the insurance 

district it is the most convenient stop- 

ping place for the busy man. 

RATES; 
ONE PERSON 


Room with detached bath - - - - $3 
Room with private bath - - - - 


oe _— em 





TWO PERSONS 
Room with detached bath 
Rooms with ‘private bath 


Connecting rooms and suites as desired 








All rooms at $5 or more are the same price 
for one or two persons. 

Hotel La Salle gives more for the price 

you pay than any other hotel in Chicago 

















TALK BY 
ADDRESSES 


MR. HOFFMAN 


CINCINNATI MEN 





Statistician of the Prudential Makes 
Some Practical Observations on the 
Tendencies of Times 





The first fall meeting of the Life Un- 
derwriters’ Association of Cincinnati 
was held Tuesday noon. The interest 
was divided between the appearance of 
Frederick L. Hoffman, mathematician 
of the Prudential, who spoke on the 
“Training and Retaining of Agents,” 
and the announcement of the new life 
insurance course at the local university. 
There was an unusually large attend- 
ance, including Professor Hicks of the 
university, head of the new college of 
commerce, under whose auspices the 
lectures are given. As Secretary Ralph 
Bloom has retired from the insurance 
business, a new secretary was elected 
in the person of W. A. R. Bruehl, Jr., 
of the Home Life, who filled the post 
very acceptably last year and who is 
chiefly responsible for the new lecture 
course at the university, of which he 
is an alumnus. It was decided to hold 
the monthly meetings at the noon hour 
of the date on which the lecture will 
be given in order that the speakers may 
appear before the association also. 

Talk by Mr. Hoffman 

Mr. Hoffman made a splendid talk 
on life insurance and the place which 
agents should occupy. He has returned 
from a European trip where he visited 
many of the largest insurance offices. 
Mr. Hoffman is not merely a statisti- 
cian, in fact, he shows such a practical 
interest in all the problems and op- 
portunities of life insurance that it is 
hard to think of him as a man of figures. 
He gave one of the best talks that has 
been heard by the Cincinnati associa- 
tion in many a day. The burden of his 
talk was the necessity of the agent, the 
value of the right kind of competition, 
and the function of life insurance as a 
social institution. He said that the 
Equitable of London and some of the 
early American companies which did 
not employ agents and relapsed into 
banking institutions were guilty of a 
breach of trust in not spreading the 
gospel of life insurance through agents 
and allowing only a few anlved each 
year to participate in its benefits when 
it should have been carried to the wait- 
ing millions. 

The slight additional cost was noth- 
ing compared to the benefits civilization 
would have received had life insurance 
been earlier adopted. The employment 
of agents by companies is not only a 
necessity but an absolute duty. Just 
as preachers have been employed to 
carry the teachings of Bible, agents 
must be employed to disseminate the 
living truth of life insurance. 

Great Waste Is Seen 

Speaking of the great waste through 
the coming in and going out of onate> 
trained agents and only partly-sold pol- 

(CONTINUED ON PAGE 19) 
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$9,430,751 of business in force. 
Organized 1907. 


Net increase first six months 1913, $1,105,500. 
Good opportunities for Men in Illinois, Iowa, South Dakota and Missouri. 
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MERIDIAN LIFE 
INSURANCE CO. 














INDIANAPOLIS, 


INDIANA 








A big opportunity for the Right Man 


Gtate Agency for Alabama 


I qualified for this position address C. T. TUCK, Vice-President 





This strong progressive Company offering 
exceptionally attractive policies has the 


Open to a man of ability as an organizer and producer, with a clean record. 























CASHIERS HOLD MEETING 


EQUITABLE MEN AT RALLY 





Discuss Many of the Questions That 
Pertain to Their Important and 
Peculiar Work 





The cashiers of the Equitable Life 
of New York, fifty-two strong, com- 
pleted a three days’ session of instruc- 
tion and entertainment at the home of- 
fice on Friday. This was the second 
time that the cashiers of the company 
have been brought together in a group 
convention, the first time being in 1909. 

Owing to the destruction of the 
Equitable building by fire in 1912, it 
had net been convenient to again as- 
sembie the cashiers from all over the 
country until this time. One of the 
features of the occasion was the pres- 
entation by the women employes to 
the officers of an engrossed testimonial 
showing the appreciation of the em- 
ployes at the welfare work which the 
society has been doing in the past few 
years. This was prepared in handsome 
style and had the signatures of 241 
wonien employes attached. 

Banquet and Entertainment 


The big feature of the session was 
the banquet and reception at the Hotel 
Martinique Wednesday evening, at 
which many of the officers and depart- 
ment heads from the home office par- 
ticipated. There were fully 250 at this 
dinner, at which the principal speakers 
were Vice-President John B. Lunger of 
the society and President A. C. Humph- 
reys of Stevens Institute, who is a di- 
rector of the Equitable. Mr. Humph- 
reys made a very interesting address 
on the subject of efficiency and Vice- 
President Lunger talked on the inter- 
ests of the society. d 

The object of this convention was to 
bring about an interchange of views be- 
tween the various cashiers represent- 
ing the different sections of the coun- 
try, and it was particularly successful 
in this respect. One of the principal 
subjects on which there was a consid- 
erable difference of opinion was the 
loan privilege. 

Interest and Loans 

Some of the cashiers favored the pres- 
ent plan by which the interest on loans 
andi the premiums become due at the same 
time. These explained that it was their 
judgment that policyholders as a rule 
favored this arrangement, as it was then 
possible to pay up all the amount due 
for the year at one time. 

Other speakers advocated the older 
practice of keeping the two transactions 
entirely separate and permitting the in- 
terest on loans to be paid at the time 
which they logically fall due, irrespective 
of the time for paying the premiums. This 
was only one of the interesting subjects 
discussed. 

The initial session began on Wednesday 
morning last with Third Vice-President 
L. O. Fisher presiding. Mr. Fisher made 
the opening address and the subject for 
the day was efficiency. E. E. Scott spoke 
on “The Keynote, Efficiency and Econ- 
omy.’ Luncheon was served at the White- 
hall Club at noon and in the afternoon 
session, held at the same club, the fol- 
lowing subjects were discussed: ‘Per- 
sonal Efficiency,” Lothair Smith; “Help,” 
F. . Pitzer; “Systematizing Individual 
Work,” by Harley Lackey; “Supplies,” C. 
D. Massey; “Supervision,” H. W. Hobbs; 
“Accuracy,” . Chernich; “Cost Ac- 
counting,” E. EB. Scott. This was fol- 
lowed by an open forum, and the banquet 
and reception in the evening. 

Cooperation Day 


Thursday was dubbed - “Cooperation 
Day,” and H. R. Coursen, auditor, presid- 


ed. He discussed cooperation between cash- 
iers and home office departments. H. W. 
Hermann talked on “The Home Office 
Machine,” and C. D. Massey on “Exhibits 
of Home Office System and Appliances.” 

Luncheon followed at the Lawyers’ 
Club, where the afternoon session was 


held. 
Thursday Afternoon Session 

The following subjects were discussed 
Thursday afternoon: “The Cashier in Re- 
lation to the Home Office,” Dr. J. V. E. 
Westfall; “Cooperation with Agency De- 
partment,” W. Taylor; “Cooperation 
with Bureau of Insurance,” W. B. Par- 
sons; “Cooperation with Medical and In- 
spection Department,’ Dr. F. C. Wells; 
“Cooperation with Bureau of Statutory 
Requirements,” A. R. Fullerton; “Monthly 
Premium Insurance,” J. F. Egan; “Divi- 
dends,” R. D. Murphy. 

The third day was known as conserva- 
tion day and was in charge of S. S. Mc- 
Curdy, assistant secretary. He discussed 
the importance of conservation and Con- 
servation Commissioner E. E. Rittenhouse 
talked in an interesting manner on his 
specialty, “Conservation.” The subject 
of “Conservation Methods” was discussed 
by H. C. Donels and the “Longer Reten- 
tion of Renewal Receipts,” by P. T. Rip- 
ner. The subject of “Transfer of Col- 
lections” was handled by J. W. Clark and 
the “Conservation of Policies with Full 
Loans,” by F. E. Whitlock. 

W. H. Brown talked on “Premium Ex- 
tension” and 8S. D. Krueger on “Interest 
During Grace Period.” The subject of 
“Effective Correspondence” was handled 
by W. E. Schelker, while E. D. Swift 
spoke on the “Personal Touch.” The 
morning session was followed by luncheon 
at the Lawyers’ Club, where the closing 
session was held in the afternoon. The 
convention was full of enthusiasm and 
the plans brought out for improving the 
service to policyholders were many of 
them so good as to mean their ultimate 
adoption. 

Western Cashiers Present 


Among the cashiers from the west who 
were present were the following: C. M. 
Avery, St. Louis; J. G. Bennett, Port- 
land; E. M. Brewster, Denver; T. M. Cory, 
Little Rock; H. C. Donnels, San Fran- 
cisco; E. W. Downing, Salt Lake; R. K. 
Griffeth, Helena; H. W. Hobbs, Chicago; 
E. O. Kepler, Los Angeles; S. D. Krueger, 
Kansas City; J. N. Lewis, Cinn.; C. H. 
Nicolet, Des Moines; P. P. Ripner, Cleve- 
land; W. A. Roblin, Oklahoma City; 
Lothair Smith, Pittsburgh; W. T. Tasker, 
Seattle; E. H. Thompson, Louisville; Chas. 
Vultee, Omaha; F. E. Whitlock, St. Paul; 
W. O. Wright, Toledo. 





Take Home Office Position 
Miss Henricka Beach has been ap- 
pointed to a position in the actuarial 
department of the Rockford Life of 


, Rockford, Ill. Miss Gertrude Cope has 


been made assistant actuary of the 
Southern States Life, of Charleston, 


° Va. 

Miss Beach and Miss Cope are both 
graduates of the University of ‘Michi- 
gan and have been specializing in the 
insurance and actuarial courses under 
the direction of Prof. James W. Glover. 





H. S. Dale, Chicago manager of the 
Union Mutual Life, has been visiting the 
eee office since the Atlantic City con- 
vention. 





WANTED 


‘ Supervisor of Agents to take charge of territory 
in Ohio. Appoint and instruct agents for well 
established Life Company. Salary and traveling 
expenses. Must be experienced Life Insurance 
man. State experience, past and present con- 
nections. All correspondence confidential. 


Address 19-Y, care The Western Underwriter 











Reliable Life Assurance Company 





We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. : : : Address 


401 te 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 











The Best Company to Work For is one which 
is making the most rapid progress because, among other gdod points,  geaate 

most complete protection to policyholders combinations of In- 
So met commit Pickler Echoadee and Wothiy Tateaity for loss of time. 


For agencies address 


The Columbian National Life Insurance Company 


Antsun E. Cures, President Wisse C. Jommsom, Vice President and General Manager 


“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on Life and Endowment 
Policies than any other Life Insurance Company. 


There is a reason. 

If you purpose buying or selling Life Insurance 
it will pay you to investigate. 

Ohio only 
DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 




















COLUMBUS, OHIO 








Do You Want to Better Your Condition in the Insurance Business? 





Missouri and Arkansas. 


W. H. HINTON, 
Secretary and Actuary 








OUR LIBERAL AND ATTRACTIVE POLICIES, DESIGNED FOR MEMBERS OF THE 
LOYAL ORDER OF MOOSE, are making our representatives and 2 
We are opening the states of Kentucky, West Virginia, Tennessee, Ohio, Michigan, Illinois, 


Liberal agency contracts to insurance men of ability. 
Address Liberal Life Assurance Company of Indiana, Anderson, Indiana 


company successful. 


ARTHUR H. JONES, 
President and General 


Counsel 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


CHARLES F. COFFIN, Vice-President 

















H. G. AUSTIN RESIGNS 


CHANGE IN OLD COLONY LIFE 








Chicago Company Creates Offices of 
Chairman of Board and 
General Manager 





H. G. Austin last week resigned as 
president and general manager of the 
Old Colony Life. He remains a direc- 
tor. Immediately upon accepting his 
resignation the directors amended the 
by-laws, creating the office of chair- 
man of the board with most of the 
powers usually exercised by the presi- 
dent, and the separate office of general 
manager. J. Henry Krause, a private 
banker in Chicago, and a director of 
the company, was elected chairman of 
the board. William A. Vawter of the 
Baker-Vawter Company, manufacturers 
of office systems, was elected president. 
His duties will not interfere with his 
regular business as they consist chiefly 
of presiding at meetings of stock- 
holders. At a meeting today the direc- 
tors will take up the election of a gen- 
eral manager. Meanwhile Vice-Presi- 
dent Silvester Schiele and Secretary 
Joseph McGauley, who are thoroughly 
familiar with the company’s affairs, are 
handling them. B. R. Neuske, the actu- 
ary, has been spoken of in connection 
with the general managership. 

Differ as to Policy 

Mr. Austin and Mr. Krause were not 
in full accord as regards the financial 
management of the company. Mr. 
Krause is the heaviest individual 
stockholder. Finally it was agreed be- 
tween them that one should purchase 
the stock of the other. Mr. Krause 
preferred to buy and, as Mr. Austin 
has other business interests, he pre- 
ferred to sell, so Mr. Krause bought all 
his stock except enough to permit him 
to serve as a director. The amendment 
of the by-laws permits Mr. Krause to 
carry out his own financial policy, sub- 
ject to the approval of the board. 

Praise for Mr. Austin 

The board voted to continue Mr. 
Austin’s salary as president to Jan. 1. 
In accepting his resignation the board 
gave him a testimonial in the form of 
resolutions, signed by each director, in 
Part as follows: 

Resolved, That in accepting the resig- 
nation of Mr. H. C. Austin as president 
and general manager of the Old Colony 
Life we, its board of directors, do most 
Sincerely regret this action and most 
heartily commend him to the public gen- 
erally. He has been with this company 
since its organization, and was in fact its 
virtual organizer, and has rendered to it 
service of a most splendid character, and 
we have found that in all his acts he has 
been thoroughly conscientious, honorable 
and trustworthy, and has placed the com- 


pany in the splendid financial condition 
it now enjoys. 

In the seven years of Mr. Austin’s as-, 
sociation and activities in this company 
1e has always demonstrated his absolute 
fealty to the corporation and has ren- 
dered it service that few men are capable 
of doing. 

Mr. Austin’s technical knowledge of the 


ceded as being of the highest possible 
order and we have found him to be a 
gentleman of excellent moral character 
and possessed of a high sense of busi- 
ness ethics. 


Will Parm for a While 
Mr. Austin for the time being will 
continue to occupy his old room in the 
company’s offices and to advise it as 
may be desired. 
Within a few days he will leave for 
a short visit to his stock farm near 
Lexington, Ky. He has not yet de- 
cided what he will do after the first 
of the year. 
Mr. Schiele has been for some time 
the agency superintendent and will con- 
tinue in that capacity. The Old Colony 
has a fine list of directors who are in- 
terested in the company and in a per- 
sonal way are seeking to advance its 
interests. The officers state that now 
the utmost harmony prevails, and that 
every man connected with it is a 
booster. 





AETNA LIFE MEN AT PEORIA 


Kempshall & Keene Call in Their 
Forces for a Day’s Conference, 
Followed by a Banquet 








Kempshall & Keene of Peoria, IIl., 
managers of the western general agency 
of the Aetna Life, covering most of 
Illinois and southern Indiana, held a 


the evening J. E. Keene of the firm was 
toastmaster and the 
speakers: 


Then and Now—R. W. Kempshall. 

The Examiner’s Point of View—Dr. W. 
E. Dickerman of the home office, and the 
local examiners. 

The Insurance Business as a Profes- 
sion—J. C. Geach. 

The Value of Enthusiasm—M. C. Thorn- 
ton. 

The Peoria Office as I Know It—J. W. 
Crane. 

The 


following were 


Home  Office—Frank Bushnell, 
intendent of agencies. 
An Original Poem—S. 
oO. L. Seed. 
Parting Words—J. E. Keene. 


The following was the program of | 
the business sessions: | 
10 to 12 a. m. j 


Aetna Contracts—H. 8S. Gilbert. | 
How to Find Prospects in City and | 
Country—J. H. Stoddard. 


Simpson. 
Work with Local 
kins. 


Agents—Geo. 


2to 4p. m. 


How to Handle Dividends, Loans and 
Cash Surrenders—W. H. Hoagland. 
System in Handling Papers—J. B. Flan- 


gan. 

The Accident Department—A. J. Bond. 
How Can the Office Help the Man in 
the Field—R. A. Roseberry. 

After the agent named opened the 
discussion it was thrown open to the 
assembly. An auto ride about the city 
was given during the afternoon. 


a 





Oct. 4 President Forrest F. Dryden will 
complete twenty-five years of continuous 
service with the Prudential. The field 
force of both the ordinary and industrial 
departments will make October an anni- 
versary month in honor of President Dry- 





life insurance business generally is con- 





den, with special efforts for new business. 


Bankers Life Company~ 


DES MOINES, IOWA 


ERNEST E. CLARK, President. Organized 1879. 





Exceptional record during thirty-three years for Low Rate 


| Otte Schenk, President 


How to Approach a Prospect—P. W. | 


Haw- | 





of Mortality. 
Prompt Payment of Claims. 


Admitted Assets Over $19,500,000.00 


WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,”’ in the way of leads from the home 

office, and the active support of influential men in each community, 

These are facts—not advertising catch-words. 

Agents who once join forces with the Wabash, STICK—the company 

has not yet lost a single agent. 


There’s a reason! It will pay to investigate 


Economy of Management. 








* 
meeting of general and district agents ' i 
in Peoria Tuesday. At the banquet in | ep onserva ive | eb nsur 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 
You Ohio and West Virginia agents, investigate this pop- 


agency secretary, and T. B. Merrill, super- | ylar Policy. We have an agency contract that may surprise 
C. Miller and | you. Ask for details. 








The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is so necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 
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AGENCY MEETING HELD 
COLUMBUS MUTUAL SESSIONS 





Fourth Annual Rally of Producers of 
Active Ohio Company—Interest- 
ing Topics Are Discussed 





The third annual agency convention 
of the Columbus Mutual Life held in 
Columbus Sept. 25-27 proved to be the 
most enthusiastic, instructive and en- 
joyable yet held. About seventy-five 
qualified agents and invited guests as- 
sembled at the home office the first day 
and after an informal “get acquainted” 
meeting adjourned for luncheon. At 
1:30 p. m. the first day’s business ses- 
sion was called to order by President 
C. W. Brandon, who greeted the agents 
in a brief address. 

At the conclusion of his address, 
President Brandon introduced A. Sey- 
mour Thomas, a prominent banker, and 
a director of the company, who made a 
strong, thoughtful and able address 
upon “The Relationship Between Coun- 
try Banking and a Life Insurance 
Agency.” The rest of the session was 
devoted to talks and addresses from 
agents and others as follows: 

Program of Talks 

Address, Dr. W. B. Carpenter, medical 
director. 

a Legal Relation of Agents to the 
pany,” Hon M. Sheets, counsel. 
Filling Out of Applications,” D. E. 

Ball, Secretary. 

“Life Insurance as Protection and as 
an Investment,” Rev. P. B. Cuppett. 

“Loyalty,” H. E. Deitrich. 

“How I Get Prospects and How I Close 
Them,” W. E. Johnson. 

“Why Ohio People Should Insure 
Ohio Companies,” G. A. Ferguson. 

“Personal Production,” R. F. Blakeslee. 

“How to Interest a Farmer in Life In- 
surance,” John W. Paullin. 

“Experience,” BE. H. Archer. 

“Cooperation,” J. H. Snyder. 

“How to Utilize Our Stockholders,” N. 
G. Spangler. 

“The Young Company and How to Pre- 
sent It,” E. C. Klink 

“Comparing a Life Insurance Policy to 
an Investment in Real Estate,” W. H. 
Ackley. 


in 


Behrens Makes Address 

At the conclusion of the life insur- 
ance talks George L. Behrens, manager 
of the personal health and accident de- 
partment, took the chair, and made an 
address. This was followed by short 
talks from the health and accident 
agents present: 
fre I Take Care of My Debit,” T. B. 

“How an Agent in the Health and Acci- 
dent Department Can Write Some Life 
Business Also,” George W. Greenwald. 

“How I Sell Our Monthly Payment 
Policy,” Grant DeTray. 
Prizes Are Awarded 

President Brandon then announced 
the result of the contest for prizes for 
the most paid-for business between 
April 1 and Sept. 15. 

W. Ackley was the winner of the 
gold bn Ee and chain offered by the 
president for the largest amount of 
paid-for business written during the 
period by any agent. 

The other prizes were distributed as 
follows, the agents being divided into 
groups based on past production. 

LIFE DEPARTMENT 

Group 1—First prize, W. H. Ackley, 
Columbus; second prize, EB. C. Klink, 
Lima; third prize, J. W. Northrup, Colum- 
| al fourth prize, A. L. Marks, Colum- 


Group 2—First prize, Rev. P. U. 
kins, Carrollton; second prize, W. E. 
son, Quaker City; third prize, W. 8S. 
Sault McCutchenville; fourth prize, H. 

bb, Cambridge. 

Group 8—First prize, F. W. Redman, 
Toledo; second prize, H. B. Thieman, Min- 
ster; third prize, F. M. Miller, Piqua; 
fourth prize, H. E. Dietrich, Clarington. 

Group 4—First yee George J. Abdella, 
Baltimore; second prize, R. W. Willits, 
Cardington; third rize, Abe Schiefer, 
Sycamore; fourth prize, Mrs. H. M. Allen, 
Columbus. 

PERSONAL ACCIDENT AND HEALTH 
DEPARTMENT 

Commercial Group 1—First prize, C. F. 
Lae Columbus; second prize, George 

Gardner, Columbus. 

v industrial Group 2—First prize, Grant 

, Toledo; second prize, A. F. Hisel- 
a someroy. 


Thursday night those attending the 











what this means to an 
Cotinnone aoatotetale fenewels 
such as are paid by The Lincoln 





THE LINCOLN NATIONAL LIFE rorr WAYNE, INDIANA 


Year 


917% 1908 116453 295,142 3,500,000 186,200 

Renewals = 1999 154,080 381,275 4,700,000 198,500 
LIFE aw 1910 183, 429 492,991 5,400,000 220,340 
oo a pts I fore Jn, 1911 225,642 638,211 6,500,000 260,975 


1912 293,596 895,944 8,600,000 323,293 


Comparative Record of em for Five Years Ending Dec. 31, 1912 
wo Income Insurance in Force Comsiue t0 





“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 








convention were the guests of the com- | 
pany at Kieth’s theater. 
Second Day’s Work 

On the second day, after luncheon at 
the Chittenden hotel, the business 
meeting was resumed at 1:30 p. m.,, 
when Mr. Behrens again took the chair 
and gave an _ interesting, instructive 
technical explanation of the various 
forms of policies issued by the com- 
pany. A general discussion followed, | 
which was participated in by Grant De | 
Tray, T dams, C. L. Haworth, 
George W. Greenwald, F. W. Baesman, | 
J. C. Little and P. L. Galvin. Many 
questions were asked and explanations 
given of technical points which were 
not clear to some present. 

Topics at Life Session 

President Brandon then took the | 
chair and the life session was resumed | 
at 3:00 p. m. The topics and speakers | 


were: | 
| 


“How I get Prospects and How I Close | 
i. George J. Abdella. | 

“Why It Pays to Stick “with One Com- | 
war "prank Dwyer. } 

“How to Secure a Steady Production,” 
Nicholas Gump. 


“Loans,” J. B. Esp 

Pretended sale of .  twenty- payment life 
policy to H. B. Squibb by G. A. Fer- 
guson. 

“Correspondence With the Home Office,” 
D. E. Ball, 

“How I Get ’Em,” J. J. Dvorak. 


“Agency Organization,” Ivan T. Quick. 
“Procrastination,” W. S. DeT ray. 

“How to Insure a oe, 
“Settlements,” D. W. Beoddy 
“After the Gonvention——What, “i 


Squibb. 
Guests at a Dinner 

After remarks upon various phases 
of the question of life insurance sales- 
manship by O. R. Taylor, F. W. Red- 
man, Abe Schiefer, W. H. Smith, T. W. 
Norton, R. W. Willits, Gilbert E. Neal, 
Brance Johnson and others, the meet- 
ing adjourned to the Chittenden hotel, 
where all present were the guests of 
the company at dinner, at which Dr. 
Carpenter presided as toastmaster. 

; Moore, superintendent of in- 
surance of Ohio, A. Hoskins of 
Wapakoneta, and J. B. Espy of Xenia 
were present and made a few appro- 
priate remarks, as did also J. M. Sheets, 
counsel of the company, and N. G. 
Spangler, its vice-president, and Presi- 
dent Brandon declared the meeting at 
an end. 





Association Movement in Canada 


The growth of the life underwriters’ 
association movement in Canada has 
been quite rapid. J. B. Morissette of 
Quebec, president of the Canadian as- 
sociation, was in attendance at the At- 
lantic City convention. He organized 
the first Canadian association at Quebec 
thirteen years ago and was its president 
for seven years. The Canadian associa- 
tion was organized in 1905 and there 
are now fourteen local associations in 
Canada. Mr. Morissette received an 
invitation to attend the National asso- 
ciation convention the first year that 
the Quebec local association was 
formed, and the Canadian underwrit- 
ers have been greatly interested in the 
movement on this side. 


COMPANY’S HOUSE WARMING 

The American National Life of Galves- 
ton, Texas, will have a formal opening 
of its new home office ag yt Oct. 10 
and 11. The general public will be invited 
to participate in a house warming and 
the agents will have their annual con- 
vention. The company will occupy all of 


the tenth and part of the eleventh floor 





of the building. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more reper pg business in force in the United Stites 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


= THE DAILY AVERAGE BUSINESS DURING 1912 
per day in Number of Claims Paid. 6,765 per day in fo Nene of Policies issued and revived fos 
$1,608 811 x day in New issued and revived. + pA day in payments to Policy< 
| holders addition h $148,616.61 per yt in penal pnd inte: 


GERMAN AMERICAN LIFE 
INSURANCE COMPANY iowa 


This is an old line legal reserve company organized under 
the apes Iowa deposit law. It has just —: outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lowa 
REPRESENY A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Forest City Life Insurance Company 


Capital Stock $100,000 








Sante we a 











ROCHFORD, IL LInoiss 


Men of character and energy can secure liberal contracts 
direct with this successful legal reserve company for unoccu- 
pied territory in Illinois. 

Non-forfeitable Renewals Attractive Policies 


Southern National Life Ins. Co. 


Louisville, Ky. 
(Was born and bred in old Kentucky) 
It has imbibed the spirit and enterprise of 
that state. It stands in the front rank of 
Kentucky and southern institutions. 
We have a proposition ED. L. WILLIAMS 


that will interest you. . President 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A A REASON | 














In addition to havi policies, we have the lowest premiumed 
non- participating ee This na 
fully. Fer inde or Kentucky territory address 


ARTHUR O. MAIN, Vice-President 


TheCQOMMERCIAL LIFE INS. CO. 


Indianapolis, Indiana 











: 
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LIBERALIZES POLICIES 
HOME ADDS NEW PROVISIONS 





New Rates for Ages 17 to 20—New Old 
Age Income Contract Also 
Put Out 





Various liberalizations of policy con- 
tracts are being made by the Home 
Life of New York and one new con- 
tract has been put out. This and other 
changes are in line with the idea of 
the company to make its insurance 
more attractive and assist the agents. 
The two latest changes to be announced 
are that all dividends left with the com- 
pany, either on deposit or for the pur- 
chase of reversionary additions, shall 
participate in the surplus and hereafter 
applicants between the ages of 17 and 
20 inclusive, will receive the benefit of 
their age by lower premiums. In the 
past the company has had no rate lower 
than that for age 21. The board of 
directors of the company has put the 
rate of interest to be paid on dividends 
at 44 percent. 

Optional Endowment Clause 

The company is also permitting the 
endorsement on all limited pay policies 
of an optional endowment clause. This 
allows the purchaser of a limited pay 
contract the privilege of continuing 
payments beyond the period called for 
in the contract until the policy ma- 
tures as an endowment. The endorse- 
ment for a 20-pay policy for $1,000, is- 
sued at age 30, follows: 

If this policy become paid up by its 
terms after payment of twenty annual 
premiums, the insured may at his option 
continue to pay the same...... annual 
premium (reducible by dividends like the 
earlier premiums) from and after the 
twentieth year, during the continuance of 
the contract. 

And it is hereby agreed that in consid- 
eration of such continued payment of 
premiums, the sum insured of one thou- 
sand dollars ($1,000), shall have become 
payable after ten years from that date 
(that is, thirty years from July 4, 1913), 
if the insured be then living, or at his 
death if earlier, as provided in the pol- 
icy, and in event of survivance the fur- 
ther sum of twenty-eight dollars ($28). 

If this option be elected this policy 
shall be surrendered and a new policy 
shall be issued in accordance with the 
conditions above indicated. 

Trust Fund Clause 

A trust fund clause may likewise be 
attached to all policies at the option of 
the assured. The endorsement reads as 
follows: 


In compliance with the request of the 
insured it is agreed that if the above 
mentioned policy shall become a claim 
during the lifetime of ...........see oe 
the beneficiary, the proceeds of the policy 


the death of the said beneficiary. Inter- 
est on the amount retained, at the rate 
of 3 percent per annum, together with 
such annual dividends as may be appor- 
tioned, will be paid in quarterly instal- 
ments, the first instalment being yable 
three months after the policy shall have 
become a claim. Upon the death of the 
beneficiary, the amount retained by the 
company, together with a proportionate 
interest payment from the quarterly date 
immediately preceding the death of the 
beneficiary, shall be payable to the exec- 
utors or ee of the beneficiary. 

The insured, having reserved the right 
to revoke this clause, may by instruction 
to the company in writing make provision 
for any other form of settlement in ac- 
cordance with the terms of the policy 
contract, such change to become effective 
only when endors hereon by the com- 
pany. Further, the Home Life Insurance 
Company agrees that it will neither dis- 
count the amount so retained or any pay- 
ments to be thus made under the policy, 
nor consent to any assignment, hypothe- 
cation, or sale of the whole or any part 
of the sums payable hereunder. 


During the past the year the com- 
Pany added the disability clause and 
also removed the interest charge on 
premiums during the regular grace 
period. 


Qld Age Income Policy 


The new policy is an old age income 
contract. It provides a monthly income 
from age 60 to 70. The income is guar- 
anteed and should the insured die be- 
tween these two ages the payments con- 
tinue to his estate. If the assured dies 
before age 60 the income is payable for 
ten years to his estate or beneficiary, and 
if the beneficiary dies before receiving all 
of the 120 payments the unpaid install- 
ments are commuted and paid in a lump 
Sum to the heirs, executors or assigns of 


the beneficiary. All of the features of a 
regular endowment contract, including 
cash and loan values, are contained in the 
oeser, With each such policy a deferred 
annuity commencing at age 70 may be 
sold for a small additional premium. This 
annuity contract makes the income paya- 
ble for life. The two contracts together 
guarantee a ten-year income and extend 
this for the life of the assured. 
Bates for New Contract 
This policy is sold in amounts of $3,000 

or multiples thereof. Such an amount 
pays a monthly income of $25 and the 
commuted value is $2,596 per $3,000. 
Rates are issued for three forms—one for 
premiums payable to age 60, another for 
ten-premium payments and the third for 
twenty-premium payments. These rates 
follow: 

Prems. to 

--Age 60—, --10 Prem.—, —20 Prem.—, 

10-yr. Life 10-yr. Life 10-yr. Life 
Age Inc. Ine. Ine. Ine. Ine. Ine. 
21 .$61.97 $17.30 $143.01 $35.60 $86.89 $22.93 
22 . 63.86 18.06 145.69 36.89 88.55 23.75 
23 . 65.86 18.87 148.49 38.22 90.29 24.58 
24 . 67.99 19.71 151.37 39.63 92.11 25.49 
25 . 70.25 20.64 154.36 41.11 93.98 26.40 


29 . 80.92 24.97 167.47 47.59102.23 30.53 
30 . 84.06 26.23 171.02 49.38 104.49 31.68 
31 . 87.43 27.62 174.74 51.24106.85 32.87 
32 . 91.04 29.12 178.58 53.20109.34 34.14 
33 . 94.96 30.72 182.58 65.26111.91 35.45 
34 . 99.17 32.47 186.73 57.38 114.59 36.84 
35 .103.76 34.35 191.04 59.61117.42 38.30 
36 .108.72 36.41 195.50 61.95120.35 39.82 
37 .114.12 38.65 200.15 64.38 123.44 41.45 
38 .120.04 41.14 204.98 66.94126.68 43.15 
39 .126.53 43.84 209.99 69.64130.09 44.94 
40 .133.64 46.85 215.23 72.46133.64 46.85 


47 .214.22 81.25 258.90 96.95 
48 .233.30 89.52 266.40101.34 ..... 

° . 29 274.29 106.02 ..... ..--- 
50 .282.63 111.04 282.63 111.04 ..... ...-- 








TAKES THE JEFFERSON LIFE 


International Reinsures Oklahoma Com- 
pany—Former Will Have $50,000,000 
at End of Year 








The International Life of St. Louis 
has made a contract to take over the 
assets and business of the Jefferson 
Life, of Oklahoma City. The contract 
provides that the International Life 
shall reinsure the business and guar- 
antee all the outstanding insurance and 
policies of the Jefferson Life. The 
merger deal now requires only the ap- 
proval of the insurance departments of 
Missouri and Oklahoma, together with 
that of the stockholders of the Jeffer- 
son Life to make it binding. It is said 
that the stockholders of the Jefferson 
Life are practically unanimous in sig- 
nifying their willingness to approve the 

eal. 

This is the seventh company pur- 
chased and reinsured by the Interna- 
tional and the officers claim that at the 
close of 1913 the company will have 
more than $50,000,000 of insurance, in 
force. 

The International Life after taking 
over the Jefferson will have a capital of 
$512,000 and a surplus of about $400,000, 
and insurance in force of about $38,000,- 
000. Its assets will be about $3,500,000, 
and its income about $1,500,000 a year. 
The company has on deposit with the 
state of Missouri about $2,000,000. It is 
now licensed to do business in twenty- 
five states and is writing insurance at 
the rate of about $1,000,000 a month. 





The Midland Life of Kansas City has 
been admitted to Texas. 

















The Best Contract 


For a producer is a renewal contract 
with a good company whose policies 
appeal to the insuring public. 


We wish to establish PERMA- 
NENT connections with a man to 
take a very desirable district on 


this basis. 


Both Annual Dividend and Non- 
Participating Policies. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 
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1886 In all that is good, Iowa affords the best 1913 
The Royal Union Mutual Life Insurance Co. 


Des Moines, Iowa 
THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


FRANK D. JACKSON, President 
Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 


SIDNEY A. FOSTER, Secretary 











ering producers.” 


opening. 





Massachusetts Mutual 


Life Insurance Company 


GEN UINE ter ates samen ak ond 
Opportunities 


this Company, and they were the kind of men this Company looks for 
—vigorous men, enthusiastic men, men of high ideals—who are “‘deliv- 
If you are such a man and need a broader field for 
your abilities, we should be glad to hear from you—we may have an 
C. BEHAN, Superintendent of Agencies, 


general agents in new territory and 
in old territory. For a long time 
their eyes had been turned toward 


SPRINGFIELD, MASS. 
Incorporated 1851 

















Go Where the 


organizations. 





Crop Is Rea 


for the harvest. The most fertile field for life insurance solicitors today is in the rural communities—among 


FARMERS NATIONAL 


INSURANCE COMPANY 
NEW GIBBONS BLDG., 20 E. Jackson, CHICAGO 


JOHN M. STAHL, President 


the farmers, the wealthiest class in America. The 
Farmers National Life has staked out its claim in 
this territory and has put in the seed that will bear 
by adopting a name that appeals and securing for 
Officers and directors men prominent in agricultural 


LIFE 


—Where the fields are fertile, the seed 


is right and the cultivation is far 
advanced—a bumper crop is ready 


E. W. WICKEY, Secretary 
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Company 


INCORPORATED AS A STOCK 
THE STATE OF ILLINOIS 





Royal Life Insurance 








Capital $100,000 








paorors> to operate in Illinois, Indi- 


ana, lowa, Kansas, Kentucky, Michi- 


gan, Minnesota, Missouri, Ohio and 


Wisconsin. 
CAPITAL AND RESERVE to be deposit- 


ed with the State for the protection of policy 
and stockholders. 


Organization work is nearly completed. Will 









ONTRACTS for Superinten- 

4 dents, Assistants and Agents 

are differeut from any ever made 

by an Industrial and Ordinary 
Company. 





1913. 


COMPANY BY 











enter the field with an organized Medical Staff 
and Agency Force. 


Correspondence Treated Confidentially. 


ALFRED CLOVER, President 
108 S. La Salle St., Catcaco, It. 














COURSE BEEN ARRANGED 


PROMINENT MEN WILL SPEAK 








University of Cincinnati Has Worked 
Out a Very Interesting Pro- 
gram for the Season 





What promises to be one of the most | 


interesting of the college life insurance 


courses, which will start with the col- | 
lege year in a number of institutions, is | 


that of the University of Cincinnati, the 
first lecture of which was delivered on 


Tuesday evening of this week by Fred- | 
. statistician of the | 
Prudential, on the “History of Life In- | 


erick L. Hoffman, 
surance.” The work of organizing the 
course is almost wholly that of W. A. 
R. Bruehl, Jr., of the Home Life at 


Cincinnati, who commenced it while he | 


was secretary of the Cincinnati Life 
Underwriters’ Association. Mr. Bruehl 


is an alumnus of the local university | 
and at first planned to have courses on | 
casualty and fire insurance, but the fire 


and casualty people did not take ad- 
vantage of the opportunities offered 
and the only course that will be given 
this winter is that on life insurance. 
Mr. Bruehl has arranged for a course 
of ten lectures and has already secured 
several lecturers who are prominent in 
life insurance work. 
Prominent Speakers Secured 

J. A. Jackson of the home office of 
the Mutual Life, has consented to de- 
liver lecture No. 4; G. H. Noyes, gen- 
eral counsel of the Northwestern, will 
give lecture No. 8, and Dr. 
Frankel of the Metropolitan will de- 
liver lecture No. 9. Henry Moir, actu- 
ary of the Home Life will take one of 
the lectures. 

President Jessee R. Clark of the 
Union Central will take No. 5 and 
Ernest J. Clark, president of the Na- 
tional Association of Life Underwriters, 
for the last lecture, on May 12, 1914, 
which will also be the annual meeting 
of the Cincinnati Life Underwriters’ 
Association. On the day of the evening 
on which the lectures will be given the 
speaker will also be invited to address 
the local life underwriters’ association 
after luncheon. The time allowed each 
lecturer in the evening is two hours, 
from 7:30 to 9:30. Mr. Bruehl is mak- 


iam, | ™ 
Michigan State 
Life 


Detroit 





Insurance in force over | 


$9,000,000.00 


Offers unexcelled Policies and splen- 
did commission contracts direct with 


the Company to agents in 
Ohio—Michigan— 
Indiana 


Lee K.| 


|ing up the courses combined as far as 
| possible the best in each of the courses 
| given at Western Reserve University, 
| Yale and Syracuse University. 
j Schedule of the Course 
| The following is the complete outline 
of the course: 

Sept. 30—History of Life Insurance. 

Oct. 21—Principles and Theory of Life 
| Insurance. 

Nov. 11—Economic Value of Life In- 
surance. 

(a) With Relation to the Family. 

(b) With Relation to the State. 

Dec. 9—Calculation of the Premium. 
| (a) Varieties of Life Insurance Policy 
| Forms. 

Relative Merits of Each. 
. 183—Life Insurance. 

As a Protection. 

As an Investment. 
. 10—Organization and Administra- 


Problems of the Executive. 
State Laws. P 


(c) Taxation. 


March 3—Medical Selection. 
March 31—Legal Phases of Life Insur- 


| 
| ance. 
| April 21—Conservation as Applied to 
| Life Insurance. 
May 12—The Field and the Agent. 
(a) Possibilities of the Field. 
(b) Increasing Responsibilities of the 


gent. 
(ce) The Demand for College Bred Men 
in the Life Insurance Business. 


Arthur O. Main Has Resigned 


Arthur O. Main, vice-president and 
general manager of the Commercial 
Life of Indianapolis, has resigned and 
will take a month’s rest before making 
a new connection. He has been very 
successful as an agency man and execu- 
tive, and has acquired a valuable ex- 
perience. 


A 








Assessment for Foresters 


The supreme council of the Inde- 
pendent Order of Foresters of Canada, 
which has a large membership in this 
country, has increased the assessment 
on all members that joined prior to 
1899. 


for. The insurance commissioners are 
having trouble with the order over the 
recent examination. It was found that 
the order had a contract with a trust 
company in Toronto, in which many of 
the officers of the order were inter- 


money of the order. 


the rate allowed the order. 
ance commissioners demanded that this 
| contract be rescinded. The officers re- 
fused and secured legislation in the Do- 
minion to prevent any action on part 
of insurance commissioners in_ this 
country. Other points 
also arose. 





The increases range from $2 up | 
to $260, and there is war in the camp. | 


Protest meetin are being arranged | 
“y age g S Northeast Cor. Broad and Sansom Streets 


ested. By this contract the trust com- | 
pany was paid a flat rate to loan the | 
The money is | 
loaned out at a material advance over | 
The insur- | 


of difference | 





“TI confess I had not thought of it in that 
way. I see that if I were to die and all my 
insurance were to be invested, the interest 
would not pay the rent of the house I am 

ving in.” 


The Provident Life 


and Trust Company 


OF PHILADELPHIA THIS IS WHAT OUR AGENTS HEAR 


EVERY BUSINESS DAY OF THE YEAR 


J. THOMAS MOORE How much income will the face value of your 
Manager of Insurance Department —— bring to your beneficiary after your 


Office of the Gompany, Philadelphia, Pa. 








leat 
Write for information as to Income Policies. 














SOMETHING NEW | 


The best graded commission contract ever offered to agents or brokers. 
Write Home Office for particulars. 


German National Life Insurance Co. 
301 Ashland Block, Chicago, Ill. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 





OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
LIFE ACCIDENT HEALTH 


DISTRICT AGENTS WANTED 
Throughout Illiaois. Address 


PHILADELPHIA LIFE INSURANCE CoO. 


PHILADELPHIA, PENNA. 


Ten Specialty Salesmen Wanted 


To sell MONTHLY PENSION COPYRIGHTED BOND. 
No other company sells it 


1. A PENSION to the beneficiary, if the insured dies; 
2. A PENSION to himself if he lives; 
3. A PENSION to himself if totally disabled by accident. 


A Unique and Unexcelled Contract. The Best in Life Insurance 
THE LAFAYETTE LIFE INSURANCE COMPANY 


LAFAYETTE, INDIANA BERTRAM DAY, President 


























WESTERN LIFE INDEMNITY COMPANY 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1 913 will surely be interested in the one we can give them 











GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 

















October 2, 1913. 








COMMISSIONERS’ VIEWS|: 


EXPRESSIONS ON GROUP PLAN: 


Beneficent Features Favored But Re- 
strictions to Safeguard It 
Are Predicted 


In view of the controversy that has 
arisen in life insurance circles over the 
group plan THe WeEsTERN UNDERWRITER 
wrote for expressions from a number 
of the more active and influential su- 
pervising officials. Some are not yet 
ready to go on record as either favor- 
ing Or Opposing group insurance. Gen- 
erally, however, the commissioners be- 
lieve the group plan has some excel- 
lent features and only believe that pos- 
sible abuses should be prevented by 
proper restrictions imposed at this time. 
That such restrictions are imminent is 
shown by the letter of Commissioner 
J. A. O. Preus of Minnesota who re- 
plies: 

I am the chairman of the laws and 
legislation committee of the National 
Convention of Insurance Commissioners, 
which has under consideration the mat- 
ter of group insurance. In view of this 
fact, you will realize that it would be 
entirely improper for me to in any way 
discuss this matter. 

Willard Done’s Letter 

Willard Done, Utah commissioner, 
goes into the subject more fully than 
many others. He says: 

As considerable discussion of group in- 
surance has occurred since the issuance 
of a ruling from the Utah department 
two months ago, I am glad of an oppor- 
tunity to give my views on the subject. 

When agents of companies in Utah and 
elsewhere began to solicit fraternal, com- 
mercial and social organizations on the 
group plan, I was not sure whether the 
companies would approve such interpreta- 
tion of the group idea. Hence in order to 
be entirely safe, I issued a statement 


which set forth my views on that phase 
of the question. 
Tabooes Some Schemes 

It seems to me that we can dismiss at 
once the idea (if any company ever seri- 
ously entertained it) that group insur- 
ance can be applied to fraternal or social 
organizations. So far as I am concerned, 
there appears no justification whatever 
for the insurance (or reinsurance) on the 
group plan of fraternal orders or other 
associations composed of men from differ- 
ent walks of life, living and working amid 
varied environments. This was the view 
taken in my previous ruling, and there 
has appeared no argument since to change 
this opinion. But this is no final argu- 
ment against group insurance itself. 

This brings the whole matter down to 
one question, namely, whether a group of 
men working in one establishment, living 
and laboring amid favorable and prac- 
tically uniform environments, and subject 
to similar hazards, and therefore showing 
a sufficient homogeneity, may be taken 
over without individual selection. “The 
main idea here is the protection of the 
company, and in a mutual company the 
policyholders, against adverse selection. 

Question of Selection 

Here is the crux of the whole problem. 
Along this line it must be argued and 
tried out. The question of competition 
between large and small companies, and 
all other extraneous arguments must be 
eliminated. Stripped of all these, the 
question is: Does the group plan afford 
unquestioned favorable selection? 

Nor does it seem so much the question 
whether group insurance is desirable to 
the employer of men. This is secondary 
to the question whether it is desirable to 
the company. The employer's side of the 
question can largely take care of itself. 
It is the insurance company’s problem al- 
most entirely. 


Favors Conservative Course 


In this as in other pending problems I 
am inclined to take a conservative stand. 
There does not appear to me just now 
any final objection to the writing of in- 
surance on a carefully selected group of 
employes without strict individual exam- 
ination. But the companies should move 
carefully. Problems will arise as time 
goes on, and each must be wisely met. 
The insurance commissioners should help 
in the solution of these problems, and it 
seems to me that the best way to do this 
is by reserving the right (as the Utah 
department has done) of passing on each 
group application separately, or by class. 
The latter method would doubtless be 
preferable in the older and more populous 
states. 

Approves Present Testing Out 

Legislation absolutely prohibiting group 
insurance does not appear to me justified 
or opportune. Only a few large com- 
panies (chiefly stock or mixed) are writ- 
ing it. They will not go far with it un- 
less it proves beneficias. Limited to the 
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prove very detrimental to participating 
policyholders during the trying-out 
period. So long as the New York law 
limiting new business is in force, no con- 
siderable amount of group insurance can 
be taken by any one company. Condi- 
tions appear ideal for testing the ques- 
tion in the next few years, and I am not 
now inclined to make hasty final pro- 
nouncement for or against the general 
principle of group insurance. It is de- 
sirable that this form of insurance shall 
be tested and proved, and conditions will 
never be better for applying the test. 
Darst’s Attitude Favorable 
Commissioner J. S. Darst of West 
Virginia gives his position briefly as 
follows: 
Your letter of the 11th instant, request- 
ing an expression of my views in regard 
to group insurance, at hand. 

I have not yet gone into this subject 
with sufficient thoroughness to warrant 
an absolute statement in this connection. 
It may be that group insurance has a 
useful and proper sphere, but I believe it 
will be found necessary to at least re- 
strict its application to definite limits in 
order to prevent possible abuses. 

Position of New York 





The New Twenty Payment 
Life Coupon Policy 
of THE COLUMBIA 


which guarantees 4% compound 
interest on the coupons, free from 
taxes, if issued at age 35, and al! 
coupons are allowed to remain at- 
tached, at interest, provides for a 
return at the end of twenty years 
of more than the total premiums 
paid. Thus, for $1,000 of insur- 
ance, twenty premiums of only 
$35.93 each will have been paid, 
making a total of $718.60, and the 
policy may be surrendered for its 
cash value, $566 and the total ac- 
cumulated coupons amounting to 
$154.15, total $720.15, which is 
more than the sum of the twenty 
premiums. 


Educational Policy!!! 
(Copyright applied for) 


A new, original and unique policy 
issued exclusively by the Columbia 
Life, one of the three oldest com- 
panies in Ohio; premium very low. 
At age 1 for $400 of endowment, 
payable in four annual installments, 
maturing at age 17, $19.46. Ma- 
turing at 21, $14.45. Parent or 
Guardian can provide against the 
failure of the policy by reason of his 
death before maturity resulting in 
cessation of premium payments for 
a small additional premium. If the 
age of the child is 2 at issue, and 17 
at maturity, and the parent is 35, 
the additional premium for this 
guarantee of $400 as above is $3.63 
annually. 




























For information regarding these 
cies issued by this 


The Columbia Life 
CINCINNATI, OHIO 
Good opening for district managers in 


policies. and other exclusive polt 
Company. address 


Insurance Company 
F.B. Reins, Supt. of Agents 
Ohio, Kentucky, Indiana and Georgia 








It was rumored that the New York 
department had ruled that one com- 
pany could not write group insurance. 
In replying to inquiry regarding such 
a ruling Superintendent W. T. Emmet 
says that he did hold up temporarily 
the group plan form of one company 
as objection to group insurance had 
been raised by the president of a prom- 
inent brokerage firm in New York city. 
The objector had asked that he be 
given a hearing before any more forms 
were approved by the department. Such 
a hearing was planned by the depart- 
ment but the objector was unable to 
present a_ brief and the form went | 
through. Superintendent Emmet closes | 
his letter with the following: 

Encourages Group Plan 


This department has thus far held that | 
group insurance when written on correct | 
lines and properly safeguarded, is to be 
encouraged, and to the end that the con- 
tracts for group insurance issued or de- 
livered in this state shall be in accord- | 
anee with the insurance law and in the | 
interests of the insuring public, I have 
caused all such forms of policies for | 
group insurance as have been submitted | 
to me to be closely scrutinized, and have 
required that the companies in submitting 
such forms should submit with them also | 

| 





all necessary supplemental forms to be 
used in connection therewith. 

It is possible that abuses may grow | 
out of the use of life insurance contracts | 
on the group form, but if so, I am of the 
opinion that such abuses should be either 
forestalled or corrected by legislation. 


Says Its Here to Stay 

Another commissioner, whose identi- 
ty must remain unknown, writes: j 

I am satisfied the question of “group 
insurance” is a live and vital one for | 
our people. I believe it is here to stay | 
and that the thing to be done is to en- 
act such laws as will properly direct and | 
safeguard its work. I see no reason why | 
the fraternal orders or the American Life 
Convention should have taken the posi- 
tion that they did. If properly conducted | 
and kept within the legitimate bounds it 
should not interfere with either small life | 
companies or fraternal orders. | 

I do not care at this time to give any- 
thing for publication. I am studying up 
upon the question and desire to get fully | 
informed upon it and all its bearings be- 
fore committing myself to any particular 
line of policy. 

The above statement is merely my view | 
at this time, which I look upon as tenta- 
tive. | 


Resigns as Police Chief. 

General J. W. F. Hughes, general 
agent of the Illinois Life in Topeka | 
and adjacent territory, who, after being | 
defeated in his candidacy for mayor of | 
Topeka last spring, was tendered and | 
accepted the position of chief of police, | 
has resigned. Chief Hughes decided | 
that he could not do justice to his work | 
for the Illinois Life and tend to the | 
work of the city in his capacity as po-.| 
lice head, and has dropped the city | 
work. His insurance business is too | 
close to his heart to drop, he says. | 
Chief Hughes has made a record for | 
himself as an official. Topeka admit- 
tedly is “drier’ than it has been for 
many years. Mayor Cofran says the 
credit goes to the doughty general, who 
has been very active and fearless in his 
law enforcement campaign. Hughes’ 
resignation was effective Oct. 1. The 
mayor declares he is seriously sorry to 
see him go, and is wondering how he is 





conditions herein outlined, it can not 








going to fill the breach. 








Mr. insurance Producer ! | 


We*Can Appreciate You!! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Offcer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 


CAPITAL, $100,000.00 YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINCS INSURANCE CO., OF AMERICA 


HOME OFFICE: Indianapolis, Ind. 





Marquette Life Ins. Co., ILLINOIS 
Capital Stock $300,000.00 All Policies Registered 


Practical men with experience wanted as District Man- 
agers in Illinois and Missouri. Attractive contract. 


BANKERS RESERVE 
LIFE ASSOCIATION 


FREEPORT, ILL. 
W. B. ERFERT, President ouveaias Gna 
J. C. PEASLEY, Secretary GET dur PROPOSITION 


GERMAN-AMERICAN LIFE 


INSURANCE COMPANY, OMAHA 





SPRINGFIELD, 





An Illinois Company writing 
insurance on the lives of Illi- 
nois people through [Illinois 
agents. Territory and an 
agency contract that will 





The Progressive Life Company of the West—Geet the Best 


G. L. E. KLINGBEIL, President 





INTER-SOUTHERN 


Insurance Company, Louisville, Kentucky 


LAY &. 





has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 





—has ample assets and no unpaid death claims 


Address Inter-Southern Life Insurance Co. 
Home Office, Louisville, Kentucky 


3rd National Bank Building Hume-Mansur Building 
Atlanta, Georgia Indianapolis, Indians 
Insurance Exchange Building 


go, Illinois 




































































































































8 


THE WESTERN UNDERWRITER. 


October 2, 1913. 











FIRST LECTURE GIVEN 


LIFE INSURANCE ' HISTORY 





Frederick L. Hoffman of the Pruden- 
tial is the First Speaker at 
University of Cincinnati 





_ The introductory lecture in the life 
insurance course of the University of 
Cincinnati, on the history of life insur- 
ance, was delivered by Mr. Frederick L. 
Hoffman, statistician of the Prudential, 
on the evening of Sept. 30. Mr. Hoff- 
man discussed briefly the salient facts 
of life insurance history from the ear- 
liest times to the present day, com- 
mencing with primitive institutions for 
mutual aid, followed up by the guilds 
of the Middle Ages, the English 
friendly societies and burial clubs, and 
the corresponding institutions of other 
civilized countries. He gave an account 
in considerable detail of the Amicable 
Society, established in 1706, including 
a brief mention of the more interest- 
ing facts of that society’s experience 
down to 1866, when it was absorbed by 
the Norwich Union Life. 
Refers to Old Companies 

In the speaker’s opinion, the early 
experience of the Amicable emphasized 
in a most interesting form most of 
the problems of organization and man- 
agement of today. The same con- 
clusion applied to the London Equita- 
ble, generally assumed to have been 
established in 1762 but which, according 
to Mr. Hoffman, had a most instruct- 
ive antecedent history dating back to 
1766. In that year a dissatisfied and 
rejected applicant for insurance with 
the Amicable decided to form a new 
society, not so much for the purpose 
of providing for the insurance needs 


of the period as to secure for himself: 


and his associates a not inconsiderable 
fortune, in which effort he was partly 
defeated by a minority of the board 
of directors, who, in 1762, placed the 
society upon a sound and enduring 
foundation. 

Shows the Old Practices 


In his account of the Amicable the 
speaker referred to the practice of de- 
clining applicants on account of tuber- 
culosis as early as 1708, the use of the 
term “dividends” as early as 1707, the 
serious financial consequences of ill-ad- 
vised investments, the practice of in- 
quiring into the habits of applicants, 
the minute supervision of incidental 
expenses for stationery and postage, 
the difficulties experienced with refer- 
ence to death certification, the inter- 
ference on the part of outsiders in the 
management of the society, the losses 
sustained through dishonest employes, 
the imposition and fraud practiced in 
submitting applications on unsound 
lives, the technical error of charging 
a uniform premium for all ages, the 
non-employment of agents and the re- 
sulting small growth, and finally the 
practice ot making an annual and quite 
considerable cash subscription on the 
part of the society for a dinner given 
to the membership. 

Origin of Life Tables 

Following his account of the London 
Equitable, the speaker gave a brief his- 
torical outline of the origin and gradual 
perfection of life tables, first derived from 
the general population and subsequently 
from the experience of life insurance 
companies. He then dealt at some length 
with the origin and development of life 
insurance in America, commencing with 
the Presbyterian Ministers’ Fund of 1759, 
and a similar organization of the Pro- 
testant iscopal Corporation, established 
in Philadelphia in 1796. The first life 
company ny so-called was the Penn- 
sylvania Company for Insurance and An- 
nuities, established in Philadelphia in 
1812, followed in 1818 by the Massachu- 
setts Hospital Life, in 1830 by the New 
York Life & 
Ohio Life & Trust, which was the first 
to transact a life insurance business west 
of the Alleghenies. 

Ohio Lite & Trust Company 

With reference to the Ohio Life & Trust 
the speaker gave many interesting details, 
derived from a careful study of some of 
the original documents, which he stated 
were fortunately preserved in the library 
of the Prudential. The company, he ex- 
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plained, had never transacted much of a 
life insurance business, having confined 
most of its efforts to the transaction of 
a banking business, and in 1856 the life 
business was transferred to the Jefferson 
Life, of Cincinnati, which failed the fol- 
lowing year. The failure of the Ohio Life 
& Trust in 1857 brought about the disas- 
trous panic of that year, but when the 
failure occurred the company was not 
actively engaged in the transaction of a 
life insurance business. 
Start of Modern Life Insurance 


The beginnings of modern life insur- 
ance in America, he said, dated from 1842, 
when the Mutual Life of New York was 
chartered and commenced business the 
following year. The New England Mu- 
tual had been incorporated as early as 
1835, but that company did not commence 
business until 1844. In the order of their 
historical importance, the speaker very 
briefly referred to the Mutual Benefit, 
established in 1845; the New York Life, 
and the State Mutual, of Worcester, estab- 
lished the same year; the Connecticut 
Mutual, established in 1846; the Penn 
Mutual, in 1847; the Union Mutual, in 
1849; and the National Life of Vermont; 
the United States Life, of New York; the 
Aetna Life, of Hartford, and the Manhat- 
tan Life, of New York, all established in 
1850. In 1910, forty-seven companies, all 
of which had commenced business previ- 
ous to 1876, had 90 percent of the total 
insurance in force in the United States, 
the remaining 10 percent being held by 
177 companies organized subsequently to 
that date. On Dec. 31, 1912, the legal re- 
serve life companies of America, includ- 
ing both ordinary and industrial business, 
had $19,250,000,000 of insurance protection 
in force. 

Pirst Insurance Department 


Following the account of early insur- 
ance companies of historic interest, Mr. 
Hoffman corrected an erroneous view that 
the first insurance department was estab- 
lished in Massachusetts. He said the 
honor properly belonged to the state of 
New Hampshire, which established such a 
department as early as 1852, and pub- 
lished its first annual report that year, 
whereas the Massachusetts department 
was not established until 1855, and the 
first annual report was not published 
until 1856. 


Not a Modern Feature 


Another common error, he said, was to 
assume that legislative investigations of 
insurance companies in the United States 
were only of recent date. He stated that 
the earliest investigation of this kind was 
probably one made as far back as 1826, 
when the insurance offices were made the 
subject of a rigid inquiry in New York, 
with special reference to the Chatham 
Fire, which was charged with gross mis- 
management of its affairs, the misuse of 
its funds by its principal officers, the use 
of such funds for lobbying, etc. This in- 
vestigation, he stated, had been followed 
by one in Massachusetts in 1836, which 
probably laid the foundation for the sub- 
sequent establishment of an insurance de- 
partment in that state. 


Fraternals and Assessmentism 


The speaker only very briefly discussed 
the subject of fraternal insurance, illus- 
trating his remarks by a diagram exhibit- 
ing the rise and fall of assessmentism, 
as shown by the first rapid increase, and 
then rapid decrease, in membership, with 
a rising average age, a rising death rate, 
and a rising rate of assessments, followed, 
of course, by heavy lapses, and in many 
eases by disastrous failures. It was on 
account of the intrinsic weakness of the 
burial clubs and friendly societies, he 
stated, that industrial insurance had been 
established, first in England as far back 
as 1854, by the Industrial & General, and 
subsequently by the London Prudential, 
followed in 1875 by the establishment of 
the Prudential Friendly Society, subse- 

uently the Prudential of Newark, estab- 
lished in Newark, N. J., by the late John 
F. Dryden. On Dec. 31, 1912, he said, the 
number of industrial policies in force in 
the United States was 26,500,000, and the 
amount of industrial insurance protection 
was over $3,500,000,000, in force with 
twenty-seven companies, of which the ma- 
jority transact also an ordinary business. 
Since the introduction of industrial in- 
surance in the United States the pauper 
burial rate of American cities had de- 
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clined from 18.5 per 10,000 of population 
to 10.4 at the present time. 

In continuation of his account of the 
gen historical life insurance companies 

r. Hoffman gave some interesting bio- 
graphical details of the great names of 
life insurance history, commencing with 
DeWit, the grand pensionary of Holland, 
whose letters on life annunities to the 
States General still constitute a classic 
in life insurance literature. 

Concluding Rewards 

In conclusion, Mr. Hoffman presented 
briefly a historical review of the rate of 
interest back to the first papal decree 
against usury in the form of bottomry 
loans. issued A. D. 1227. He also gave a 
brief account of the New York investiga- 
tion of 1905. and the corresponding in- 
vestigations by other states, followed by 
observations on the rate of life insurance 
taxation, which he said had increased 
from 1.42 percent of total premium in- 
come during 1890 to 2.24 percent during 


The important problems of social and 
state insurance were briefly touched upon 
as questions of the day demanding quali- 
fied, impartial and serious consideration, 
illustrating perhaps as well as any other 
phase of the business of insurance the 
practical utility of historical and scienti- 
fic research as a prerequisite for a higher 
and more efficient education of life in- 
surance men as the guardians of the most 
important provident institutions of the 
time. It was to be hoped, he said, that the 
time was not far distant when the higher 
institutions of learning will, of necessity, 
give adequate consideration to the prin- 
ciples and practice and the measures and 
men of this great social institution, of 
such incalculable benefit to mankind. 





Executive Council Named 

Ernest J. Clark, the new president 
of the National Association of Life Un- 
derwriters, has appointed the members 
of his executive council. They are: 
Henry J. Powell, of Louisville, and 
Neil D. Sills, of Richmond, Va., for 
two years, and Percy V. Baldwin, of 
Boston, for one year. Charles J. Ed- 
wards, of Brooklyn, is a _ hold-over 
member of the committee, while Hugh 
M. Willett, of Atlanta, chairman of the 
executive committee, is a member ex- 
officio. The meeting of the council for 
the inauguration of President Clark will 
be held next Monday in Pittsburgh, 
the association of that city being the 
hosts of the national executives, accord- 
ing to custom. 


WwomnT LOSE A CENT 

Denial is made by the Connecticut Mu- 
tual Life of the reports that it will lose 
a considerable sum of money as the re- 
sult of alleged irregularities on the part 
of the late George E. Williams, New Eng- 
land manager for the company. Mr. Wil- 
liams is said to have left liabilities of 
$1,000,000 and the insurance department 
of Massachusetts is making an investiga- 
tion. The company, in a circular to 
agents, says that all of its accounts with 
Mr. Williams have been audited and found 
correct and that it will not lose a cent. 
It further states that it is protected by 
a good and sufficient bond. 





H. C. Boone, president of the Central 
States Life of St. Louis, is establishing 
agencies of the company in Arizona. 








ORGANIZE $100,000 CLUB 
FRANKLIN LIFE AGENTS MEET 





Three-Day Convention Held and New 
Home Office Dedicated—Elbert 
Hubbard Among Speakers 





At the convention of Franklin Life 
agents in Springfield last week a new 
$100,000 club was organized. Eighteen 
men qualified for membership and the 
presidency was given to the largest 
producer and the vice-presidency to the 
man bringing in the largest number of 
applications. The first honor went to 
H. B. Smith of Vicksburg, Miss., and 
the second to W. J. Olive of Holland, 
Mich. Franklin T. Kuhl of Springfield 
was elected secretary. Agents who 
produce a quarter million are members, 
but are not eligible for office. They 
are honored otherwise each year. This 
year the four stars of this magnitude 
were given watch fobs with solid gold 
pendants in which were set four dia- 
monds. They were W. F. Workman, 
Franklin T. Kuhl, and E. H. Hedlich of 
Springfield, Ill, and P. P. Hoefgen of 
San Antonio, Texas. The company has 
promised an attractive trip to the mem- 
bers of the club each year. 

Dedicate New Building 

The convention of last week, which 
began on Wednesday morning and 
closed with a banquet Friday night, 
was a dedication of the new home office 
building. The business sessions were 
replete with valuable addresses and dis- 
cussions. The big event was the ad- 
dress of Elbert Hubbard Thursday eve- 
ning. Mr. Hubbard spoke of Benjamin 
Franklin for whom the company was 
named, of Springfield’s most eminent 
product, Abraham Lincoln, and of life 
insurance. He passed out much phil- 
istinic advice and gave the sixth rule 
of life, as the key to success: “Don’t 
take yourself too damn serious.” The 
convention opened Wednesday after- 
noon with President E. S. Scott pre- 
siding. Among the speakers on that 
day were Vice-President J. Otis 
Humphrey and J. Y. Webb of Dallas, 
Texas. 

Remember Veteran Agent 

At the Friday morning session J. M. 
Garland of Springfield, oldest agent of the 
company both in years and point’ of serv- 
ice, spoke. It was his _ seventy-eighth 
birthday and a purse of $78 was presented 
to him by the agents present. Among 
those who spoke at the Thursday meeting 
were Medical Director O. F. Maxson and 
Fred W. Potter, former superintendent of 
insurance for Illinois and now manager of 
the Association of Legal Reserve Life In- 
surance Companies of Illinois. On Friday 


other officers of the company and agents 
rang in with short talks. Some of the 








speakers were Assistant Secretary Will 
Taylor; E. O. Cartwright, Westplaines, 
Mo.; Vice-President G. B. Stadden; C. W. 
Beale, West Point, Miss.; J. Fred Ellis, 
Mountain Grove, Mo.; Frank T. Kuhl, 
Springfield, Ill; H. A. Beattie, Sparkville, 
Miss.; H. B. Smith, Vicksburg, iss.; R. 
B. McKnight, Springfield, Os Wa. we 
Workman, Springfield, I1l.; W. J. Olive, 
Holland, Mich.; Actuary A. G. Portch; 
Treasurer E. S. Barnes; W. N. Dobbs, Fort 
Worth, Texas. 
Fine Banquet Program 

At the banquet at the Leland hotel 
there was an array of talent. President 
Scott acted as toastmaster and toasts 
were responded to by Governor Edward F. 
Dunne; Hon. J. Otis Humphrey, judge of 


the Inter Ocean Life & Casualty, and Hon. 
Francis G. Blair, superintendent of public 
instruction for Illinois. At the banquet 
Vice-President G. B. Stadden, manager of 
agencies, was given a handsomely carved 
silver basket, a token of affection from 
the agents. The entertainment through- 
out the convention was elaborate and on 
Wednesday evening there was a theater 
party at the Empress. 





The Northwestern Mutual Life has 
brought suit at Milwaukee against Henry 
Fink, collector of internal revenue, for 
the eastern district of Wisconsin, to col- 
lect $143,368.78, alleged to be due for the 
erroneous payment of federal corpora- 
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nity, a company he need not be ashamed of, 
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tion cleanly and have more than: an equal 
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tion taxes. The Northwestern paid the 
tax under protest, reserving the right to 
sue to test the validity of the tax. 


the United States district court; Hon. 
Rufus M. Potts, superintendent of insur- 
ance; Hon. W. A. Northcott, president of 
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GROUP METHOD FAVORED 


EXPRESSION FROM AETNA MAN 





Vice-President English Briefly Gives 
His Views of Much Discussed 
Group Plan 





With President Day of Equitable de- 
fending alone the group plan of life 
insurance and attacks upon it coming 
from various sources, L. English, 
vice-president of the Aetna Life, which 
has written a number of group policies, 
was asked to give his views of the mat- 
ter. He states his position briefly: 

Group life insurance is somewhat of an 
experiment at present. A purely mutual 
company may well hesitate to adopt it 
until experience has proved its safety as 
well as its worth because it might prove 
in some way disadvantageous to its other 
policyholders. A stock company with a 
large capital and surplus may safely and 
wisely issue this class of contract and 
offer to the employer a means of prov- 
ing his interest in his workmen and his 
appreciation of their loyalty to him. An 
excellent article on this subject recently 
appeared in the Cleveland Press, a copy 
of which follows: 

“A recent development of social value is 
group insurance. Many employers are 
taking advantage of it to show good will 
to their working force. The plan is sim- 
ple. With a blanket policy and at a 
cost ranging from 1 to 2 percent of 
the payroll—a cost per person much re- 
duced from the cost of separate insur- 
ance—the employer is enabled to guaran- 
tee to the family of a worker overtaken 
by death a cash sum equal to one year’s 
wages. 

Not in Conflict with Justice 

“Of course, it partakes of charity, but it 
is not in conflict with justice. The em- 
ployer, on the whole, gets from the worker 
in value of service more than he repays 
in wages, else under the profit system he 
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could not stay in business. By volun- 
tarily insuring the worker he to that ex- 
tent reduces the difference, a si of 
moral awakening which does the worker 
no harm and is likely to do the worker’s 
family much good. 

“Group life insurance does not operate 
to extinguish an employer’s liability un- 
der any plan of workingmen’s compensa- 
tion now in force, and, of course, should 
not do so. It supplements it by covering 
hazards apart from factory perils. 


Labor Will Not Oppose It 
“Would its general adoption tend to in- 


,terfere with labor’s demands for higher 


pay? It seems unlikely. It could only 
through labor’s consent. The pressure of 


‘needs upon the payroll is not usually re- 


duced by voluntary concessions on the 
part of employers, especially when dis- 
guised under forms of philanthropy. For 
underneath all such concessions is the ele- 
mental passion for justice, and it is this 


which is the mainspring of the labor 


movement. 

“Ours is a time of transition from feud- 
alism in business to democracy; from the 
imposed rule of a few to the cooperative 
rule of all. The great distance between 
these extremes has to be bridged by com- 
promises if we are to get safely across 
without spilling the contents of our apple 
cart. It seems to us that group insur- 
ance, beginning as a concession by em- 
ployers until it has become sufficiently 
well understood to prompt its use co- 
operatively, is one of those saving expedi- 
ents. 

“Until we learn to insure the weak 
and helpless as a community obligation, 
as with mothers’ pensions, let us be glad 
that there are employers liberal-minded 
enough to do by grace what we all ought 
to do by right.” 


PRESIDENT DUNHAWM’S VIEWS 


At the request of THE WeEsTERN UN- 
DERWRITER Sylvester C. Dunham, presi- 
dent of the Travelers, has briefly given 
his views on the much discussed topic 
of group life insurance. He heartily 
endorses the position of President Day 
of the Equitable of New York in the 
present controversy. Mr. Dunham says: 


The attitude of the Travelers is favor- 
able. number of such contracts have 
been written; all with employers for the 
purpose of providing moderate amounts 
of life insurance for their employes. I 
regard that as the proper field for that 
kind of insurance. The tendency of such 
a provision should improve the relations 
of employer and employe while that re- 
lationship exists and should provide a 
most acceptable addition to the insur- 
ance which employes are able out of their 
earnings to provide for themselves. It 
does not seem to me that group insur- 
ance is applicable to other classes of 
people. 

To insure as groups the members of 
fraternities, churches or other organiza- 
tions, who are associated only by social, 
religious or fraternal ties, does not seem 
to me to be within the purpose of this 
form of protection, but rather furnishes 
a means for discrimination in favor of 
individuals who happen to belong to a 
certain church, fraternity or other or- 
ganization. In practicing group insur- 
ance the Travelers has been governed by 
this limitation. 

Our first policy of this kind was writ- 
ten within a year, so that sufficient time 
has not yet elapsed to furnish anything in 


the nature of experience, but I can think |' 


of no reason why experience should not 
be favorable. 

I have read Mr. Day’s article upon this 
subject with great interest. He has made 
an admirable statement of the case and 
it is so complete that I can think of 
nothing material that need be added to it 
at the present stage of the discussion. 





Celebrate Powell’s Anniversary 

Arrangements are being completed 
for the fifteenth anniversary celebra- 
tion of Henry J. Powell, Equitable 
manager in Kentucky. It is now set- 
tled that President W. A. Day, First 
Vice-President John B. Lunger, Second 
Vice-President George T. Wilson and 
Third Vice-President Leon O. Fiske 
will attend the event, while a number 
of managers from other states will also 
be in Louisville to congratulate the 
Kentucky agency on the completion of 
fifteen years of service by Mr. Powell. 
Among those who will likely come are 
W. J. Roddy, of South Carolina, and 
Courtney Barber, of Chicago. The din- 
ner, which will give an opportunity for 
most of the speeches to be made, will 
be held at the Pendennis Club in Louis- 
ville. 


Will Probably Enter Minnesota 

The Berkshire Life will probably 
enter Minnesota and appoint a state 
manager. The company is one of the 
old reliables and will make a splendid 
addition to the Minnesota contingent. 





MAKES POLICY CLEARER 
PLAN OF WESTERN MUTUAL 


Iowa Company Pictorially Portrays 
Benefits of Life Insurance and 
Makes Provisions Lucid 





The Western Mutual Life of Des 
Moines, Iowa, has inaugurated some 
new features which are of interest, in 
connection with the issuance of its poli- 
cies. On every policy it pastes a pic- 
ture sermon. One of the pictures 
shows a freight wreck with people 
killed and the widows going to the 
office of the Western Mutual with in- 
surance policies. It also pictorially por- 
trays the double indemnity feature in 
case of accident, the loan feature, the 
permanent disability clause and the en- 
dowment. Thus the benefits of life in- 
surance are graphically portrayed to the 
policyholder. The policyholder is thus 
able to see some of the features of the 
benefit of life insurance. 

Special Privileges Condensed 

Another feature in the policy is a 
grouping under the head of special 
privileges. There are fifteen of these 
and no one is longer than a single line. 
This is a brief explanation of the va- 
rious features of the contract arranged 
in condensed form for ready reference 
and convenience. Following this 
grouping are the privileges and provi- 
sions in detail. The policyholder, in 
order to get a birds’ eye view of his 
contract, does not have to wade through 
the entire policy, but can get the gist 
of what it contains by reading these 
single line provisions. 

List of the Provisions 

These special privileges are 
densed as follows: 

1. This contract is incontestable after 
one year. 

2. This contract grants freedom of resi- 
dence and travel from date of issue. 

3. This contract grants freedom of oc- 
cupation after one year. 

4. This contract has no restrictions as 
to time, place or manner of death after 
one year. 

5. The insured may reinstate this con- 
tract at any time, in the event of lapse. 

6. This contract may be exchanged for 
another without reexamination. 

7. Premiums may be paid annually, 
semi-annually or quarterly and on the 
payment of any annual premium thirty 
days’ grace allowed without interest. 

8. This contract grants loan, cash sur- 
render, extended insurance and automatic 
paid-up values, after three years. 

9. The insured may change the bene- 
ficiary at will, or assign this contract. 

10. This contract participates in the 
surplus of the company. 

11. This contract pays the beneficiary a 
special mortuary dividend in addition to 
the face of the contract. 

12. This contract pays extra for acci- 
dental death occurring while a passenger 
on a common carrier. 

13. This contract provides that all pre- 
miums stop and the insured receives an- 
nual advances in case of permanent total 
disability. 

14. On maturity of this contract, any 
cash settlement may be converted into a 
monthly or yearly income or an annuity 
for life. 

15. This contract pays the beneficiary 
ay upon receipt of proofs of 

eath. 


C. M. Atherton, the president of the 
company, is a believer in having a pol- 
icy presented in a way that the holder 
will understand and he is doing much, 
therefore in his own business family 
to bring about a clearer understanding 
of life insurance and to strip it of its 
technical features. 


con- 





Stephany’s Men in Conference 

The men connected with the agency 
of Max Stephany, general agent for the 
Bankers’ Life of Des Moines for east- 
ern Kansas, met in his offices at Pitts- 
burg, Kan., Saturday for a conference 
with him. One of the objects of the 
conference was to impress the new 
men recently coming into the agency 
with the fundamental idea of this 
agency, which is “Quality” of business 
—not “Quantity.” The meeting lasted 
all day Saturday and included general 
discussions of matters directly inter- 
esting to this agency. Mr. Stephany 
handled specifically several items of 





intimate concern to his field force. 








3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 


Central States Life 


ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE J. A. McVOY, 
. President Secretary 








We are willing 
to pay the money 

if you can deliver the goods 
We want a man as District Manager in 
Joliet, Aurora, Galesburg, Sterling and vi- 
cinity, to work among the farmers and in 
the small towns and outlying districts for a 
good, clean home ge ny policies; 
good reputation. One who can manage 


a little and do personal work. To sucha 
man we will pay the price—name it. 


Address in confidence, with recommenda- 
tions, 94-U, care The Western Underwriter. 


PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 


Address 16-V, 
care The Western Underwriter. 


4 Pena Mutual Premium, less a Penn Mutual 
end a Pern Mutual Pelicy, 
Penn Mutual Values, makes an Insur- 

ence peonestiion which in the sum of all tts 
Benefits, for net low cost and care 


Penn Mutual 








The 
Life Insurance Company 
of Philadelphia 


On January 1, 


1909, rates were reduced 
and values increased 


to full 3% reserve. 








A Life Pension for You’’ 


A new idea in life insurance 

that appeals to self-interest. 
Best seller in the market today. 
Write for the booklet. 





The Fidelity Mutual Life 


INSURANCE COMPANY 
L.G.FOUSE, Pres. PHILADELPHIA 

















DO THE WORK 





MEN WHO GAN | 





are offered remunerative positions as 
field representatives in desirable territo 
Good places are always open to the right 
men — those who can produce applica- 
tions and collect premiums. 


Union Mutual Life Insurance Co. 
Portland, Maine 
FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, Supt. 396 
Congress St., Portland, Mai 
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Nothing is left to chance in this agency. 
An effective organization exists as a 
result of which more than $1,000,000 of 
business has been written in eight 
months. The men left the conference 
filled with satisfaction over the results 
already attained and enthusiastic over 
the possibilities for the immediate fu- 
ture. 





TO HAVE BRIEF DISCUSSIONS 





Kansas Association to Cut Out Ad- 
dresses by Local Men—Plans 
for School Talks 





Local speakers, who, as a rule, enter- 
tain but do not instruct, probably will 
not be called upon for addresses at 
future meetings of the Kansas Associa- 
tion of Life Underwriters. It is a waste 
of valuable time, the officers of the as- 
sociation believe. Hereafter subjects 
of importance to the profession will be 
discussed in brief speeches when it is 
impossible to find a man who can tell 
the local men something of value they 
may not know about their profession. 

At the last meeting of the Kansas as- 

sociation, the unit system of life insur- 
ance proposed by an Ohio company, 
was taken up and pretty thoroughly 
discussed. The Kansas underwriters 
look with favor upon the scheme pro- 
vided that provision is made for load- 
ing and expense in a sufficient degree 
to carry the one year renewable term 
contract in case none of the units ever 
are paid up, as it is believed may be 
the case in most instances. 
_The matter of part time men in the 
life insurance business, and the advis- 
ability of eliminating nonproducers 
from the agency lists, also was dis- 
cussed. It is believed that the time is 
coming when insurance departments 
will refuse to renew the licenses of men 
who do not produce at least a reason- 
able amount of business in the course 
of a year. 

New members are being taken into the 
association slowly. However, a delegation 
from Topeka will go to Salina early this 
month for the purpose of inviting the 
Salina life men to join the association. 
It is expected that the majority of the 
agents who live in Salina and vicinity will 
come into the association. It is ex- 
pected to build the association up to be 
a power to be reckoned with before the 
next legislature convenes. 

Educational lectures by members-of the 
assocation to scholars in the Topeka high 
school, and also to the classes of the city 
grade schools, probably will be inaugur- 
ated in the near future. The plan has 
been discussed by President H. O. Garvey 
with Superintendent H. B. Wilson of the 
Topeka schools, and the superintendent 
has signified his hearty approval of the 
matter. 

It is believed such a course of lectures 
will be of great benefit to all concerned. 
It will help the insurance men by awak- 
ening in the children a sense of the re- 
sponsibility toward them by their fathers, 
and it is believed that “father’s heart may 
be reached” through his children when 
all arguments fail to reach either head 
or heart through an insurance agent. 

But the Kansas life men are looking 
forward to the future as well, and are 
planning the groundwork of an education 
in life insurance which is expected to 
prove both the safeguard and protection 
of the same children when they will have 
reached manhood and womanhood. The 
education will work both ways—in pro- 
tecting the future prospects from irre- 
sponsible and dishonest agents, and in 
teaching them the advantages and neces- 
sity of life insurance. 

The time for beginning the lectures 
has not been fixed, further preliminary 
arrangements being necessary. The lec- 
tures will be given by members of the 
Kansas association who through experi- 
ence are best fitted for the work of pre- 
senting their message in the simplest pos- 
sible form to suit their hearers. Some- 
time this fall it is expected that the 
course of lectures will be mapped out and 
the work of instructing the Topeka chil- 
dren will begin. The work then is ex- 
pected to spread to other cities of the 
State, and it is hoped will be the stepping 
stone to a regular course in life insur- 
ance to be taught in all the public schools. 





GATHER AT BIRTHPLACE 

_F. A. Blackman, district agent of the 
Northwestern Mutual Life, held a con- 
ference of his agents at Janesville, Wis., 
last Thursday afternoon, followed by a 
banquet in the evening. General Agent 
W. F. McCaughey of Racine was present 
and assisted. Janesville is the birthplace 
of the Northwestern Mutual Life, as the 
company was organized there in 1857, by 
General Johnston, with thirty-six local 
policyholders. 








News About Companies 





Iroquois Life, Louisville—This company 
which is being organized has elected Rob- 
ert E. Woods, the retiring postmaster of 
Louisville, as president; Frank L. Smart 
as vice-president and general manager; 
Lewis A. Walter as secretary and treas- 
urer; Dr. Henry Enos Tuley, president 
of the Commercial Club of Louisville, 
medical director, and W. R. Walter as 
another director. The board will be in- 


creased to nine or ten members, and two | 


prominent Louisville men have already 
signified their intention of coming with 
= * ¢ *@ 

United States & Dominion Life, Duluth 
—Examiners of the Minnesota depart- 
ment were refused access to the books 
and records of this company when an at- 
tempt to examine them under the provi- 
sions of the blue sky law was made. The 





company stated that it was offering no | 


stock for sale in its, home state. 


National Life, U. S. A.—It has been li- 
censed to transact a life, health and acci- 
dent business in North Carolina, 


Life, Pittsburgh—It has | 


Standard 
changed its method of valuation from the 
full preliminary term to the modified pre- 
liminary term plan. 

The Standard has recently contracted 
with George E. Priest as general agent 
for four counties in western Pennsylvania. 
Mr. Priest was for several years mana- 
ger for the Columbian National Life. 


Conservative Life, Wheeling, W. Va.— 
It is doing splendidly this year and has 
recently purchased a fine new office build- 
ing, which gives it a substantial home 
among Wheeling’s financial institutions as 
its only life insurance company. The 
agents wrote over $2,500,000 during the 
first eight months this year and the com- 
pany now has very close to $5,000,000 
in force. Its home office building was 
formerly the Wheeling postoffice and cost 
$110,000. Extensive improvements have 
been made and the building will be suffi- 
cient not only for the company’s needs 
but for quite a number of tenants. The 
Conservative was started in 1907 and has 
assets of $448,032, of which $338,066 is 
surplus to policyholders. The success of 
the company is due to President Otto 
Schenk and Secretary Clem E. Peters. 


Northern States Life, Hammond, Ind.— 
This company has just been examined by 
the Indiana department and will seek ad- 
mission to Michigan and Illinois. 


BIG MEETING TO BE HELD 








Pittsburgh Life Underwriters’ Associa- 
tion Will Give Its Inaugural Dinner 
to National Officers 


The Pittsburgh Life Underwriters’ 
Association will give its inaugural din- 
ner to the new National association 
officers next Monday evening. 

Ernest J. Clark of Baltimore, newly 
elected president, will be the guest of 
honor and with him will be Vice-Presi- 
dents Edward A. Woods of Pittsburgh, 
J. N. Russell, Jr., of Los Angeles, Cal., 
Secretary Frank D. Buser of Philadel- 
phia, Treasurer H. S. Dale of Chicago, 
and Hugh M. Willett of Atlanta, Ga., 
chairman of the executive committee. 

The committee in charge, of which 
Graham C. Wells is chairman, has made 
arrangements for the ocasion, and it is 
expected that fully three hundred will 
be present. Royal S. Goldsbury, presi- 
dent of the Pittsburgh association, will 
preside. 

The invited guests are: Ex-Presi- 
dents of the National Association W. 

Wyman of Pittsfield, Mass.. now 
president of the Berkshire Life; Henry 
J. Powell, Louisville, Ky.; E. H. Plum- 
mer of Philadelphia; Charles Jerome 
Edwards, New York; John Dolph, 
Washington, D. C.; H. H. Ward, Port- 
land, Ore., and Neil D. Sills of Rich- 
mond, Va.; also James V. Barry, as- 
sistant secretary of the Metropolitan 
Life, former insurance commissioner of 
Michigan; Frank W. Tracy, president 
Buffalo Life Underwriters’ Association; 
J. R. Fox, president Philadelphia Life 
Underwriters’ Association; W. L. Hath- 
away, San Francisco; E. O. Mosler, 
Philadelphia; James M. Dickey, Erie, 

a.; L. L. Hopkins, New York City; 
Edward W. Allen, New York City; J. 
Stanley Edwards, Denver, Col.; C. V. 
Dykeman, Long Island City; J. J. Jack- 
son, Cleveland, O.; Percy V. Baldwin, 
Boston, Mass.; H. R. Lewis, Rochester, 
N. Y.; W. G. Carroll, Philadelphia, Pa.; 
W. M. Horner, Minneapolis, Minn.; 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital @tock $226,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U. S. A. 





We have some excellent territory open in Chicago and Illinois 
All forms of non-participating life policies issued 








Address 98-Y 


A General Agency is%se State of Illinois 
For one of the best Old Line Companies in America 


Care the Western Underwriter 











No long sermon 
is needed 





business day. 


to prove the salability of our Policies. 


More than two million of them in 
force—hundreds more written every 





CNGUANRS 
1. C. CAMPBELL 


State Agent for Ohio aed West Virginia 
So. West Cor. State and Third co 10 











4 6 months of busi- 


ness history 


and 
3 6 hundred thousand 


of business in force. 


nsuranceLompany 
Home Office, Madison, Wis. 


* We ain't mad 
at nobody.” 












INSURANCESTOCKS 


LIFE, FIRE AND CASUALTY 


We have Buying and Selling Orders for 
all Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 

Loans Negotiated at Current Rates. 


You May Purchase From Us on the Par- 
tial Payment Plan. 

Our Insurance Department has Collected 
Valuable Data and will Cheerfully An- 
swer Any Inquiry Relative to Insur- 
ance Companies. 

List Your Buying and Selling Orders With 
Us and Receive the Best Attention. 


Our Market Letter Will Keep You Post- 
ed. It is Free for the Asking. 


DUDLEY A. TYNG & CO. 


29 So. La Salle St. Ground Floor 
CHICAGO 





EXCLUSIVE TERRITORY 


THE GEM CITY LIFE INSURANCE COMPANY 


HOME OFFICE, DAYTON, OHIO 


The Young Man’s Company 


Young Men with some general insurance experience, 
Sub-agents who want to progress, 


Why notinvestigate the possibilities of a General Agency contract with this young company? 


GUARANTEED RENEWALS 


Desirable territory in Ohio, Indiana and Michigan 


Marquette National Fire Insurance Co. 
$1,000,000.00 Authorized Capital 


Can Use Stock Salesmen Who Can Furnish Good Referenses 
E. W. ZINSER, General Manager, 


PEOPLES GAS BUILDING 
_ CHICAGO 








JAS. S. McANULTY, President 





Oven Territory 


Personal Producers who have also ability to organize 
territory and build a staff of productive agents will 
find abundant opportunities and salable policies with 


Scranton Life Insurance Co. 


SCRANTON, PA. 
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os Girardin, Chicago, Ill; M. W. 
ack, Cincinnati, O., and J. B. Morris- 
ette, at who is president of the 
—_ nderwriters’ Association of Can- 
ada. 


LEADERS FORM HEKATON CLUB 
Agents of Wisconsin National Life 


Hold Fourth Annual Meeting— 
Banquet Big Event 








The fourth annual meeting of the 
agency force of the Wisconsin National 
Life was held recently at Oshkosh. 
About seventy-five men attended. There 
were general meetings of all the agents 
and the $100,000 Club held separate 
sessions. One meeting was devoted to 
the accident branch. The $100,000 men 
organized the Hekaton Club, hecaton 
being the Greek word for “hundred.” 
Robert L. Southey, of Burlington, Wis., 
won the presidency of this club and C. 
L. Very of Oshkosh the vice-presi- 
dency. The membership this year is 
twenty-two. The club will meet again 
in December. 

The big feature of the meeting was the 
banquet on the evening of the second day. 
President G. M. Paine presided and Col- 
onel H. I. Weed, general counsel, was 
toastmaster. Some of the topics and the 
speakers were the following: 

“Life Insurance from the Bankers 
Standpoint,” John J. Sherman, cashier of 
the Citizens National Bank of Appleton 
and a director of the company. 

“Life Insurance from a Public Official’s 
Standpoint,” V. J. Schoenicker, Milwau- 
kee, Mr. Schoenicker’s paper being read 
by General C Boardman, vice-presi- 
dent of the company. 

“Troubles of the Auditor,” Auditor R. E. 
Martin. 

“The Men Behind the Rate Book,” J. C. 
Foute, superintendent of agencies. 


The Wind from the South,” R. L. 
Southey, Burlington, Wis. 
“Iron and Bnergy,” D. C. Justice. 


“In the Wake of the Plow,” Cc. L. Very. 
“The Casualty Department,” Arthur 


James. 

“A Big Noise in a Big Town,” G. J. 
Bryant, Milwaukee. 

“Not All Poetry, But Some Insurance,” 
W. J. Walker. 

banquet nine prizes were 
Three went to full-time men, 
the winner of the first prize being C. L. 
Very of Milwaukee; three to part-time 
men, first prize to O. P. Schoofs; three 
to casualty men, all the winners being 
from Indiana, the first prize going to 
W. J. Walker of Indianapolis. 





GETS REINSURANCE COMPANY 


Morris W. Torrey Made United States 
Representative for Life Depart- 
ment of Cologne Concern 








Morris W. Torrey, formerly president 
of the Manhattan Life, has been ap- 
pointed United States representative of 
the life insurance department of the 
Cologne Reinsurance. The company 
has been writing fire reinsurance in the 
United States since 1898 and is now 
establishing a life department. The 
company does a large life reinsurance 
business abroad and expects to build 
up a good business in America. It will 
introduce the automatic reinsurance 
feature into the life business and will 
bid for business not only on meeting 
the special requirements of different 
companies but by confining itself solely 
to reinsurance. No agents are employed 
by the company anywhere in the world. 

The Cologne Reinsurance was estab- 
lished in 1852. Its home office state- 
ment shows total assets of $15,735,496. 
The life reserves are $8,847,668 and re- 
serves in other departments $1,226,993. 
A special reserve of $523,810 and a 
capital reserve of $238,095 is also car- 
ried. The capital stock is $2,142,857 and 
the surplus $486,614. ‘The income in 
life premiums last year was $1,761,887 
and premiums of other departments 
$2,213,654. In the life department there 
were issued 8,290 policies for $11,086,912 
and annuities for $23,265. There are 
39,475 life policies in force for a total 
amount of $63,045,222 and annuities in 
force for $77,623. The increase last 
year was 5,232 policies for $5,683,472 
and increase in annuities amounted to 
$6,106. The reserve on life policies is 
calculated on the 3% percent basis and 


investments are made in accordance 
with the German Imperial insurance de- 





partment. The assets of the United 
States department total $1,462,718. 

Mr. Torrey began his career with the 
Union Central and then went as actuary 
to the Manhattan. He was later elected 
president but retired when the control 
of the company changed hands recently. 
He is a member of the Actuarial So- 
ciety of America. 





ANOTHER MILLION RECORDED 


Chicago Agency of the Mutual Lite 
Has Produced $12,346,544 in 
Twelve Consecutive Months 








The Chicago agency of the Mutual 
Life has again reported a million dol- 
lars of paid for business for a single 
month, September figures being $1,- 
004,000, making the twelfth consecutive 
month of more than a million dollars 
for that agency. The total for the 
twelve months is 4,503 policies, amount- 
ing to $12,346,544, bearing premiums of 
$413,422.29. 

At the Monday morning meeting 
Sept. 29, W. M. Horner, general agent 
of the Provident Life & Trust at Min- 
neapolis and chairman of the commit- 
tee on education and conservation of 
the National Association of Life Un- 
derwriters, addressed the agency force. 
There were present about 120 men. 
Mr. Horner was given a very enthusi- 
astic welcome and serious attention to 
his remarks, which were along the 
lines of corporation insurance, con- 
structive agency building and efficiency 
plans as apeves to the individual and 
the general organization. 

Several talks were made by the local 
men, in which the spirit of the agency, 
which in a measure accounts for the 
large volume of business produced, was 
brought forcibly to the front. A. P. 
Ballou, in a very eloquent and stirring 
appeal, urged the men to come forward 
with their settlements and thus assure 
another million dollar month. He com- 
pared the agency to the American flag 
and the loyalty of the men to the 
agency to patriotism, which every true 
man, and they are all true, would fight 
for, and if need be die for, the fulfiull- 
ment of the goal that the manager had 
set for them. That this appeal reached 
the hearts of those present was demon- 
strated by the fact that at the opening 
of the meeting there had been only 
$632,000 paid for, and at noon, when 
the last of the men had departed, $1,- 
004,000 was the total for the month. 





Entertains the Leaders 

The Oklahoma National Life of 
Oklahoma City, Okla., last week en- 
tertained at the home office the twenty 
agents who led in production during 
the previous sixty days. Headquarters 
were at the Lee-Huckins Hotel. Ad- 
dresses were delivered by Leroy C. 
White, actuary; Sada Bunch McClary, 
who spoke on “Insurance Soliciting, 
From a Woman’s Standpoint”; Ralph 
H. Rice, vice-president and agency 
manager, whose topic was “The Human 
Element in Insurance Selling”; Dr. F. 
M. Bailey, medical director, on “Im- 
pairments Often Overlooked by Solic- 
itors,” and A. W. Pettit, deputy in- 
surance commissioner. 

The general discussion was led by 
R. H. Oldham, E. W. Striker and R. L. 
Taylor. A banquet was a feature of the 
evening, President O. E. McCartney 
acting as toastmaster. 


E. E. Brown, general agent at Cordell, 
Okla, won the prize given for writing the 
most business. Others on the honor list 
were J. Will Rice, general agent, home 
office; J. C. Keller, Oklahoma City; Sada 
B. McClary and Imogene Bryan, Arkan- 
sas; J. D. Bramlette, Shawnee; W. D. 
Taylor, J. A. Hogan, J. H. Griffith and 
Joseph L. Piper, all of Oklahoma City. 
Between thirty and forty agents were in 
attendance at the convention. 


Clark to Do Less Traveling 


Ernest J. Clark, newly elected presi- 
dent of the National Association of 
Life Underwriters, will not travel as 
extensively as some of his predecessors. 
He believes the work of the organiza- 
tion has now progressed to the point 
where much of the future duties of the 














y in the United States Writing 


THE onl 
R Life, Monthly Payment Life, Monthly Pay- 
ment Health and Accident and Commercial Casualty. 





This chain binds our agents to our company and enables them 
to lose no time when they work for 


THE 


Ohio National Life 


OF CINCINNATI 
The Third Strongest Company in Ohio 


Capital - $442,340 Net Surplus - $229,584.34 
OHIO IS GOOD ENOUGH FOR US 
Important Districts in Ohio Still Open 
WRITING A STEADY, CONSERVATIVE BUSINESS 























GENERAL AGENT WANTED 
for EASTERN NEBRASKA 


Salary, First Year’s Commission, Renewals 
TO THE RIGHT MAN 
Must be able to give Surety Bond. 
Give references with first letter. 
THE MINNESOTA MUTUAL LIFE 


INSURANCE COMPANY 
E. S. ALBRITTON, Superintendent of Agencies, ST. PAUL, MINN. 


Agents Field Organizers 


If you know how to get results and if you have a clean record back of you, 
then we have a place for you—and we know how to appreciate good service. 


DON'T GUESS 


Write and find out what we have to offer. 


NORTHERN STATES LIFE 
HAMMOND, INDIANA 


W. S. MITCHELL, 
Sup’t of Agents 


Guarantee Fund Life Association 
OMAHA, NEBRASKA 
Organized January 2, 1902 





District Managers 








THEO. F. RUHLAND, 
Sec’y and Gen’l Manager. 





Assets, July 1, 1913 - - - $1,156,244.85 
Reserve Fund, July 1, 1913 - - . 932,718.09 
Securities with State Department, July 1, 1913 548, 187.50 


Policies provide death, disability and old age benefits, 
and are incontestable after two years from their date. 


We Excel in Three Important Respects, viz.: 
1. LARGEST RESERVE FUND of any Association, without re- 


gard to age or volume of business. 
2. LOWEST MORTALITY of any similar institution of equal age 


and volume. 


3. MOST EFFECTIVE ORGANIZATION, as results easily show. 


Attractive commission and renewal contracts will be made with men of 
character and the ability to produce the best class of business. 
Licensed in seventeen States. 





Look Up Our Record and Write Us 
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president will be confined to his office 
and be more executive in character. 
Mr. Clark will do more or less speak- 
ing. He is an extemporaneous talker 
and set addresses will probably be very 
few and far between as far as he is 
concerned. 


NEW COMPANY IN THE FIELD 


J. H. —— Formerly with the Fidel- 
ity Mutual Prime Mover in Sun 
Life of Alabama 


The Sun Life, with a capitalization of 
$100,000 and $50,000 surplus, is a new 
company organized in Birmingham, 
Ala., which will have as its officers and 
stockholders some of the most promi- 
nent and substantial men of this and 
adjacent cities. 

Judge Oscar R. Hundley, one of the 
most widely-known men in the entire 
south, who represents large financial 
holdings, is president of the new com- 
pany. 

Among those who will be most ac- 
tively associated with him are: 


George Rutledge, president Bessemer 
State Bank, Bessemer, Ala. 

George Harrison, vice-president Besse- 
mer State Bank, Bessemer, Ala. 
P Lynch, insurance, Birmingham, 

a. 


W. J. Adams, president Commercial 
Bank & Trust Company and Adams Drug 
Company, Birmingham, Ala. 

W. T. Lathem, vice-president Commer- 
= Bank & Trust Company, Birmingham, 











wi Steiner, president Steiner Bros., 
bankers, Birmingham, Ala. 

in Ww. O’Neill, merchant, Birmingham, 
a. 


O. H. Schultz, cashier and credit man- 
ager, Crane Company, Birmingham 

H. F. Williamson, general manager, 
American Net & Twine Company, Annis- 
ton, Ala. 

A. F. Hilleke, general manager Semet- 
Solvay Company, Ensley, Ala. 

D. F. Talley, M D., d rector Commercial 
Bank & Trust Company, Birmingham, Ala. 

Judge Hundley, president of the new 
company, who is interested in many local 
enterprises, will also be general counsel 
for the Sun Life. 

In the near future rapid expansion of 
its scope of operations, into numerous 
other states, will be undertaken along 
conservative lines, plans having been per- 
fected to place the Sun Life very quickly 
in the front rank of southern companies, 
its organizers having so profited by the 
experience gained with other companies 
as to be able to do so at a minimum of 
expense and with assured profit. 

J. H. Lynch, who is to be vice-president 
of the new company, was supervisor of 
agencies for the Fidelity Mutual Life for 
nearly twelve years, first being in the 
southern field and later in the northern 
territory. 

The Sun Life will write ordinary life, 
commercial health and accident, monthly 
life and nen f health and accident lines 
on all practical plans and it will begin 
operations simultaneously with the grant- 
ing of its license. 


LIFE APPOINTMENTS 


Indiana 

Meridian—E. G. Smith, Monticello; J. B. 
Waddell, Delphi. 

Gem City—H. A. Alexander, Indianapolis. 
Commercial, Ind.—J. C. Bagley, Rushville; 
P. Beamer, Bowlin reen. 

Conservative, Ind.—P. Beckerich, A. Bolen 
and W. F. Place, South Bend; J. H. Kimble, 
Brookville. 

Lafayette—J. F. Keater, Clarks Hill. 
, State Mut., Mass.—W. M. Patterson, Morris- 
own, 

Mass. Mutual—F. J. Cleland, Indianapolis. 

ew Engl. Mut.—R. H. Brown, Marshall, 
Ill.; H. H. Van Wie, Indianapolis. 

tan, O. Gillis, Terre Haute; R. D. 
ocum, i atayesies J. De Crastos, Vincennes; 
T. io ll, Kokomo; J. 2. Newman, Shirley; 

‘ombs, Mulberry; T Daniels, Elwood. 

ws Benefit—E. B. Diil, Indianapolis; M. 
W. Lee, Muncie; F. Wilbur, Gary. 

Ind. Life End.—E. McCormack, Otwell. 
a Natl.—C. Fe Williams, East Chi- 


Ohio State—H. Z. Kline, Indianapolis. 
Prov. L. & T.—E. J. ro ‘on, Spiceland. 
me W. Mutual—S. A. D. Harry, Hoopeston, 





Ohio 


Lincoln Natl.—H. J. — Batavia; J. E. 
Serra, Columbus; August lomann, Sharon- 
We; I. M. Southard, Cincinnati; G. M. 
Wyatt, Grover Hill; G. G. Dougal, Scott; J. M. 
Spicer, Scott. 

Mass. Mutual—K. W. Ketterer, Castalia. 


Mutual, N. Y.—Charles Stout, College Corner; 
Mu tphy, Coceeet; D. L. Ritter, New 
Philadelphia; Emmett, Bowling Green; 


Davis & Farley, Cleveland. 
New zag. 1: Mut.—W. J. Rueger, Dayton. 
New York—G. H. Case, Loudonville; S. W. 
Estel, Milledgegitte Isaac Hyde, Delaware; C. 
Fravel, Pataskala. 
n Mu ut.—J. Suen, Findlay. 
forth Amer., hin F. Waster, Madison 





Mills; E. J. O’Donnell, Columbus; W. F. 

Schooler, Fremont. 

W. Mutual—W. S. Vrooman, Cleveland; 

S. H. Hatch, "Shiloh: E. F. Warner, Bellevue. 
Philadel hia—J. P. Oshe, Canton; Snyder, 

Hoffman & Co., Cleveland. 

Pioneer, Mo.—James Atkinson, Ashtabula. 
Pitts. L. & T.—J. W. Litton, Colerain; How- 
oré Lohrentz and A. O. Strabley, Celina; L. 
Se Geet, Dien F. F. Altenberger, Delphos; 
PS a ag Toledo. 

C. Fry, New London; J. F. 

Ehni, Toledo: et “A. Roselins, West Alexan- 

dria; M. Starbuck, Wilmington; N. kL 

Abraham, Gincinnate 
Reliance—C. A. Baltzell, Columbus; P. H. 

Fitch and P. F. Sheedy, Youngstown; J. C. 

Madden, Continental. 
Reserve Lom W. Helwig, Marietta. 
Royal Union—F. A, pene Barnesville. 

+ Security, Chgo.—W. Dunf ford, Akron. 
State, Ind—C. W. Bell, Amherst. 
Travelers—Lora E. Lemon, Hillsboro; A. D. 

Baker, Christiansburg. 

Union Mut.—J. D. Slack, Zanesville. 
United States—Price Humphrey, Columbus 


Grove. 
Tilinois 

Amer. Assur.—R. P. Barclay, Peoria; E. W. 
Thomas, Decatur; Carl Wahlheim, Rock Island; 
Charles Alcorn, Springfie eld. 

Columb. Natl.—Mitchell & Emory, Decatur; 
M. F. Rubin Cree. 

— N. Y.—J. A. Hartigan, St. Paul, 

i 

Guar. Fund, Neb.—W. J. Brasfield, East St. 
Louis. 

Germania—C. A. Scholes, Mt. Auburn. 

Home—W. T. Lester, Rockford; H. D. Mc- 
Donald, Chicago. 

Mut. Benefit—R. S. Schoenstedt, Joliet. 

Mo. State—E. B. Hill and D. S. Ulirick, 
Chicago, 

Mass. Mutual—P. T. Galt, Sterling. 

N. W. Mutual—M. J. Bieschke, West Brook- 
lyn; G. B. Goff, Belleville; B. H. Ames, Kane- 
ville; C. T. Hoblit, Lincoln; I. C. Schwartz, 
Abingdon; V. W. Gould, Du Quoin; W. D. C. 
Threshie, Dunlap. 

Manhattan—J. E. Nichols, Taylorville. 

Mutual, N. Y.—W. onrad, McLeans- 
boro; Frank Gregor ory Outten; Vv. F. John- 
son, Chicago; Carl Olson, St. Charles. 

New York—T. A. Burtchaell, Moline; G. F. 
Cogey, McLeansboro, 

w Engl. Mut.—L. D. Conger, Chicago. 

Seer. L. & T.—P. C. Foster and W. A 
Hill, Chicago. 

Pitts. L. & T.—M. R. Von Almen, Olney. 

Reliance—Margaret B. Marshall, Chicago. 

Travelers—Richard Fox, Chicago; W. 4 
Woodard, Rockville; T. P. Spencer, New 


York, N 
Michigan 


: . King, Detroit. 
Columb. Natl. — T. Bridwell, Vestaburg. 


B. Shifflett, "Detroit; 
Barber, Frederic. 

Detroit—P. J. McKian, Wolverine; Dan 
Ridge, Milan. 

Equitable, N. Y.—William Childs, Kalkaska; 
A. G. DeYoung, [. Ste. Marie; Miss E. 
D. Harron and White, Detroit; E. N. Ar- 
nos, aves J £ ‘Hall, Evart; J J. Q. Hall, 
Buckley; E sent Grand Rapids; Homer 
Warner, Sparta; J. Whelan, Muskegon. 

Farmers ar a J yd Miller, Bay City; A. H. 
Penzotti and E. F. Penny, Grand Rapids. 

Great North.—Simon eyer, Marinette. 

Liberal—Roy Winnie, es Mountain; H. E. 
Millspaugh, Boyne City; C. Smith, Detroit. 

Lincoln Natl.—Harold Gronseth, Albion. 

on Mut.—F. D. Johns, Battle Creek; R. 

G. Grabill, Bailey; Day Ray, Ottawa Lake; C. A 


Curtiss, Saline. 
Minn. Mutual—F. E. Hicks, Howard City. 
Missouri—H. E. Glossenger. Charlevoix, 
Ill. Bankers—F. D. Miller, Battle Creek. 


nn N. Y.—A. J. MacDonald, Port Hu- 


ro Mut. Benefit—M. C. McBrayne and H. Ken- 
yon, Detroit. 





National—F. Semsteong, Buchanan; G. A. 
Thomas, Grand Ra ‘ids. 

New York—J. D. Drieborg, wf Grand Ra- 
pids; & fe Dunham, Jackson; A. Neil, Jack- 
sen; C R. Carpenter, Blissfield; W. H. Dilley, 

uir. 

North Amer., Ont.—Mary Louise Blake, 
Grape Rapids; T. F Cox, Buchanan. 

Ww. Maxuai— HL B. Peck, Battle Creek; 
Freak McNamara, Traverse City. 


Peninsular—Floyd Lester, Soctiya: W. D. 
McWilliams, Detroit. 

Preferred—C. O. McMahon, Detroit; Tolonen 
Fabian, Hancock. 

Roman ~~ a, B. Curtis, Traverse City. 

State, Ind.—W. A. Day, Lansing; J. S. Craw- 
ford, Port Huron. 

Travelers—J. G. Seovens, Detroit. 

Surety Fund—c. Wood, Detroit. 


ose 


na—C. W._ Atkinson, Stevens Point; 
chatize Schlafer, Menomonie. 

Central, Ia. —E. P. Anderson, Clayton; A. 5 
Carter, Ripon; B. e Kabot, Menomonie; W. P 
Knowles and B. S. Skogmo, River Falls; J. A. 
LeGauld, Marinette; Harry McConnell, Darling- 
ton; A. J. Pedersoa, Wheeler; Alex Rayburn, 
Eau Galle; G. D. Thomas, Appleton. 

Guardian—F. K. Havens, Prescott; Frank 
Brown, Beaver Dam. 

New York—H. T. Lofgren, Superior; Barbara 
P. Van Hecke, Sterens oint. 

N. W. Mutual—B. L. Barbour and C. 2 Hac- 
kett, Kenosha; A. J. Kleinjan and J. R. Arm- 
strong, Waukesha. 

Old Colony—G. J. Riehl, Black Creek. 

Old Line—P. A: Gruett, Racine; J. 
pen, Appleton. 

Travel ers—L. H. Saks, Jefferson. 

Wis. Natl.—L. J. Brehn, | Frank 
Drammend Honey Creek; M. 
Point; i. Keller, Madison; T 
Green B: 


F. Lap- 


ed Stevens 
Sch hroeder, 








q You have never seen a book like this one. 


q In soliciting, to be properly equipped, you have had to 
carry three books—one to show the statistics, one show- 
ing the policy contracts, and one showing costs. 





q In designing this book we had you in mind—the solicit- 
ing agent. We decided to give the life insurance man 
everything he needed on a case in one volume. 


q The trouble has been that this made too big a book to 
carry conveniently. 


q So we devised a plan for condensing all this information. 


q In “‘Webb’s Policyholders’ Digest’? we show everything 
you want to know about a company, in a book 3'4"x6", 
600 pages. We treat some 200 companies, more than 
have ever been treated in ¢ book of this character before. 
We show the important statistics for judging the sta- 
bility and service-giving qualities of a company; we 
analyze every policy, covering 87 points, and by our 
special arrangement you get an instantaneous compari- 
son on every point between all companies. 


q The third part of the book is devoted to ‘The Cost.”’ 
In this department is shown dividends, premiums and 
cash values at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
the net cost of life insurance in case of death or surren- 
der for five years, based on 1913 dividend schedules. 








@ Parts 3 and 5 are unique, containing matter that has 
never before been compiled. 


q Part 4 is called “‘Policy Forms,’’ and shows every form 
of policy issued by each company, together with speci- 
men premium rates. 


q Part 5 takes up “‘The Retroactive Principle,”’ and shows 
the extent to which companies extend to old policies the 
benefits and privileges accorded under later and present 
policies. 


q Much other special information will be contained in the 
book—tables, and other data. 


q This book is complete. With it you need nothing else. 





G You have to see it to realize just how complete it is— 
how convenient it is. 


q If you are a responsible agent, we will send you a copy 
on approval. Keep it for ten days, and return it at the 
end of that time if you want to. The book costs $2.50. 


Webb’s Policyholders’ Digest 


Published by 


The Western Underwriter Company 


New York 
100 William St. 


Chicago 


Insurance Exchange 


Cincinnati 
Lincoln Inn Court 


USE THIS BLANK 


1913. 





THE WESTERN UNDERWRITER CO., 
‘Insurance Publishers, 
Cincinnati—Chicago—New York: 


Please send me as soon as issued, ON APPROVAL, copy oi Webb’s Policyholders’ 
Digest. At the end of ten days I will remit to you $2.50, or return the book to you in 
good condition. 


Name Title 








General Agent City State 
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Editorial Comment 





OOKING back upon the National 
ii Life Underwriters’ Association 
convention at Atlantic City those 
who attended it must feel that it was 
one of the greatest ever held.. The as- 
sociation has had a rebirth of inspira- 
tion and enthusiasm and this has been 
almost wholly along so-called “con- 
servation” lines. The National associa- 
tion must be recognized as the great 
working body for the advancement ot 
the cause of life insurance. 

The three big topics were: (1) con- 
servation, publicity and education; (2) 
taxation; and (3) monthly income pol- 
icies and kindred ideas suggested by 
them. 
live issue in the association, is being 
approached along new lines which can- 
not help but have an important effect. 
The principles involved are funda- 
mental and a change in the attitude 
of the public and of the legislatures 
involves a conception of the institution 


on the part of the public which has | 


Taxation, which has become a | 


heretofore been held by only a few. If | 


the conservation and education pro- 
gram may be called in association 
circles the “Hornerization” of life in- 
surance the taxation program may be 
called the “Peopleization” of life in- 
surance, as one speaker put it, that is, 
the presentation of life insurance as 
the great people’s institution, who 
really own and control it in their own 
interests. 
x * * 

Undoubtedly the day has gone by 
for life insurance as a straight business 
proposition and it is fast taking on a 
public and also a democratic character, 
which will make it unique even among 
American institutions. The 
involved are too great to be adminis- 


interests | 


tered, as is any ordinary business, and | 
as soon as it is generally recognized | 


that life insurance is really and truly 
a people’s institution it is believed 
that legislative opposition and suspicion 
and doubt by the public will cease. 
cidentally taxation will be reduced. 

The ignorance shown by the average 


layman on the function and scope of life | 
insurance is astounding and it will be a | 


part of the work of the agents of the 
country, led by the National associa- 


Tn. | 


tion, to give the public the facts and | 


preserve the institution to greater use- 
fulness. While it does not follow 


that all the ideas broached and accepted | 


at the National association meetings 
will receive as enthusiastic support at 
the home offices as they do among the 


field workers, and it is fitting that the | 
home offices should proceed more cau- | 


tiously, the home offices are bound to 
be more and more in harmony with 
them. The fact that agents in the 


field are no longer merely gatherers | 
of premiums but are interested in and | 


a part of the whole system, is an estab- 
lished one. The company officials are 
working with the field men in the most 


cordial relationship and are perhaps | 


just as ambitious for the successful 
“peopleization” of the business as are 
the agents themselves. That the neces- 
sity of control is recognized and that 
there is danger of too much power or 
influence being given to the leaders in 
National association work is evident, 
but the spirit so far shown by compan 
officials has been liberal and helpful. 
The home offices constitute the “Sen- 
ate” of the institution and inject into 
the work the necessary conservatism, 
caution and experience. 

* * * 


Above all, the association snould be 
kept free from politics and manipula- 
tion of any kind. As soon as politics 
are injected into the national body 
and there is an attempt on the part 
of any one faction to exercise undue 
control the efficiency and value of the 
organization will deteriorate. The work 
that is to be done can only be ac- 
complished in the broadest spirit of 
toleration and through a natural and 
undisturbed expression of the associa- 
tion’s purposes as formed by the fusion 








of ideas of men coming together from 
all parts of the country and represent- 
ing every shade of opinion and local 
conditions generally. When the asso- 
ciation is allowed to become anything 
but this kind of an organization it will 
become merely a machine and will be 
open to suspicion and distrust. What 
it does that is of value can only be 
through the untrammelled and  dis- 
interested work of its members based 
on sound conviction and service to the 
public. If this spirit is conserved pro- 
grams of conservation, education, pub- 
licity, taxation reduction, and friendly 
legislation can be carried out and the 
National association will have been the 
instrument for a great achievement for 
the cause of life insurance. 


MR. McFEE’S DEPARTMENT 
With this issue, THE WesTERN Unper- 
WRITER inaugurates a new department 





salesmanship or kindred subjects that deal 
direct with the work of the man behind 
the rate book. 





EASIER TO APPROACH 


The man who carries life insurance 
is an easier prospect to approach than 
one who has never purchased a policy. 
He has been convinced of its value and 
the preliminary education work has 
been done. He has listened to the 
agent who sold him a contract and 
therefore knows something of the sub- 
ject. This fact should be noted in the 
canvass, and advantage taken of it. 

Agents have the opportunity to do 
some constructive work with men who 
are already insured. If they are carry- 
ing legal reserve policies in companies 
that are well managed and which give 
hope of permanency, an _ assured 
should be complimented on what he 
has already done. This is no time to 
use the hammer and attempt to poison 
his mind as to the desirability of the 
insurance he is carrying. It may not be 
in the best list of companies, but if he 
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Company. 


Oregon and Washington. 


zation, $13,023,775.02. 


Insurance in force Dec. 


JOHN T. BAXTER 
President 








NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 


DISTINCTIVELY Westem Mutual 


Has openings for live general agents, under direct 
contracts with Home Office—Guaranteed Renewals 
—in lowa, South Dakota, North Dakota, Montana, 


Policy contracts are liberal and up-to-date. 


Real producers desiring to build a business on a per- 
manent basis will be given an unlimited opportunity 
and the strongest backing and co-operation possible. 


Paid to policyholders and beneficiaries since organi- 
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31, 1912, $28,778,002.37 


E. W. HILLWEG 
Agency Director 
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feature to be known as the “Field Educa- 
tional Department.” Its purpose is to 
make the life insurance man more efficient 
in his daily toil. It will be conducted by 
an active man in the ranks, a special agent 
who handles the rate book every day. 

John R. McFee of the Massachusetts 
Mutual office in Chicago is known by all 
who have the pleasure of his acquaintance 
as a man large physically and bigger men- 
tally. He belongs to that virile, earnest, 
serious type of life insurance salesman, 
who do much thinking as they work. Mr. 
McFee is a keen observer of conditions, 
an analyst of the times. His object is to 
help the men in the field. It will pay 
every man who carries the rate book, 
every man who has any thing to do with 
the training of agents, to keep in close 
touch with this department, conducted by 
a practical man. 

Mr. McFee is not a sentimentalist, not 
one who simply hands out platitudes, but 
he will go straight to the meat of the sub- 
ject that he discusses. He possesses a 
cogent, easy style of expression, and his 
department, we are confident, will attract 
wide attention. 

Mr. McFee will be glad to discuss in 
the department any question that may be 
asked him along the line of efficiency, 


has paid for it a few years he can not 
get other insurance on as reasonable 
terms. Many assured are disturbed and 
their minds are made restless by sus- 
picions cast on the companies or class 
of policies in which they are already 
interested. The aim of the agent 
should be to convince the assured of 
the greatness and stability of the 
scheme of legal reserve insurance. They 
should be made comfortable in their 
possession of what insurance they 
have. The agent after making the as- 
sured easy as to their old insurance 
should then present the strong points 
of his own company and its contracts. 

In this way the public will be edu- 
cated to have more confidence in old 
line insurance as a scheme of bene- 
ficence, investment and protection. It 
is the pulling for the business as a 
whole that is needed. We have too 
many traducers, twisters, disturbers. 
Why not try the boosting game? 


COMPETITIVE LITERATURE 

Some agents are prone to be dis- 
turbed over literature gotten out bv a 
competitor which shows that a certain 
company enjoys a peculiar advantage. 





which indicate that one company out- 
strips the rest. The ridiculousness of 
this very feature was shown in some 
comparative literature the ill-fated 
Northern Life of Rock Island, Ill., got 
out in the last year of its existence to 
prove its superiority. According to the 
table it compiled it stood at the head, 
and yet in a few months it was forced 
to reinsure and then went in the hands 
of a receiver. 

Companies by this literature and 
comparisons may be able to bring out 
some prominent features in which they 
are strong and yet in other respects 
they may not measure up to the full 
stature. One can prove almost any- 
thing by statistics. 

The agent who is convinced that his 
company is sound, permanent, square 
and well managed need fear no com- 
petitive literature. By his own voice 
he should be able to explain and pre- 
sent the features of his company and 
contracts that will have an appeal to 
the assured. It seldom pays an agent 
to discuss competitive literature with 
a prospect in a serious way. It is 
purely partisan, a canvassing docu- 
ment intended to make a passing im- 
pression. Agents that represent in- 
vincible companies that are conscienti- 
ously managed need not fear insidious 
comparisons. All they need to do is 
to talk their own goods. Let them 
speak for themselves. After all it is 
the character of management that tells. 
There are eastern and western, north- 
ern and southern, mutual and _ stock, 
large and small companies, that grant 
the finest kind of indemnity... An as- 
sured can rest secure if he has his in- 
surance in any of the well ordered life 
insurance institutions of the old line 
brand. 





EXCEPTIONAL MEN 

One of the companies in its agency 
bulletin presents a very virile article on 
the need of men that are superior, those 
that can rise above the dead level and 
mount to the skies. Every business is 
burdened with “average men,” those 
that perform their tasks in a perfunctory 
way and who work by the clock. Their 
sole object in working is to make a 
living. There is no spirit in their labor 
or dreams. They do what they are told 
to do in a mechanical way, and only do 
enough to hold their jobs. 

The agent who goes about his task in 
a half-hearted way, who does not throw 
his life into his work, who does not see 
in it the best vocation in the world, 
gets but little satisfaction out of it, 
will never be pointed out by his mana- 
ger as an exceptional man. 

The general agents are seeking men 
today who have no limit, whose capac- 
ity is beyond measure. They are hunt- 
ing men who look to the stars and 
have a vision even beyond. They want 


men who do not recognize defeat, 
whose possibilities are not circum- 
scribed. 


The exceptional agent is the mat 
that is being sought, the one who lives 
in his work, who knows his task, who 
never tires, who develops as he lives, 
who does not succumb to discourage- 
ment and who is able to deliver the 


goods. Such a man is master of his 
own fortune. He is in demand every- 
where. 


Wanted—Exceptional Men. 





MAKING FRIENDSHIPS 
Many times a life insurance man can 
convert a casual acquaintanceship into 
a valuable friendship by extending 
courtesies in different ways. An eX- 
pression of friendly interest in an ac- 
quaintance is flattering to him an 
especially if he is a newcomer in 4 
town or community. j 
An agent can be of some service tO 
almost every man that he meets and he 
should seek out opportunities to exten 
such favors as he can. 





A tariff that protects the family, 
merits the endorsement of all politica 
parties. Life insurance well comes 








Ratios and comparisons are made 


within such classification. 
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MEDICO-ACTUARIAL DEDUCTIONS 
FROM INVESTIGATION 





Interesting Data Found From the Re- 
cent Compilation of Statistics 
by Actuarial Society 





BY FRANELIN B. MEAD, F. A. 8. 
Secretary and Act y Lincoln National 
Life 
The most important feature in Vol- 
ume Two of the Medico-Actuarial in- 
vestigation is the statistics relating to 
the influence of build on longevity 
both among men and among women. 
The material upon which these statis- 
tics are based consists of the data upon 
which the new table of heights and 
weights is based, which it will be re- 
membered were all cases upon which 
standard policies were issued during 
January of the odd years and July of 
the even years from 1885 to 1900 in- 
clusive; also all cases upon which pol- 
icies were issued during the other 
months of those years which were ap- 
proximately 15 percent underweight 
and 25 percent overweight and also 
similar cases issued in all the months 
of the years 1901 to 1908 inclusive. 
The records of 812,221 policies on male 
lives were received and after eliminat- 
ing those entering under age 20 and 
over age 62 and those under 5 feet 3 
inches in height and over 6 feet 2 inches 
there were remaining 744,672 ‘cases. 
Influence of Underweight 
The following table well illustrates 
the influence of underweight upon mor- 
tality among males: 
Men—Underweights 
Percentage of Actual to Expected Deaths 
Variation from 


Ages Average Weight in Pounds 
ot ary ~— —10 —15 to 20 —25 to —45 





2 1% 115% 134% 
25-29 99 108 116 
30-34 104 100 108 
35-39 9 103 102 
40-44 85 87 97 
45-49 97 99 89 
50-56 90 92 91 
57-62 9 82 81 


It will thus be seen that underweight 
with careful selection has no detrimental 
effects upon mortality except at the 
younger ages of entry. 

Infinence of Overweight 
_ The following table illustrates strik- 
ingly the influence of overweight upon 
mortality among males: 
Men—Overweights 


Percentage of Actual to Expected Deaths 
Variation from 


Ages at Average Weight in Pounds 
Entry +5tol0 +5to20 +35to45 +50to80 
20-24 96% 96% 101% 03% 
25-29 9 90 112 117 
30-34 99 86 119 134 
35-39 100 101 131 155 
40-44 94 110 140 175 
45-49 103 109 131 151 
50-56 102 121 124 149 
57-62 102 125 112 138 


Age’ of Extra Mortality 

It will thus be seen that overweight 
at the youngest ages at entry even to a 
considerable degree is not a serious im- 
pairment while even 15 or 20 pounds 
overweight at the higher ages has con- 
siderable unfavorable influence and 
Overweight to a greater degree has a 
distinctly bad influence at the middle 
ages. It will be noted that the per- 











creases. The committee calls attention 
to the fact that this is due to the much 
greater care in selecting risks at the 
higher ages. 
Time of Favorable Mortality 

The committee found that those en- 
tering at ages 20-34 the best mortality 
is experienced among those 15 to 20 
pounds overweight and for those en- 
tering at ages 35-39 it is better to be 5 
to 10 pounds underweight, while at the 
higher ages it is better to be even 15 
to 45 pounds underweight than heavier. 
This is probably due to the fact that 
the heavier weights at the younger ages 
can better withstand the contagious and 
infectious diseases which predominate 
at those ages, particularly consump- 
tion, while at the older ages the light- 
weights can better ward off the de- 
generative diseases which predominate 
at those ages. 

Height and Longevity 

An investigation was also made as 
to the influence of height upon the 
longevity of men. To illustrate the 
general tendency it may be cited that 
at the younger ages at entry 20-29 those 
who were more than 25 pounds under- 
weight showed a mortality of 107 percent 
when the height was between 5 feet 3 
inches and 5 feet 6 inches, 117 percent 
when the height was between 5 feet 7 
inches and 5 feet 10 inches, and 129 per- 
cent between 5 feet 11 inches and 6 feet 2 
inches. On the other hand the con- 
trary tendency is shown at the older 
ages; for instance, entrants at ages 50- 
51, likewise more than 25 pounds under- 
weight for the same groupings as to 
height, show corresponding percent- 
ages of 89, 91 and 81 respectively. Thus 
at the younger ages tall men are the 
least desirable risks while at the older 
ages they are the most desirable. 

Influence of Build 

A study of the influence of build was 
also made in the case of women, but 
the results are less conclusive for the 
reason that the mortality of women 
without regard to build is relatively 
lighter at the older age than at the 
younger as compared with the standard 
table, but the same general tendencies 
are evident as in the case of men; at 
the youngest ages the lowest mortality 
was shown among the heaviest but 
there was one variation in this for the 
particular group; those 15 to 30 pounds 
overweight showed a slightly higher 
mortality than those 15 to 30 pounds 
underweight. While, therefore, at the 
younger ages the results are not con- 
clusive, it seems unquestionable that 
at the older ages the lowest mor- 
tality is among those that are distinctly 
underweight. The disturbing influence 
vitiating the results at the younger ages 
is probably that among married and di- 
vorced women the relative mortality as 
compared with the standard is much 
greater at the younger ages than at the 
older. 

Causes of Death Among Males 

Another important feature of Vol. II 
is the statistics relating to the causes 
of death among males. The material 
available for this purpose was obtained 
from the data furnished regarding the 
standard policies issued on males during 
January of the odd years and July of the 
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sive, which afforded 17,792 deaths for 
this purpose. 

It was found that there was an in- 
crease with advancing age in the death 
rate from cancer, cerebral hemorrhage 
and apoplexy, heart disease, Bright's 
disease and the like, while there was 
a decrease in typhoid fever and tuber- 
culosis of the lungs. There was also an 
increase in the rate of suicide with ad- 
vancing age, the rate of younger ages 
being 1.5 in 10,000, 2.8 at the middle 
ages and 4.8 at the higher ages. For 
the corresponding ages the death rate 
from tuberculosis for 10,000 exposed 
was 10.6, 8.2 and 8.4 respectively. The 
rate from accidents was higher at the 
older ages than at the younger, the 
rate at the older ages being 8.9 per 


10,000 as compared with 5.7 at the 
younger ages and 5.5 at the middle 


ages. The death rate from accidents 
was greatest during the first policy 
year as was also the death rate from 
typhoid fever. 
Age Groups and Death Causes 

The following table will illustrate the 
trend of the mortality rate from a few 
chief causes by age groups: 
Causes of Death Among Standard Male 

Lives 


Ratio 
per 10,000 Exposed 
Ages 5 
Cause 15-29 30-44 
Typhoid fever ....... 0.3 4.6 3.7 
Tuberculosis of 
0) rrr a 
Cancer and other ma- 
lignant tumors .... 1.0 3.2 14.4 
Diabetes 6 e 2.8 
Locomotor ataxia .... ol x 9 
Organic diseases of 
the heart 
Diseases of the arter- 
ies, atheroma, aneur- 
ism, etc. : 
Pneumonia 3.6 i. 
Cirrhosis of the liver. 3 1.0 
Nephritis and Bright's 
disease 
Suicide 
ME. 64s Kaeencen 5.7 5 
Death Causes Analyzed 
The cause of death among light- 
weights as compared with heavyweights 
presents many interesting phases. The 
heavyweights present the greater mor- 
tality from typhoid fever, diabetes, 
cerebral hemorrhage, heart disease, 
Bright’s disease as well as almost all of 
the more usual causes of death except 
tuberculosis, there being almost ten 
times as much tuberculosis among the 
lightweights as among the heavy- 
weights. Among the heavyweights 
less than one-fourth the normal death 
rate was experienced, whereas among 
lightweights more than double the nor- 
mal mortality occurred from tubercu- 
losis. With the degenerative diseases, 
however, the lightweights have all the 
best of it. For instance, nephritis and 
Bright’s disease cause a death rate of 
not more than a fourth or fifth as great 
with lightweights as compared with 
heavyweights and the other degen- 
erative diseases show almost like pro- 
pensities for attacking the overweights. 
Mortality Among Women 


The results concerning the mortality 
among women have been awaited with 
much interest. Four classes ware in- 
vestigated as follows: 

Spinsters. 

Married women, beneficiary husband. 

Married women, beneficiary other 
than husband. 

Widows and divorced. 

In the earlier days of life insurance 
women are not accepted at all. Finally 
some of the companies began accepting 
them at an extra premium, usually 
about $5, and later a few of the com- 
panies writing deferred dividend poli- 
cies insured them by placing them in a 
special class the dividends under which 
were to be apportioned in accordance 
with the results experienced. Ulti- 
mately one of the companies, the New 
York Life, realizing that women insured 
by industrial companies as well as 
women in the general population af- 


| forded a mortality more favorable than 


that of men, decided in 1899 to insure 
them as freely as men provided other 
conditions were equally satisfactory. 
Saw Chance for Better Mortality 
They reasoned that by freely solicit- 








eliminating the cases where there was 
a suspicion of moral hazard that a more 
favorable mortality should be expe- 
rienced than in the case of men. The 
actual result proved the wisdom of this 
course. As shown by their mortality 
experience upon women published in 
1910, the women who were charged an 
extra premium, this being done in con- 
nection with the issues prior to 1895, 
presented a mortality of 123 percent of 
the company’s standard mortality ac- 
cording to their experience on males, 
those who were placed in the special 
deferred dividend class, comprising the 
issues of 1895 to 1899, afforded a mor- 
tality of 102 percent of their normal 
male mortality; whereas women 
granted policies without any restriction 
whatever from 1899 to 1908 afforded a 
mortality of only 93 percent of their 
standard male mortality. 
Can Get More Favorable Ratio 

The above experience shows that 
with skill in selection and wider under- 
writing knowledge it is possible to se- 
cure a more favorable mortality with 
women than with men and this is con- 
firmed by the Medico-Actuarial inves- 
tigation into the four classes referred 
to above. 

All the female classes combined 
showed a mortality of 104 percent of 
the normal; during the first policy year 
the mortality of all classes combined 
was 113 percent, the increased mortal- 
ity for the first year over the mortality 
for all the years evidencing a strong 
personal selection against the com- 
panies. 

Deductions as to Ages 

Another phase of the mortality of all 
classes combined, is that the entrants 
between the ages of 15 and 29 years 
showed a mortality of 114 percent, 
while it will be remembered that the 
corresponding mortality for all ages 
was 104 percent. This higher rate for 
the lower ages at entry gave an indica- 
tion that the relative mortality for the 
younger ages of entry for the first 
policy year would be much higher than 
at the older ages and an analysis of 
the data showed that the mortality of 
the first policy year for ages 15 to 29 
inclusive was between 125 and 130 per- 
cent, whereas the mortality for ages 
above 45 was slightly less than 100 
percent the first policy year. Indeed, 
the mortality for entrants above 57 
the first policy year was only 81 percent 
of the standard mortality of men and 
the mortality for all policy years com- 
bined for entrants over 60 was 89 per- 
cent, showing that a very favorable 
mortality may be obtained in the case 
of elderly female entrants. 

Women and Separate Classes 

We have up to this point been con- 
sidering the mortality of all four classes 
of women combined. Let us now com- 
pare the classes analyzed separately. 
Spinsters showed a mortality of 81 per- 
cent of the standard male mortality of 
the M. A. Table, which of course has 
been used throughout the report for 
compiling the expected mortality; mar- 
ried women, husband beneficiary, 
showed a mortality of 126 percent; mar- 
ried women, beneficiary other than 
husband, 114 percent, and widowed and 
divorced women, 105 percent, whereas it 
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will be remembered that the mortality of 
all four classes combined was 104 percent. 
The mortality of all policy years 
showed an almost uniform ratio of 
actual to expected throughout in the 
case of spinsters as was also the case 
with widowed and divorced women; 
on the contrary the two classes of mar- 
ried women showed the heaviest ratio 
of actual to expected during the early 
policy years, the maximum being in the 
first and gradually decreasing to favor- 
able mortality during the later policy 
years, thus giving evidence of severe 
personal selection against the com- 
panies and a great leavening of cases 
involving moral hazard. 

Interesting Table Given 

The following table will illustrate the 

— Ages Combined 
Ratio—Actual to Expected 

Married 

Women 


Married Bene- 
Women ficiary 


Husband Other Widows 
Policy Bene- than and 
Years Spinsters ficlary Husband Divorced 
1 82% 146% + hag +t 
3 81 129 117 108 
4-5 85 127 115 107 
6-10 81 111 106 104 
11-24 80 108 104 102 
Women—All Policy Years Combined 
Married 
Married Women 
Women Beneficiary 
Ages Bene- Other Widows 
at Spin- _ficiary than and 


Entry sters Husband Husband Divorced 


15-24 100% 150% 158% 210%* 
25-29 83 147 144 129 
39-39 73 129 123 109 
40-49 70 109 102 104 
50-62 68 98 100 103 


*Less than 50 deaths. 

Ratio Decreases with Age 

From the latter table it will be ob- 
served that all classes of women 
showed the largest ratio of actual to 
expected at the lowest ages of entry, 
the ratio gradually decreasing with age. 
It was found that the hazard of child 
bearing had a large influence on the 
mortality at the younger ages. 

As for the causes of death among 
women it was found as in the case of 
men that the death rate from the de- 
generative diseases such as cancer, dia- 
betes, heart disease, Bright’s disease 
and the like increased with age, while 
typhoid fever and tuberculosis de- 
creased with age and that the rate from 
_—_ among women was much less 
than among men, whereas the reverse 
was true as regards tuberculosis. Spins- 
ters showed a much lower mortality 
than the other three classes from the 
following diseases: tuberculosis, nephri- 
tis and Bright's disease, cancer, cerebral 
hemorrhage and apoplexy and heart dis- 
ease. The death rate among women 


from accident was much less than that |, 


in the case of men, as was the suicide 
rate. 
Mortality Experience of Races 

Volume II includes the mortality ex- 
perience of four races. North American 
Indians showed a mortality of 124 per- 
cent in spite of the great care in selec- 
tion, The experience on Chinese resi- 





dents in the United States and Canada 
was small; the mortality being 195 
percent, whereas the mortality of Jap- 
anese was 99 percent of the normal 
male mortality, but the experience was 
very meagre. 

Two classes of negroes were investi- 
gated embracing 21,799 policies, one 
comprising ministers, teachers and 
other professional men and the other 
all other colored men. The mortality 
of the former class was 137 percent 
and the latter 147 percent. This is in 
acccerd with other published statistics. 
There was little difference in the rela- 
tive mortality for the early policy years 
as compared with the later, but the 
relative mortality decreased with age 
at entry as will be seen by the follow- 
ing table: 

Ratio of Actual 


4am, 3 Entry to Expected 


5-2 170 
30-39 160” 
40-49 151 
50-59 111 


SAYS CRITICISM UNDESERVED 


One of the Older Companies Calls At- 
tention to Paper Read at American 
Convention 








One of the older and larger compa- 
nies in commenting on the paper read 
at the American Life Convention by 
Harry L: Sears, general manager of the 
Aegis Life of Denver, in which he called 
attention to some of the unfair meth- 
ods of competition, declares that Mr. 
Sears was wrong in his statement that 
the agents of the older companies are 
inspired by the companies themselves 
to make unfair criticisms on the young 


and small companies. This company 
states that in competition it is often the 
case that competing agents will say un- 
pleasant things and frequently these 
criticisms are unjust and at times mali-+ 
cious, but that the agents of the older 
companes have a monopoly on criti- 
cism, this company thinks is entirely 
wrong, as it believes the agents of the 
younger organizations indulge in just 
as much of it. 

This company states that the litera- 
ture of some of the younger companies 
teems with unjust criticism and often 
unfair reflection on the eastern compa- 
nies. 

The company in commenting on the 
subject states that it enjoys the compe- 
tition of other companies both young 
and old. It asserts that it is right and 
proper for every agent to believe in 
and emphasize the superiority of his 
own company and policies. It contends 
that it is not only improper, but it is 
folly to attack a competing company 
wantonly or unjustly. Such a course is 
sure to react on the aggressor. 

This company states that in its opin- 
ion the older and larger companies are 
not conspiring in any way to antagonize 
the new organizations. The belief is 
expressed that frequently the agents of 
the newer companies bring on them- 
selves attacks by their own criticisms. 





NAILED HIM TO THE MAST 

An agent had been working very 
hard to get an application for $5,000 
to cover a loan which his prospect had 
just made. All efforts seemed futile, 
but the salesman persisted. Finally 
the prospect promised to take out the 








insurance within a year, realizing that 
he needed it. The agent ridiculed the 
promise in such a way that the pros- 
ect could not be offended but was 
ed to more stoutly affirm his good in- 
tentions. The agent immediately drew 
up a little agreement, using only a few 
words and following somewhat the 
form of a promissory note, and asked 
the prospect to sign it. About the first 
excuse the prospect made was that he 
wouldn’t obligate himself in that way, 
he might not be well and alive a year 
hence. The agent pinned him there 
and the application was written. 





MADE PROSPECT WINCE 


An agent was soliciting one of those 
good listeners, one that doesn’t talk 
back, that it is next to impossible to 
get a rise out of. Not an argument of 
any kind seemed to “feaze” him. Then 
a Salvation Army lassie broke into the 
interview. She was soliciting funds for 
a home for fallen women. The pros- 
pect was well able to contribute but he 
didn’t. The agent was no Croesus but 
he gave the charity worker a dollar. 
Then the prospect opened his mouth: 
“This insurance business must be an 
awful graft when an agent can throw 
his money around like that.” “I'll tell 
you,” replied the agent, “what I 
thought when I made that donation—I 
was paying some rascal’s life insurance 
who was too stingy to do it.” The 
prospect winced but he also wrote a 
check for the first premium. 





That convenient season is elusive; 
life insurance means more if taken now 
than at some later doubtful date. 
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METHOD OF ABSORPTION 


POINTS COMPANIES PROBE IN 
TAKING OVER OTHERS 





Some Interesting Sidelights on Rein- 
surance or Purchase of Stock of 
Life Insurance Institutions 





A representative of Tur WeEsTERN 
UNDERWRITER recently had an interesting 
talk with the officials of a company 
which has now taken over some seven 
life companies of various sizes and is 
likely to take over several more. These 
men have had some valuable and in- 
teresting experiences in the investiga- 
tion of the condition of companies 
which for one reason or another wish 
to retire and have adopted a pretty 
well defined line of procedure in tak- 
ing over companies. Their first rule is 
to investigate carefully the mortality 
and see if the risks have been properly 
selected. This they consider the first 
and most important thing to do. Some 
companies in their haste to get a start 
and get business, and before their 
medical departments are properly or- 
ganized, get loaded up with bad busi- 
ness and this must be guarded against. 

Assests are Investigated 

The next step is to investigate the 
assets and not only see that they are 
all good but that they are earning the 
proper interest. A company which 
may have been promoted by dishonest 
men or who know little about invest- 
ment may have some assets which will 
not pass muster. There may be some 
crookedness in connection with the in- 
vestment itself which does not appear 
on the surface. This is one way of 
milking a company. Sometimes the 
manager of a company will make a 
several years’ loan at a certain low rate 
of interest and receive personally in a 
lump sum the difference which the com- 
pany receives and the amount which 
the borrower actually pays as interest. 
This is more likely to happen in con- 
nection with investments in sections of 
the country where interest rates are 
high and also in remote sections, where 
the deal is not likely to be uncovered. 
Contracts with mortgage companies and 
investment agents will sometimes be 
found to exist by which the company 
does not get all the interest which is 
actually coming to it. 

Look Into Policy Contracts 

The next thing that is looked into is 
the matter of policy contracts. Are 
they too liberal, or have special con- 
tracts been made with certain sets of 
policyholders as an inducement to in- 
fluence business? Occasionally it will 
be found that a company is issuing a 
policy on which it must inevitably sus- 
tain a loss. In addition to the policy 
contracts, agency contracts must also 
be looked into carefully. Small com- 
panies or those which feel the necessity 
of retiring are quite likely to have a 
number of extravagant agency contracts 
which no company can afford to give. 
There are not only contracts of this 
kind with the individual agents, but also 
with agency companies of one kind or 
another. 

Some Extravagant Arrangements Made 

Probably the worst kind of contracts 
for the production of business to handle 
are those made with an agency company 
or individual covering the company’s 
entire business and over a long period 
of years. New companies with inex- 
Pperienced managers are liable to be 
trapped into making an extravagant 
contract on some fallacious theory, as 
for instance at 100 percent first year’s 
commissions and large renewal commis- 
sion on the theory that experience 
shows that the business of some com- 
Panies costs 100 percent. The class of 
business put on under this kind of 
contract is not likely to have the same 
qualities as that secured in the regular 
way and 100 percent is, in any event, 
too much to pay for any class of busi- 
ness, 

, Usually one of the difficulties in tak- 
ing over a small company is that one 





or more of the officials are drawing sal- 
aries out of all proportion to what they 
are worth or what they can afford 
to pay. The mere title of life in- 
surance company president does not 
necessarily imply that a small com- 
pany can afford to pay a large salary. 
The larger the salary and the more out 
of proportion it is to the value of the 
services of the man drawing it the more 
closely he is inclined to stick until the 
company has been milked to the last 


drop. 
Put High Price on Stock 

Frequently in companies thinking of 
selling out the business has cost much 
more than it is worth and the stock- 
holders have been led to believe that 
they can secure much more for their 
stock than any legitimate concern is 
willing to pay. Often it will be found 
that there are perquisites of various 
kinds in connection with the manage- 
ment of a company, in the handling of 
its money, which the officials are loth 
to give up. Sometimes a company 
official is a director of a bank by reason 
of his position, or has recognition in 
financial circles which he does not like 
to lose. The officials of many com- 
panies stay off the directories of banks, 
etc., and attend single-minded to the in- 
surance business, without entangle- 
ments of any kind. 

Insurance Departments Take a Hand 

Last but not least, there are the diffi- 
culties and objections to a reinsurance 
which are brought up by the insurance 
departments of the states in which the 
companies are located, or by those of 
other states. An insurance department 
will be prevailed upon by local inter- 
ests not to let a company go out of its 
state and objections of one kind or an- 
other will be raised. It is always well 
to take up the matter of reinsurance 
with the insurance department the first 
thing and get its consent and approval 
of the proposed contract. Most com- 
panies equipped with an enthusiastic, 
sincere and capable home office man- 
agement do not need to think of rein- 
surance, as there is plenty of room for 
all of that class of companies. 





WHERE THE HITCH COMES 

Many a proposition of corporation in- 
surance has been approved by the of- 
ficers of a concern and then turned 
down, for some unknown cause, by the 
board of directors. Then is the time 
to begin work, not to give up the case. 
Get next to the inside facts. In nine 
cases out of ten it will be found that 
some one member of the board is re- 
sponsible for the rejection of the prop- 
osition and very often he has opposed 
it because of a personal dislike for one 
of the men to be insured. The personal 
relation between the director and the 
officer can probably not be changed by 
the agent but it can many times be 
temporarily eliminated for the purpose 
of getting the application. 





STICK TO YOUR LINE 


Few men have brains enough for 
more than one thing at a time. Yes, 
mighty few, indeed, have talent for the 
successful handling of more than one 
line of work. 

The life insurance business, above 
all others, is a mighty jealous task- 
master. Not only does it require 
eternal hammering and going, but a 
whole lot of thought. A _ successful 
life canvasser must plan his campaigns 
most carefully, and to do that it is 
necessary with most men that the 
mind be entirely free from any 
thoughts aside from life insurance. 
We have never known a man who 
handled a side line in connection with 
life soliciting that amounted to shucks 
as a lifeman. On the other hand we 
can point to hundreds who, with the 
single thought of writing life insur- 
ance upon the mind, have built up 
splendid incomes, and made them- 
selves prominent and useful in their 
communities. 

Stick to your business, and your 
business will stick to you.—Interna- 
tional Lifeman. 
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The need of the hour in life insurance 
salesmanship is a keener realization and 
a more practical application of an educa- 
tional method. Partly because erroneous 
plans of presentation by the solicitor, 
partly because of the mercantile training 
of the prospect, life insurance has been 
regarded as a kind of merchandise and 
therefore has suffered from the methods 
of merchandising. 

Life insurance is not a commodity to be 
bartered in; it is a cooperative device 
whereby the mortality experience of the 
race is made to yield a capitalization of 
the uncertain happening of a certain in- 
evitable event. It is a perpetuation be- 
yond mortal days of the earning power 
of working days. 

* 


Human pursuit in mercantile, even pro- 
fessional callings is, in the last analysis, 
an exchange of commodities purchased at 
a minimum and sold at a maximum, or 
an exchange of knowledge and service for 
the maximum of compensation expressed 
in money terms. A buyer of merchandise 
or services strains his efforts to get a 
profit out of the law of supply and de- 
mand. The habit of buying cheap and 
selling dear is a profit earning habit. 

Life insurance is not built on profit, 
indeed ought not to yield profit, but rather 
mere compensation for service. In the 
death experience of the race, the destruc- 
tion of the weak has fixed a realization 
of survivorship. No man, no company, 
owns the mortality experience. It belongs 
to the race and is the exclusive stock in 
trade of none. 

* * * 

The single premium, the basis of the 
annuity payments of the insured, is a fixed 
mathematical aggregate which cannot be 
discounted and should not beyond ex- 
pense loadings he increased. The bargain 
hunter consequently should be an anomaly 
in life insurance negotiations. The need 
is to make this basic fact ever clear. Its 
understanding will go far to destroy mere 
shopping in the prospect and to place the 
life insurance solicitor in the true status 
of a counseling negotiator. Bargaining 
has ceased even in modern merchandising, 
substituted by service. One price and 
money-back guarantee have sent the bar- 
gain hunter to the auction room with the 
red flag of danger over its portals. 

x* * * 


The life insurance solicitor does not sell 
goods, he negotiates a contract; he under- 
writes an offer; procures an acceptance, 
and delivers the contract completed by 
offer and acceptance. In the very nature 
of his work he is an informant, an edu- 
cator, elucidating and aiming to win con- 
viction. 

* * * 

It is the purpose of THe WESTERN 
UNDERWRITER to make life insurance ne- 
gotiating easier of accomplishment and 
more beneficent in service. In the series 
of studies contemplated, the salient feat- 
ures of the actual business of the solicitor 
in its academic knowledge and its applica- 
tion-getting results will be discussed. The 
entire life insurance profession (and it is 
certainly a quasi-profession at least) is 
crying for educative methods, both in the 
agent and towards the public. The wide- 
spread and often grotesque ignorance of 
the very purpose and aim of life insur- 
ance is recognized. ; 

Supreme court judges deciding on the 
law applicable to the business have even 
declared that the equipment of the solici- 
tor is merely a power to persuade, not to 
be confused with other callings in which 
knowledge obtained from trained educa- 
tion is needed. 

* * 

The pity of the business is the ex- 
traordinary percentage of failures, mark- 
ing the successful solicitor, in the opinion 
of many, as a-unique specimen of the art 





of salesmanship, who might be depended 
upon to sell foot warmers in Avernus. 

The plan of this department is to cover 
ultimately the entire scope of the solici- 
tor’s equipment and its application. From 
a mastery of the principles of the institu- 
tion, we shall mount to a consideration of 
the various plans; the value of ordinary 
life, of limited payment life, of endow- 
ment, of monthly income and business 
protecting policies. 

Difficulties ordinarily encountered and 
their overcoming, devices to procure inter- 
views and win attention, and the’ greatest 
difficulty of the field man, how to find new 
prospects, all will be discussed from the 
point of view of the actual solicitor who 
has encountered all the sorrows and 
realized some of the joys of the business. 

+ 


Consolation in failure may be found 
too, and from the ashes of failure itself 
we hope to point the way to success. 

In setting forth an ideal, therefore, we 
shall present the obstacles which must be 
overcome. Walt Whitman says truly, 
“Battles are lost in the same spirit in 
which they are won. Vivas! to those who 
have failed.” 

But we shall hope to flash on the hori- 
zon of life insurance negotiating an ideal, 
to beckon us onward and upward, a vision 
of accomplishments possible to the aver- 
age man, not merely the heroic achieve- 
ment of the few. 

Not the unique but the usual, the usual 
persisted in to produce the unique, will 
be our aim, our hope and, we dare fore- 
cast, our achievement. 





MEN NOT “BARGAIN HUNTERS” 
No Appeal to Masculine Mind—Don’t 
Make Prospect Believe He Has 
Been “Stung” 





When an agent asks a prospect what 
life insurance he carries and then pro- 
ceeds to tell him how much better his 
goods are than what the man previ- 
ously purchased he is violating several 
laws of psychology. 

The first thing he does is try to in- 
cite the prospect’s desire for a bar- 
gain. As a rule men are not, by nature, 
bargain hunters in the sense that wo- 
men are. So when the agent tries to 
get a man to buy simply because he 
has a bargain he is putting up to the 
masculine mind something that appeals 
to the feminine. The force of the ap- 
peal depends entirely upon the amount 
of femininity in the prospect. 

And if the agent does get a rise and 
is allowed to proceed with his rantings 
about the virtue of his own proposition he 
usually does it by comparison. That is 
the common way. ith that line of 
talk he is showing the man how he 
has been “stung” in the past. In nine 
cases out of ten the prospect doesn’t 
understand the —_— of figures and 
glib recitation of insurance terms. He 
just concludes he has been stung. How 
he doesn’t know. Neither does he 
understand how he is going to profit 
by buying from the agent that has 
“shown” him all these fine points of 
the game. In fact the agents that sold 
him the other insurance handed out 
similar lines of talk. He begins to 
feel that the next agent that comes 
along will show him how he got stung 
another time. Firmly determined not 
to be the goat this time he doesn’t buy. 





The man who doesn’t believe in life 
insurance generally makes his wife ac- 
count for every penny of the thirty 
cents a week which he allows her, and 
leaves her to turn her gowns and make 
over her hat while he himself dresses 
in the latest style. 
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ARGUMENTS THAT WIN 


METHODS EMPLOYED BY NEW 
YORK LIFE MEN 








Some of the Leaders Furnish A Few 
Clinchers That Have Been Suc- 
cessful in Canvass 





Some time ago the New York Life 
asked for expressions from some of 
its successful men as what arguments 


they have used that are winners. Here 
are some of the replies: 
* * * 
Harry B. Rosen—Harry B. Rosen 
has the honor of paying for more 


business during the past three years 
than any other man in the service of 
the New York Life. He says: 

Don’t ask a prospect if he wants life 
insurance. It’s a cinch he'll say NO. 

Don’t approach a man promiscuously 
to solicit life insurance; the time may 
be inopportune; you may kill your 
chances for doing business. 

Don’t allow a prospect to put you 
off from time to time. 

Don’t waste your time on a prospect 
unless you are reasonably sure he is 
ably to pay the premiums and is not 
an immediate candidate for the Here- 
after. 

Don’t waste your time talking about 
other companies’ faults but talk about 
your company’s merits, as your com- 
pany pays your commission. 

Do take it for granted that a man 
needs life insurance, and convince him 
that he wants it. Study conditions, 
surroundings, and arrange your inter- 
views accordingly. Then half of the 
battle is won. 

Do prove to your prospect that 
procrastination is detrimental to his 
interests, and that he cannot get in- 
surance when he chooses. An _ op- 
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portune time is just before change 
of date of birth. 

Do always find out the financial con- 
dition and earning capacity of your 
prospect, and as much as possible 
about his physical condition, so that 
your time will not be wasted on im- 
possibilities. 

Do use your most convincing argu- 
ments to prove to your prospect that 
the New York Life and its policies are 
the best in the world. This will avoid 
waste of time in discussing other com- 
panies, as SINCERITY OF PUR- 
POSE AND DETERMINATION al- 
ways wins the battle. 

a ok ok 


Alex. I. Block—A. I. Block, Chicago, 
has been with the company fourteen 
years; a consistent member of the 
$200,000 Club for many year; and is 
one of the leaders in the force: 

This method of closing has been 
very successful with him: 

Premium on 20-payment life policy 
at age 35, $38.34 per thousand. 

Premium on 20-payment life policy 
at age 36, $39.15 per thousand. 

Difference in premium at present 
age 81 cents per year per thousand. 

Compound this for 20 years at 5 
percent and you have $28.12, or within 
about $10 of a full year’s premium. 
In addition to this—and it’s even more 
important—he has had insurance from 
date. Should he die before reaching 
36 years of age, he has done his duty 
toward his family. The saving of 
$28.12 by not waiting until the follow- 
year, from one point of view, makes 
the 20-pay. life practically a 19-pay. life. 

* *” * 


Robert 


e L. Cooney—Inspector of 
Agencies 


Robt. L. Cooney, Atlanta, 


most successful argument I 
know is the good, old-fashioned one 
that was true yesterday, is true today, 
and will be true tomorrow, to-wit: A 
man dying without life insurance, 
leaves either his business, or his fam- 
ily, or his memory in a bad fix. These 
three things are about all a man has 


te leave, and he wants them in a 
good fix. 

* cs * 
Robert Noland— Robert Noland, 


Grand Forks, says: 

Most people know nothing about life 
insurance. They have to be educated. 
Here are the things I point out: (1) 
They create an estate at once; (2) 
After two years they cannot lose what 
they have paid, with these ways of 
closing up their contract; (3) They 
receive, in the form of annual divi- 
dends their portion of the surplus; (4) 
The waiver of premium clause com- 
pletes the chain; if a man is able to 
work he can pay the premium; if com- 
pletely and permanently disabled, pre- 
miums are waived and he does not 
have to pay them; (5) The change of 
beneficiary is a valuable privilege; (6) 
The New York Life is a purely mutual 
company in which they get their in- 
surance at cost. There is nothing 
cheaper than that. Above all, know 
the contract you are selling, tell the 
truth, and you will win if you will 
work. 

This is briefly my line of argument, 
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and I have closed over $100,000 in my 
first six months with the company. 
* .*« x 


E. F. Comegys—E. F. Comegys, 
Oklahoma, member of the $200,000 
Club, says: 

Closing an application is somewhat 
similar to catching fish—you have to 
use different bait on different pros- 
pects. All prospects can be divided 
into two classes: first, those who in- 
sure to protect their loved ones or to 
provide for their old age; second, those 
who insure for the pecuniary returns 
which they expect to receive and en- 
joy themselves, personally. 

Almost without an exception every 
person you talk with can be placed in 
one or the other of these classes. Am 
giad to say I have found the great 
majority, whom it has been my pleas- 
ure to insure, in the first class. It takes 
but little experience in the insurance 
world to tell in which class to place 
your prospect after you have talked 
with him a few minutes. The facts 
stick out so prominently that you will 
intuitively place him in one or the 
other of the classes I have mentioned— 
most often, I should say, fully 85 per- 
cent in the first class. Placing your 
prospect in one of these classes is 
the first step in closing an application, 
because it determines your procedure 
in getting him to signa up. 

Having placed my prospect, if in the 
first class—as is usually the case—I 
then talk to him always seriously, look- 
ing him straight in the face, about his 
loved ones; how happy and contented 
he will feel when he has his policy, 
which is nothing more or less than a 
cash estate for those who are nearest 
and dearest to him. After all, this is 
what you are working and toiling for 
each day, the supreme object of your 
life—kindly sign the application on the 
dotted line (handing him the pen to 
sign with), never mentioning dividends 
o1 cash values. They usually sign up. 

To the second class—it is a case of 
selling dividends and cash values as 
much as insurance—and he _ usually 
wants to compare results with some 
other company. You must have your 
“actual results” as to dividends and 








matured policies, as accomplished by 
the New York Life, the extra dividend, 
which shows conclusively the policy- 
holder gets the profits, benefits, etc., 
and that it is a rrofitsharing institution. 
You are thoroughly convinced of this 
and that we have able financiers to in- 
vest your money; none better. These 
being facts, you can do no better than 
to place part of your money with 
these people to handle ior you. There 
is no speculation; you can’t lose; it 
will bring you great returns; tomorrow 
may be too late. Sign the applica- 
tion to the right on the dotted line 
(handing him the pen). This will 
surely get the signatures and close 
up your cases. jt has for me. 


ae * Seasianentigent Director I. J. 
Johnson, Phoenix, Ariz., has this to 
say: 

My best argument for business men 
is this: 

If you are a business man you are 
in debt or you are liable to be in debt 
any day. Today you have money in 
tiie bank, tomorrow you have it all 
invested and are borrowing ten, fifteen 
or twenty thousand dollars. Business 
men are nearly always in debt, trying 
to make money out of other people’s 
money. Therefore, you should carry 
an amount of life insurance to protect 
your family in case of your death; 
at least large enough to wipe out your 
indebtedness and leave your property 
free and clear for them. You can 
carry this big protection for a very 
small amount of money and it is the 
only safe way—the only absolutely safe 
way of providing for those you love. 
There are nineteen billions of insur- 
ance in force in the world and they 
are not fools who are carrying it; 
they are the best business men of the 
country, and they are carrying it for 
several reasons. 





We may regard with disdain the 
idolater who worships a graven image; 
but he is respectable in comparison 
with the man who professes to idolize 
his family and yet fails to insure for 
their protection, when physically and 
financially able to do so. 


Policy Conditions Analysis 


One of the companies has gotten out in tabular form some of the chief policy 


conditions of a number of companies so that they can be seen at a glance. The 
table is: 
Loan 

Cash Interest After 
Name of Grace in Int. Loan Value Value Charged Prems. 
Company Payt. of Prem. Chg Deferred Deferred on Loans Paid 
ME, coc.cceovencvenh Gee 6% On demand On demand 6% 2 years 
Berkshire .........31 days Nil 30 days 30 days 5% 2 years 
Conn. Mut. .......31 days 5% 31 days 31 days 5% 2 years 
Equitable .........31 days 5% 90 days 90 days 5% 3 years 
WUE soccccesects Gaye 5% £0 days 90 days 5% 3 years 
John Hancock ....31 days Nil On demand On demand 5% 3 years 
Hartford Life ....31 days Nil On demand On demand 5% 3 years 
Mass. Mut. ....... 31 days Nil 30 days 30 days 6% 2 years 
Metropolitan ...... 31 days Nil 90 days 90 days 5% 3 years 
Michigan Mut. ...1 month Nil 6 months 6 months 5% 3 years 
Mut. Benefit ..... 1 month Nil On demand On demand 6% 1 year 
a Se 6 ee ee 1 month 5% On demand On demand 5% 3 years 
Nat. Vermont ....31 days Nil On demand On demand 6% 3 years 
New — cutee 31 days Nil On demand On demand 5% 3 years 
iy he en 0 o0:0.08 1 month 5% On demand On demand 5% 2 years 
Northwestern «++--31 Gays Nil 90 days 90 days 6% 2 years 
Penn. Mutual ..... 31 days Nil On demand On demand 5% 3 years 
PREM. EATS 2.20000 1 month Nil On demand On demand 5% 3 years 
PE coc iedeane 31 days Nil On demand On demand 5% 2 years 
Provident ........+ 31 days 6% 6 months 6 months 6% 3 years 
PPE 43.5.0.400% 30 days Nil 90 days 90 days 5% 3 years 
State Mut., Mass...31 days Nil 30 days On demand 5% 2 years 
Travellers ........ 1 days Nil On demand On demand 5% 3 years 
Union Central ....31 days 6% 90 days 90 days 6% 3 years 
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TALK BY MR. HOFFMAN 
(CONTINUED FROM PAGE 1) 
icyholders, he said that there is some- 
thing wrong with the methods em- 
ployed when this is so generally the 
case. The Armstrong investigation and 
the exposures made through it, he said, 
were due to inefficient agents, that all 
the trouble came from ex-agents and 
ex-policyholders who had not been 
properly educated and handled, that 
misrepresentations had been made 
where truth would have served better. 
Even a plumber or a baker or a brick- 
layer has to be trained before he is al- 
lowed to take up his trade, but a life 
insurance man is handed a rate-book 
and told to go out and get business. 
Mr. Hoffman made a plea for truth-tell- 
ing not only to prospective applicants, 

but to the home office. 
Pield Only Half Worked 
The field of life insurance is only half 
worked. There is a vast number of peo- 
ple who have no life insurance at all and 
almost as many who have been under 
sold. He said that one of the most strik- 
ing observations that he heard at the 
Atlantic City convention was that in 
France or England when a man is asked 
how much he is worth he does not say 
how much he has but how much he has a 
year. The monthly income policy in- 
creases the opportunities of agents five- 
fold. A man with a moderate income 
thinks he is doing well when he takes out 
a $1,000 policy but he is really providing 
his widow with only $50 a year. Life in- 
surance should be sold on the basis of the 
annual income it will produce and not on 
the lump sums. The average expenditure 
for the future care of dependent ones is 
about 2% percent of the income and even 
this holds good only in the cases of men 
having small incomes, but the expendi- 
ture for life insurance ought in most cases 
equal 10 percent of the income. The fam- 
ily budget is being studied all over the 
country in the light of the high cost of 
living and 10 percent is not too much to 
be allowed for life insurance. The gov- 
ernment requires that much in its old age 
pension schemes. 
Higher Tone Is Seen 
Mr. Hoffman said that he was glad to 
note the higher tone of intellectual life 
shown by agents at the Atlantic City con- 
vention. Agents are entering into a larger 
conception of the business and are no 
longer interested merely in the commis- 
sions. Companies which are in the busi- 
ness for the sake of making money out 
of it are out of step with the times. 
The stock promoters who claim there is 
big money in life insurance stocks merely 
mean that advantage will be taken to rob 
the victims. Life insurance cannot legiti- 
mately be made the means of making ex- 
cessive profits. The business is constantly 
being readapted to new conditions, of 
which the monthly income policy is the 
best example. 
Talk by Prof. Hicks 
Prof. Hicks followed Mr. Hoffman and 
spoke of the great economic and social 
service which life insurance is rendering 
to the community. The business man who 
bases his business on service is the best 
kind of social worker. The commercial 
and economics department of which he is 
the head will seek to include insurance 
as one of the great branches of modern 
business. The fashion of today is to de- 
cry competition and substitute coopera- 
tion, as if the two do not properly belong 
together. Competitoin is absolutely nec- 
essary, and without it nothing worth 
while would be accomplished, but the com- 
petition must be to serve society and not 


to tear down others. 
NO TAX ON DIVIDENDS 


(CONTINUED FROM PAGE 1) 


Somewhere in the shuffle the clause ex- 
empting dividends of mutual fire and 
marine companies was also lost and 
or a time it appeared that all insurance 
dividends would be taxed. 
Education Necessary 

_ Various companies succeeded in get- 
ting many of their policyholders to 
work for an amendment exempting div- 
idends. The results obtained by this 
Procedure were not entirely satisfac- 
tory. That fact and the evident igno- 
rance of legislators and businessmen re- 
garding the insurance men brought out 
more clearly than ever the necessity for 
education of the public. This fight 
Spurred on and assisted the committee 
of the National Association of Life Un- 
derwriters which is working on a pub- 











A genuine service to the life insurance 
man—the life insurance NEWS, happen- 
gs im the business, new policies, new 
rates, new dividends, published weekly in 


licity campaign. It also brought again 
to public attention the subject of in- 
surance taxation and it is hoped that 
the war now begun will not cease until 
much more has been accomplished to- 
ward relieving the insuring public of a 
burden it unjustly bears. 
Wording of Amendment 

The wording of the last amendment, 
which appears in four places because of 
the form of the bill and follows in each 
case the senate amendment granting cer- 
tain exemptions to mutual marine com- 
panies, is as follows: 

“Life insurance companies shall not in- 
clude as income in any year such portion 
of any actual premium received from any 
individual policyholder as shall have been 
paid back or credited to such individual 
policyholder, or treated as an abatement 
of premium of such individual policy- 
holder, within ‘such year.” 

The final amendment and the minor 
changes previously secured give life in- 
surance much more liberal treatment than 
it received under the corporation tax 
act which the income bill replaces. 

It is announced from Washington that 
the measure will be passed by both the 
senate and house before the end of the 
week and will be signed by the president 
Saturday. The amendment applies also 
4 stock companies issuing mutual poli- 
cies. 





IT PAYS TO THINK 


The Penn Mutual says the value of 
thoughtful consideration is illustrated 
in the work of one of its Philadelphia 
agents, Robert L. Mishler. 

A recent experience of his demon- 
strates to the tune of several hundred 
dollars of improvement in his income 
how valuable is foresight. He recently 
secured the application of a gentleman, 
aged fifty, for $10,000 ordinary life, 
making the total line on that gentle- 
man $40,000, and he debated as to the 
propriety of having an additional 
$10,000 issued. Instead of doing this, 
however, he had one policy for $20,000 
issued and set about delivering it. The 
prospect rebelled; objected to the pay- 
ment of so large a premium, but was 
met by the argument that at age fifty 
it seemed unlikely that he would be 
able later on to get additional insur- 
ance, and at any rate the amount on 
his life should at least equal $50,000. 
Mr. Mishler suggested that he take 
time to consider and was agreeably 
surprised the next morning by the re- 
ceipt of a check for the full premium 
on the $20,000. Mr. Mishler says that 
if two policies for $10,000 each had 
been issued, in all human probability 
the insured would have accepted but 
one, and the other would have been 
returned. It pays to think. 





Change of Beneficiary 

Life men are interested in recent de- 
velopments in bankruptcy proceedings, 
remarks the New York Commercial be- 
cause of a clause in every life insurance 
policy courts generally hold if the as- 
sured reserves the right to change the 
beneficiary at will, the policy is subject 
to the rights of his creditors, just as if 
payable to his estate. It says: 

An advantage in making the reservation 
is the freedom with which the policy- 
holder can arrange a loan without ob- 
taining the consent of the beneficiary. In 
many cases young men make policies pay- 
able to mothers or sisters and reserve the 
right to change so that they will not 
have the humiliation of asking the origi- 
nal beneficiaries to release their interests. 

Men who expect to invest capital in a 
new venture where the return seems sure, 
but where they would feel more easy if 
the live insurance is certain to insure 
to women dependent on them in case the 
venture fails, should be vitally interested 
in the clause. A decision recently handed 








cows - » Siacuamapetts Ry tb ment in Hyde Park. Mr. Potter’s 
8 at, althoug e statute protects : : 

the beneficiary from creditors in sweeping offices = be in the a om and 
terms, if the right to change the bene- | are to be located on the third floor. 
ficiary is reserved the creditors can seize | There he will be a neighbor to O. B. 
the policy or its value in bankruptcy pro- | Ryon, former special attorney for the 
ceedings. Nase. 

“In corporation policies it is an im- Illinois department, and C. J. Doyle, 
portant matter,” said a life man recently. | former fire marshal and secretary of 
“Where the firm takes insurance on 4/| ctate, who are respectively general 

counsel and associate general counsel 


member or es, it is mg 4 7 
to suppose they will protect the firm’s aut . “4 

of the National Board of Fire Under- 
writers. 


interests, since it pays the premiums, and 
it would not be good business to permit 
a policy to be written in which the in- 
sured would reserve the right to transfer 
the interest of his company to someone 
else, simply at will, defeating the party 
in interest.” 


First Fall Meeting at Detroit 


The Detroit Life Underwriters’ As- 
sociation will have its first fall meeting 
Actuaries to Meet Oct. 6. It will be more of an enter- 


The fall meeting of the Actuarial So- tainment than a business meeting, asso- 
ciety of America, which will be held at | Ci@tion affairs having been ehall com- 
Boston commencing Oct. 24, will be plete vacation since the base ball game 
more of a social meeting, as the busi- |. at, Boise Blanc last June. The enter- 
ness meeting and the annual election | tainment committee is planning soll 
take place at the spring meeting. The | thing pleasing. The gathering aa 
actuaries are giving much attention | S¢Tv¢, to renew acquaintances ict 
these days to workmen’s compensation | ftiendships and bring up yoy! bad Ab. 
and also to the total disability clause. | Will develop into business for the sub- 
Quite .a number of tables have been sequent meetings. 
gotten up on both these subjects. | 
Actuaries generally are showing a | ; LIFE NOTES A , 
greater interest in the practical prob- a ee ee eas 
lems of the business and are probably | found dead in his office on Monday. 
the best conservators of sound life in- | The first fall meeting of the Indiana 

ini ~di | Lif Jnderwriters ssociation w re 
the fall coasilng Big green = Pi held at the Columbia Club next Monday 


i i ; ; tnte The San Jacinto Life is a new com- 
ciety will be awaited with interest. pany to be launched in Texas. Its $100,- 


000 capital is said to have been sub- 
scribed and paid up. 

R. C. McCankie has been’ appointed ac- 
tuary of the San Antonio Life. He_ was 
formerly assistant actuary of the Great 
Southern of Houston, Texas. 

Charles H. Hatton, general agent for 
the Equitable Life of Iowa at Wichita, 
Kan., has taken up special field work in 
Illinois, Indiana, Michigan and Ohio. 

A. C. Secrest, Columbus general agent 
for the Ohio National Life, has resigned, 
effective Oct. 1. J. D. Paugh, agent of 
the company at Marion, Ohio, will suc- 
ceed him. 

The National Life of Arkansas, a ne- 
gro organization, has been incorporated 
as an old line legal reserve company with 
a capital stock of $250,000, and has been 
licensed in the state under the blue sky 
law. 











Death of I. Layton Register 

I. Layton Register, one of Philadel- 
phia’s oldest and most successful life 
insurance men died at his home in Ard- 
more this week from heart failure. Mr. 
Register was 71 years old and up to this 
year had enjoyed the best of health. 

Mr. Register was born at “Jewcastle, 
Del., and when 19 years old went to 
Philadelphia and entered the insurance 
business. He was connected for a 
while with the Mutual Life, but left 
it after a few years and became a gen- 
eral agent for the Equitable Life, cele- 
brating his fiftieth anniversary as gen- 
eral agent with this company last win- 
ter. : : 

He helped form the Philadelphia As- | pervisor of the International Life, with 
sociation of Life Underwriters and was | headquarters at the home office. He has 
one of its first presidents. He was been with the company about five years 


. : cee . a8 and has been president of the $100,000 
prominent in the National Association. | club two ag 


° . George F. Schilling has resigned the 
Agents in Convention management of the State Mutual Lite at 

i ; Philadelphia as of Dec. 31 and beginning 
With poe agents ag? leading with the new year will be general agent 
persona producers of the Connecticut | of the Union Central. His son, George E. 
Mutual Life met in convention at the | Schilling, will be associated with him. . 
home office of the company last week. C. H. Knight, formerly superintendent 
This was the first meeting of the kind of the Prudential at Wichita, Kan., has 


: ] ent of the Reliance 
ever held and marks another milestone — Ry Fy 2. L. gonna nae been 


in the progress of this company on the | transferred from Davenport, Ia., to Wich- 
upbuilding of an agency organization. | ita by the Prudential to fill the vacancy. 
President John M. Taylor welcomed The Manhattan Life announces the ap- 


. . pointment of G. L. Brust as western Penn- 
the agents and Henry M. Curtis of Chi- | ¢vivania manager for the company, with 


cago responded. Griffin M. Lovelace, | offices in the Oliver building at Pitts- 
superintendent of agencies, spoke on | burgh. Mr. Brust was formerly associat- 


“ : ed with his brother, C. K. Brust, western 
the Professional Aspect of the Prac- Pennsylvania manager of the State Mu- 
tice of Life Insurance. The greater | tual Life of Worcester. 
part of the two days meeting was de- J. R. Crim, general agent for the In- 
voted to round table discussion of vari- | ternational Life for eastern Texas, will 


; . entertain his leading producers at the 
ous topics. The agents were di d at home office of the company in St. Louis, 


both the Hartford Club and Hartford | oct. 3 and 4. 
Golf Club. 


He offered a trip to St. 
Louis and three days’ entertainment to 
the ey? pons prelvons of me depart- 
: ment for eptember. e winners are 

Potter Opening Office , Mrs. Jennie Sample and George BP. Stailey. 
Fred W. Potter, recently superin-| Mrs. Anna T. Roberts, widow of Sam 
tendent of insurance in Illinois, and | J. Roberts, a Lexington, Ky., newspaper 
now manager of the Association of Le- | publisher, Bag sued the Centrat te ion 
. . exington or ’ on a olic whic 

gal Reserve Life Insurance Companies | was not delivered. It is alleged that Mr. 
of Illinois, moved from Springfield to | Roberts passed the physical examination, 
Chicago this week. He and Mrs. Pot- | and that the company had in effect ac- 


. os cepted him. He became ill from blood 
ter are temporarily living at the Elms poisoning shortly after, however, and died 


Hotel and will later take an apart-| from that disease. 














Salesmen Wanted 


FOR ILLINOIS AND INDIANA 





Our Stipulated Premium Life Policies 
GE 40, $15.00 PER $1,000 


Producers who can write $50,000 annual- 
ly can secure General Agency Contract 





MERCHANTS RESERVE 
LIFE INSURANCE CoO. 
OTIS BUILDING, CHICAGO, ILL. 





THE WESTERN UNDERWRITER. 














q If you are not selling 










our T.O. policy we are 
both losing money. 


International Life, St. Louis, Mo. 























October 2, 1913. 











Once an 
Illinois Life 
Man 


LLINQIS ’ ILLINOIS 


Always an 


Illinois Life 
Man 












COMPANY COMPANY 





FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 


Exceptional opportunities for ABLE men desiring 
toform PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 








The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE YEAR PERIODS 


yeas 9is3:361 “wee, gue ns 

1897 274,290 6,619,653 1,306,187 
1902 876,007 22,374,980 3,297,091 
1907 2,916,339 39,503,485 7,254,786 
1912 6,695,921 61,484,358 11,760,547 


Branch Offices in all the larger cities in Ohio, indiana, Kentucky, West Virginia and Western Pennsylvania 
————=AGENTS WANTED—— 


Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 











WOULD you recognize opportunity if 

you met it face to face? Some 
people don't. If you are alive, on the job 
and anxious to succeed, write us. 


PITTSBURGH LIFEanp TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN HOWARD S. SUTPHEN 
PRESIDENT DIRECTOR OF AGENCIES 












YOUR CARD 


as a representative of the “Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 











There Is Only One Thing Ails Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 


Oo F S28 BF 








Lo vu t s 


27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 


v 
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Home Life Insurance Company of New York 


Sepsions, there remains upon a most conservative basis of valuation a surplus of nearly two 
ions, over and above the fund of two and one-half millions which is set apart for dslowpet 
dividends, an item ordinarily included in the surplus account. The payments to policyholders 
during the year amounted to nearly three millions, including over half a million dollars in divi- 
dends to policyholders “The Com'cl & Fin'cl Chron.” 1-25-13. 


For Agency in Oh' 
W. AR BRUEHL& SON. 
4th Nat'l Bank Bidg., Cincinnat! 


In other territory apply to 
GEO. W. MURRAY, Supt. of Agte.. 
250 Broadway, New York, N. Y. 








A Favorable Agency Contract 


under which a man can 
work with satisfaction 
and profit — that’s the 
Prudential contract. 


Write us 
about an agency 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST PR. DRYDEN, President. Home Office, Newark, N. J. 
Incorporated as a Stock Company by the State of New Jersey 





















SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT **° MONTHLY INCOME INSURANCE. 


ite Our New Agency Proposition ®> Bait a7 nb 
Our Policies: Best and iatest 
Correspomdence confidential 
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